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Norge and BG Group in December 
2012, consisting of two five-year con-
tracts in the North Sea with additional 
five-year options plus one contract for 
the duration of three exploration wells 
offshore Tanzania and Mozambique 
with an extension option of three more 
wells. 

The East Africa contract for the El-
dborg is Skansi’s first assignment out-
side the North Sea—something that Mr. 
Rasmussen expressed satisfaction with in 
the face of toughening market conditions 
in the North Sea. 

“We are pleased to see some geo-
graphic diversification in our activities,” 
he said. 

“The long-term contracts we signed 
in December help minimize our expo-
sure to price volatility. We expect to con-
tinue to work mostly in North Sea waters 

for the immediate future but as we now 
have contracts with major companies 
such as BP Norge and BG Group, we 
should perhaps also expect to be working 
in other locations in the future. Statoil 
of course is the largest operator on the 
Norwegian Continental Shelf but their 
activities off East Africa have now taken 
us to new territory.”

Skansi’s noteworthy success in a 
highly competitive market may have 
something to do with the right mix of 
equipment, timing and above all, people.

“From the outset we have had a clear 
idea of what we want,” Mr. Rasmussen 
said. 

“We’ve got the right vessels and 
they are top notch although they’re not 
unique. What is unique is the people we 
have, both on board the vessels and on 
shore—their skills, their enthusiasm and 
the fact that they all identify with our 
goal, which is to build a new kind of 
international shipping company in the 
Faroe Islands, focusing on the offshore 
industry, based on a Faroese identity, and 
making a difference as well in the Faro-
ese community.”

For Skansi, there seems to be a clear 
connection between the idea of social 
responsibility and motivation in the 
workplace.

“I’d say we have a strong team 
spirit and sense of purpose that inspires 
the work we do for our clients,” Mr. 
Rasmussen said.
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Shipping company providing 
field services for the international 
offshore energy industry. 

Own fleet of platform supply vessels:

Eldborg  
Type: PSV, Length: 78.60m 
Yard: Fjellstrand AS, Year: 2009 
Build no: 1680,  Design: Havyard 832CD

Saeborg 
Type: PSV, Length: 86m 
Yard:  Havyard Leirvik, Year: 2011 
Build no: HLE 102, Design: Havyard 832L 
 
Sjoborg  
Type: PSV, Length: 86m 
Yard:  Havyard Leirvik, Year: 2012 
Build no: HLE 106, Design: Havyard 833

Torsborg  
Type: PSV, Length: 86m 
Yard:  Havyard Leirvik, Year: 2012
Build no: HLE 109, Design: Havyard 832L

(NEW)
Type: PSV, Length: 86.8m
Yard: Havyard Leirvik
Build no: HLE 111, Design: Havyard 833
Delivery: June 2013

SkANSI Offshore has been a re-
markable story since its inception a 

few years ago. With the company’s first 
platform support vessel (PSV) delivered 
in 2009, and the fifth early this sum-
mer (2013), the pace of development has 
been high, especially in the last couple of 
years—the Saeborg came in September 
2011, the Sjoborg in March 2012, and 
the Torsborg in June 2012.

These PSVs are state-of-the-art ves-
sels built to the highest specifications, 
with all of them except the latest one 
originally ordered by Skansi Offshore 
(earlier known as Supply Service).  

“For the first time since 2006, when 
we planned our initial order, we were 
going to operate the business without 
having a ship under construction,” said 
Skansi Offshore CEO Jens Meinhard 
Rasmussen.

Then along came the opportunity 
to take over a shipbuilding order that 
had been placed with Havyard and was 
approaching completion.

Constructed at the Leirvik ship-
yard in Sogn, Norway, the Havyard 833 

vessel is designed by Havyard Group’s 
design branch in Fosnavaag.

According to Mr. Rasmussen, 
Skansi Offshore has already secured a 
contract with BG Group for the 86.8 
meter long PSV, which will head straight 
to work after delivery.

 “We are very pleased with the agree-
ments we have reached with Havyard 
and BG Group,” Mr. Rasmussen stated. 

“This is completely in line with our strat-
egy of building a fleet of modern and 
environmentally friendly vessels with 
low exposure to the spot market.”

Referring to the fact that this is 
the fifth Havyard-designed newbuild 
ordered by Skansi since 2007, Havyard 
Group CEO Geir Johan Bakke said: 

“We are fortunate to be part of this de-
velopment stage of this ambitious ship-
ping company from the Faroe Islands. 

With their background in fishing, Skansi 
Offshore has quickly developed into a 
competitive contractor of supply servic-
es to the offshore industry. From being 
somewhat of a small intruder they have 
through delivering good quality services 
grown to become a recognized contrac-
tor competing on par with the bigger 
players in this market. 

“We have learnt a lot during this 
process and we also believe we have 
contributed towards Skansi’s success by 
supplying good quality vessels. 

“We think this is a company that 
will continue its positive development 
and we will do our best to be able to 
work with them again.”

‘A cleAr ideA’:  According to Mr. 
Rasmussen, Skansi Offshore secured 
three new contracts with Statoil, BP 

Social responsibility and cultural 
values are central to Skansi 

Offshore’s strategy as the company 
takes delivery of its fifth new 
platform support vessel, with 

contracts for all vessels secured 
from major North Sea operators.

HigH SpiritS at SkanSi
Co-founder and director  
Tummas Justinussen at Skansi’s  
new headquarters in Tórshavn; 
CEO Jens Meinhard Rasmussen (below); 
The Sjoborg, one of Skansi’s five platform 
support vessels (opposite, bottom).


