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48 More Is the Word
From ship registrations to container transport and cold 
storage capacity, from export volumes and maritime 
services to harbor development—pushed by increasing 
quantities of fish to handle, the Faroese are upping the 
ante. • Plus much more in Ports, Shipping, Logistics

66 All At the
Doorstep
The Atlantic Frontier heats up with Statoil 
securing acreage from Norway to northern 
Canada, ExxonMobil committing to prospects in 
Atlantic Ireland, Chevron pouring new money into 
West of Shetland—while in the Faroes, Marjun 
attracts renewed interest.

• Plus much more in Offshore Oil & Gas, Energy

HIGHLIGHTS 

Nordixis is all about helping your organization achieve 
great results and sustained success through well established 
communication principles, critical insights, and high-quality 
publications.

We make it easier for you to involve stakeholders and 
give publics clear and unambiguous information about your 
business activities and plans. We also assist you in letting 
your customers know what they should know about your 
products and services.

As trained and experienced professionals we handle 
a broad spectrum of PR, from spreading your news to 
delivering courses to offering advice on sensitive issues. 

•	 Focus on top quality;
•	 Strategic thinking;
•	 Special assignments and projects;
•	 Print and online media.

We assist businenesses, non-profit organizations, and 
government agencies to manage corporate communication 
in such ways as to become more responsive and achieve more 
positive relations with their target audiences, external and 
internal. 

That makes working with Nordixis a smart and safe way 
to enhance your public image. 

Let’s help you make sure your message is consistent 
with your values and aims. 

Call us today to book your appointment.

How convincing is your communication?

www.Nordixis .com  |  United Kingdom: +44 (0)845 053 1842  |  Sweden: +46 (0)31 3088 123  |  Faroe Islands : +298 449 627

Nordixis. Let’s bring your story to life!

26 Good Hauls
In the Faroe Islands, bumper season in pelagic 
fisheries and salmon farming outshines current 
decline in domestic groundfish fisheries—while the 
reopening of old distant-water fishing grounds 
promises relief for struggling vessels.

• Plus much more in Seafood, Fisheries, Aquaculture

8 Like None Other
Plenty of air, plenty of time—an American learns a lesson or two 
about the Faroe Islands and the people who inhabit the country, 
including how a unique mix of tradition and modernity makes an 
irresistible appeal to visitors. 

• Plus much more in Geography

12 Nordic Cool: Impressive in DC
In Washington DC, Faroese artists leave a footprint at a Kennedy Center 
festival highlighting Nordic theater, dance, music, visual arts, literature, 
design, cuisine, and film. 

http://www.rentacar.fo
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8 Like None Other • Plenty of air, plenty of time—an American learns a 
lesson or two about the Faroe Islands and the people who inhabit the 
country, including how a unique mix of tradition and modernity makes an 
irresistible appeal to visitors. 

12 Nordic Cool: Impressive in DC • In Washington DC, Faroese artists 
leave a footprint at a Kennedy Center festival highlighting Nordic theater, 
dance, music, visual arts, literature, design, cuisine, and film. 

14 Shaking the Right Hands • The coalition of trade and industry 
associations in the Faroe Islands, the House of Industry, seeks to influence 
public discourse and policy at home while playing an active part in 
making international contacts for its members.

16 Tórshavn—the Heart of Faroe • The charming capital of the Faroe 
Islands manages to combine fast-paced town development with widely 
recognized environmental care, spurred on by a highly popular mayor who 
likes to work in consensus with his City Council.

18 Flying High for 25 Years • One year after taking delivery of its first 
A319 aircraft, Atlantic Airways celebrates 25 years of operations amid 
successful transition to the Airbus platform—and high recognition by the 
aviation industry.

20 Vagar Airport: Major Upgrade Adds New Edge • As the newly 
expanded Vagar Airport looks more commercially attractive than ever for 
airlines and charter operators, the number of passengers traveling through 
the airport reached a record 225,532 in 2012.

22 Beats Any Urban Hotel • Mild winters and improved air travel 
connections make the Faroe Islands a year-round destination, as the 
country makes headlines for its stunning natural beauty, rising culinary 
status and excellent conference facilities.

24 Adding Clout through Trade Council • According to business 
development agency Vinnuframi, the Faroese have one ally they could 
work closer with to build international contacts and promote their 
exports—Denmark’s Trade Council, with 90 offices around the world.

Seafood, fiSherieS, aquaculture

26 Good Hauls • In the Faroe Islands, bumper season in pelagic fisheries 
and salmon farming outshines current decline in domestic groundfish 
fisheries—while the reopening of old distant-water fishing grounds 
promises relief for struggling vessels.

 
32 Faroese Take On Herring • With Atlanto-Scandian herring 
increasingly abundant in Faroese waters, the Faroese—blocked from 
renegotiating their catch share—set their own quota for very good reason, 
according to Minister of Fisheries Jacob Vestergaard.

34 Framherji Diversifies Into Whole Frozen • Complementing its busi-
ness in pelagic fishing and sea-frozen fillets through adding northern 
shrimp and whole round frozen fish—Framherji replaces filleter-freezer 
Vesturvón with newer, larger and more versatile Akraberg.

36 Four Years of Success and Counting • As 2012 sales hit a record 
275 million dkk (37m eur), the Norðborg continues to prove her worth 
after four years of operation—with the owners considering to take fish oil 
for salmon feed to the next level: health food for humans.

 
38 Landshandilin: In for Rapid Growth • With sales of fresh products 
for the Far East and the U.S. increasing at record pace, long time seafood 
trader Landshandilin expands its regional sourcing base while strengthen-
ing its global market reach.

40 In Aquaculture, Waves of Challenge and Success • Limited 
availability of sheltered sea areas may force salmon farmers to take their 
cages offshore—in the process raising product quality through higher 
water renewal rates, according to the Aquaculture Research Station of the 
Faroes.

42 Social Change Seen to Boost Salmon Business • As demographic 
and socioeconomic trends in urban China and rural America drive up 
demand for Atlantic salmon, HiddenFjord remains committed to catering 
to the higher end of the market by focusing on product quality.

44 Blue Whiting Revival Spells Opportunity • As a leading maker of 
blue whiting trawls, Vónin is looking to fortify its position with the 
current rise in the international catch quota for blue whiting—with other 
pelagic fisheries, notably mackerel and herring, set to drive demand too.

44 Higher Waves, Stronger Currents No Upset for Fish Farmers • 
Battered by extreme weather and sea conditions in a natural environment 
far more hostile than most other places—Faroese fish farms are built to 
last, using the most robust equipment in the world, according to Vónin 
Aquaculture.

46 Baader’s Right-hand Man in Used Machinery • Whatever 
happened when one of the world’s top manufacturers of fish filleting 
machinery discontinued some popular products—it meant business for 
Petur Larsen, a leading international specialist in used Baader equipment. 

portS, ShippinG, loGiSticS
 
48 More Is the Word • From ship registrations to container transport 
and cold storage capacity, from export volumes and maritime services to 
harbor development—the Faroese are upping the ante, largely because of 
increasing quantities of fish to handle.

51 Faroe Ship: Turning Up Heat • With six container vessels engaged in 
weekly schedules to and from the Faroe Islands, Faroe Ship responds to 
increased demand from exporters of pelagic fish and farmed salmon by 
adding services to Poland and Scotland. 

52 Flag of Attraction • Since 2008 the Faroe Islands International Ship 
Register (FAS) has seen significant development with the number of 
vessels in the registry rising by 172 percent—and with progress expected 
to continue at steady pace in the years ahead.

54 Enabling Long-term Cold Storage • Bergfrost doubles its cold 
storage capacity from 8,000 to 15,000 tonnes—promising savings for 
clients looking to avoid the cost of transferring frozen goods to mainland 
Europe for long-term storage.

56 Fuglafjørður Sticks to Plan on Freezing Factory • While 
Fuglafjørður remains a leading port of call for the pelagic fishing fleet—
offering the most comprehensive service for it in the Faroe Islands—the 
port authority continues to seek investors for a new freezing plant.

 

58 Busy As Never Before • With the Faroese transport infrastructure 
under pressure from rising export volumes, Faroe Agency’s position of 
market leadership in the ports and shipping sector is consolidated through 
more fisheries and insurance related business.

60 Tvøroyri’s Pelagic Booster • The Port of Tvøroyri is experiencing 
rapid growth after the new Varðin Pelagic fish factory opened for business 
in July 2012—with remarkable effect on employment and economy in the 
local and surrounding communities.

 
62 Runavík Makes Room for Major W orks • The Port of Runavík 
prepares what is to become by far the largest harbor development project 
ever to be carried out in the Faroe Islands—a 500,000 square meter oil 
supply base and a 200,000m2 container storage area.

64 Marine Repairs: Exceeding Expectations • Owners and operators 
of marine vessels and offshore rigs are astonished at what they get from 
providers in the Faroe Islands—such as MEST, the shipyard and 
engineering company that is also a stainless steel equipment manufacturer.

64 Manpower for Oilfield Services • Recruitment agency PAM 
Offshore Service, a division of MEST, has supplied the offshore industry 
with craftsmen and engineers since 1998.

offShore oil & GaS, enerGy

66 At the Doorstep • The Atlantic Frontier heats up with Statoil 
securing acreage from Norway to northern Canada, ExxonMobil 
committing to prospects in Atlantic Ireland, Chevron pouring new money 
into West of Shetland—while in the Faroes, Marjun attracts renewed 
interest.

72 FOÍB Makes Its Mark • With Jan Müller at the helm, the Faroes Oil 
Industry Group strengthens its ties with key stakeholders—discussing the 
future of Faroes oil and gas exploration at a Tórshavn conference on 4 
June.

74 Atlantic Petroleum Continues to Deliver • With revenues 
approaching 600 million dkk (80 m eur), Atlantic Petroleum had its best 
year ever in 2012, increasing profits, production rate, development assets, 
and exploration acreage—and delivering on its stated growth strategy.

 
76 New Vessels for Thor in Largest Deal to Date • In its most major 
deal to date, Thor signs a long-term charter contract with Norway’s 
PGS—in the process ordering four new seismic support vessels with the 
option of adding another four new builds to the contract. 

 
78 ASB: Raising the Stakes • To enhance its services to the offshore oil 
and gas industry, Atlantic Supply Base,  in a ‘major step’ for itself as a 
company, implements an OGP compliant system for quality, health, safety 
and environmental (QHSE) management.

80 High Spirits at Skansi • Social responsibility and cultural values are 
central to Skansi Offshore’s strategy as the company takes delivery of its 
fifth new platform support vessel, with contracts for all vessels secured 
from major North Sea operators.

ConTenTS 

Partial view of Tórshavn’s East Harbor marina, adjacent to Tinganes.
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Faroe Islands
north  
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ocean

suðuroy

sandoy

vÁgar
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viðoy
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svÍnoy
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mykines

The Faroe Islands is a self governing 
country within the Kingdom of Denmark 
(which also comprises Greenland), located 
in the North Atlantic (62°Nort 7°West), 
approximately 300 kilometers northwest 
of Scotland, 430 km southeast of Iceland, 
and 600 km west of Norway. The Faroe 
Islands is comprised of 18 islands, sepa-
rated by narrow sounds or fjords. Land 
Area: 1400 square km (545 sq. miles). The 
distance from the northernmost point of 
the archipelago to the southernmost is 113 
km, and the distance from east to west is 
75 km. The largest island is Streymoy (375 
km2) and the capital, Tórshavn, is situated 
there. The highest point, Slættaratindur, 
is 882 meters and the average elevation 
above sea level is just over 300 m; the total 
coastline is a little above 1,000 km. The 
climate is typically oceanic; the weather 
is moist, changeable and at times windy. 
Due to the influence of the North Atlantic 
Current, there is little variation between 
winter and summer temperatures. Popu-
lation: 48,197 of which 19,827 live in the 
Tórs havn region and 4,867 in Klaks vík, the 
second largest municipality (2013 figures 
from Statistics Faroe Islands). Language: 
The written and spoken language is Faro-
ese, a North Germanic language closely 
related to other Nordic languages, in par-
ticular dialects of western Norway (spoken) 
and Icelandic (written). Nordic languages 
and English are understood and spoken by 
most Faroese. Religion: Approximately dis-
tributed as follows: Evangelical Lutheran 
Church: 85 percent; Christian Brethren: 
10 pct.; Other: 5 pct. History: The Faroe 
Islands is believed to have been discovered 
and inhabited in the 8th century or earlier 
by Irish settlers. The Norwegian coloniza-
tion began about hundred years later and 
developed throughout the Viking Age. The 
settlers established their own parliament on 
Tinganes in Tórshavn. The Faroese Parlia-
ment is believed to be the oldest in Europe.

stÓra dÍmun

lÍtla dÍmun

Faroe Islands 
(Føroyar)

Borðoy

kalsoy

skúvoy

Hestur

Koltur
NÓlsoy

IT BRINGS me great pleasure to present to you the 2013 edition 
of the Faroe Business Report. I’m proud to note that this is the 8th 
volume in the series that we initiated back in 2005 in a process that 

has been a marvelous experience with a great deal of learning involved.
From the outset the Faroese business community and public authori-

ties have been unwavering in their support of this long-term project, which 
we believe has an important mission—to tell the business world about the 
Faroe Islands. 

There is indeed much to tell, as you will observe from glancing through 
the pages of this publication. With five-star conference venues and a greatly 
improved air-travel infrastructure, the Faroe Islands is fast developing into 
a recognized destination for conferences and various types of corporate 
events including outdoor team building activities; and the islands are 
indeed beautiful year round.

What also makes the Faroes so special and fascinating is not least 
the spirit of accessibility that is so present there in all aspects of business 
and life—in stark contrast to the general impression one may take from 
a distant viewpoint that the country seems exotic and isolated or perhaps 
closed. Nothing could be further from the truth. Perhaps because of the 
combination of minimalist Nordic traditions, a well-educated populace 
and the sheer smallness of the Faroese population, a unique smoothness 
is achieved, making it a breeze to do business there.

Another remarkable contrast you will notice is that despite a feeling 
of timelessness and conservative approach in some areas, change happens 
extremely quickly in the Faroe Islands. 

Rumor has it that the Faroese expatriate community is about half the 
size of the population of the islands. Whether or not that is true and wheth-
er it’s a contributing factor, the Faroese are well connected with broadband 
internet in virtually every office and home; they travel wide and far for busi-
ness and pleasure and are both modern in their mindset and internationally 
oriented. At the same time, there is a sense of originality that is hard to 
find elsewhere. Read all about it.  Búi Tyril, Editor in Chief & Publisher
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tRUthfULNESS ARE AdhEREd tO, thE PUBLiShER 
assuMes no resPonsIBIlIty for PossIBle 
ERRORS, OMiSSiONS OR iNACCURACiES iN 
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dAMAGES, iNCLUdiNG withOUt LiMitAtiON, LOSt 
REvENUES OR LOSt PROfitS, whiCh MAy RESULt 
froM the use of InforMatIon oBtaIned froM thIs 
PUBLiCAtiON. whiLE MAKiNG NO COMMitMENt tO 
UPdAtE thE iNfORMAtiON CONtAiNEd hEREiN, thE 
PUBLiShER MAy MAKE ChANGES OR UPdAtES tO thE 
CONtENt, iN PRiNtEd, ELECtRONiC OR OthER 
fORMAt, At ANy tiME withOUt NOtiCE.
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Plenty of air, plenty of time—an 
American learns a lesson or two 
about the Faroe Islands and the 
people who inhabit the country, 
including how a unique mix of 

tradition and modernity makes 
an irresistible appeal to visitors. 

WE LANDED AT Vagar 
Airport early on a July eve-
ning  and were immediately 
struck by how clean the air 
tasted while walking the tar-
mac to the terminal. It was the 

kind of clean, crisp air that people who live in cities like Los 
Angeles pay good money to breathe in special bars. I was in 
the Faroes on a 10-day mission to document as much of the 
islands and their people as I could for a podcast I produce 
about the islands. I work primarily in audio, but I was trav-
eling with a Norwegian-born videographer who worked in 
Hollywood and had never been to the Faroe Islands before.

I had spent the previous two years obsessively studying 
maps and photos and reading anything about the country 
I could get my hands on. Thomas, on the other hand, only 
knew the Faroes as a place where Norwegians sometimes 
had to spend a day or two while on a cruise to somewhere 
else. 

But as we stood outside the airport and tried to take 
in the scenery that looked like it had been dreamed up by 
the digital artists who brought you ‘Lord of the Rings,’ it 
was obvious neither of us had any idea what we were in 
for. No amount of advance work can prepare the first-time 
visitor for the grand scale of the Faroe Islands’ scenery, and 
it certainly can’t prepare someone for contact with one of 
the most unique and beguiling cultures left in the world.

The first thing we learned was that our concept of time, 
and timeliness varied greatly from that of our Faroese hosts. 
We were in a hurry, and almost immediately headed out to 
appointments we had set up. We had booked our schedule 
pretty tight.

In short order, we found ourselves behind schedule. 
You see, you can’t just walk into a Faroese person’s home, 
or office, or fishing hut and then expect to have a quick 
conversation and be on your way. Instead, you’ll have to 
stick around at least long enough to have tea. This is true 
even in places where you wouldn’t expect it. Once I visited 
a garage owned by a salmon farm. I was there to look for a 
lost camera that I was able to locate in less than a minute. 
But in that short period of time, a kettle had already been 
put on and a selection of Danish butter cookies had been 
laid out on a plate. 

The afternoon’s schedule would have to be rearranged. 
Tea was on.

By Matthew Workman

GeoGRAPHY 
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Ólavsøka. The two-day national holiday 
ends with a substantial portion of the 
country’s population dressing in nation-
al costume and gathering in Torshavn at 
midnight to sing. Once the singing ends, 
the whole crowd breaks out in a tradi-
tional chain dance. It is a surprisingly 
moving scene that is at once joyous and 
even a bit defiant.

What occurred to me in that mo-
ment was that the Faroese have been able 
to blend the modern and traditional in 
a way few western societies have man-
aged. And make no mistake, the Faroese 
have a highly modern society. They have 
tech companies innovating in education, 
design houses that are making a mark 
internationally, and internet speeds most 
Americans would envy. 

Despite having a population of 
less than 50,000, Faroese bands regu-

larly tour Europe and the US, and each 
summer the G! Festival brings up-and-
coming artists from around the world to 
perform in the Faroes.

But in the midst of all that mo-
dernity and engagement with the larger 
world, there is a refusal to abandon the 
things that make the Faroese unique. 
They have managed to keep their lan-
guage despite colonial and global pres-
sures to abandon it. The chain dance, and 
the insanely long songs that accompany 
it, is performed not just by the commu-
nity’s elders seeking to preserve tradition, 
but by parents and their children and 
by stylish university students home on 
summer break. I was struck by stories of 
high school students shunning a cap and 
gown at graduation in favor of national 
costume.

This mix of the modern and the tra-
ditional is what makes the Faroe Islands 
like no other place I have ever been. And 
it’s what keeps drawing me back to the 
Faroes again and again, to learn more, 
to document more, and sometimes just 
to stare at a mountain.

Swapping StorieS:  As a result of 
incidents like this, we were constantly 
showing up late for appointments. We 
usually would have called ahead, but our 
American mobile phones didn’t work in 
the Faroes (or anywhere outside of the 
US, for that matter).  

So when I showed up late to the 
offices of a top executive at one of the 
Faroe Islands’ biggest companies, I fell 
all over myself apologizing.

“I’m so sorry we’re late,” I said, 
“we’re kind of overbooked today.”

And he just stared at me blankly, 
as if he didn’t even understand what I 
was saying. So, being an American, I 
continued talking.

“I want to respect your time, so I 
just want you to know that we’re sorry 
and I hope it didn’t inconvenience you 
much.”

He looked at me as if I was speaking 
a foreign language (which, technically, I 
was) before remarking, “yes, but you’re 
here now, right?”

“Yes. Yes, I am. But I said I’d be here 
45 minutes ago and I hate to keep you 
waiting like this…”

He was still giving me a strange 
look, but he tried his line of inquiry one 
more time, “Ok, but you’re here now. So, 
is everything alright?”

We went around this circle several 
more times before simply agreeing to 
disagree about whether I was late. 

After a few days, Thomas and I 
had pretty much adjusted to the looser 
pace of life in the Faroes. We found our-
selves swapping stories and drinks in the 
homes of people we had just met. 

We traveled down roads we hadn’t 
planned on because there might be 
something interesting right around the 
corner. We even found ourselves pull-
ing the car over so we could get out and 
stare as the setting sun cast warm, or-
ange light over the deep green mountain 
peaks that surrounded us.

‘KeepS drawing’:  Over those ten days, 
I puzzled over what exactly made the 
Faroes special, and why it had taken such 
a hold on my imagination. The answer 
finally came as I stood with thousands 
of people during the final night of 

export Value in 1,000 dkk by Country: Top 24
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2011 2012
United Kingdom 726,250 630,037

Nigeria 516,105 479,439
Russia 420,074 463,026
Netherlands 356,799 403,072

France 319,241 397,227

Denmark 404,935 393,033
Germany 455,118 383,900
USA 493,482 365,457
Iceland 343,020 344,196
Poland 151,166 291,987

Norway 211,352 221,261
China 102,244 197,539
Spain 257,612 186,212
Italy 156,451 172,397

Lithuania 63,683 97,383

Sweden 41,664 93,469

Taiwan 20,174 56,765

Canada 51,453 52,121

Japan 35,905 35,540

Ghana 104 30,124

Greece 19,097 29,957
Greenland 26,095 26,498
Portugal 13,321 13,771

Belgium 22,030 12,386

View of Tinganes, Tórshavn;
Choir performing in Tórshavn (below);
Crowds enjoying Ólavsøka (opposite, bottom);
Scene from the G! Festival (opposite, top).
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In February this year (2013), Faroese artists, musicians, 

and designers traveled to the Kennedy Center in Wash-

ington, D.C. to participate in the center’s nordic Cool 

Festival. The month-long event featured art installations, 

performances, and panel discussions from eight nordic countries 

and territories—Denmark, Finland, Sweden, norway, Iceland, 

Faroe Islands, Greenland and Åland Islands.

eivoer thrilled a large crowd during her performance at the 

Millennium Stage, mixing old and new material for an audience 

that was equal parts devoted fans and curious onlookers. Later 

that same week, Kristian blak’s band, yggdrasil, played a pair of 

shows in an upstairs venue that was christened “The Cool Club” 

for the duration of the festival. blak, who is well into his 60s, 

showed no signs of slowing down during the shows, at one point 

jumping off the stage while impersonating a sea bird.

The Faroe Islands were also represented in a panel discus-

sion on nordic design. Gudrun rogvadottir talked about the 

environmental concerns that caused her and business partner 

Gudrun Ludvig to start the knitwear company that bears both 

their first names. rogvadottir also answered questions about the 

snowflake jumper (sweater) made famous by the character Sarah 

Lund in the Danish crime-drama “The Killing.” a pair of Gudrun 

& Gudrun knit dresses were on display in the Kennedy Center’s 

Terrace Gallery.

nordic cool: impressive     in dc

tróndur Patursson’s 
work “Migration” on 

display at the Kennedy 
center during the 

nordic cool festival.

In Washington DC, Faroese artists leave a footprint at a Kennedy Center festival  
highlighting Nordic theater, dance, music, visual arts, literature, design, cuisine, and film.
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By Matthew Workman
Faroese students were featured in a 

display that became a part of the festival 

almost by accident. The Kennedy Center 

put out a request for videos from students 

in all nordic countries on the subject 

of preserving the environment. These 

videos were to help engage the students 

in the individual countries and not in-

tended to be part of the Terrace Gallery 

exhibit. but festival organizers were so 

impressed with the videos that came back 

that they con- (Continued on page 82)

faroese folk-jazz 
group yggdrasil.

faroese artist  
tróndur Patursson.
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We provide:

• Air Freight
• Ocean Freigt
• Urgent Shipments
• Domestic Logistics
• Customs Clearance

DHL Express Agent

The Faroese Postal Service
Shipments to or from the Faroe Islands

Call +298 61 61 61
frakt@posta.fo

Óðinshædd 2   FO-100 Tórshavn    Faroe Islands     posta.fo

Need delivery to or from 
the Faroe Islands?
Let us do it for you!

fresher faroes
affordable no frills hotel with free internet
and low cost guest car service

Experience the Faroe Islands on your  
own terms. Our reasonable prices include 
everything you need to make the most out 
of your visit to the Faroes. 
Central location in Tórshavn, seaside 
view available from most double rooms. 
Breakfast included. Always. 
And with our low cost guest car service, 
you’re free to explore the islands the best 
way possible. On your terms.

yviri við strond 19 
fo-110 tórshavn 
faroe islands

tel. +298 355 500
booking@hotelstreym.com
www.hotelstreym.com

   Good O
ld 

Fashioned 
Service       

    Guaran
teed

FeW IF any organizations in the Faroe 

Islands would be in a better position to 

facilitate contacts between Faroese and for-

eign businesses than the House of Industry. 

nonetheless, representing the interests of 

16 domestic trade and industry organiza-

tions vis-à-vis key stakeholders including 

the Faroese Government is something that 

requires relatively high amounts of resourc-

es—which could be part of the reason for 

the House of Industry’s recent recommen-

dation that an official Trade Council be 

established.

after a busy spring (2013) that in-

cluded trips to places as diverse as brus-

sels and nuuk, Greenland, the director 

general of the House of Industry, Marita 

rasmussen, sounded cautiously upbeat on 

the economic outlook for the Faroe Islands 

but warned that fresh efforts in the pro-

motion of exports might be necessary for 

accelerating economic growth.

as for the current slump that began 

in 2008, Faroese businesses have used the 

opportunity to reduce the size of their 

workforce, increase their use of informa-

tion technology, and prepare to compete 

once market conditions are back to normal. 

Should the recovery of important markets 

wait much longer, however, it could make 

life difficult for exporters.

“The recovery is yet to come and the 

only sure thing that many businesses see 

today is leaner and tougher times ahead,” 

Ms. rasmussen said. “So we need to work 

harder at generating growth and finding 

new export markets.”

Promotional initiatives abroad have 

been successful, though.

“We’ve been doing well over the years 

at important events such as the Offshore 

northern Seas in Stavanger, Offshore 

europe in aberdeen, the boston Seafood 

Show and the european Seafood exposi-

tion in brussels, and this year has been no 

exception to the rule,” Ms. rasmussen said. 

“For example, the organizers placed us in 

a strategic spot at the eSe, perhaps as a 

sign of appreciation for our participation 

every year since back in the 1990s—since 

then there has always been a joint Faroese 

exhibition stand there. People seem pleased 

with the amount and quality of contacts 

made.”

Whereas the Prime Minister’s Office 

has been in charge of coordinating nation-

al Faroese stands, the House of Industry 

would like to see the Government take 

steps to establish a permanent operation 

dedicated to promoting Faroese export.

“businesses have been reorganizing 

lately to make sure they get a head start 

when things eventually kick back into 

high gear,” Ms. rasmussen said. “Problem 

is, that high gear remains elusive in the 

marketplace.”

She added: “a Faroese Trade Council 

is something that the House of Industry 

has recommended and we want to work 

with the Government to help make it a 

reality. It would free up resources and help 

clarify the difference between domestic 

interest representation and international 

promotion.”

House of Industry 
vinnuhúsið, Smærugøta 9A 
PO Box 1038, fO-110 tórshavn

www.vinnuhusid.fo 
industry@industry.fo 
tel.: +298 317500 
fax: +298 317501

director General: Marita rasmussen

the house of Industry is the 
community of business associations 
in the faroe Islands. 

Member organizations include,  
amongst others:  
• faroese Employers’ Association 
• fish Processors’ Association 
• faroese fish farmers  
• faroe Oil industries Association 
• Merchant Shipping Association

Shaking the Right handS
The coalition of trade and industry associations in the Faroe 
Islands, the House of Industry, seeks to influence public 
discourse and policy at home while playing an active part in 
making international contacts for its members.



16 • 2013 Faroe Business Report Faroe Business Report 2013 • 17

GEOGRAPHY 

environment but even for people who 
like the feel of the countryside. 

Just as you’ll find trendy cafes and 
restaurants, you will also find natural 
surroundings everywhere in Tórshavn—
the sea and the stretches of land that 
surround it, plus parks and many green 
areas.

In the Faroe Islands, Tórshavn is 
of course where most of the services are 
located, from health care to hospitality, 
from insurance and finance to shipping 
and ship repairs. 

Alongside a host of privately owned 
businesses, most of which are involved 
in the services industry, many of the 
publicly funded services operated out of 
Tórshavn are run by the Faroese Govern-
ment rather than the City of Tórshavn. 
Still, it all adds to what is available in 
the capital.

The Port of Tórshavn is the coun-
try’s busiest port, with large docks and 
a container facility in Tórshavn as well 
as berths and terminals elsewhere within 
the municipality, namely at Sund and 
Kollafjørður, respectively. Kollafjørður 
has been the scene of extensive harbor 
development in recent years and today 
has high ship traffic, representing a sig-
nificant portion of the total volume of 
freight shipped from the Faroes.

When it comes to search and rescue 
and other emergency services, Tórshavn 
has a well-equipped team of trained 
workers.

“Safety is a priority and must remain 
so,” Mr. Mortensen said. “We are very 
strong at sea and on land and have re-
cently invested in new marine equipment. 
When it comes to helicopter support 
we have well established procedures for 
working with national agencies. 

“In our long-term strategy we envis-
age that the capital will remain the eco-
nomic and cultural heart of this country. 
We take a proactive approach to change, 
including the possibility that there will 
be a commercial oil or gas discovery in 
Faroese territory—we intend to be well 
prepared on the day that happens. 

“As for other ports already involved 
in the operational aspects of the explo-
ration business, I think we have a mu-
tual understanding of our different roles 
where Tórshavn will be focusing on ser-
vices rather than operations.”

City of Tórshavn 
vaglið, PO Box 32, fO-110 tórshavn

www.torshavn.fo 
e-Mail: torshavn@torshavn.fo 
tel.: +298 302010 
fax: +298 302011

Mayor: heðin Mortensen 
Permanent secretary: ingibjørg Berg

tórshavn is the main economic, political 
and cultural center of the faroe Islands. 

tórshavn has been the capital of the 
faroe Islands since 850 a.d. and is the 
country’s largest population center.

today, the Municipality has a 
population of around 19,500, which 
is more than 40 percent of the total 
population of the faroe Islands.

the Municipality of tórshavn 
encompasses tórshavn, Argir, hoyvík, 
hvítanes, Kaldbak, Kaldbaksbotnur, 
Kirkjubøur, velbastaður, Kollafjørður, 
Oyrareingir, Signabøur, Sund, Norðradalur, 
syðradalur and the neighboring 
islands of Nólsoy, hestur and Koltur. 

area covered by the Municipality of 
tórshavn: 173 square kilometers. 

Port of Tórshavn   
tórshavnar havn, Eystara Bryggja, 
PO Box 103, 110 tórshavn 
www.portoftorshavn.fo 
port@torshavn.fo 
tel.: +298 311762  
fax: +298 319059

Port director: Jónsvein lamhauge

the Port of tórshavn is the largest 
and busiest in the faroe islands, 
with harbors and terminals in 
tórshavn, Sund and Kollafjørður.

MAYOR Heðin Mortensen knows 
how to move things forward with 

the full backing of the City Council of 
Tórshavn. Undeniably, this is something 
of a feat in the world of politics, even 
at local government level. Earlier this 
year (2013), after he was elected for a 
third term—receiving a record break-
ing popular vote—Mr. Mortensen de-
cided to form an all-inclusive coalition 
in the Council rather than going down 
the old majority-against-minority road. 
It’s a strategy that seems to be paying 
off. One impressive initiative after the 
other is carried out, making Tórshavn 
an increasingly attractive place, whether 
for business or pleasure—from environ-
mentally friendly street lighting to an 
international sports arena, from mod-
ern music venues to bold investments in 
education. 

Not to forget, a new international 
golf course that has been approved for 

completion by 2019 at Glyvursnes, just 
north of Tórhavn—close to where, in 
time, an international airport could be 
built.

“We’re able to work much more 
smoothly and effectively in this Coun-
cil,” the mayor said. “It’s such a breeze 
compared to earlier when we would 
have all this bickering between political 
blocs. Compared to earlier, we’re get-
ting things done in no time now, because 
we avoid all that waste of energy, time 
and resources. Instead, all the elected 
members of the Council work together 
to achieve our common goals.”

Mr. Mortensen added: “We want 
to make sure that this town has enough 
of quality offerings to match any other 
reputable town in neighboring countries 
that people around here like to compare 
with. We may already have achieved 

much but there are many more things 
in the pipeline, in particular when we 
look at it from the 25-year perspective.”

‘well prepared’:  The Municipality 
of Tórshavn has a total population of just 
under 20,000, which corresponds to 
roughly 40 percent of the population of 
the Faroe Islands, or three times the 
population of Klaksvík, the second-
largest town. About 17,500 people live 
in the town of Tórshavn when counting 
the most adjacent communities, which 
are often considered part of the town. 
Strictly speaking, though, the popula-
tion of the town itself is just over 12,000. 

This is probably one of the world’s 
smallest capitals. Yet Tórshavn remains 
a fascinating place that has much more 
to offer than other towns of its size, not 
only for those who seek a semi-urban 

The charming capital of the Faroe 
Islands manages to combine fast-

paced town development with 
widely recognized environmental 

care, spurred on by a highly 
popular mayor who likes to work 

in consensus with his City Council.

tórshavn—heart  of faroe
Cruise ships docked in  
Tórshavn’s East Harbor; 
Mayor Heðin Mortensen (below);
Free-of-carge public service busses  
operated by the City of Tórshavn (opposite).

http://www.portoftorshavn.fo
mailto:port@torshavn.fo
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ON 27 MARCH this year (2013) 
the Faroe Islands’ national carrier 

Atlantic Airways celebrated the 25-year 
anniversary of its first scheduled flight. 
It was a festive occasion that was further 
accentuated by the fact that the airline 
had successfully met a major challenge 
one year earlier as it took delivery of, and 
introduced to operations, a factory new 
Airbus A319, custom equipped for Faro-
ese conditions. 

That success story continued 
throughout 2012, culminating, in Sep-
tember, with the earning of the Bronze 
Award from the prestigious European 
Regions Airline Association (ERA) 
‘Airline of the Year Awards’ in Dublin, 
Ireland. 

The award highlighted Atlantic 
Airways as a lean, innovative airline that 
makes a big difference in the community 
which it primarily serves. 

As reason for awarding the prize 
to Atlantic, the ERA stated: “Atlantic 
Airways successfully introduced the first 
RNP-AR [Required Navigation Perfor-
mance with Authorization Required] 
EASA [European Aviation Safety 
Agency] certified navigation technol-

ogy on a new aircraft type, enabling 
performance enhancements, safety and 
fuel-saving benefits—a considerable 
achievement for such a small airline. 
The judges were also impressed with 
the airline’s management, cost control, 
identification of new income streams 
and its involvement in the local Faroese 
community.”

The award was indeed, in the words 
of Atlantic Airways CEO Magni Arge, 

“a recognition of our achievement in 
becoming the first airline in Europe to 
introduce the satellite-based precision 
approach system RNP AR 0.1, setting 
the highest possible standard for Eu-
rope’s major airlines to follow.”

More capacity:  Financially, Atlantic 
had a good performance in 2012, al-
though a ground incident in the 
December peak season took its toll as it 
kept the Airbus off the skies for three 
long weeks. Also, a maintenance issue 
with one of the older aircrafts, which 
had to have an engine replaced, caused 
some degree of disruption in the busy 
month of July.

However with revenues totaling 
501 million dkk (67.2 m eur), the year 
yielded a 15-percent increase on 2011. A 
similar pattern was reflected in earnings 
before interest, taxes, depreciation and 
amortization (EBITDA), amounting to 
83.4 m dkk (11.19 m eur) in 2012, com-
pared with 74.4 m dkk (9.98 m eur) in 
2011. Meanwhile, total depreciation and 
impairment came to 58.3 m dkk (7.79 
m eur) in 2012, compared with 43.1 m 

dkk (5.65 m eur) in 2011, making the 
net result before tax shrink to 17.1 m dkk 
from 27.5 m dkk in 2011.

“The financial result for 2012 leaves 
room for improvement during 2013,” Mr. 
Arge said, then explained: “Part of the 
costs incurred during 2012 were one-
off costs related directly to the Airbus 
A319’s entry into service and will not 
repeat themselves.”

He added: “We anticipate to shift 
more capacity on to the Airbus platform 
and gradually phase out Avro RJ capacity, 
and through this obtain higher utiliza-
tion and lower unit cost.”

The number of passengers car-
ried on scheduled services increased to 
208,329 in 2012, from 193,450 in 2011, 

One year after taking delivery of its first A319 aircraft, 
Atlantic Airways celebrates 25 years of operations 

amid successful transition to the Airbus platform—
and high recognition by the aviation industry.

yet the load factor dropped from 77 to 
74 percent. This factor is expected to 
rise, however, as the Airbus platform 
becomes integrated into routine opera-
tion, said Allan Skaalum, director of 
sales and marketing.

“It’s already working extremely well 
although it’s still new,” Mr. Skaalum said. 

“As for the aircraft, passengers are very 
pleased with the increased comfort and 
the same thing goes for our pilots and 
cabin crew, who find their workspace 
better, more spacious, and more practical. 

“We are running a number of pro-
grams designed to sell more passenger 
seats and increase the average load factor 
on our established routes. For example, 
we are promoting two new routes to Bar-

celona and Milan, respectively, but the 
Faroese market is very limited and so 
we have to offer our services elsewhere 
as well.”

According to Mr. Skaalum, Atlan-
tic Airways will lease a second Airbus 
plane this summer and a third to Octo-
ber this year. Both mainly for charter op-
erations out of Billund and Copenhagen, 
but also for scheduled flights.

“We have a contract with a Danish 
tour operator which involves destina-
tions in the Middle East throughout the 
year. We are leasing an Airbus largely 
for this and the arrangement helps us 
achieve the best possible use of assets 
and resources, as our scheduled flights 
are fewer during the winter.”

Beyond the fixed-wing market, 
Atlantic operates a growing helicopter 
service for the Faroese government and 
for the offshore oil and gas industry. 
Helicopter block hours in 2012 almost 
doubled on the previous year, from 624 
to 1162.

flying high 
for 25 years

Atlantic Airways
vagar Airport, fO-380 Sørvágur 

www.atlantic.fo 
info@atlantic.fo 
tel.: +298 341000 
fax: +298 341001

ceo: Magni arge 
coo: Joen remmer 
cfo: Marius davidsen

atlantic airways was established in 
1987 to develop the faroese airline 
industry and airline services, and through 
this establish a competent aviation 
environment in the faroe Islands. 

since its establishment the company has 
grown from a small enterprise with one 
aircraft and limited capabilities to a carrier 
operating several aircraft and helicopters. 

172 full-time equivalent employees, 
and operated 4 aircraft and 2 
helicopters at the end of 2012. 

our mission is to transport people and 
cargo by air with the faroe Islands 
as our cornerstone. our vision is to 
enable the faroese people to travel 
the world and to remain the preferred 
airline carrier in the faroe Islands.

helicopter services in the faroe Islands. 
search and rescue (sar) operations. 
off-shore operations.

CEO Magni Arge; Director of sales and marketing Allan Skaalum (opposite); Airbus A319 (below).
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THE RUNWAY extension that was 
completed in late 2011 upgraded 

Vagar Airport FAE significantly while 
increasing its potential market reach in 
the international aviation business—the 
jump from 1250 to 1799 meters of run-
way made the operational radius from 
the airport much larger, meaning direct 
flights to and from Vagar can now be of 
6 to 7 hours duration rather than only 
2 to 3 hours. 

Meanwhile a new passenger ter-
minal currently under construction is 
expected to be completed by spring 2014.

As a further part of the expansion, 
the airport also invested to improve 
flight regularity by acquiring and imple-
menting a new, complete ILS (Instru-
ment Landing System).  

Also of note, in early 2012 the na-
tional carrier of the Faroe Islands, At-
lantic Airways, took delivery of a new 
Airbus aircraft fitted with a RNP (Re-
quired Navigation Performance) naviga-
tion system that interacts directly with 
Vagar Airport’s control tower. 

Vagar Airport thereby became the 
first airport in Europe at which an air-

line has approved RNP procedures for 
approach and departure. 

According to the airport, the new 
equipment has reduced delays related to 
weather and visibility, to the effect that 
operations have become more regular.

Along with the appointment of 
Jákup Sverri Kass as new chief execu-
tive, 2012 saw a shift in the way Vagar 
Airport can position itself in the mar-
ketplace. “The fact that we’re now able 
to handle both medium-haul and short-
haul flights can mean a world of differ-
ence,” Mr. Kass said. 

vagar airport: major 
upgrade adds neW edge 

He certainly has a point consider-
ing the relative remoteness of the Faroe 
Islands.

“The difference is very significant,” 
he added. “Not only is our biggest client 
now able to add new destinations to its 
routes from the Faroe Islands. We also 
have a case to present to other airlines 
and charter operators, who may see new 
business opportunities in the use of our 
enhanced services.”

‘it taKeS tiMe’:  Meanwhile more trav-
elers than ever before passed through the 
airport during 2012, in part thanks to 
increased operations resulting from the 
extended runway but also owing to off-
shore oil and gas exploration in Faroese 
territory.

“We hit a new record,” Mr. Kass 
said. “In total 225,532 passengers trav-
eled through the terminal and that was 
an increase of more than one-tenth on 
the previous year.”

“Our statistics show that besides 
progress in the number of passengers, 
operational regularity to and from Vagar 
Airport has increased. In other words, 
as far as concerns weather and visibility 
issues, passengers and operators can now 
more than ever count on scheduled ar-
rival and departure times, which, in turn, 
means less extra expenditures caused by 
related delays and cancellations.”

As the only airline that offers regu-
lar flights between the Faroes and the 
outside world, Atlantic Airways remains 
by far the most important client of Vagar 
Airport. Other airlines, however, use the 
airport occasionally and according to Mr. 
Kass, the participation of new operators 
is expected to increase in the months and 
years ahead.

“With the improved quality of our 
service, and once the new passenger ter-
minal will be completed, I believe that 
commercial airlines and charter opera-
tors will have more incentive to consider 
this airport. The radius within which you 
can have direct flights to and from the 
Faroes has grown quite dramatically 
with the extension of the runway and 
that opens up a whole new range of po-
tential opportunities.”

Such opportunities may include 
cruise tourism, chartered flights and 
business support services.

“For example, the airport could act 
as an additional entry and exit point for 
passengers and crew of cruise ships call-
ing at Faroese ports,” Mr. Kass said. 

“We could also serve as an alterna-
tive gateway for medium-haul chartered 
flights. And of course, we can continue 
to help private and commercial jets in-
volved in business support services such 
as crew management. But first of all, we 
hope to attract airlines looking to add 
new scheduled flights to and from the 
Faroe Islands.”

In the Faroese news media, there 
has been talk of an operator considering 
adding the Faroes to their web of Nordic 

destinations. That story, however, has so 
far proved unsubstantiated. 

“People are eager to see something 
new,” Mr. Kass added, “and we are in-
deed in dialogue with airlines to make 
sure they get informed of the new possi-
bilities associated with the Faroe Islands. 
We realize, however, that it’s a process 
that takes time.”

As the newly expanded Vagar Airport looks more commercially attractive than ever for airlines and charter 
operators, the number of passengers traveling through the airport reached a record 225,532 in 2012.

CEO Jákup Sverri Kass; View of the newly extended runway (below).
Vagar Airport
vága floghavn, fO-380 Sørvágur

www.floghavn.fo 
floghavn@floghavn.fo 
tel.: +298 354 400 
fax: +298 354 401

CEO: Jákup Sverri Kass 
airport Manager: finnbogi niclasen 
Assistant Airport Manager: Jákup Persson 
finance Manager: regin Jakobsen 

vagar airport ltd is responsible for 
conducting all operational activities at 
vagar Airport, the faroe islands’ only 
airport.

vagar airport was originally a military 
installation, built during world war ii. 

In the early 1960s the need and popular 
demand in the faroes for civil aviation 
grew to the point of making a 
modernisation of the runway a necessity 
to facilitate passenger traffic. 

vagar airport became operational for civil 
aviation in 1963. during the early years 
only propeller aircraft were implemented. 
since 1977 jet aircraft too have serviced 
the routes to the airport. the danish civil 
aviation administration administered 
vagar airport from 1963 to april 2007.
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SINCE THE general upgrade of 
Hotel Føroyar a few years ago, a 

steady stream of positive developments 
have taken place in the Faroe Islands 
from a business travel perspective. For 
one thing, the islanders have gone out 
of their way to make the country more 
accommodating for conference goers 
and tourists—air travel has been made 
more convenient and more regular, new 
local tour products have emerged rang-
ing from team building adventures to 
sea fishing and birdwatching, and the 
culture and entertainment scene has 
undergone a makeover with new clubs, 
cafes and restaurants popping up, espe-
cially in the capital Tórshavn. 

Hotel Føroyar has been at the center 
of this process and is making no secret of 
its ambition to up the game further. The 
four-star hotel with its signature grass 
turf roof and spectacular panorama over 
Tórshavn—the Faroe Islands’ only five-
star conference venue—has also played 
a pivotal part in the quiet revolution that 
has transformed Faroese dining cuisine, 
especially when it comes to fine dining.

KOKS, a gourmet restaurant locat-
ed at and owned by the hotel, is fast be-
coming an international sensation—with 
some guests even flying to the Faroes for 
the sole purpose of experiencing the cu-
linary wonders from local celebrity chef 
Leif Sørensen. 

Mr. Sørensen was part of a group of 
Nordic chefs that helped draft the ‘New 

Nordic Cuisine’ manifesto in Denmark 
back in 2005, setting off a phenomenon 
that soon became widely famous, out-
lining the core principles behind some 
the world’s top gourmet restaurants, in-
cluding Copenhagen’s Noma and Oslo’s 
Maaemo Restaurant.

“We knew that trying to market 
any single Nordic country’s cuisine as 
a serious contender to French or Italian 
was never going to work,” Mr. Sørensen 
said. “Instead, we had this vision of a 
common platform that could provide the 
resources and the background to build a 
more compelling case.

“We believe strongly in the idea of 
combining this regional culture with 
the more specific domestic heritage of 
each place while keeping international 

standards. Local sourcing is a signifi-
cant aspect to the whole concept and it 
fits perfectly with the other principles 
we adhere to, such as always using top 
quality raw materials and considering 
the environmental impact of what we do.”

Whether it’s fermented sheep, sea-
weed, or the most delicious cod you 
can imagine, KOKS will serve Faroese 
specialties in style—minimalist, elegant 
style, that is.

‘aMazed’:  A growing number of inter-
nationally recognized chefs have been 
visiting the KOKS and, according to 
Hotel Føroyar, have been astonished by 
the quality and originality of the food. 
For instance, most of the farmed salmon 
from the Faroe Islands is of such high 

caliber as to make it hardly distinguish-
able from wild caught salmon. Many 
also find the sheep meat to be outstand-
ing. Then, of course, Mr. Sørensen’s way 
of preparing such foods brings it to a 
whole new dimension.

International praise has been lav-
ished on KOKS and Hotel Føroyar itself 
as well as other aspects of it, including 
CoastZone North Atlantic, one of the 
partnerships that the hotel is involved in.

Opinions voiced by delegates par-
ticipating at corporate events at Hotel 
Føroyar has been “beyond encouraging,” 
according to sales manager Thora Au-
gustinussen. “We have had, for example, 
conferences combined with outdoor 
team-building activities and more, and 
the response has been overwhelming. 

Much of it has been taking place out-
side the summer season and that makes 
perfect sense, because the Faroes has a 
relatively even climate throughout the 
year.

“People are amazed by the view and 
the natural surroundings. Two leading 
figures from a world-renowned architec-
ture and engineering company said this 
‘beats any urban hotel, anytime!’ That’s 
quite a statement.”

Ms. Augustinussen was recently 
hired specifically to bring conferences, 
courses and other corporate events to the 
attention of more businesses in Denmark 
and other northern European countries.

“Our winters are mild,” she noted, 
and rightly so. The temperature in the 
Faroe Islands seldom drops below zero 
Centigrade and when it does, it hardly 
hits minus 3, which is considered very 
cold. “It can be windy and rainy but 
quite frankly, it’s not much of a prob-

lem if you know what to expect. After 
all, your seminars or conference will be 
taking place indoors and as far as con-
cerns your outdoor activities, well, you 
will enjoy the weather for what it is. You 
may experience all four seasons in a day, 
and that will only add to the excitement 
of your activity.”

Hotel Føroyar 
Oyggjarv. 45, PO Box 3303, 
fo-110 tórshavn

www.hotelforoyar.com 
hf@hotelforoyar.fo 
tel.: +298 317 500 
fax: +298 317 501

Managing director: Johannes Jensen 
sales Manager: thora augustinussen 
Booking Manager: Jóhanna rasmussen 
conference & event Manager: 
Jenny A. í heiðunum

the turf roof of this beautifully designed 
four-star hotel matches its natural 
surroundings in a green countryside 
over tórshavn. all 106 rooms overlook 
the Nólsoy fjord and central tórshavn, 
which is 2 km away. wi-fi is free.

hotel føroyar is classified as a 5-Star 
conference venue by horesta and 
has seven well-equipped conference 
rooms suitable for small and large 
meetings and conferences. 

KOKS 
Internationally acclaimed gourmet 
restaurant, serving traditional faroese 
food and international dishes.  
Panoramic views of fjord, town  
and surrounding greenery. 
tel.: +298 333 999

‘Beats any urBan hotel’
Mild winters and improved air 

travel connections make the Faroe 
Islands a year-round destination, 

as the country makes headlines for 
its stunning natural beauty, rising 

culinary status and excellent 
conference facilities.

Sales manager Thora Augustinussen, right, 
with booking manager Jóhanna Rasmussen; 
Conference at the hotel (below).

JE
N

S
 K

R
iS

tiA
N

 vA
N

G

JE
N

S
 K

R
iS

tiA
N

 vA
N

G



24 • 2013 Faroe Business Report Faroe Business Report 2013 • 25

GEOGRAPHY 

sies, Consulates-General and trade com-
missions.

“The opportunity of using such a 
network is invaluable,” Mr. Dalsgaard 
said. 

“There is no need to reinvent the 
wheel when it comes to marketing and 
sales promotion. Working together 
with other local businesses to generate 
a stronger message can bring many ad-
vantages, in particular if you also work 
with the Trade Council to make sure 
your project gets off the ground with the 
right amount of expertise and connec-
tions on board. We already have a num-
ber of success stories to prove the point.”

Partnerships and long-term plan-
ning are among the most important 
aspects that Vinnuframi looks at before 
committing financially to any project.

“We have supported a number of 
projects financially and some of them 
nonetheless have a hard time growing 
beyond the one-person enterprise level,” 
Mr. Dalsgaard said. “Our vision is to 
see more successful, larger enterprises. 
By working with the Trade Council we 
are able to offer serious networking and 
promotion in many markets. 

“Much as we want to continue in our 
supporting role, it has to be on a continu-
ous basis—with a long term perspective.”

Sparring between different projects 
is one way of generating synergies, Mr. 
Dalsgaard added.

“The real currency here is market 
knowledge, in other words expertise 
and experience from multiple projects. 
So we try to put the right people into 
contact with the right entrepreneurs to 
help enable cross-project pollination. 
With the Trade Council, this is pos-
sible on a whole different level, whereas 
without their help it will simply become 
too expensive for startups. Once you get 
connected with people who have good 
market knowledge, you will be able to 
move forward much more quickly.”

SAY YOU consider Denmark a very 
small country in a global context. 

What then to make of the Faroe Is-
lands? With a total population of under 
50,000—barely one percent of Den-
mark’s five million—how can this un-
derpopulated archipelago in the North 
Atlantic bear the name of a nation in its 
own right? 

Well, it does. Read this publication 
and you get the idea. 

So the Faroe Islands is part of 
the Kingdom of Denmark, along with 
Greenland and Denmark. When it 
comes to foreign affairs, Denmark holds 
the steering wheel, for obvious reasons. 
Setting up a worldwide network of repre-
sentation offices, embassies and consul-
ates would put too much strain on the 
financial resources of micro economies. 

Now, the Faroese have a tradition of 
independence in business. Ever since the 
official—that is, Royal Danish—trade 
monopoly was abolished in the Faroe 
Islands in 1856, the Faroese have found 
seafood buyers, first in Scandinavia, 
Britain, Spain and a few other places, 

then later in other countries across the 
world. 

Yet introducing new products and 
services to diversify and reduce depen-
dence on a single product is proving all 
the more difficult. Which is where the 
Ministry of Foreign Affairs of Denmark 
or, more precisely, its agency the Trade 
Council can come in handy, according to 
Vinnuframi, a domestic business devel-
opment fund tasked with helping Faro-
ese entrepreneurs grow their businesses 
in the international marketplace.

“In today’s tough markets you have 
to be well researched and well connect-
ed,” said Vinnuframi chairman Regin W. 
Dalsgaard. “You need contacts that can 
help yo gain quick access to key markets, 
and you may need some expert advice 
from people who are trusted and have 
relevant knowledge. The good news for 
Faroese businesses is that they can get all 
the assistance that Danish companies get 
from the Trade Council, and that is a lot.”

For example, the Faroese can take 
part in Danish trade delegations to for-
eign markets, which can prove vital in 
gaining foothold in unchartered territory.

“It’s a huge advantage that we can 
be part of Danish trade delegations,” Mr. 
Dalsgaard said. “And of course, such 
initiatives can be great opportunities 
for Faroese businesses to collaborate to 
get the most possible out of their promo-
tional efforts. Going it alone is certainly 
not the answer when it comes to inter-
national marketing.”

Not too many Faroese entrepre-
neurs, however, seem to be aware of the 
resources available for them through the 
Trade Council. 

MarKet Knowledge:  “The Trade 
Council can help open doors almost any-
where,” Mr. Dalsgaard said. “They have 
the right connections for almost any 
business and are in a very good position 
to help research markets prior to product 
launch.”

According to the Ministry of For-
eign Affairs of Denmark, the Trade 
Council operates 90 offices around the 
world, hosted by Royal Danish Embas-

Vinnuframi
Business development fund 
hoyviksvegur 51 
PO Box 3079, fO-110 tórshavn

www.vinnuframi.fo 
vinnuframi@vinnuframi.fo 
tel.: +298 20 33 00 
fax: +298 20 33 01

chairman: regin w. dalsgaard 
coordinator: sjúrður Johansen

vinnuframi is a faroese business 
development agency under the Ministry of 
trade and industry, charged with helping 
faroese entrepreneurs grow their 
businesses in the international 
marketplace. 

vinnuframi also works with denmark’s 
trade council to offer networking and 
promotion in markets around the world. 

funding is provided for startups, 
shipyards and other businesses under 
various programs, including e.g.:  
• Product development 
• information technology 
• tourism  
• Pionering Projects (for example, biotech, 
high value products from marine 
resources)  
• trade Exhibitions 
• Promotional Activities 
• Creative Business 
• Research Projects 
• Patent Applications 
• Cleantech

According to business development agency Vinnuframi, 
the Faroese have one ally they could work closer with to 

build international contacts and promote their exports—
Denmark’s Trade Council, with 90 offices around the world.

adding clout through trade council

Vinnuframi chairman Regin W. Dalsgaard; Faroese delegatation at Aberdeen trade show (opposite).
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WITH HUGE AMOUNTS of pelagic fish to 
catch—roughly on par with record breaking 
quantities fished in 2006 yet more valuable 
this time around—parts of the Faroese fish-
ing industry are busy like never before. Add 
a thriving aquaculture sector that has grown 

at high pace in recent years, making farmed Atlantic salmon the biggest 
selling product of the Faroe Islands, at an annual 1.8 billion dkk (241.4 
million eur), representing 36 percent of total seafood exports of 5 bn dkk 
(670.6 m eur) in 2012 figures. 

Even assuming the export figures for other species were to rise com-
paratively in 2013, salmon will in all likelihood retain the number one spot. 
Back in 2007, cod was the single species that would bring in most export 
revenues, followed by saithe and salmon, which began to rise in earnest 
from 2008 and onwards. Since 2010, however, North Atlantic mackerel 
has represented the fastest growing sales, reaching 827 m dkk (110.9 m 
eur) in 2012. This year, meanwhile, Atlanto-Scandian herring and blue 
whiting catch and export figures are expected to rise sharply.

Now, with controversies surrounding the mackerel and herring fisher-
ies, some industry leaders have expressed concern that long-term trade rela-
tions with the European Union and Norway could be in jeopardy because of 
Faroese insistence on an increased share of the scientifically recommended 
total allowable catch (TAC) for the two species in the Northeast Atlantic. 

In the case of mackerel, the Faroes and Iceland were left out of the 
NEAFC (North East Atlantic Fisheries Commission) coastal states agree-
ment, with their demands of change in the allotment of quotas dismissed 
as unreasonable. The two countries thus unilaterally set their own respec-
tive quotas—the Faroese fixing theirs at 125,852 tonnes for 2013—amid 
protests from the EU and Norway.  

‘HigHer abundance’:  A similar scenario unfolded concerning herring, 
however with only the Faroe Islands left out of the agreement—the Faroese 
position that the quota sharing arrangement should be changed to reflect 
today’s territorial distribution of the species was again dismissed. While 
the EU, Norway, Russia, and Iceland agreed on a joint arrangement exclud-
ing the Faroe Islands, the Faroese unilaterally set their 2013 quota at 
105,230 tonnes.

“During the last decade, there have been major changes in the distri-
bution of herring in the Northeast Atlantic,” Jacob Vestergaard, Minister 
of Fisheries of the Faroe Islands said in a statement. “The distribution of 
herring has shifted in a southwesterly direction, leading to an increased 
proportion of herring feeding in Faroese waters during the summer. Her-
ring has also been observed to feed in Faroese waters for a longer period 
than previously. Prolonged fishery in the Faroese zone has been reported 
for several years, and these last years, herring has been fished in Faroese 

Good hauls

By Búi Tyril
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In the Faroe Islands, 
bumper season in pelagic 

fisheries and salmon 
farming outshines current 

decline in domestic 
groundfish fisheries—
while the reopening of 

old distant-water fishing 
grounds promises relief for 

struggling vessels.
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waters from May to late November. The 
abundance of herring in Faroese waters 
has made fishing for other pelagic spe-
cies increasingly difficult due to unavoid-
able by-catches of herring.” 

Mr. Vestergaard added: “Survey 
and fishery data clearly indicate that 
the summer distribution and duration of 
herring abundance in Faroese waters is 
higher than seen in neighboring waters. 
However, the 5-percent Faroese share of 
the herring stock is significantly smaller 
than that of any other coastal state.”

As for blue whiting, however, an 
agreement was reached with the joint 
quota totaling 619,000 tonnes, of which 
the Faroese are allotted 154,614 tonnes; 
the quota has increased with the recovery 
of the blue whiting stock—a trend that 
looks set to continue.

logiStical cHallengeS:  For the 
Faroese, all of this means that 2013 is 
looking gigantic in the pelagic business 
as three species will be caught in high 
quantities. Throughout the year, the is-
landers are expected to fish just about 
300,000 tonnes of mackerel, herring and 
blue whiting, overwhelmingly most of it 
in Faroese waters. 

Then there are possibly hundreds 
of thousands of tonnes of blue whiting 
to be caught by foreign vessels in the 
same waters—a large chunk of the joint 
international quota is likely to be fished 
here—and the implications are enor-
mous. 

How many modern, high-capacity 
fishing vessels will it take to bring all 
of that fish in? Unlike seven years ago, 
most of the fish will now be processed as 

human grade food—will two land based 
factories and two pelagic fishing vessels 
fitted with a factory do the job? And 
how about ports, shipping, and logis-
tics—will the Faroese be able to handle 
it all, do they have sufficient cold storage 
capacity, for example?

“Yes, the amounts will be very large,” 
Mr. Vestergaard told the Faroe Busi-
ness Report, “and hopefully we will be 
able to handle it without problems. We 
do of course have fishing vessels fitted 
with processing factories and we have 
two highly efficient factories on shore. 
The question remains whether it will be 
necessary to have motherships at the 
fishing grounds to accommodate the 
pressure and complement the existing 
infrastructure.”

Export FoB ValuE in Million DKK 2007 2008 2009 2010 2011 2012

Chilled seafood 1,024 1,156 1,444 1,447 1,765 1,621
Frozen seafood 1,674 1,601 1,685 2,145 2,215 2,733
Salted seafood 456 451 335 426 455 400
Smoked seafood 39 27 12 7 0 1
Dried seafood 474 228 170 191 122 189
Canned seafood 15 7 8 8 9 0
Otherw. conserved seafood 138 88 27 71 37 44
Other seafood products 3 4 0 3 0 23
Seafood products total 3562 3681 4298 4603 5,011

Other products 234 784 424 399 798 480
Total 4,057 4,346 4,105 4,697 5,401 5,491

Seafood Exports by Quantity and Value / Total Exports by Value and Product Category (exclusive of services and intellectual property)

Export of Fish by Quantity and Value
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Since last year, the Faroese have in-
vested heavily in upgrades to help make 
sure they can efficiently catch, process, 
store and move large amounts of fish— 
replacing older and smaller vessels with 
newer and larger, expanding harbor fa-
cilities, and doubling the country’s cold 
storage capacity.

dry Salting?  Difficulties in the 
groundfish business, meanwhile, have 
surfaced in recent years as fishermen 
have caught less while at the same time 
market prices have been falling in line 
with declining purchasing power in key 
markets. Few will argue that much of 
the conditions experienced have to do 

with the ongoing financial crisis which 
erupted in 2008. 

As for decline in the domestic 
groundfish f ishery, important com-
mercial fish stocks such as haddock and 
saithe have showed signs of weakness 
with low recruitment while cod, however, 
appears to be in better shape lately.

Seafood Exports FOB Value in DKK 1,000: Top 15 Species
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SpEciES 2008 2009 2010 2011 2012
Atlantic Salmon 816,902 1,202,648 1,338,081 1,611,891 1,821,459

North Atlantic Mackerel 174,749 174,010 280,926 709,994 826,751

Atlantic Cod 604,829 402,185 525,405 512,881 451,813
Saithe (Coalfish/Coley) 494,242 573,713 550,045 399,562 419,170
Atlanto-Scandian Herring 146,437 177,094 171,998 288,543 324,578
Blue Whiting 52,410 30,582 111,062 78,192 160,461
Ling 86,322 76,265 100,681 112,282 127,587
Northern Shrimp 116,609 102,712 90,235 86,971 102,076

Greenland Halibut 67,798 51,597 54,178 62,483 97,069

Silver Smelt (Argentine) 80,144 74,760 134,259 125,496 96,227

Haddock 171,327 99,054 101,948 68,216 62,280

Tusk 39,276 38,372 56,043 54,678 55,744

Monkfish 59,602 56,850 71,677 74,139 37,901

Redfish (Ocean Perch) 52,280 44,485 73,864 66,250 37,370

Capelin 11,688 0 11,069 23,483 34,540

Hauling in a good catch of saithe; Headed and gutted salmon, fresh caught cod, fresh herring in chilled seawater (below);  
Handling block frozen fillets of herring (opposite, below); Landing fresh iced whitefish at Toftir (opposite, above).
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Other explanations for the woes in the domestic white-
fish sector have also been voiced, one being that some of 
the fleet categories are overcrowded and thereby lead to de-
structive competition among fishing boats; another, that the 
abundance of pelagic species, most notably mackerel, may 
have caused a decline in groundfish.

The latter idea was put into question after the announce-
ment that scientific research at the Faroe Marine Research 
Institute (Havstovan) had found no proof of any direct cor-
relation between the current state of groundfish stocks and 
the abundance of mackerel. The belief remains buoyant, 
however, that some significant correlation may still exist in 
this connection, whose causality is yet to be scientifically 
demonstrated. 

Meanwhile, the notion appears to be vindicated by the 
Ministry of Fisheries that the number of ocean going long-
liners and trawlers with fishing licenses limited to Faroese 
waters has grown beyond economic and ecological viability. 
A decision has thus been made to award 3,200 tonnes of cod 
in the Flemish Cap—an international area located east of 
Newfoundland and Labrador, Canada—to domestic trawlers 
and longliners.

The news brought back memories from the old days 
when the Faroese used to fish in those regions using the 
classic conservation method known as dry salted—for which 
there is still a market today, according to industry insiders. 

“If you’re going to the Flemish Cap, you either equip 
your boat with freezing facilities—or you opt for dry salting, 
much like in the early days,” one vessel owner told public 
radio station ÚF.

coD, HaDDocK, SaitHE 2008 2009 2010 2011  2012

Atlantic Cod 605,102 402,894 527,483 516,444 451,813
Chilled whole 33,596 35,604 57,462 41,451 24,296
Frozen whole 683 426 10,339 5,194 5,006
Chilled fillets 16,270 19,923 19,877 24,194 35,510
Frozen fillets 237,324 151,153 213,805 200,109 191,640
Salted fillets 175,800 95,583 111,143 151,394 78,900
Salted split 133,793 96,404 112,504 91,409 91,971
Other 7,635 3,801 2,353 2,691 24,490

Haddock 172,423 99,349 102,108 68,216 62,280
Chilled whole 70,365 51,378 64,086 48,376 30,776
Frozen whole 90 73 1,268 4,290 2,170
Frozen fillets 77,136 38,566 30,351 13,746 14,603
Other 24,831 9,332 6,403 1,804 14,730

Saithe (Coalfish) 494,412 574,727 550,746 400,298 419,170
Chilled whole 10,348 28,420 17,500 15,730 6,523
Chilled fillets 40,338 32,339 34,585 29,536 61,310
Frozen fillets 384,736 440,906 420,149 287,290 295,465
Salted fillets 26,141 38,374 48,728 49,912 0
Other 32,849 34,688 29,785 17,830 55,872

SHriMp, otHEr 2008 2009 2010 2011  2012

Northern Shrimp 116,609 102,712 90,235 86,971 102,076
Frozen shell on 115,810 102,710 90,124 86,971 19,214
Canned 331 2 110 0 0
Other 468 0 0 0 82,863

Other 829,393 707,126 909,314 802,060 843,463
Chilled whole fish 175,248 175,135 199,134 187,753 126,079
Frozen whole fish 95,888 57,956 139,931 115,552 135,030
Other chilled fillets 18,179 9,856 10,343 7,345 6,643
Frozen fillets 34,292 32,518 18,628 23,668 35,268
Other salted fillets 112,710 100,191 147,068 158,134 174,799
Whole, other conserv. 12,808 2,190 33,578 25,403 34,040
Frozen fish, n/spec. 83,787 74,300 75,929 68,591 60,937
Dried fish meal, feed 165,029 79,936 113,460 41,509 67,288
Other fish products 131,452 175,044 171,244 174,106 203,379

FarMED SalMon, trout 2008 2009 2010 2011 2012

Atlantic Salmon 824,419 1,203,595 1,338,081 1,617,283 1,821,459
Chilled whole 547,364 796,801 803,161 1,113,741 1,282,705
Frozen whole 40,826 68,587 69,508 26,508 40,018
Frozen fillets 213,274 303,505 423,931 428,702 447,138
Smoked fillets 0 0 26 0 0
Other 22,956 34,702 41,456 48,332 51,599

Rainbow Trout 138,618 175,082 69,954 8,724 195
Chilled whole 13,814 48,320 43,865 1,356 0
Frozen whole 124,731 123,149 24,851 7,368 0
Other 73 3,613 1238 0 195

Faroese Seafood Exports FOB Value in DKK 1,000

pElagic SpEciES 2008 2009 2010 2011 2012

Blue Whiting 52,199 30,582 118,807 78,216 160,461
Frozen, fillet or split 0 638 794 32 3,503
Whole, otherw. cons. 50,048 17,530 8,160 117 0
Other 4,151 12,415 109,854 78,068 156,957

Atlanto-Sca. Herring 152,085 190,615 265,928 291,323 324,578
Chilled whole 100,770 142,879 146,938 76,282 22,099
Frozen whole 4,377 931 60,238 143,075 256,796
Frozen fillets 13,551 31,598 12,898 8,390 45,590
Other 33,388 15,207 45,854 63,576 93

NE Atlantic Mackerel 174,749 185,115 320,669 733,067 826,751
Chilled whole 113,905 77,130 38,583 216,809 1,929
Other 60,844 107,985 282,086 516,259 824,822

Source: Statistics Faroes

The Faroe Islands Fisheries Inspection monitors all fishing 
activities within the 200 mile Faroese exclusive economic zone 
(EEZ). This includes fish farming and landing of fish, shellfish 
and crustaceans within the area as well as the activities of 
Faroese fishing vessels in foreign waters. It’s our job to:

• Ensure that all Faroe Islands fishing laws and regulations are observed;

• Help Faroese and foreign vessels in need of towage or pumping assistance;

• Conduct pollution inspection and control inside the Faroese EEZ including clearing up oil pollution;

• Inspect safety equipment on vessels;

• Train cadets in navigation;

• Operate a diving school and provide for treatment of the 
bends; 

• Provide information to fishermen.

FiskiveiðieFtirlitið
Faroe Islands Fisheries Inspection

Anytime.

Expect us.

Yviri við Strond 3, PO Box 1238, FO-110 Tórshavn  |  www.fve.fo  |  Email: fve@fve.fo  |  Tel +298 311 065  |  Fax +298 313 981
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Hauling in a cod-end full of herring.
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IN THE WAKE of this year’s in-
ternational negotiations on the joint 

management of the Atlanto-Scandian 
herring fishery in the Northeast Atlan-
tic, the Faroe Islands decided to set their 
own catch quota in line with what they 
consider their rightful share of the rec-
ommended total allowable catch (TAC). 
Fixing it at 17 percent of the advised 
TAC of 619,000 tonnes, the Faroese—
ready to fish just about 105,000 tonnes—
thereby allotted themselves a significant 
rise compared to, in their view, an out-
rageously low 5-percent share.

Predictably, Norway and the Eu-
ropean Union were quick to condemn 
the unilateral move of the Faroese while 
calling for sanctions against the Faroe 
Islanders, whom the Scottish fisheries 
minister accused of “ jeopardizing the 
future of vital fishing stocks.”

So what’s next—do the Faroese 
fear the specter of sanctions, and why 
this sudden increase of their share? We 

asked the Minister of Fisheries of the 
Faroe Islands, Jacob Vestergaard, and his 
answers may certainly help explain the 
situation from a Faroese point of view.

Earlier, the Faroese had outlined 
their position in a statement issued by 
Mr. Vestergaard, stressing the point that 
their share of the catch quota had been 
too low for too long, as the Atlanto-
Scandian herring is found increasingly 
in Faroese waters.

“In particular,” the minister said, 
“given the obvious changes in the dis-
tribution of the herring stock in recent 
years, and the fact that the relative shares 
between the coastal states have never 
been satisfactory, the Faroe Islands can 
no longer accept a sharing arrangement 
that allocates the Faroe Islands a mere 
5 percent of the total allowable catch.”

Handling tHe preSSure:  He add-
ed: “During the last decade, there have 
been major changes in the distribution 

of herring in the Northeast Atlantic. The 
distribution of herring has shifted in a 
southwesterly direction, leading to an 
increased proportion of herring feeding 
in Faroese waters during the summer. 
Herring has also been observed to feed 
in Faroese waters for a longer period 
than previously. 

“Prolonged fishery in the Faroese 
zone has been reported for several years, 
and these last years, herring has been 
fished in Faroese waters from May to late 
November. The abundance of herring in 
Faroese waters has made fishing for other 
pelagic species increasingly difficult due 
to unavoidable by-catches of herring.

“Survey and fishery data clearly 
indicate that the summer distribution 
and duration of herring abundance in 
Faroese waters is higher than seen in 
neighboring waters. However, the 5-per-

With Atlanto-Scandian herring increasingly abundant in Faroese 
waters, the Faroese—blocked from renegotiating their catch share—
set their own quota for very good reason, according to Minister of 
Fisheries Jacob Vestergaard.
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cent Faroese share of the herring stock 
is significantly smaller than that of any 
other coastal state.

“The desire of the Faroe Islands to 
renegotiate the allocation of this stock 
has been made clear to the other parties 
at negotiations in October 2011 and was 
most recently reiterated at the coastal 
states negotiations in October and 
December 2012 and again in London 
on 23 January 2013. The Faroe Islands 
therefore deeply regret that the other 
coastal states have not been willing to 
consider the Faroese position, but rather 
have chosen to exclude the Faroe Islands 
from an arrangement for 2013.”

Hardball:  When we asked Mr. 
Vestergaard whether the Faroese are now 
to expect sanctions from Norway or the 

EU, he maintained his f irm stance. 
“Sanctions or not,” he said, “we find it 
peculiar that just because we happen to 
have differing views on the joint man-
agement of a fish species, some people 
seem so eager to discuss coercion and 
sanctions. 

“It used to be different—you could 
have differences in such issues without 
generally affecting bilateral trade rela-
tions. We may hardly ever share the same 
views on everything, nor should we nec-
essarily do so. This is about economic 
interests and negotiation, as the Nor-
wegians would know. They themselves 
left the joint arrangement not long ago, 
demanding an increase in their share 
from 57 to 70 percent of the TAC.”

Meanwhile Atlanto-Scandian her-
ring, unlike North Atlantic mackerel, 

has traditionally not been of high eco-
nomic importance for the EU. 

“The EU would have more interest 
in the mackerel fishery,” Mr. Vestergaard 
noted. 

“For the Norwegians, both mackerel 
and herring are important. Suppose the 
EU and Norway work together to pres-
sure the Faroe Islands to change posi-
tion. Regardless, we are not willing to 
accept the unfair sharing arrangement 
of earlier times. We are fully able to fish 
the amounts that we have responsibly 
decided to allocate to our fleets in our 
own home waters; and we can process 
the catch and bring it to market, too.”

Jacob Vestergaard, Minister of Fisheries; pelagic fishing vessels pair trawling (opposite).

Ministry of Fisheries 
Bókbindaragøta 8  
PO Box 347, fO-110 tórshavn

www.fisk.fo 
fisk@fisk.fo 
tel.: +298 353 030 
fax: +298 353 035

Minister of fisheries: Jacob vestergaard

the Minister of fisheries is responsible 
for fisheries and maritime affairs, 
including marine resource management, 
marine research, fisheries inspection, 
marine safety and rescue. 

the Minister is also responsible for 
agriculture and emergency services. 

Policies and regulations are coordinated 
and implemented by the Ministry of 
fisheries and its associated agencies. 

Permanent secretary: rógvi reinert

General Secretary: Katrina Michelsen

department of fisheries 
director: Andras Kristiansen

agencies: 
• faroe Marine Research institute 
 (havstovan) 
• faroe islands fisheries inspection  
(fiskiveiðieftirlitið)
• Maritime Rescue and 
coordination center (Mrcc)
• faroese Emergency Management and 
Inspection agency (tilbúgvingarstovnur)
• Agriculture Agency (Búnaðarstovan)
• Equal Pay Office  
(trygdargrunnur fiskivinnunnar)

faroese take on    herring
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AS PART OF THE replacement 
of filleter/freezer Vesturvón by 

the Akraberg—a larger and more mod-
ern and versatile vessel set for delivery 
this summer (2013)—fishing company 
Framherji is looking to broaden its busi-
ness base and help secure the supply of 
raw material to seafood processing plants 
located on shore in the Faroe Islands.

By adding sea frozen whole white-
fish as well as northern shrimp to its 
existing pelagic and whitefish busi-
ness activities, Framherji says it seeks 
to strengthen its position and increase 
its client base in a period of increasing 
uncertainties in the marketplace. 

We sat down with managing part-
ner Elisabeth Eldevig and operations 
manager Símin Pauli Sivertsen for an 
outline of the company’s plans. 

“You have economic turbulence in 
Europe while at the same the output 
from the domestic Faroese whitefish 
fisheries has been low in the last couple 
of years,” they said. 

“We decided to make this move now 
because Vesturvón is getting older and 
more expensive to maintain. We have 
also considered that Framherji should 
develop a more diversif ied revenue 
base, which will be made possible with 
Akraberg. This will give the company a 
higher degree of choice and flexibility 
when it comes to dealing with the mar-

ket. So it’s about extending the existing 
business without losing focus on pelagic 
fishing and sea frozen fillets of whitefish.”

The 87 meter long Akraberg—for-
merly the Odra, registered in Germany—
offers a range of operational advantages. 
Besides the capacity to fillet and freeze 
whitefish, which the Vesturvón has been 
very successful at throughout the years, 
the newer Akraberg can process redfish 
as well, besides freezing whole fish; and, 
along with a shrimp boiler, she is fitted 
with two RSW (refrigerated sea water) 
tanks for fresh pelagic fish.

Framherji’s business has long been 
largely centered on two solid legs: one, 
large amounts of inexpensive pelagic fish 
and two, pricey frozen-at-sea fillets of 
whitefish. There is also the smaller el-
ement of whitefish caught by longliner 

and landed whole round fresh in the 
Faroes. 

To support this business model, 
Framherji owns and operates three fish-
ing vessels: Pelagic trawler Fagraberg, 
factory trawler Vesturvón—just being 
replaced by the Akraberg as this publica-
tion goes to press—and longliner Stapin.

In the whitefish department, the 
trend has been downward lately with 
slightly falling market prices overseas for 
sea frozen fillets and plummeting prices 
at home for fresh caught fish. The pelagic 
business, on the other hand, has been 
booming, with mackerel, herring and 
blue whiting set for domestic catch and 
landing in very high quantities.

diverSifying:  The Akraberg is ex-
pected to make life easier in both depart-

framherji diversifies into  Whole frozen
Complementing its business in 
pelagic fishing and sea-frozen 
fillets through adding northern 
shrimp and whole round frozen 
fish—Framherji replaces 
filleter-freezer Vesturvón 
with newer, larger and more 
versatile Akraberg.

ments as well as adding new business—
she will help catch and handle more 
pelagic fish during high seasons, produce 
frozen-at-sea fillets along with Jap-cut 
redfish, and offer whole frozen whitefish 
for processing on shore as well as catch-
ing, boiling and freezing northern 
shrimp. 

As an added bonus, the Akraberg 
is fitted with electricity driven winches, 
which saves on fuel consumption and 
emission.

“With the Akraberg, we will have 
much more of a choice because the fac-
tory is larger and allows for more flexibil-
ity,” the Framherji team said. “Accom-
panying the replacement of Vesturvón, 
we have acquired one of a few available 
shrimp fishing licenses and quota. The 
thinking is that the northern shrimp 

business could be about to recover as 
the market price slowly increases.” 

As part owner in a leading processor 
and exporter of fresh and frozen white-
fish products, and shareholder in the 
Faroe Islands’ largest cold storage facility, 
Framherji clearly has a vested interest in 
the supply chain for whitefish processing 
and cold storage. Yet undeniably, there is 
also a socioeconomic dimension where 
Framherji wants to make a difference 
by helping the local economy, the team 
members underscored.

“The fact that the Vesturvón has 
seen its best days and no longer fully 
meets our requirements is the main rea-
son why we decided to sell it and buy 
the Akraberg. But we also note that the 
volumes of landed whitefish have fallen 
and the supply to factories on shore has 

become low and irregular. That should 
be a concern for anyone living in a com-
munity like the Faroe Islands and we 
want to do something about it. A good 
supply of whole frozen whitefish could 
help the situation. 

“So now it will be possible to make 
our fishing business more diversified, 
plus we can provide seafood processing 
plants on shore with more raw fish.”

Framherji
Karvatoftir 4, fO-530 fuglafjørður

framherji@framherji.fo 
tel.: +298 200 700

Managing director: anfinn olsen

owner and operator of fishing vessels.

factory trawler:  
‘Akraberg’ (2,968 Gt)

Pelagic trawlers/purse seiner:  
‘fagraberg’ (2,832 Gt)

longliner:  
‘stapin’ (466 Gt)

frozen-at-sea: whole round gutted or 
filleted cod, haddock, other groundfish;  
‘Jap cut’ redfish; northern shrimp.  
fresh chilled: whole round gutted 
or filleted cod, haddock, other 
groundfish. Pelagic: herring, 
mackerel, blue whiting, capelin.  

Partly owned subsidiaries: 
faroe Origin — fishing, seafood processing 
Bergfrost — cold storage facility

UK seafood trading company:  
Seagold, hull

The Akraberg, while still named Odra;
Fagraberg heading to shore (below).

mailto:framherji@framherji.fo
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THE PEOPLE at Hvalnes—also 
known as Christian í Grótinum, 

the Klaksvík-based owner and operator 
of ‘Norðborg’—made a bold move a few 
years ago when they decided to build 
the world’s most advanced fishing vessel 
of its kind.

A highly versatile pelagic trawler 
designed for maximum resource utiliza-
tion, the wonder first arrived in Klaksvík 
in May 2009, steaming all the way from 
the shipyard in Chile where she had been 
built at the price of a whopping 250 mil-
lion dkk (33.5 m eur). 

Four years on, the wisdom of this 
business idea is becoming clear to anyone 
who may have questioned its viability at 
the outset. With sales reaching a record 
275 m dkk (37 m eur) in 2012, the vessel 
is bringing in—on a yearly basis—gross 
revenues at a value roughly on par with 
the size of the investment. 

Profits of recent years have enabled 
the family business to keep a fleet of 
two pelagic fishing vessels. To replace 
its older predecessor of the same name, 
the ‘Christian í Grótinum’ was bought 
in early 2013 at the price of 150 m dkk 

(20.1 m eur). Previously known as the 
‘Kvannøy’, this is a modern Norwegian 
factory vessel, now expected to further 
expand the business model associated 
with the Norðborg.  

Don’t be fooled by the unassum-
ing style of managing director Eyðun 
Rasmussen, one of the brains behind 
the design of the Norðborg. When 
asked about the development and fu-
ture of the business, he says they are 
looking into the possibility of upgrad-
ing the Norðborg’s fishmeal and fish oil 
production.

four years of success 
and counting
As 2012 sales hit a record 275 million dkk (37m eur), the Norðborg continues to prove her worth after four years of 
operation—with the owners considering to take fish oil for salmon feed to the next level: health food for humans.

“Business development happens 
continuously and incrementally,” Mr. 
Rasmussen noted. “Staying ahead of the 
curve in itself requires a constant effort 
to develop, to improve and to innovate; 
and it’s a very big job. You have to do ev-
erything to keep your people motivated 
to continue and continue…”

He added: “We are considering a 
few products in the context of identi-
fying new markets. For example, fish 
oil—we understand that the freshness 
and quality of the oil that we offer is 
superior to most of what is available on 
the market today. So the question is re-
ally, what is the right market for such 
high-quality fish oil? Considering this, 
we are going to investigate, as a first step, 
what the implications would be of hav-
ing certification for processing fish oil for 
human consumption. Second, we want 
to look into what it would mean for us to 
get further involved in the manufacture 
of fish oil products, whether that would 
be the right way to go for us, at which 
time, and so on.” 

‘we reMain optiMiStic:’  While the 
Norðborg’s fish offal processing plant is 
currently certified for delivering ingre-
dients for salmon feed, acquiring the 
certification needed for producing food 
for humans may not necessarily require 
additional investments on board the ves-
sel, according to Mr. Rasmussen.

Some bureaucracy, on the other 
hand, will be unavoidable.

“From what I understand,” he said, 
“an upgrade of this sort, as far as con-

cerns the Norðborg, will mostly relate to 
documentation—registration processes, 
procedures, reporting, and so on. The 
existing equipment as such is not an is-
sue in this regard, as far as we know at 
this point.” 

At present the Norðborg’s fishmeal 
factory—which processed as much as 
3,713 tonnes of fishmeal and 2,580 
tonnes of fish oil in 2012—is managed 
by a single person. The factory is highly 
automated and computerized, in line 
with every department of the ship and 
its operation, which again is intercon-
nected with a management system run 
from the offices on shore.

“When it comes to adding new rou-
tines for reporting and such, we hope 
our IT system will help make things 
run smoothly. Fortunately, the system 
that we have in place already allows for a 
great deal of customizing and adjustment 
and there is an awful lot of data pass-
ing through it. The system was designed 

with the ability to add functions with 
relative ease; so hopefully, the need for 
added paperwork will not be too over-
whelming.” 

Meanwhile with economic crises 
hitting markets around the world, pros-
pects are generally less bright for busi-
ness, Mr. Rasmussen warned. “People 
in Western Europe have lower purchas-
ing power now compared to earlier and 
the same trend is seen elsewhere, which 
means our sales may decrease in the 
months ahead. Yet we remain optimistic.”

The Rasmussen brothers with their 
father, all of whom are partners in 
business—left to right, Jón, Bogi, 
Kristian Martin, Eyðun;
Christian í Grótinum (right);
Working in the Norðborg’s hold (bottom).

Christian í Grótinum 
Klaksvíksvegur 77, fO 700 Klaksvík

www.cig.fo 
cig@cig.fo 
tel.: +298 207 000 
fax: +298 475 610

Managing directors:  
Kristian Martin Rasmussen 
eyðun rasmussen 
directors:  
Jón rasmussen 
Bogi rasmussen

sales & Marketing: Pól huus sólstein

fishing vessel owner and operator, 
exporter of seafood and fish meal. 
Species: herring, mackerel, horse 
mackerel, capelin, blue whiting.

combined purse seiner/pelagic trawlers: 
Norðborg KG 689 (2,351 Gt) 
Christian í Grótinum KG 690 (1,920 Gt) 
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AT LANDSHANDILIN, a sea-
food trading company headquar-

tered in Tórshavn, there is a new sense 
of optimism. Recent developments have 
seen the company broaden its supplier 
base into Norway and the United King-
dom alongside Iceland and the Faroes, 
while at the same time its sales and mar-
keting functions have been strengthened 
amid fears that the independent seafood 
trade is under threat. 

According to managing partner 
Finn Rasmussen, shipments to China 
and other parts of the Far East as well 
as the West Coast of the United States 

have increased markedly in the last few 
years. It took considerable efforts, how-
ever, to move the business away from de-
pendency on domestic supplies and reach 
a more mature stage with a transnational 
web of suppliers across the North At-
lantic region.

“Traditional seafood traders have 
come under pressure from industry 
consolidation and a general movement 
toward fewer and larger entities with 

landshandilin:  
in for rapid groWth
With sales of fresh products for the Far East and the U.S. increasing at record pace, long time seafood trader 
Landshandilin expands its regional sourcing base while strengthening its global market reach.

tighter supply chains,” Mr. Rasmussen 
said. “When it comes to offering good 
choice and ensuring reliable delivery, 
we have a long and proud tradition; but 
when rising client demand started to 
exceed our supply capacity some years 
ago, we realized that we had to think 
outside the box. 

“We knew we had to go beyond the 
Faroe Islands and Iceland for sourcing, 
we set up a company in Denmark for 
trade within the European Union, and 
we worked out plans to combat the mo-
nopoly like situations that were occur-
ring in some markets. So we teamed up 
with producers in Scotland and were able 
to increase and stabilize our supply and 
secure the position of strength that we 
have built over the years. After contacts 
were established with seafood companies 
in Norway, we became able to trade in 
larger quantities.”

Working with Faroese salmon pro-
ducer HiddenFjord has proved fruitful, 
according to Mr. Rasmussen.

“In the last couple of years we have 
helped introduce the HiddenFjord brand 
in California and in China and the 
market reception has been exceptional. 
People are very excited about the brand 
so we are working hard to keep up with 
demand. This is a top quality product 
which we believe has a huge upside po-
tential.”

‘Keep developing’:  Landshandilin 
has over 25 years of unbroken history in 
the seafood trade and the company has 
developed an expertise in providing 

fresh and frozen fish products to markets 
around the world. 

“We’ve been in this business for 
more than 25 straight years and we ship 
thousands of tonnes of salmon, saithe, 
redfish and other species per year to mar-
kets in Europe, Russia, North America, 
Asia and elsewhere. We’ve learned a 
great deal during this period, but things 
change constantly so we are perpetual 
students of the trade.  Remaining active 
in marketing and promotional activities 
is very important so we participate every 
year at industry events such as the Euro-
pean Seafood Exposition and the China 
Seafood & Fisheries Expo.”

Not long ago, Karen Lee joined 
Landshandilin as a sales representative. 
With fluency in both Mandarin Chinese 
and English, Ms. Lee has helped the 
sales team gaining an edge in markets 
such as China, Taiwan and Vietnam as 
well as the Arab Golf and South Africa, 
while at the same time helping consoli-
date the company’s positions in Germany 
and the U.S.

“We offer fresh fillets and portions 
as well as other variables of most com-
mercial species found in the northeast 
Atlantic and our ability to deliver has 
been further enhanced in the last few 
years with a broadened supplier base. 
Most of our clients have been with us 
for a long time and they trust us because 
of our reliability. Product quality is an 
integral part of it and has therefore been 
at the core of our philosophy throughout 
the years, yet the volumes that we ship 
have generally become larger.”

Niclas Rasmussen, also managing 
partner in the family owned business, 
takes care of finance, accounting and 
export insurance. 

“I would say we’ve seen a very posi-
tive development in the last few years,” 
he said. 

“I think it has to do with the fact 
that we’ve perfected a number of opera-
tional processes but part of it, of course, 
is also the way we expanded our sourcing 
base and the strengthening of our sales 
team. If there’s anything we’ve learned, 
it’s that we need to continue to adapt to 
change and keep develop the business to 
stay competitive.”

Left to right, Niclas Rasmussen,  
Karen Lee, Finn Rasmussen;
Partial view of Landshandilin’s head- 
quarters in Tórshavn (opposite, bottom);
Farmed Atlantic salmon (right);  
Wild caught Atlantic cod (bottom right).

Landshandilin 
PO Box 17, fO-110 tórshavn

www.landshandilin.fo 
lanhan@post.olivant.fo 
tel.: +298 311 385 
fax: +298 313 556

Managing owners:   
finn rasmussen — sales director 
niclas rasmussen — finance director

Sales Manager: Karen Lee

Independent trading company with 
more than 25 years of experience in 
seafood. fresh fillets, portions and other 
variables of cod, saithe, redfish, Atlantic 
salmon, and most other commercial 
species found in the northeast atlantic. 

delivery worldwide.

for example — fresh:  
Atlantic salmon, Arctic char,  
saithe (coley/Boston bluefish),  
redfish (ocean perch),  
turbot, halibut.  
frozen: atlantic salmon
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WHAT DOESN’T kill you makes 
you stronger. That old saying has, 

if anything, long applied to the situa-
tion of the Faroese fish farming indus-
try. Less than a decade ago, things didn’t 
look rosy for an industry beset with fish 
health problems and plummeting profits. 
The cure came through tougher legal and 
regulative environment combined with 
industry consolidation.

Years later, the big success story is 
making a new set of challenges appear 
on the horizon. As statutory require-
ments put strict limitations on the use 
of sea areas for aquaculture to minimize 
pollution on the seabed and prevent dis-
ease from spreading between fish farms, 
production of Atlantic salmon could be 
about to hit a ceiling.

But again, the Faroese are not tak-
en by surprise by the specter of a space 
crunch. Accordingly, Fiskaaling—the 
Aquaculture Research Station of the 
Faroes—is heading two scientific re-
search projects aimed at determining 
the viability of moving fish farms further 
out to sea. While one of the two proj-
ects is focused on how to optimize fish 
farming equipment for weather and sea 

conditions offshore, the other will look 
into how offshore aquaculture affects the 
micro environment of fish farming nets 
as well as fish behavior, fish health and 
fish welfare. 

Both projects are related to other 
research projects that Fiskaaling partici-
pates in, one of which concerns ecologi-
cal ways to combat sea lice in fish farms, 
while another is about mapping and 
simulating the movements of waves and 
currents in the sea around and among 
the Faroe Islands.

“The thing is, offshore can be a very 
different place compared to inshore,” 
said Fiskaaling managing director 

Kristian Petersen. “This may seem more 
or less obvious when it comes to sea and 
weather but in the context of moving fish 
farms further out to sea, there are a num-
ber of industry relevant questions to in-
vestigate in detail. For example, to what 
extent will standard equipment work out 
there—will it withstand the enormous 
forces applied to it in the winter? And 
how about the fish, how will they react 
to an environment that differs from that 
of fish farms in more protected areas?”

“The enquiry is quite simple,” Mr. 
Petersen added. “It’s about whether it’s 
possible for the Faroese aquaculture in-
dustry to expand in the future. So we 

Limited availability of sheltered 
sea areas may force salmon farmers 
to take their cages offshore—in 
the process raising product quality 
through higher water renewal 
rates, according to the Aquaculture 
Research Station of the Faroes.

in aquaculture, Waves of
challenge and  success

expect from the project to gain the abil-
ity of making a specification of require-
ments regarding the sort of equipment 
that will be needed for offshore fish 
farming in the Faroes.”

 As part of the project, two fish 
farming cages will be placed out to sea 
during this summer, complete with 
cages, nets, mooring systems and more 
along with load cells and other measur-
ing tools—however, containing no fish.

luMpfiSH againSt lice:  While un-
deniably, there will be logistical draw-
backs associated with keeping fish farms 
further out to sea, the advantages that 

come with higher rates of water renewal 
and lower frequencies of sea lice infec-
tion shouldn’t be underestimated: re-
duced delousing costs plus increased 
competitiveness through improved prod-
uct quality. 

As it turns out, the Faroese aqua-
culture industry is ahead of its competi-
tion when it comes to fish farming in a 
rough natural environment.

“Other countries have large shel-
tered sea areas with 2.5m waves seen as 
extreme conditions for testing equip-
ment,” Mr. Petersen said. “In the Faroe 
Islands, 5m in the winter is not unusual 
in the fjords and we also know that the 
equipment used here does withstand 
such conditions. What we are doing now, 
however, is raising the bar further by go-
ing offshore while nonetheless staying in 
relatively shallow waters.”

Among the questions: Will in-
creased water renewal rates influence the 
marine environment such as to reduce 
the risk of pollution, improve fish health, 
or make salmon less affected by sea lice?

Meanwhile a new weapon designed 
to keep down the parasitic population 
infesting farmed salmon has emerged: 
lumpfish (Cyclopterus lumpus), a promis-
ing cleaner fish that seems to thrive on 
eating sea lice off the back of Atlantic 
salmon.

Said Regin Arge, a PhD student 
at Fiskaaling: “We have established 
best practices for the entire process 
from hatching lumpfish eggs, to grow-

ing larval fish to fry, juvenile and adult. 
The idea is to introduce a good number 
of lumpfish into fish farms but first we 
need to identify the right type of lump-
fish individuals. Because these fish are 
highly individual and some are found to 
be just as interested in salmon feed as in 
sea lice. So we will use DNA selection 
to sort that.”

Managing Director 
Kristian Petersen;
Surveying a fish farm  
(opposite, bottom);
Inspecting salmon for  
sea lice (bottom right).
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Fiskaaling  
aquaculture research station of the faroes 
við Áir, fO-430 hvalvík

www.fiskaaling.fo 
fiskaaling@fiskaaling.fo 
tel.: +298 47 47 47 
fax: +298 47 47 48

Managing director: Kristian Petersen

fiskaaling — aquaculture research 
station of the faroes — seeks to provide 
an active research environment in order 
to improve the knowledge base and help 
ensure the quality of aquaculture. 

In our focus on international research 
we collaborate with other research 
institutions, domestic and foreign, and 
work closely with the fish farming industry.  

examples of current projects:
•	 Proteoglycans (PGs), glycosaminogly-
cans (GaGs) and collagen in the connec-
tive tissue of fish muscle;
•	 the effect of fish protein/peptides on 
blood pressure;
•	 controlling plankton production in 
basins/ponds;
•	 Genetic studies of faroese cod stocks;
•	 Open ocean fish farming;
•	 Quality of aquaculture products and 
feeds;
•	 resuspension of sediments impacted 
by fish farm wastes.
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WHEN BOB DYLAN recorded 
The Times They Are A-Changin’ in 

the early 1960s, few would expect that 
the song would become an internation-
ally acclaimed anthem for social change 
in the broadest sense. 

Half a century on, you won’t be 
surprised to hear a representative for a 
Faroese salmon producer explain such 
change as a major driver of demand for 
their product—a demand that is seen 
growing exponentially in urban China, 
and at healthy pace in less populated 
parts of the United States.

“There is an explosive growth in 
the large urban centers of China,” said 
Hidden Fjord sales executive Óli Hansen. 

“In Shanghai and Beijing and a number of 
other major cities, sushi bars have began 
to pop up in downtown shopping malls. 
The young people enjoy it and salmon is 
very popular, so we see a huge market 
potential there.”

Of interest to suppliers of premium 
salmon is of course the rising buying 
power of a rapidly growing Chinese 
middle class.

In more established markets, such 
as the U.S., HiddenFjord is likewise op-
timistic on its outlook.  

“The large population centers on the 
U.S. east and west coasts have long had 
sushi bars and seafood restaurants that 
serve salmon. On the other hand, there 
is an upward trend in health food and 
our product should be seen as a healthy 
food choice.  However, if you go to some 
of the less densely populated areas in the 
Mid West and the South, salmon is vir-
tually non-existent on many restaurant 
menus and is not something that home 
chefs are very much aware of either. To 
us that means there is a great opportu-
nity in developing the U.S. market for 
premium salmon.”

While market development was 
taken to new levels with the introduction 
of the HiddenFjord brand a few years 
ago, the owners have long experience in 
the business and are among the leading 
fish farmers in the Faroe Islands. Their 
uncompromising approach to product 
development and quality has been widely 
known for a number of years, with fish 

welfare taking center stage.  Much in line 
with ongoing scientific research in the 
Faroe Islands, HiddenFjord have been in 
the forefront when it comes to pushing 
fish farms further out to sea.

“We participate in research projects 
that focus on various aspects of product 
quality and fish welfare,” Mr. Hansen 
said. 

“The idea is that, generally, the fur-
ther we get away from shore and out into 
the open ocean, the cleaner the water 
and the higher its oxygen content. Ac-
cording to our own observations, the 
fish look healthier for the same reason. 
On the other hand, the fish farms be-
come less accessible in the winter when 

As demographic and socioeconomic trends in urban China 
and rural America drive up demand for Atlantic salmon, 
HiddenFjord remains committed to catering to the higher 
end of the market by focusing on product quality.

situated further out to sea, which again 
presents a challenge of its own. But we 
like to push the envelope to make sure 
our product is the best available in the 
market.”

‘naturally raiSed SalMon’:  The 
Faroe Islands’ legislative and regulative 
environment has played an important 
part in ensuring salmon welfare, protect-
ing farmed fish from disease and other 
pressures through strict allocation man-
agement to control where and how fish 
are farmed and for which duration of 
time.

Meanwhile many believe the added 
strains put on aquaculture equipment 

in rough weather is becoming less of an 
issue in the Faroes, following years of 
ongoing development with suppliers of 
equipment taking an active role along 
with the industry and the Aquaculture 
Research Station of the Faroes.

Other challenges include parasites 
such as sea lice, a common problem in 
fish farming. 

“What we have done lately is simply 
extending the period before the fish are 
transferred to sea to make sure they are 
bigger and more resistant to parasites 
once they are transferred. In the latest 
cohorts the individual fish weighed as 
much as 500 to 600 grams at the point 
of transfer. It took an extension of the 

facilities on shore but the results look 
promising.”

As for harvesting, HiddenFjord 
were the first company in the world to 
invest in a fully mobile harvesting sys-
tem that stuns and bleeds the salmon 
humanely to eliminate stress and secure 
the highest possible product quality.

“Again, fish welfare is extremely 
important for quality,” Mr. Hansen said. 

“For example, our salmon have been 
completely free of antibiotics since the 
early 1990s, and the density in our on-
growing pens is kept below 15 kilograms 
per cubic meter. All this is part of what 
qualifies HiddenFjord as a sustainable 
producer of naturally raised salmon.” 

HiddenFjord 
Luna Pf, PO Box 29, fO-510 Gøta

www.hiddenfjord.com 
info@hiddenfjord.com 
tel.: +298 662 100

chief executive officer: atli Gregersen  
Managing director: regin Gregersen

sales Manager: Óli hansen 
sales assistant: Jóan Petur Joensen

faroese producer of farmed atlantic 
salmon. fully integrated process from 
roe hatching and on-growing of juvenile 
fish to delivery of complete product.

hiddenfjord superior salmon: 
fresh gutted, head-on. 
color 15/+ 
all sizes 1-9/+ kg. 
Packing in polystyrene boxes  
approx 22 kg. 
Possibility of supplying salmon 
packed in returnable bins.

hiddenfjord sushi Grade salmon: 
fresh gutted, head-on. 
special selected salmon suitable for sushi. 
Packing in polystyrene boxes  
approx 22 kg.  
all sushi Grade salmon is gill tagged. 
special sushi Grade labeled 
polystyrene box.

social change seen to 
Boost salmon Business

HiddenFjord fish-farming pens; processing Atlantic salmon (opposite bottom).
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DURING THE blue whiting bo-
nanza a few years ago, gear maker 

Vónin managed to build a strong posi-
tion in the market for trawls used in the 
international fishery, which largely takes 
place in Faroese waters. 

A total 2.4 million tonnes of the 
species were caught in 2006—of which 
the Faroese took as much as 312,000 
tonnes—as Vónin earned a reputation 
for producing the best blue whiting fish-
ing gear in the market, supplying not 
only Faroese vessels but others as well, 
including Dutch, Russian and Icelandic.

The blue whiting f ishery was 
brought under the regulation of the 
North East Atlantic Fisheries Commis-
sion (NEAFC) in 2007, with a total al-
lowable catch (TAC) set at 2.1m tonnes. 

Then, in the following years, the TAC 
was drastically reduced, down to virtu-
ally zero in 2011, or 40,100 tonnes. 

Now with the blue whiting stock 
showing signs of buoyancy, regulators 
began to ease restrictions in 2012, and 

FOR FISH FARMERS in Scotland 
or Norway, a wave height of 8 meters 
is rather unthinkable, not to mention 
a current strength of 0.8 m per second. 
Now go to the Faroe Islands and you 
will soon see that such conditions are 
considered nothing out of the ordinary—
that is, they are quite common during 
winter in certain locations, as measured 
in 100-hour blocks.

Extreme conditions by Faroese 
standards, is quite a different thing. Back 
in November 2011, Landsverk, the Faro-
ese Public Works Agency, recorded wave 

heights of up to 19.7 m, in fact the high-
est ever since records began in the late 
1960s—possibly the highest on record 
anywhere, according to the agency.

Even on that occasion, Faroese 
fish farms largely suffered no significant 
damages, however one installation had 
its anchorage compromised and started 
drifting.

Vónin Aquaculture manager Signar 
Poulsen said: “But such incidents are ex-
tremely rare in the Faroe Islands; I can-
not recall any other time that something 
like this happened.”

Blue Whiting revival spells opportunity
As a leading maker of blue 
whiting trawls, Vónin is looking 
to fortify its position with the 
current rise in the international 
catch quota for blue whiting—
with other pelagic fisheries, 
notably mackerel and herring, 
set to drive demand too.

Battered by extreme weather and sea conditions in a natural environment far 
more hostile than most other places—Faroese fish farms are built to last, using 

the most robust equipment in the world, according to Vónin Aquaculture.

have continued to do so, setting the 
TAC for 2013 at 619,000 tonnes; that’s 
154,614 for the Faroese, who have decid-
ed, however, to trade roughly half of the 
tonnage with the Russians for the right 
to catch groundfish in the Barents Sea.

With this turn of events, the blue 
whiting fishery is again fast becoming an 
attractive option for pelagic fishing fleets. 
The fact that the species is increasingly 
fished in Faroese waters makes Vónin 
look perfectly located to serve pelagic 
vessels from multiple countries—only a 

few hours steaming away from the fish-
ing grounds.

Last year Vónin took over three-
quarters of Strandby Net, a Danish gear 
manufacturer with net lofts in Strandby 
as well as in Skagen, Denmark’s larg-
est hub for the pelagic fishing industry. 
The move further strengthened Vónin’s 
ability to supply fishing gear to vessels 
anywhere. In other overseas markets, the 
company already has a strong foothold in 
Greenland and in Canada while growing 
rapidly in Norway.

Vónin
head office: 
Bakkavegur 22, fO-530 fuglafjørður

www.vonin.com 
info@vonin.com 
tel.: +298 474 200 
fax: +298 474 201

Managing director: hjalmar Petersen

developer and manufacturer of fishing 
gear and aquaculture equipment for the 
international markets. reseller of related 
products. Advice, service, repairs.

Offices: faroe islands, Norway,  
Greenland, Canada, denmark. 

own net lofts and warehouses in 
fuglafjørður, tórshavn, Norðskála,  
Nuuk, Sisimiut, Aasiaat, illulissat,  
Port-de-Grave, honningsvåg,  
tromsø, finnsnes, Svolvær, Rørvik,  
Strandby, Skagen. 

Bottom trawls, shrimp trawls,  
midwater trawls, semi-pelagic trawls, 
purse seine nets, sorting grids and nets, 
trawl doors, ropes, wires, twines, chains, 
shackles, spare parts, accessories.

Nets for fish farming, float frames,  
drum net washers, mooring systems.

Vónin sales manager Søren Havmand, 
left, with Jógvan S. Jacobsen, head of 
the company’s Pelagic division; 
Production manager Sámal Olsen  
handling a mackerel trawl (opposite bottom);
Pumping in blue whiting (right);
Faroese fish farm (below).

Out of a total of ten, two fish 
farming locations in the Faroe Islands 
regularly have currents of up to 0.8 m 
per second while two other have wave 
heights of up to 8 m. As far as concerns 
equipment, the ability to withstand the 

elements is a standard requirement in 
Faroese fish farming.

Today every aquaculture installa-
tion in the Faroes uses equipment from 
Vónin Aquaculture, according to Mr. 
Poulsen. “Our offerings range from 

complete solutions to component parts,” 
he said, “everything from net cages and 
floating frames to mooring systems and 
accessories.”

He added: “Everybody is talking 
about taking fish farms further out to 
sea. In the Faroes, I’m afraid we don’t 
have much choice as the available space 
in sheltered sea areas is very limited. 

“So there is much focus on whether 
our standard equipment will be robust 
enough for use offshore. Well, I’d say 
that some of the farms are already half-
way offshore and they are certainly not 
having issues with the equipment. But 
the rule of thumb is, the further out you 
go the more hostile the environment.” 

higheR WaveS, StRongeR   CuRRentS no upSet foR faRoeSe fiSh faRmeRS
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ASK  BAADER, a world-renowned 
manufacturer of seafood process-

ing machinery, for used equipment and 
they’ll point you to, guess where—the 
Faroe Islands. There, in the small town 
of Fuglafjørður, you’ll find the company 
Petur Larsen, long time Baader agents 
with their own workshop for repairs and 
maintenance.

Named after its founder, mechani-
cal engineer Petur Larsen, who took care 
of Baader filleting machines in Green-
land for just about a decade before re-
turning home to start his own company 
in 1971, and run it for the next 36 years, 
Petur Larsen today is fast becoming a 
recognized name in the world of Baader 
fish processing equipment—not least 
used machinery. 

A niche market in its own right, 
used Baader machinery is in high de-
mand around the world, according to 
Petur Larsen managing director Rógvi 
Róin. 

“The international market for used 
Baader machinery has become signifi-
cant,” Mr. Róin said, “as many of the old 
filleting machines remain in demand.”

Baader discontinued a series of 
products for whitefish processing back 
in the 1990s to focus more on equip-
ment for salmonoids and pelagic species, 
said Atli Larsen, who, together with his 
brother Mr. Róin, took over the owner-
ship of his father’s company in 2007. 

“They came up later with a new 
generation of highly advanced and com-
puterized equipment for whitefish,” Mr. 

Larsen said, “but a good number of cli-
ents prefer the older models. Whatever 
the reason, we’re getting more and more 
busy repairing, maintaining and deliver-
ing such machinery. But mind you, we 
also provide new equipment—we’ve just 

delivered a fully computerized filleting 
line for a major fish farming company.” 

But in the international market-
place, used machinery is the company’s 
stronghold. 

Mr. Larsen added: “Our expertise 

Baader’s right-hand man  
in used machinery
Whatever happened when one of the world’s top manufacturers of fish filleting machinery discontinued some popular 
products—it meant business for Petur Larsen, a leading international specialist in used Baader equipment.

in this particular area is such that even 
Baader themselves recommend us, both 
because they do not sell used equipment 
and because even they do not have the 
necessary expertise in-house anymore 
when it comes to repairs and mainte-
nance of such equipment.”

While most of the engineers and as-
semblers that were around in the heyday 
of the machinery that now makes up the 
used market have retired, Mr. Larsen 
himself, on the other hand, was among 
the youngest back then.

‘Strict teSt’:  Today, with more than 
25 years of experience in Baader seafood 
processing machinery, Mr. Larsen is 
believed to be one of world’s foremost 
experts in his field.

Having completed his training as 
mechanical engineer and gathered rel-
evant work experience at a local fish pro-
cessing plant in the early to mid 1980s, 
he went to Lübeck, Germany, to work 
with Baader for a year. The specialist 
training and experience he received there 
made a world of difference, he said.

“It was a great experience and I 
learned many things that I would never 
have learned in the Faroes or anywhere 
else for that matter. The Germans have a 
saying, ‘Ordnung muss sein,’ which liter-
ally means, ‘There must be order,’ and I 
got a whole new understanding of what 
that means.”

True to their code as laid out by 
Larsen senior, the company founder, 

who was known for his commitment 
to meticulous repair and maintenance, 
Petur Larsen employees take great pride 
in delivering top quality work.

With several Baader trained engi-
neers in the workforce, the company is in 
a unique position to handle used Baader 
machinery.

“We get calls from all around Eu-
rope, everywhere,” Mr. Larsen said. “I 
just came back from Denmark where I 
checked a filleting machine that is bound 
for France in a few days. Once it arrives 
in there, either myself or someone else 
from our company will go to the loca-
tion to assemble it. We have delivered 
machinery to many places—Belgium, 
Holland, France, Sweden, Denmark, 
Greenland, to name some. We work 
closely with Baader in Germany to help 
them serve clients who enquire about 
used machinery.”

For Petur Larsen, servicing and 
selling used Baader machinery usually 

involves dissembling and reassembling 
the equipment to make sure it’s in good 
condition before final delivery.

“Many people may sell used equip-
ment,” Mr. Róin said. “In some cases, 
though, I’d rather not like to see such 
equipment arrive at a processing plant; 
because if you cannot ensure it’s in good 
working condition, it will spell problems.”

“We simply do not deliver unless the 
equipment is in good working condition. 
Every item has to pass a strict test and 
there are three specific levels we refer 
to in that respect—Mechanically Good, 
Refurbished, or Fully Refurbished.”

Petur Larsen 
PO Box 64, fO-530 fuglafjørður

www.pl.fo 
mail@peturlarsen.fo 
tel.: +298 775 775 
fax: +298 775 776

Managing Partner: rógvi róin

Partner: atli larsen

Mechanical engineers and agents for 
seafood processing machinery and 
related equipment. founded in 1971. 

specialists in Baader machinery. 

one of the world’s leading experts in used 
Baader machinery. 

Agents for: Baader, Mosca, Crosinox, 
fomaco, Euskan, Ubro SystemPac,  
volvo trucks, volvo Busses.

Partner Atli Larsen;
Welding at the workshop (top);
Checking a Baader 189 (right).
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is the 
Word

From ship registrations to container 
transport and cold storage capacity, 
from export volumes and maritime 
services to harbor development—
pushed by increasing quantities 
of fish to handle, the Faroese are 
upping the ante.

YES, THE FAROESE are aware of the ongo-
ing recession and yes, it’s hurting some busi-
nesses. Overall, nonetheless, the economic 
situation looks highly encouraging for three 
vital sectors—seafood, energy, and maritime 
services—as reflected in unprecedented in-
vestments. Besides, the export infrastructure 

is being further underpinned by the improved air travel connectiv-
ity resulting from the recent extension of the Vagar Airport and 
associated fleet development at Atlantic Airways.

After surviving the rough seas of Iceland’s economic cri-
sis a few years ago, freight carrier Eimskip—the owner of Faroe 
Ship—is back on track with improved container services for the 
Faroe Islands. To meet rapidly growing demand from the pelagic 
fishing industry and aquaculture, the company has added Scotland 
and Poland to its weekly sailing schedule, making it convenient 
for exporters of farmed salmon to ship via Scotland to London 
for long-haul air freight to destinations in America and Asia, and 
cost-effective for exporters of pelagic fish to send large quantities 
of frozen seafood direct to Poland, close to the German border. 

Faroe Ship thereby joins Fresh Link in offering scheduled 
sailings to Scotland, a service that the company used to maintain 
for many years up until 2008. This means there are now several 
sea freight routes between the Faroe Islands and the United King-
dom, as well as to the European continent and to Scandinavia and 
Iceland, with further access to transoceanic services.

Marginal savings per transport unit, however, can have great 
impact on the bottom line, which is why exporters of relatively 
cheap products look for alternatives to the relatively costly use 
of containers. This makes the chartering of bulk freighters, for 
example, a viable option in many cases. 

With in-house expertise and experience in international ship-
ping and associated services, Faroe Agency assists international 
vessels calling at Faroese ports with freight forwarding, port opera-
tions, technical management and numerous related issues.

old dreaM:  One such associated service is cold storage—in 
high demand because of the huge amounts of pelagic fish that are 
currently being landed and processed in the Faroe Islands. One 
of a handful of cold storage facilities in the country, Fuglafjørður’s 
Bergfrost, the largest of them, is increasing its capacity signifi-
cantly to enable its clients to store frozen goods there for longer 
periods of time. This can make a difference for logistics by reduc-
ing the need to ship goods to larger facilities abroad for long-term 
cold storage.

By Búi Tyril
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Twice a week - fastest way to UK
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FarOe SHIP, the leading provider of 

transport and logistics services in the 

Faroe Islands, is enhancing its offerings 

to exporters and importers by adding two 

more destinations on its container routes 

to Great britain and the european conti-

nent—aberdeen, Scotland and Swinoujs-

cie, Poland.

The company announced its new sail-

ing schedule in March this year (2013), 

noting that six of the group’s 16 container 

vessels will now be engaged in weekly sail-

ings to and from the Faroe Islands.

The changes in the sailing schedule 

“aim at widening the system in the north 

atlantic by increasing the number of 

port calls and adding a vessel to the fleet,” 

eimskip said. 

a key aspect to the upgrade has to do 

with increasing exports of fresh and frozen 

fish from the Faroe Islands. Much of the 

farmed salmon goes by ship to Scotland, 

then by truck to the London Heathrow 

airport from where it is transported by air 

to north america and asia. Pelagic fish, 

meanwhile, is mostly shipped to the euro-

pean continent and forwarded to Central 

and eastern europe.

Said Faroe Ship CeO Jóhanna á 

bergi: “These are upgrades that make us 

better positioned than ever to handle the 

growing exports of seafood from the Faroe 

Islands and cater to the needs of Faroese 

importers as well.”

Faroe Ship now offers direct transport 

between the Faroe Islands and Great brit-

ain twice a week; direct transport between 

the Faroes, the netherlands and Poland, 

with possibility to forward goods via rot-

terdam to destinations in e.g. africa, the 

Mid east and the Far east; and increased 

options for importing goods direct form 

Scotland and Poland. 

eimskip container routes thus link 

the Faroes to Iceland, the netherlands, 

england, Scotland, Germany, Poland, 

Sweden and Denmark. as part of eimskip, 

Faroe Ship also offers sea cargo connections 

to the united States and as the company 

has long worked with Maersk, its services 

have a global reach.

Originally founded in 1919, Faroe 

Ship has played a leading part in the de-

velopment of commerce and industry in 

the Faroes. The company opened the first 

regular overseas connection to and from 

the country and today offers a comprehen-

sive range of transport and logistics services.

besides international sea cargo and domes-

tic transport by road, the company offers 

courier service around the world through 

its subsidiary Faroe express, along with 

warehousing and cold storage, as well as 

port agency services.

“Local or global, we will get it to or 

from there,” said Ms. á bergi. “We’ve got 

the network, vessels, trucks, warehouses 

and cold stores—and a team of highly 

skilled and competent people who are pas-

sionate about serving our clients.”

faRoe Ship: tuRning up heat
With six container vessels engaged in weekly schedules to and from the 
Faroe Islands, Faroe Ship responds to increased demand from exporters of 
pelagic fish and farmed salmon by adding services to Poland and Scotland. 

Faroe Ship
Eystara Bryggja 
PO Box 47, FO-110 Tórshavn

www.faroeship.fo 
info@faroeship.fo 
Tel.: +298 349 000 
Fax: +298 349 001

CEO: Jóhanna á Bergi

Shipping, domestic and international 
transportation and logistics services.  
•Four weekly shipments from Faroe Islands 
direct to ports in Iceland, Scandinavia, the 
UK and continental Europe.  
•Further links to Asia, Africa, the Americas, 
Middle East, Russia, and the Baltics.  
•Exclusive agents for Maersk in the Faroes.  
•Faroe Express worldwide courier service.   
•Import & Export, Domestic Road 
Transport, Warehousing, Cold Storage, 
Port Agents, Oil Supply Base.

Faroe Ship container operations at Tórshavn’s East Harbor.

No stranger to dealing with large 
quantities of marine products, the Port 
of Fuglafjørður, a major hub for the 
pelagic fishing industry, is looking to 
complete the pelagic value chain by 
having a freezing plant built there—an 
old dream from back in day when the 
Havsbrún fishmeal factory was opened, 
in the 1960s. The port hosts a wide range 
of services, including a world-renowned 
developer and manufacturer of fishing 
gear, an internationally recognized agent 
for Baader seafood processing machinery, 
and a bunker facility.

attracting SHipownerS:  The Port 
of Tvøroyri, on the other hand, is home 
to the latest processing plant for pelagic 
food fish, opened in mid 2012. As logis-
tical challenges mount, new harbor de-
velopment is underway to facilitate ex-
ports, with the associated cold storage 

capacity increased as well. The mayor, 
Kristin Michelsen, says: “This could be 
one of the most important undertakings 
ever for our small community and people 
are highly appreciative and supportive 
of the further development that has been 
announced.”

Along with the country’s largest 
seafood exporter, the Faroe Islands’ only 
active oil supply base, Atlantic Supply 
Base, is located in the Port of Runavík, 
where some mammoth developments 
could be underway soon. Depending 
on events in the oil and gas explora-
tion activities offshore the Faroes, a 
500,000 square meter supply base is 
being planned as well as a 200,000 m2 
container storage area, by far the largest 
in the Faroe Islands. 

The oil and gas industry represents 
a growing portion of the clientele of 
MEST, the Faroe Islands’ leading ship-

yard company, with the country’s two 
largest yards at Tórshavn and Skála, re-
spectively. As CEO Mouritz Mohr says: 

“The amount and quality of services you 
can get in the Faroes is something that 
seems to amaze many foreigners. They 
just can’t get their heads around that 
with only 50,000 inhabitants we can 
still do so many things while meeting 
high international standards.”

Merchant shipping, meanwhile, 
has been the subject of growing politi-
cal and commercial interest ever since 
2008, when the Faroe Islands Interna-
tional Ship Register (FAS) was revised 
in an attempt to make it more attractive 
for international shipowners, fiscally and 
otherwise. Signs are the effort could be 
beginning to pay off as the number of 
vessels joining the open registry has in-
creased by 172 percent, with vessels from 
Sweden and Norway in the lead.

http://www.faroeship.fo
mailto:info@faroeship.fo
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IT SHOULD COME as no surprise 
that the Faroe Islands is working as-

siduously to establish itself as a flag juris-
diction to be reckoned with in the inter-
national shipping business. After all, this 
is a country surrounded by the sea, with 
an economy largely based on products 
derived from the sea, and a population 
highly familiar with all things related 
to the sea. 

A relatively new aspect to all of this, 
meanwhile, is the offering of maritime 
services from the Faroe Islands to in-
ternational clients. Again, the islanders 
are seen to possess a natural advantage, 
as approximately one-tenth of the Faro-
ese workforce consists of sea officers. 
Problem is, most of these are working 
abroad, mainly on Danish and Norwe-
gian vessels. With the development of a 
maritime services cluster in the Faroes, 
however, this may well change.

The Faroe Islands International 
Ship Register (FAS) is an open registry 
which was founded more than 20 years 
ago, initially as a way to sway Faroese 

merchant vessels to continue to fly the 
Merkið, the flag of their home country. 
Until fairly recently the registry hosted 
some 32 ships with no efforts being 
made to attract international ship own-
ers. Then in 2008, with an update in 
the legislation that governs the registry, 
including the addition of tax incentives 
and ratification of international stan-
dards, not to mention a budget with 
room for dedicated staff, the FAS had 
a new beginning.

“The knowledge of FAS and the 
Faroe Islands as a merchant shipping 
nation has spread in shipping circles, 
especially in Scandinavia,” said Hans 
Johannes á Brúgv, the new Director 

General of the Faroese Maritime Au-
thority (FMA) and the FAS.

“In 2009 we had 10 new ship reg-
istrations and last year we had 17 ad-
ditions,” Mr. á Brúgv added. “Today 
we have 87 vessels in the FAS. With a 
robust administration that will be able 
to supervise and promote the registry 
in an effective manner, and given the 
promotional work that has already been 
done, we expect the number of registra-
tions to increase on a yearly basis. We are 
looking to grow steadily so that we feel 
confident that we have time to make ad-
justments as necessary to suit the needs 
of our clients.

“Since the Faroese Government, 

flag of attraction

Since 2008 the Faroe Islands 
International Ship Register 
(FAS) has seen significant 
development with the number of 
vessels in the registry rising by 
172 percent—and with progress 
expected to continue at steady 
pace in the years ahead.

in 2008, identified FAS and activities 
related to merchant shipping as a vi-
able business opportunity, the FAS has 
grown from a modest registry with a 
few local units to become a quality flag 
with Scandinavian standards. During 
this relatively short period the FAS has 
had a 172-percent increase in the num-
ber of ships, is on the White List of the 
Paris MoU, and in 2012 we underwent 
the voluntary VIMSAS audit. All FMA 
and FAS departments are now ISO 9001 
certified.

“Service quality, reliability and 
transparency have been the keywords 
in our efforts to promote the registry, as 
every responsible shipowner is keen to 

make sure that his or her flag of choice 
has a good reputation. We want to un-
derscore our commitment to interna-
tional standards while at the same time 
highlighting our heritage as a Nordic 
nation of seafarers.”

SynergieS:  Besides the open registry, 
the FMA oversees the administration of 
the 500-strong national Faroese ship 
registry, a registry containing mostly 
fishing boats with a few merchant vessels 
as well. Although mutually independent 
and administratively unrelated, both 
registries have much in common and 
much can be learned both ways, accord-
ing to Mr. á Brúgv.

“For example, we are looking at the 
safety regime of the open registry to see 
whether and how we can introduce some 
of that into the closed, national registry. 
In the same way, the training, skills and 
experience of many of our staff and ex-
ternal consultants were originally earned 
in the closed registry.” 

Himself a Master Mariner while 
also holding an MBA, Mr. á Brúgv 
is the former principal of the Centre 
of Maritime Studies & Engineering 
School, Tórshavn.

“I am proud of the fact that the num-
ber of people studying marine navigation 
and marine engineering has increased 
dramatically in recent years,” he said. “I 
believe we should consider ways to create 
more synergies between the educational 

system and the maritime industry, both 
domestic and international.”

At the public policy level, official 
success criteria for the FAS include cre-
ating a couple of hundred land-based 
jobs in the shipping sector, attracting 
skilled Faroese expatriates working in 
the international shipping industry, and 
developing a strong maritime cluster in 
the Faroes—a plan that seems to be 
working.

FAS  
faroe Islands International ship register 
faroese Maritime authority  
Sigmundargøta 13 
PO Box 1178, fO-110 tórshavn

www.fas.fo 
fma@fma.fo 
tel.: +298 351 500 
fax: +298 351 505

director General: hans Johannes á Brúgv

fas was originally established in 1992 
and has proven to be an excellent 
alternative to other open ship registries. 
fas offers a number of financial 
advantages including flexible, efficient, 
and uncomplicated public administration.

the faroese flag, known as Merkið, is 
internationally recognized. 

the faroe Islands is an associate 
Member of the International Maritime 
organization (IMo). the relevant IMo/
Ilo conventions are in force in the faroe 
Islands.

Director General  
Hans Johannes á Brúgv; 
Car and passenger  
ferry Norröna (opposite);
Reefer vessel Axel (below).
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tend to get edgy about spending too 
much time on anything else but fishing 
itself. For some, it’s as if they want ser-
vices to be completed already when they 
dock the vessel. Now, we are quick so 
we can discharge a freezer trawler at a 
pace of well over 100 tonnes per hour. 
Conversely we can load a vessel at even 
higher speed.”

Last year Bergfrost received 35,000 
tonnes of frozen fish products, most of 
it pelagic species.

“Taking 35,000 tonnes in also means 
taking 35,000 tonnes out, which implies 
a workload of 70,000 tonnes. That is a 
huge amount of fish but we are expect-

ing even larger quantities now. As we 
are increasing our storage capacity quite 
remarkably, our clients will be offered 
more flexible arrangements and longer 
storage time. It will now be possible for 
them to keep long-term storage with us, 
as an alternative to transferring their 
goods for further cold storage some-
where in Europe before the goods are 
going to market.”

As for that crucial time factor, many 
consider Fuglafjørður to be an unbeat-
able location for the pelagic industry. For 
example, Bergfrost is situated next to a 
bunker station on the one side, and on 
the other a giant fishmeal factory whose 

main product is feed for farmed salmon. 
In the same vicinity, there is the pelagic 
department of an international designer 
and manufacturer of fishing gear; and 
only a few meters away from there, a spe-
cialist in repairing Baader equipment has 
its headquarters. 

“It means the world for a vessel to 
be able to get things done in one port 
rather than going from one to the other 
because there are huge costs associated 
with fuel, time and effort.”

IN RESPONSE to the pressure from 
hundreds of thousands of tonnes of 

pelagic fish for human consumption ex-
pected to be landed in the Faroe Islands 
this year (2013), several of the larger cold 
stores in the country are increasing their 
storage capacity. The largest one, Fugla-
fjørður’s Bergfrost will have virtually 
doubled its capacity by June, according to 
managing director Símin Pauli Sivertsen.

Bergfrost’s significant expansion 
is part of a development program ini-
tiated in 2012, aimed at fortifying the 
company’s already strong position in 
the cold storage business through the 
purchase of three storage halls, two of 
whom the company had leased earlier. 
There is also the option to add further 
two halls within the same complex of 
mountain tunnels, and the potential to 
equip the cold store with a total capacity 
of a whopping 25,000 tonnes. 

“We’re taking one step at the time,” 
Mr. Sivertsen said. “The first thing is the 
addition of the third hall, which adds a 
storage capacity of 7,000 tonnes to the 
8,000 we already have. This means we 

will be able to store 15,000 tonnes of 
frozen goods already by June this year, if 
everything goes according to plan.”

Another item in the development 
program is the computerization of the 
cold store’s refrigeration machinery, Mr. 
Sivertsen said. 

“We’re installing a new system that 
will optimize the use of energy, and this 
is an important step as the price of power 
is rising further. We have opted for an 
advanced system to automatically moni-
tor and regulate the temperature of each 
section of our cold storage halls. With-
out that level of control, power costs will 
easily rise especially when we regulate 
temperatures.”

The mountain rock that surrounds 
Bergfrost’s storage halls offers un-
matched insulation and will keep tem-
peratures stable for a relatively long time 
even should an emergency occur involv-
ing a prolonged power outage. There is 
a flip side, however: regulating the tem-
perature in this environment is relatively 
expensive as it requires high use of power.

“We are very keen on optimizing the 
entire process,” Mr. Sivertsen said. “At 
the same time, we had to do something 
about the power situation which might 
have led to serious increases in the utility 
bill had it not been for the new control 
system that we’re installing now.”

‘get tHingS done’:  Quick customer 
service is crucial for Bergfrost’s survival, 
he added. “We need to be swift and ef-
fective, both when we place goods into 

the cold store on behalf of our clients 
and when we remove their goods for 
transfer. For example, when we land a 
pelagic vessel during the mackerel or 
blue whiting season, things cannot go 
quick enough—they hardly have time to 
come to shore to land their catch so they 

enaBling long-term cold storage
Bergfrost doubles its cold storage capacity from 8,000 

to 15,000 tonnes—promising savings for clients 
looking to avoid the cost of transferring frozen goods 

to mainland Europe for long-term storage.

Bergfrost  
PO Box 85, fO-530 fuglafjørður

www.bergfrost.com 
bergfrost@bergfrost.com 
tel.: +298 474646 
fax: +298 474647

Managing director: Símin Pauli Sivertsen 
storage Manager: niels Gregersen

with a cold storage capacity of 15,000 
tonnes, Bergfrost is the largest and safest 
cold storage facility in the faroe Islands.

services: 
Cold storage and warehousing; 
logistics and management services 
including discharge and transportation of 
goods, customs clearance, shipment 
related paperwork; 
eu Border Inspection Point (BIP).

Forklifting a pallet of frozen  
goods out of the cold store;
Berg frost managing director  
Símin Pauli Sivertsen (below);
View of one of Berg frost’s cold  
store tunnels (opposite, right);
Discharging frozen seafood from 
a foreign fishing vessel (opposite, left).

http://www.bergfrost.com
mailto:bergfrost@bergfrost.com
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THE NEW mayor of Fuglafjørður, 
Sonni á Horni, appears confident 

that a freezing plant to produce pelagic 
fish for human consumption will even-
tually be set up in what remains one of 
the busiest pelagic ports in northern Eu-
rope. His optimism is shared by Rólant 
Højsted, harbormaster of the Port of 
Fuglafjørður, who agrees that such a 
facility “will come sooner or later,” re-
gardless of the blow received a couple of 
years ago when such a processing plant, 
originally intended for Fuglafjørður, 
ended up elsewhere.

The Port of Fuglafjørður has long 
been the Faroe Islands’ undisputed hub 
for the pelagic fishing industry—a po-
sition built since the early 1960s when 
the Havsbrún fishmeal factory first 
opened for business. Over the years a 
cluster of services has developed to place 
Fuglafjørður in a league of its own, with 
several local businesses becoming top-
notch in their respective fields. Above 
all, a well-oiled collective of provid-
ers and operators has helped create an 

unmatched service infrastructure that 
attracts large number of domestic and 
foreign vessels to the port. 

Of the 766 ship calls received last 
year (2012), foreign vessels represented 
more than one-third, according to Port 
of Fuglafjørður statistics. 

Much of the traffic is related to 
the Havsbrún factory, the only one of 
its kind in the Faroe Islands to manu-
facture fishmeal, fish oil, and feed for 
farmed salmon. 

While many pelagic vessels con-
tinue to land some of their catch as so-
called industrial fish, the trend is in the 

direction of landing more to freezing 
plants that produce fish for human con-
sumption. As of today, two such freez-
ing plants exist in the Faroes, located at 
Kollafjørður and Tvøroyri, respectively. 

According to the Port of Fugla-
fjørður, there is a commercial need for 
one more such freezing plant in the 
country, considering the large amounts 
of pelagic fish that is being caught in and 
around Faroese waters. And that plant 
should be located at Fuglafjørður.

“Perhaps that freezing plant should 
have been built long time ago,” Mr. á 
Horni said. “It’s still not here, even 

fuglafjørður sticks to
plan on freezing factory

While Fuglafjørður remains 
a leading port of call for the 
pelagic fishing fleet—offering 
the most comprehensive 
service for it in the Faroe 
Islands—the port authority 
continues to seek investors for 
a new freezing plant. 

though all requirements exist; so we 
continue to develop our plans and im-
prove wherever necessary. We are still 
convinced that the plant will come 
sooner or later. We have investors, both 
domestic and foreign, who are genuinely 
interested but nonetheless they seem to 
be waiting for the right moment.”

The business environment has lately 
been affected by growing political risk on 
multiple levels, ranging from domestic 
politicking on food fish and jobs, to in-
ternational controversies regarding the 
distribution of catch quota in the north-
east Atlantic. 

“Some of our potential investors 
could be worried about possible negative 
reactions in their home countries, should 
they be seen as supporting the wrong 
country in the dispute between the EU 
and Norway on the one side and the 
Faroe Islands and Iceland on the other. 
So we hope for a quick resolution of the 
issues. That would be likely to remove 
some of the psychological barriers that 
we are seeing at the moment.”

beneficial revenueS:  Meanwhile 
the growing amounts of pelagic food fish 
has led to soaring demand for freezing 
and cold storage facilities in the Faroe 
Islands. 

“As far as concerns the storage ca-
pacity of Bergfrost, I understand they 
will have it increased significantly this 
summer,” Mr. Højsted said. 

“Yes,” Mr. á Horni added, “things 
look good at Fuglafjørður. We have ev-
erything that the pelagic fishing industry 
needs, whether for landing their catch, 
receiving bunker fuel, mending their 
nets, repairing mechanical or electri-
cal equipment, taking water, supplies, 
anything.”

Meanwhile Fuglafjørður’s relatively 
new bunker station is generating signifi-
cant traffic, much of it discreet and quiet.

“It’s really quick in, quick out,” the 
mayor said. “Many of the vessels are 
hardly noticed, especially if they arrive 
in the night or during the weekends. The 
fuel station is situated quite far from 

town and the time it takes to fill up the 
tanks is very short.”

The town of Fuglaf jørður has 
doubtlessly benefitted from port rev-
enues. With excellent cultural venues 
and a high number of national-league 
sports teams, the community prides it-
self on both its industriousness and its 
artistic flair.

Said the mayor: “We have been 
good at developing policy areas that 
are perhaps not immediately noticeable, 
such as sewage and wastewater manage-
ment. On the other hand, there are a 
few, more visible items, including school 
buildings, that need urgent attention.”

Harbormaster Rólant Højsted;
Mayor Sonni á Horni (below);
View of Fuglafjørður (opposite, bottom).

Port of Fuglafjørður
fuglafjarðar havn 
harbor Office, fO-530 fuglafjørður

www.fuglafjordur.fo 
pof@online.fo 
tel.: +298 444 054 or 212 054 
fax: +298 445 154

harbormaster: Rólant højsted

leading pelagic fishing industry port with 
more than 1000 meters of total quay 
length; quayside depths up to 14m.  

Excellent natural harbor, accessible 
in all weather conditions.

facilities include fish meal, oil and feed 
production plant, cold storage, trawl 
and purse seine net manufacturing 
and repairs, mechanical workshops 
inc. authorized Baader processing 
machinery maintenance, electrical 
repairs, hydraulics, provisioning. 

Bunkering: MGO, hfO, blends.
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THESE ARE times of capacity ex-
pansion in the Faroese ports, ship-

ping and logistics industry. Driven by 
the current surge in pelagic fisheries, 
combined with public policy efforts 
to maximize utilization of marine re-
sources, port authorities and businesses 
in key locations are scrambling to add 
dock space, enlarge container areas, ex-
tend cold storage facilities, and create 
new offerings. And with record levels of 
export sales in the aquaculture depart-
ment, the situation is fueling optimism 
across most sectors.

Since its founding, in 2004, Faroe 
Agency has been busy serving foreign 
vessels calling at Faroese ports. From 
the outset, Russian fishing trawlers and 
freighters represented most of the clien-
tele, and still do. Faroe Agency has two 
native Russian employees, agents Alex-
ander Kuzkin and Sergey Lutov, both 
of whom are trilingual with fluency in 
Russian, English and Faroese. 

Meanwhile, one of the founders of 
the company, Árni Dam, who remains 
a member of the board of management 
after having retired as managing director, 

is the Honorary Consul of Russia to the 
Faroe Islands. 

Important as it is, this Russian 
connection, however, is not all there is 
to Faroe Agency. The company works 
with a growing number of vessels from 
a number of countries, including Dutch, 
Danish, Greenlandic, German, Norwe-
gian, British and Irish.

“We are internationally oriented 
although we work much with Russian 
vessels,” said managing partner Karl-
Erik Reynheim. “Still, our client base 
has grown to include a number of na-

Busy as never Before
With the Faroese transport infrastructure under pressure from rising export volumes, Faroe Agency’s position of 
market leadership in the ports and shipping sector is consolidated through more fisheries and insurance related business.

tionalities. In particular since the start 
of the mackerel boom a couple of years 
ago, we’ve been hired to handle more 
types of cargo vessels. 

“And who knows what kind of ves-
sels will be the most commonly served 
in the future? Perhaps it will still be 
trawlers, freighters and reefer vessels, 
or perhaps it will be support vessels for 
offshore oil and gas. Nobody knows, but 
you have to keep an eye on developments 
to stay ahead of the game.”

inSurance iSSueS:  As the interna-
tional catch quota for blue whiting has 
been raised again after having been cut 
back drastically in recent years, the num-
ber of Russian ship calls is expected to 
rise again following a decline in the pe-
riod between 2009 and 2011.

“Blue whiting is a highly important 
species for the Russians and there is a 
long standing bilateral trade agreement 
between Russia and the Faroe Islands 
that gives the Russians access to blue 
whiting in our waters in exchange for 
the Faroes getting cod and other white-
fish in their sector of the Barents Sea. So 
we may see a good number of Russian 
vessels here and of course they will most 
probably need various services, just like 
most other ships normally do when they 
make port calls.”

Faroe Agency offers an array of 
services ranging from port and ship-
ping agency to technical management 
and more. 

Crew services is another grow-
ing business area, as well as storage 
and warehousing, according to Mr. 
Reynheim.

“Whether it’s here in Tórshavn or 
it’s in Klaksvík, Fuglafjørður, Runavík, 
Tvøroyri or elsewhere in the Faroe Is-
lands, whenever a foreign vessel calls, 
we’re here to make sure their needs and 
requirements are met in the best and 
most efficient way. So we will coordi-
nate and facilitate everything, from port 
operations to statutory obligations, sup-
plies, repairs, and so on. 

“Should a medical issue arise, for ex-
ample, we act as their point of contact, 
making sure that, if so recommended by 
the captain, the injured or ill is taken to 
a hospital.”

Insurance issues is another im-
portant aspect to the business. Faroe 
Agency became Lloyd’s Agent for the 
Faroe Islands in 2012, which means 
the company is authorized to conduct 
any insurance related surveys on vessels 
whenever needed. The company now 
also represents P & I Scandinavia in the 
Faroe Islands, which again increases the 
scope of insurance related surveying and 
reporting. 

“In international shipping, there are 
always many items that can become sub-
ject to disputes,” Mr. Reynheim noted. 

“The very activity of shipping entails 
risks, whether related to the captain and 
crew, the vessel itself including installed 
equipment and tools, or its cargo. There-
fore there is insurance involved, and the 
insurance can be linked to anything from 
loss of value of freight to liability issues. 
So the moment anything gets damaged 
or delayed, someone or someones will be 
claiming a refund and therefore people 
will need insurance assessments and re-
ports—and believe me, it happens more 
often than one would imagine. It’s just 
the nature of shipping.”  

Left to right, managing partner Maria í Akrabyrgi, chair of the board  
of directors Vivi Árnastein, managing partner Karl-Erik Reynheim,  
agent Sergey Lutow, agent Alexander Kuzkin, seated; 
Russian trawler at Runavík (below).

Faroe Agency
PO Box 270, fO-110 tórshavn

www.faroeagency.fo 
faroeagency@faroeagency.fo 
tel.: +298 351 990 
fax: +298 351 991

Management: 
Karl-Erik Reynheim, Md 
Maria í Akrabyrgi, Md

Board of directors: 
vivi Árnastein, Chair  
Karl-Erik Reynheim 
Árni dam, honorary Consul of Russia

Shipping and port agency, ship 
management company; specializing in 
serving vessels calling at faroese ports.

Manning, technical management, 
forwarding, chartering, operations 
management, representation. All 
types of ship calls—freighters, tankers, 
offshore support vessels, fishing vessels. 
Arrangements for supplies, bunkering, 
repairs, health care, safety related issues.
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IT TOOK ONLY a few weeks to set 
up and ready one of the world’s most 

advanced processing plants for pelagic 
food fish. The change has been profound, 
however, for the Port of Tvøroyri since 
the Varðin Pelagic facility, in the sum-
mer of 2012, started commercial opera-
tions at the main fishing harbor there. 

At year end, the new factory had 
processed 37,000 tonnes of mackerel, 
herring, and blue whiting—a figure that 
is expected to double this year (2013).

While the number of ship calls has 
increased markedly, as expected, the 
boom-town effect on the community has 
exceeded expectations, according to the 
mayor, Kristin Michelsen.

“The factory was running at full ca-
pacity of 600 tonnes per day already after 
three weeks,” Mr. Michelsen noted.

“They had a tight time schedule and 
some of us perhaps would have doubted 

whether all deadlines were going to be 
met. So the fact that they received their 
first load of catch already by late July was 
a pleasant surprise. 

“This could be one of the most im-
portant undertakings ever for our small 
community and people are highly ap-
preciative and supportive of the further 
development that has been announced.”

Besides a planned upgrade of the 
factory to process as much as 1,000 
tonnes per day, already implemented, 
a cold storage facility will be placed 
next to the factory, alongside 100 me-
ters of deep-water terminal and a 3,000 
to 4,000 square meter storage area for 
containers.

According to Mr. Michelsen, the 
port authority—the Municipality of 
Tvøroyri—has likewise decided to im-

prove existing harbor facilities to accom-
modate the handling of whitefish in the 
area. The main whitefish processor there, 
Delta Seafood, is also involved as a con-
tractor in the Varðin Pelagic enterprise.

Mr. Michelsen added: “These are 
exciting times for Tvøroyri and the 
whole island of Suðuroy. We’ve had to 
put our shoulder to the wheel but we 
can already see the first results of these 
efforts and investments. 

“We can see more commercial ac-
tivity and tax revenues are growing, not 
only in this municipality but throughout 
this island. In the harbor area the whole 
atmosphere has become more confident, 
positive and optimistic. 

“We have started producing some-
thing that brings progress and a prom-
ising future. This should increase the 

The Port of Tvøroyri is 
experiencing rapid growth 

after the new Varðin Pelagic 
fish factory opened for business 

in July 2012—with remarkable 
effect on employment and 

economy in the local and 
surrounding communities.

tvøroyri’s pelagic Booster

attractiveness of this area, which is al-
ready happening. Along with this great 
enterprise, the upcoming cultural project 
at the old salt warehouse will doubtlessly 
also contribute to the attractiveness of 
Tvøroyri.” 

HiStoric HouSeS:  The mayor also 
referred to offshore oil and gas and the 
strategic location of the Port of Tvøroyri. 

He said: “With the growing inter-
est for oil and gas exploration in the 
southern regions of the Faroese Conti-
nental Shelf, I would say that Tvøroyri 
offers a well sheltered natural harbor and 
competitive services to support offshore 
operations.”

“Making long-term plans is all well 
and good but a Municipal Council must 
avoid the trap of becoming so inflexible 
as to lose the ability to make exceptions 
to the rule and push for speedier ad-
ministrative processes when important 
business is on the line. When it comes 
to port related business, Tvøroyri has the 
ambition of growing at healthy pace.”

As further harbor development 
work was to get underway in the spring 
of 2013, Mr. Michelsen noted that while 
ship traffic has increased significantly 
since the opening of Varðin Pelagic, the 
port authority was determined to make 
sure operations would not be disrupted 
by infrastructure issues.

“We’re raising the bar now and that 
entails new challenges. We haven’t had 
any business disruptions so far and we 
intend to keep it that way, irrespective 
of construction work on our new harbor 
facility.”

That new freight terminal will ac-
commodate export and provide safe 

docking for vessels with a draft of up 
to 11 m.

“This terminal will make Tvøroyri 
more attractive as a port of call and we 
do expect traffic to increase—that is, 
traffic directly related to Varðin Pelagic 
as well as other ship traffic.”

Tvøroyri’s past as the Faroe Islands’ 
first significant fishing port and foremost 
commercial center in the late 19th to early 
20th century is not easily erased. In the 
town center close to the main harbor 
area, a group of old houses serves as a 
constant reminder of the origin of the 
Faroese fishing industry.

“This is a place where the past, pres-
ent and future meet,” the mayor said, 

“and we’re proud of it.”

Port of Tvøroyri 
tvøroyrar havn 
PO Box 20, fO-800 tvøroyri

www.tvoroyri.fo 
tvhavn@post.olivant.fo 
tel.: +298 371 055 or +298 222 509 
fax: +298 371 418

Port director:  hjalgrím vestergaard 
harbormaster: chris Jan Michelsen

500 meters of dock side  
with depths from 7 to 11 m alongside.  
roll-on/roll-off ramp. 
whitefish and pelagic processing. 

all basic services for ships calling – port 
agency, tourist office, customs clearance, 
immigration, local hospital, provisioning, 
fuel, fresh water; fish handling, 
ship repairs including mechanical, 
electrical; marine electronics; transport 
services (import, export, domestic). 

View of the new factory from the marina; 
Partial view of Tvøroyri with pelagic 
vessels docked at factory (opposite, bottom);
Jupiter landing a catch with Tróndur  
í Gøtu docked next to her (below);
The Varðin Pelagic facility (bottom right).

http://www.tvoroyri.fo
mailto:tvhavn@post.olivant.fo
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THE PORT of Runavík has ad-
vanced plans to create a 124.6-acre 

(500,000m2) offshore supply base along 
with a large container dock. Considering 
the normal scale of things in the Faroe 
Islands, this is a gigantic plan that would 
catapult the area—indeed the whole 
country—into an entirely new reality. 

It would imply, for one thing, a sig-
nificant presence of the oil and gas indus-
try in the islands. For another, it would 
position the Port of Runavík squarely 
as the Faroes’ undisputed hub for the 
offshore business.

“We have served as the oil indus-
try’s port of call in connection with all 
exploration wells to date in the Faroes,” 
said harbor director Tórbjørn Jacobsen, 
who is also the deputy mayor of Runavík. 

“I believe we are fit for that purpose 
as things stand now but once a commer-
cially viable discovery has been made, 
the needs and requirements of offshore 
operations will grow dramatically. We 
have reason to assume that such a discov-
ery is plausible although nobody can say 

whether it will happen within 10 months 
or in 10 years. 

“Therefore we are looking to make 
a strategic decision on this issue and do 
our utmost to align this port to a situa-
tion that is becoming increasingly likely 
to occur.”

In response to considerations of 
a commercial oil and gas discovery in 
the near or distant future, a draft de-
velopment plan has been worked out for 
the Port of Runavík in liaison with a 
leading northern European engineer-
ing consultancy. In the plan, half a mil-
lion square meters are to be dedicated 

to a new oil supply base in addition to 
200,000 m2 for a container harbor in the 
same vicinity north of the Skála shipyard.

“The development draft is to be 
tabled in the Council soon so hopefully 
we have a decision before long,” Mr. 
Jacobsen added. 

“We obviously have to start some-
where and the areas we have located are 
well suited for development with large 
stretches of uninhabited land and deep 
water along the coastline.”

More veSSelS calling:  Runavík’s 
vision may have seemed far-fetched a few 

runavík makes room 
for major Works 

The Port of Runavík prepares 
what is to become by far the 
largest harbor development 
project ever to be carried out 
in the Faroe Islands— 
a 500,000 square meter oil 
supply base and a 200,000m2 
container storage area.

years back. Today, however, the rocks 
under the seabed of the Faroe-Shetland 
Basin are widely believed to contain hy-
drocarbons in large quantities. Work to 
pinpoint the exact locations to drill in 
order to find and subsequently extract 
the reserves from the deep beneath the 
ocean floor has previously been hindered 
by a hostile natural environment as well 
as uncertainties at the political level as 
far as concerns the location of the UK/
Faroe border. With the latest techno-
logical leaps forward and the old border 
dispute resolved, however, things are 
starting to look different.

The neighboring West of Shetland 
area, which is generally considered rough 
compared to the North Sea, has had 
three major discoveries since 1977 yet 
many years passed before field develop-
ment and production finally began. 

Exploration in Faroese territory, 
meanwhile, has only been taking place 
since 2001. The traditional reluctance of 
oil companies to get involved in the At-
lantic Margin including the Faroes may 
and should indeed be receding, at least 
on account of technical challenges posed 
by anything from weather and ocean 
conditions to the thick layers of basalt 
rock under which the hydrocarbons are 
known to reside. 

“Things are more than ever up to 
ourselves nowadays,” Mr. Jacobsen said. 

“So we want to provide the framework 
of an infrastructure for the oil industry 
that will be needed once activities kick 
into high gear. 

“At that point we will need much 
more capacity to handle an entirely dif-
ferent level of traffic and a host of other 
things.”

Ship traffic, meanwhile, has been 
increasing again in the last three years 
after dropping in 2006, 2008 and 2009. 
The source of the renewed growth, ac-
cording to Mr. Jacobsen, is a rise in the 
number of foreign vessels calling at the 
Port of Runavík. 

“We’re mainly talking about three 
categories here—freighters and factory 

trawlers from Russia and other countries 
using the port for shelter, supplies and 
repairs; offshore support vessels serving 
oil and gas exploration activities; and the 
relocation to Runavík of the freight car-
rier that operates the route between the 
Faroes and Scotland.”

Three sectors dominate the port: 
seafood, offshore support services, and 
freight forwarding. Another one, cruise 
tourism, has shown signs of progress in 
recent years. Of importance likewise are 
the bunker station at Søldarfjørður and 
the shipyard at Skála.

Harbor director Tórbjørn Jacobsen; 
Pair trawlers landing a fresh catch  
at the fishing harbor (opposite bottom);
Offshore support vessel North Challenger  
receiving service at the supply base (below).

Port of Runavík
Runavíkar havn 
harbor Office, fO-600 Saltangará

www.runavik.fo 
havnarskrivstovan@runavik.fo 
tel.: +298 449 449 
fax: +298 448 920

harbor director: tórbjørn Jacobsen

one of the faroe Islands’ leading fishing 
ports. Situated on Skálafjørður, the 
longest fjord in the faroe Islands. Biggest 
and most developed harbor on the fjord. 
the faroes’ only offshore supply base. 

all types of vessels served. 

total length of quays approximately 
1,700 meters, maximum depth 12 m. 

Services, industry include:  
fish handling, processing and related 
business; shipyard with 116m long 
dry dock and 1200-mt capacity 
slipway; mechanical workshops, 
electrical engineering, marine 
electronics; warehousing, cold storage, 
stevedoring, transport; provisions.
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expertise and wide range of tools and 
equipment for anything from engine 
overhauls to ship stability calculations, 
from noise measurement to vibration 
analysis. 

Steel frames for construction of 
industrial buildings on shore is another 
segment that has helped the company 
adapt to change.

“We work with marine vessels, off-
shore rigs, and land based industries,” 
Mr. Mohr said. 

“We do have the occasional new-
build, about one in every two years or 
so but it varies—we hope for two such 
orders within the near future. Most of 
the business today is about maintenance 
and repairs and related services.”

MEST has a comprehensive spares 
department, are general agents for a 

number of leading brands in marine 
equipment and accessories, and offer 
rental of tugboats and cranes.

With an extensive and detailed 
database of all vessels that have been 
serviced at MEST, competitive techni-
cal consulting is provided in connection 
with conversions and purchase of vessels. 

Since 2004, MEST also owns a 
Runavík-based stainless steel equipment 
manufacturing company, earlier known 
as FJM. 

“The Runavík entity has contributed 
to further developing our engineering 
skills while at the same time expanding 
our business into offering food process-
ing equipment made of stainless steel,” 
Mr. Mohr said.

“We’ve also started developing ad-
vanced computerized systems for facto-

ries to help increase time efficiency and 
product quality through automatization 
of processes.”

With 300 employees—specialized 
in mechanics, steel, electricity, timber 
and paint—MEST caters to a demand-
ing client base consisting of mostly Faro-
ese businesses however with other coun-
tries representing a growing proportion, 
not least in the oil and gas industry.

“This diversity gives us a head start,” 
Mr. Mohr added.

NOBODY WOULD blame the un-
initiated for assuming that in the 

Faroe Islands not much can possibly be 
found in the way of industrial services 
and manufacturing—certainly, nobody 
would contest that the size of the popu-
lation in that windswept archipelago in 
the middle of the North Atlantic is ab-
solutely minimal.

They would, however, be in for a 
big surprise. 

“What? We get that in the Faroe 
Islands? That’s unbelievable!” is not an 
uncommon reaction from foreigners vis-
iting the Faroes for the first time. 

Said Mouritz Mohr, the CEO of 
Faroese shipyard group MEST, for-
merly known as Tórshavnar Skipasmiðja 
(FaroeYard): “The amount and quality 
of services you can get in the Faroes is 
something that seems to amaze many 
foreigners. They just can’t get their heads 
around that with only 50,000 inhabit-
ants we can still do so many things while 
meeting high international standards.”

Indeed, an impressive amount of 
work is being carried out in the Faroe 
Islands, where MEST for many decades 
has played an important part in the econ-
omy as the country’s main shipyard and 
engineering company. 

Originally founded in 1936, MEST 
has a long history of shipbuilding and 
ship maintenance. Besides thousands 
of repairs and overhauls, the company’s 

yards in Tórshavn and at Skála have de-
livered more than a hundred newbuilds 
over the years, mainly fishing vessels but 
also other types of vessels, including car 
ferries and offshore support vessels. 

As newbuilds are increasingly or-
dered from yards in low-wage countries, 
however, MEST focuses mostly on ser-
vices nowadays to make good use of its 
mechanical and electrical engineering 

MEST 
J.C. Svabos Gøta 31, fO-100 tórshavn

www.mest.fo 
info@mest.fo 
tel.: +298 301100 
fax: +298 301101

ceo: Mouritz Mohr

the faore Islands’ leading shipyard 
group. Shipbuilding, conversions, repairs, 
maintenance, related services. technical 
consulting. advanced tools for e.g. 
vibration analyses, stability calculation, 
laser alignment. comprehensive spares 
department, general agents for leading 
brands in marine and food industry 
equipment and accessories.

division: PaM offshore service

tórshavn:  
Berth length 200 m,  
two slipways 2500 + 1000 tonnes,  
two construction halls, Mobile cranes.

Skála:  
Berth length 400 m, dry dock 115 m, 
Slipway 2000 tonnes,  
Construction hall, Mobile cranes.

Runavík: 
design and manufacturing of processing 
equipment and fish factories. specially 
designed hygine conveyor used in food 
industry. fishfarming equipment.

AS PART of its long-term business 
strategy, MEST decided in 1998 to start 
preparing its employees for the future, 
with the oil and gas industry expected 
to become a major factor in the economic 
life of the Faroe Islands. 

The resulting business division, 
PAM Offshore Service, has since been 

engaged with supplying manpower to 
oilfield services companies in Norway, 
where skilled workers are in high de-
mand.

“We work as a recruitment agency 
specializing in supplying electricians, 
engineers and craftsmen to the oil and 
gas industry,” said the office manager of 

manpoWeR foR oilfield SeRviCeS
Recruitment agency PAM Offshore Service, a division of MEST, has 
supplied the offshore industry with craftsmen and engineers since 1998.

PAM Offshore Service, Anja Jacobsen. 
“We normally have between 100 and 200 
people away at any given time, which 
is a high number given the size of our 
domestic workforce. These people have 
gained extensive offshore-related expe-

rience as electricians, certified welders, 
pipe fitters, or engineers. Because of 
their skills and effectiveness, our clients 
have remained very loyal and apprecia-
tive.”

Among PAM Offshore Service 
clients are some of the leading oilfield 
services companies, including Aker So-
lutions, Kværner, Westcon, and Aibel.

“Unlike MEST otherwise, we focus 
squarely on providing manpower rather 
than managing projects,” Ms. Jacobsen 
said.

marine repairs: exceeding expectations
Owners and operators of marine 
vessels and offshore rigs are 
astonished at what they get from 
providers in the Faroe Islands—
such as MEST, the shipyard and 
engineering company that is 
also a stainless steel equipment 
manufacturer.

Busy at the both slipways in Tórshavn (main);   
Partial view of the Tórshavn yard (right);
CEO Mouritz Mohr (opposite, bottom);
Offshore oil and gas rig (below);
Trawler in dry dock at Skála (bottom, right).
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all 
at 
the
door-
step

THE EUROPEAN Atlantic Frontier has been very 
slow to develop as an oil & gas province of any stature. 
However, the pace is quickening. The UK especially 
has the beginnings of a substantial production base in 
its West of Shetland sector and Norway’s Norwegian 
Sea province is shaping up to be a substantial resource 
that is being increasingly successfully exploited. Ire-

land nurses possibly the highest hopes since exploration of its western 
margin began in the early 1980s as ExxomMobil in April this year started 
drilling on the Dunquin gas prospect.

If the US super-major’s first Dunquin well is a success then perhaps 
the dream of a giant gas resource west of Ireland could yet come true. It 
would certainly change the European energy map dramatically.

Heading back north to where the Atlantic Ocean and the Arctic 
Sea merge, we find that Statoil has staked out the entire region from east 
to west—from Norway past the Faroes and Iceland to Baffin Bay west of 
Greenland, plus Newfoundland and Labrador.

Last summer, Statoil confirmed that it had found 100-200million 
barrels of recoverable oil at its Mizzen field, roughly 500 kilometers east of 
St. Johns, Newfoundland. The first well of this Atlantic Ocean discovery 
was drilled in 2009.

And, on December 31 last year, the huge Hebron field development 
offshore Newfoundland was sanctioned by operator ExxonMobil and its 
co-venturers, which includes Statoil with 9.7%. The prize at Hebron is an 
estimated 700 million barrels of oil—and it is essentially North Atlantic oil.

A really important thing to remember is that Faroe lies close to the 
currently hottest part of this vast North Atlantic seascape—the UK portion.

And, despite poor progress, little more than a handful of wells drilled 
and perhaps, just perhaps, the tantalizing hint of what could yet appraise 
as commercial, there is probably a lot to play for. The art lies in unlocking 
the geology.

Consider the Irish position. There has been a tendency for years to 
write off Ireland as a serious player. There has so far only ever been one 
commercial producer … the Kinsale gasfield off the south coast.

There is of course the Atlantic Frontier Corrib discovery, which has 
been under development for many years and has been beset with massive 
problems, primarily due to years of orchestrated protests of a kind never 
originally anticipated by operator Shell.

Here are a few Irish facts to mull. 
Since 2000, only 14 exploration wells have been drilled anywhere 

offshore Ireland. Despite this, four oil, gas and gas condensate discoveries 
were made—Dooish and Bandon off the west coast, and Old Head and 
Schull off the south coast.

Only one well has been drilled in the Atlantic Frontier Rockall 
Basin since 2005 and no drilling at all took place in the apparently 

The Atlantic Frontier heats  
up with Statoil securing  
acreage from Norway to 
northern Canada,  
ExxonMobil committing  
to prospects in Atlantic  
Ireland, Chevron pouring  
new money into West of  
Shetland—while in the 
Faroes, Marjun attracts  
renewed interest.

By Jeremy Cresswell
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promising Porcupine Basin during the 
same period.

Poor seismic data coverage is recog-
nized as the biggest single impediment 
to exploration in these frontier basins.

Hot atlantic ireland:  In many 
ways it is thanks to the skillful persis-
tence of the chief executive of   Irish 
company Providence Resources, Tony 
O’Reilly, that Exxon was persuaded to 
farm into the Dunquin prospect.

Exxon is a very careful company. It 
thinks and researches thoroughly before 
making commitments, especially in an 
area that has yet to deliver a really juicy 
hydrocarbons prize. That it has taken the 
risk is a positive sign.

Indeed Mr. O’Reilly is the force 
behind the accelerating revival of inter-
est in Frontier discoveries made decades 
ago and which are now being groomed 
by Providence in a variety of license 
partnerships as future appraisal then 
development candidates.

Prime among these is Spanish Point 
(Providence 32%), a condensate discov-
ery that lies in the Main Porcupine Ba-
sin some 200 km off the west coast. The 
license covers blocks 35/8 & 9 in 400 
meters of water. Discovery well 35/8-2 

was drilled by a consortium led by Phil-
lips Petroleum (and included Atlantic 
Resources, the predecessor company to 
Providence) in 1981.

Post-drill analysis by Phillips sug-
gested that while the discovery could 
contain resources of up to 1.1 trillion 
cubic feet of gas and 112 m barrels of oil, 
it was deemed uneconomic at the time.

Providence secured the acreage in 
2004, commissioned studies that point-
ed to 1.4 tn cu.ft. of gas and 160 m bar-
rels of oil, but with significant upside 
potential.

Providence farmed out 70% of 
the license to UK company Chrysaor 
in 2009; the company has also secured 
adjacent acreage. An exploration well is 
indicated as being the next step.

Late last year (2012) Providence 
published a technical and resource up-
date on the Irish 11th Round prospect 
known as Drombeg (block 11/9).

Drombeg lies in about 2,500 m of 
water depth and is some 3,000 m below 
the seabed. The prospect is located in 
the southern Porcupine Basin, about 220 
km off West Cork and only 60 km from 
Dunquin.

Providence has run a major seismic 
inversion program over Drombeg, which 

is a Lower Cretaceous prospect, together 
with an assessment of its associated pro-
spective resource potential. Very inter-
esting “anomalies” have been identified.

In essence, the analysis of the pri-
mary Drombeg seismic anomaly has 
indicated a recoverable P50 prospective 
resource potential of 872 m barrels of oil 
equivalent (boe).

There’s more really hot news from 
Atlantic Ireland and it is that successful 
West Africa elephant hunter Kosmos has 
struck a deal with Antrim Energy which 
gives the Houston company entrée to the 
Porcupine Basin via a 75% stake in the 
Skellig block. An elephant in this con-
text is an oilfield of at least one billion 
barrels. Big!

And Italian major Eni is embarking 
on a major seismic survey; also on the 
Irish part of the Atlantic Frontier. The 

company, which is a past participant in 
the Faroese oil & gas hunt, has agreed 
with the Dublin government to carry 
out an extensive 2D seismic survey. The 
survey is designed to acquire 18,000 km 
of “full fold” 2D seismic and will extend 
into international waters.

Encouraged? Read on.

new betS on woS:  Coming north-
wards to the UK Atlantic Frontier, 
loosely known as West of Shetland, 
much progress has been made since last 
year’s Business Report.

 The province is dominated by BP, 
which produces the Clair, Foinaven and 
Schiehallion, and which is currently de-
veloping phase two of Clair (Clair Ridge) 
with a third phase signaled, and redevel-

oping Quad 204 (new designation for the 
Schiehallion area).

Its planned WoS expenditure 
is in the region of 16 billion usd over 
about three years. This is mainly for the 
second phase of Clair (but not Greater 
Clair) and the re-development of Schie-
hallion.

However, others are busily invest-
ing billions of dollars too.

Total of France is making excellent 
progress with its Laggan-Tormore devel-
opment—the first full gas project West 
of Shetland—and Chevron has ordered 
the production ship for its Rosebank oil-
field development located oh so tantaliz-
ingly close to the UK-Faroe median line.

Getting this far has been a long 
slog for Chevron and partners DONG 

and Statoil, but Rosebank is becoming a 
reality. You know that when a company 
decides to order a 1.9 bn usd, 99,750-
ton vessel for such a purpose, the prize 
is worthwhile harvesting. But Chevron 
still declines to state what the reserves 
estimate for Rosebank is. Informed 

“guesstimates” tend to hover around the 
400 m barrels mark.

The Rosebank vessel is supposed to 
be handed over from its Korean builder 
by the end of November 2016, ready to 
process 100,000 barrels of oil and more 
than 190 m cu.ft. of natural gas per day. 
It will be capable of storing more than 1 
m barrels of oil.

We shouldn’t forget the Solan field 
development with Premier Oil in the 
operator’s chair. This is the smallest UK 
Atlantic Frontier development yet at-
tempted and is based on a steel-jacket 
platform.

Whereas the hunt for resources off-
shore Faroe has basically become a two-
horse race—Statoil and Exxon—the UK 
West of Shetland quest has attracted an 
eclectic and growing mix of companies.

caMbo exciteS:  Corporate size is not 
a bar. But possessing enough expertise 
and having access to enough money has 
certainly destroyed some dreams.

A good example of a UK company 
of modest scale, though it is owned by 
Korea National Oil Corporation and 
so as a well resourced parent, is Dana 

Platform support vessels receiving services from Atlantic Supply Base, Runavík;  
Rig workers on the Sovereign Explorer during Marjun drilling campaign (below);  

Members of the Faroese delegation at Offshore Europe 2011, Aberdeen (opposite).
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North Uist lies 30 km from the line 
and the water depth is 1,290 m. Cambo 
is just 10 km from Rosebank and close 
to the median line. This latest well is 
designated Cambo-5.

Marjun intereSt:  Mr. Müller is of 
course excited that a great deal of prog-
ress is now being made in the UK sector, 
but he is also clearly frustrated by the 
slow pace of activity in the Faroese sec-
tor. He is worried that the Brugdan-2 
exploration well started last year but 
which was suspended pending comple-
tion at a future date, will slip into 2015.

“The mood is that we’re expecting 
Statoil to finish Brugdan-2 … that’s well 
number eight in the Faroes,” said Mr. 
Müller. “They have said that they will 
drill it this year. But first they have to 

secure a rig. I don’t know at this time 
whether they have got one; we haven’t 
heard anything yet.”

One reason why Mr. Müller thinks 
that slippage into 2-14 is possible is be-
cause the company has a further com-
mitment well to drill … Sula/Stelkur 
(license 0008).

“That prospect is just the other side 
of the boundary from where the UK 
Rosebank field is located. I think Statoil 
will drill that in the near future and it 
could be as early as next year.”

The inference is that the two wells 
would make a better campaign for op-
erator Statoil.

Mr. Müller: “Many geologists have 
said that Sula/Stelkur is the best bet [for 
success] in the whole Faroese area.” He 
pointed out that Statoil basically controls 

exploration offshore the Faroes, but that 
the importance of Exxon’s participation 
in three of the licenses held by the Nor-
wegian semi-state operator should not 
be underestimated.

Once Brugdan-2 and Sula/Stelkur 
are drilled, there will be no further com-
mitment wells to drill in the Faroese 
sector; or at least until there is further 
significant interest in this part of the 
North Atlantic Frontier.

That said, Mr. Müller believes that 
interest is warming up in Marjun, which 
is the only clear hydrocarbons discovery 
to date in Faroese waters to date. Drilled 
by Hess in the first campaign back in 
2001, it was not deemed commercial at 
that time.

“But since then there has been in-
teresting new 

Petroleum, which is headquartered in 
Aberdeen. Dana has long held a con-
siderable position on the UK Atlantic 
Frontier; however, perhaps only now 
is the company in a position to realize 
value from that position.

According to UK managing direc-
tor Paul Griffin, Dana remains one of 
the largest net acreage holders West of 
Shetland. Dana also holds a stake in 
Faroe Petroleum, which has over the 
past couple of years matured into a ro-
bust independent and has a substantial 
holding on both sides of the Faroe-UK 
boundary plus, in December last year, it 
was awarded exploration licenses in the 
first Icelandic bidding round.

Griffin is a realist.
“The area is strategic for us but one 

where you obviously take a long-term 
view of bringing hydrocarbons to pro-
duction,” he says.

“We have good positions, primarily 
with Dong and OMV with an emphasis 
on the more northerly and eastern areas 

of West of Shetland, as well as a smaller 
position with OMV out towards the west 
in the Foinaven and Schiehallion area.”

The company is in the midst of a 
three-year drilling campaign, though 
not continuously.

“We’re at the start of a drilling cam-
paign that will run over the next three to 
four years. It won’t be continuous,” says 
Mr. Griffin.

The first two targets were Craggan-
more and Glenrothes, both drilled late 
2012/early 2013 with no results disclosed 
as this review was completed. Both lie 
just to the northeast of license operator 
Dong’s existing Glenlivet discovery.

Crucially, Mr. Griffin regards WoS 
as still in its infancy and gas prone.

“West of Shetland is a key part of 
our strategy because it is the under-ex-
plored area of the UK Continental Shelf. 
And therefore if one is looking for a new 
province to open up then we have it.”

Interestingly, the current wells 
schedule for Dong reveals several dis-
coveries that are quietly graduating into 
the development candidates category. 
They include: Cambo (oil), Glenlivet 
(gas), Tornado (gas and oil), Edradour 
(gas—condensate) and Tobermory (gas).

As this edition of the Business Re-
port went to press, the drillship Stena 
Carron was en-route to Cambo to drill 
a further appraisal well. Stena Carron 
had just finished up on the North Uist 
well, which set a new record for the lon-
gest time spent drilling an exploration 
well West of Shetland. BP-operated well, 
North Uist/Cardhu took 353 days to drill 
and assess, excluding a weather-related 
break. Operations ended on March 21.

Whilst the shallower (Cardhu) 
prospect was dry, the Upper Jurassic 
reservoir (North Uist) proved to be hy-
drocarbon-bearing and could, subject 
to evaluation, prove to be a sizable gas 
condensate discovery.

Exactly a year ago, whilst prepar-
ing the 2012 review of offshore activi-
ties, Jan Müller, managing director of 
FOÍB (Faroese Oil Industry Group), 
expressed considerable excitement about 
both North Uist and Chevron-operated 
Cambo. Of course both are hugely im-
portant given their close proximity to the 
median line.
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The KL Brofjord at Runavík during the Statoil-operated Brugdan II exploration drilling in 2012;  
Working on the Marjun prospect, on board the Sovereign Explorer platform back in 2001 (opposite, top);  

Map of exploration licenses on the Faroese continental shelf with view of West of Shetland area (opposite, bottom).

(Continued on page 82)
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step have demonstrated what sustained 
exploration efforts can lead to. With only 
seven wells drilled to date with an eighth 
in progress we have barely scratched the 
surface so far.”

 
‘all StaKeHolderS’:  Engagement 
with the Government has also been a 
priority for FOÍB under Mr. Müller. 
Lobbying to ensure an enabling environ-
ment for member companies to operate 
in is a basic function of a trade associa-
tion. However, FOÍB has also sought to 
go beyond this by developing a partner-
ship with Government to promote the 
Faroes as an attractive exploration pros-
pect for oil companies. In a relatively 
short period, Mr. Müller has worked 
assiduously to set up arrangements for 
the closest of collaboration with the 
Faroes Earth and Energy Directorate 
(Jarðfeingi), the Prime Minister’s Office 
and the Faroese Representation in 
London. 

While acknowledge that financial 
constraints are an inhibiting factor, Mr. 
Müller is keen for the Faroes to show the 
flag more at trade exhibitions overseas. 

“We have had a presence at these events at 
Stavanger and Aberdeen for many years 
now,” he says. “Maybe it is time to look 
how we can spread our wings further.” 

For its part the Government has 
acknowledged the role of FOÍB as a 
significant stakeholder by the invitation 
for it to participate in the working group 
set up by the Prime Minister to map out 
a Faroese strategy for the Arctic region.

Overseas, Mr. Müller saw it as his 
priority from day one to establish close 
relations with FOÍB’s sister organiza-
tions in neighboring countries. He is 
very pleased at the progress that has been 

made in achieving this aim. “Both Oil 
& Gas UK and Norwegian Oil and Gas 
have been incredibly helpful and wel-
coming in responding to our approaches,” 
he says. “They are both keen to work very 
closely with FOÍB. Malcolm Webb, the 
CEO of Oil & Gas UK puts this co-
operation in the context of oil and gas 
knowing no national boundaries, which 
is very true.” 

The various strands of FOÍB’s 
work are to be brought together at the 
Faroe Prospects—Moving Forward on the 
Atlantic Margin, a conference to be held 
at the Nordic House in Tórshavn on 4 
June 2013. According to Mr. Müller, 
the aim of the conference, organized in 
close consultation with Jarðfeingi and 
sponsored by Statoil, is to highlight the 
future of oil exploration on the Faroese 
Continental Shelf. Alongside this, the 
conference will address steps that need 
to be taken to facilitate the development 
of a flourishing oil and gas industry in 
the Faroes, including the question of 
marketing. Amongst the speakers are 
prominent industry personalities from 
overseas such as Mr. Webb and his 
Norwegian counterpart, Gro Brækken. 
Presentations will also be given by Rúni 
M. Hansen, head of Statoil’s Arctic Unit, 
Petur Joensen, director of Jarðfeingi, and 
Magni Arge, chairman of Faroe Industry 
Association amongst others. 

“With all stakeholders present, this 
will be a golden opportunity to take stock 
of the current state of affairs and to for-
mulate a future strategy for the oil and 
gas industry in the Faroes,” Mr. Müller 
says. “The fact that current licenses expire 
in 2015 should concentrate our minds in 
this regard.” He points to the positives 
on which the industry can now build in-

cluding the ongoing Brugdan-2 prospect, 
which represents the largest ever invest-
ment on a single project in the Faroes; 
the long-term commitment of Statoil; 
ExxonMobil and Atlantic Petroleum 
stepping up their involvement; and the 
emergence of Faroese companies such as 
Føroya Tele, Thor, and Skansi Offshore 
as significant supply chain players.

THE MANAGING Director of the 
Faroes Oil Industry Group (FOÍB) 

Jan Müller is a man on a mission. Since 
taking up his present post less than two 
years ago as part of a major restructuring 
of the organization he has worked tire-
lessly to promote the oil and gas industry 
in the Faroes. One very visible result of 
his efforts is the creation of the popular 
website www.oljan.fo with news and in-
terviews from the industry.

FOÍB represents the oil compa-
nies with licenses in Faroese territory. 
Its main objective is to promote their 
interests. But in assessing how this can 
best be achieved  they have recognized 

the need for a higher profile and a more 
proactive role in promoting oil explora-
tion and the development of the industry 
in the Faroes. 

“We can confidently state that FOÍB 
has now established a distinct public 
profile for itself in Faroese society,” says 
Mr. Müller, referring to the stream of 
invitations to give talks to schools and 
associations he receives. There have been 
regular interviews in the media as well as 
the assistance provided to the Faroexpo 
oil conference last autumn which was 
instrumental in the success of that event. 
He sees all this as part of FOÍB’s task 
to educate the Faroese public about the 

oil and gas industry. The message Mr. 
Müller wants to get across is the need 
for a sense of perspective as to where 
the Faroes currently stand in the search 
for hydrocarbons. “Since the heady days 
when we entered the new millennium 
with the all clear to start drilling in 
our waters, there has been a waning of 
interest and even some disillusion,” he 
acknowledges—oil and gas reserves have 
yet to be found in commercial quantities.

“But look at the limited number of 
wells that have been sunk here compared 
with our neighbors,” Mr. Müller adds. 

“The flourishing developments West 
of Shetland which is right on our door-

FOÍB — The Faroes Oil Industry Group
Bryggjubakki 22
PO Box 2121, fO-110 tórshavn

www.foib.fo 
jan@foib.fo
tel: +298 311820 or +298 211820

Managing director: Jan Müller
Chairman: Nils Sørensen

foÍB is the joint association of the oil 
companies holding licenses to explore for 
hydrocarbons in the faroese area either 
as license holders or partners. 

current members:  
Statoil, ExxonMobil, dONG Energy, OMv, 
Atlantic Petroleum, faroe Petroleum.

foÍB’s aim is to promote the offshore oil 
and gas industry in the faroe Islands by 
working closely with member compa-
nies, the faroese government and other 
stakeholders. 

foIB runs a news website: www.oljan.fo

Contact Aimi Justinussen, info@foib.fo  
for further information on the 4 June 
conference “faroe Prospects—Moving 
forward on the atlantic Margin”

sindri 
www.sindri.fo 
kmp@foib.fo 
tel: +298 311822 or +298 215148

the sindri Group is a body established by 
the faroese Government through which 
fOÍB members, as license holders, fund 
joint research projects of relevance to the 
future investigation of the faroese conti-
nental shelf. It aims at standards of excel-
lence by attracting the top researchers in 
their field to conduct relevant and innova-
tive studies. at the current time there are 5 
live projects funded by sindri. new projects 
are expected to be approved later this year 
once a review of sindri’s procedures is 
completed. sindri shares offices with foÍB 
in tórshavn. Kristian Martin Petersen acts 
as the administrative officer for foÍB as 
well as General coordinator for sindri.

foíB makes its mark
With Jan Müller at the helm, the Faroes Oil Industry Group strengthens its ties with key stakeholders—
discussing the future of Faroes oil and gas exploration at a Tórshavn conference on 4 June.
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“The production exceeded by far 
what we expected. The main things that 
helped us there was that we had some 
work-overs on Ettrick, and Chestnut just 
keeps performing better than expected, 
not least thanks to our operators.”

doubled reServeS:  “The biggest 
progress, I think, this year has to do with 
reserves,” Mr. Arabo added. “Because 
we had 2.6 m barrels in reserves last year. 
We produced 928,000 barrels but then 
we have net additions and revisions of 
3.43 m. From the existing fields that we 
had last year, Fugro Robertson, our CPR 
[Competent Persons Report] provider, 
estimated there were 2.6 m barrels left 
to produce. But in 2012 we got a 430,000 
barrels upgrade on the existing fields. In 
addition to that we bought Orlando, 
which has now been sanctioned, so that 
adds 3 m barrels to the reserves base, 
doubles it. The Chestnut remaining re-
serves estimate increased in spite of the 
production in 2012. So we basically 
gained an extra year of production on 
Chestnut.”

Besides farming-in to four explo-
ration licenses in the Dutch sector of 
the North Sea, Atlantic Petroleum en-
tered Norway through the acquisition of 
Emergy Exploration, including offices 
and staff and two Norwegian licenses, 
a move aimed at positioning Atlantic 

Petroleum well for future growth in ex-
ploration. 

“That’s one of the places where we 
are looking for the growth that’s going 
to carry the company well into the next 
decade,” Mr. Arabo said.

“The reason for Atlantic Petroleum 
entering Norway is that Norway is a very 
prolific exploration area with very good 
terms and conditions for exploration 
companies.”

Also of strategic importance was 
the purchase of a 25-percent interest in 
two licenses in the UK containing the 
Orlando and Kells discoveries, both set 
for development with first oil expected in 
2014 and 2015, respectively. The acquisi-
tion more than doubled Atlantic Petro-
leum’s reserves, contingent resource, and 
prospective resource.

Mr. Arabo said: “Orlando and Kells 
were bought late in 2012 and I think 
that’s probably the most significant thing 
that we’ve done at least when it comes 
to the activity levels in 2013 and 2014.”

During 2012 the company was also 
awarded four licenses in the 27th licens-
ing round of the UK Continental Shelf.

Four exploration/appraisal wells 
were spudded throughout the year, in-
cluding Brugdan II in the Faroes and 
Orchid, Spaniards, and Polecat in the 
UK.

IT WAS an upbeat message that 
came from Ben Arabo, the CEO of 

Atlantic Petroleum, as he presented the 
company’s Annual and Consolidated 
Report and Accounts 2012. A record 
breaking year that went beyond expec-
tation in everything from production 
to financial performance with revenues 
growing from 435 million to just under 
600 m dkk (80 m eur), 2012 saw higher 
production performance, increased de-
velopment assets, increased reserves and 
resources, geographical expansion, and 
more exploration acreage added to secure 
future income streams.

Likewise, reserves were reevaluated 
to higher levels, effectively prolonging 
the lifetime of production asset Chestnut.

“It’s very good news all over,” Mr. 
Arabo said. 

“We had an excellent year. We had 
the highest ever revenue, highest ever 
operating profit, and net cash from op-
erating activities was the highest ever. 
We expanded our geographical focus, 
we went into Norway and the Neth-
erlands, and particularly Norway has a 
large impact on our longer term strategy. 
We also expanded our license portfolio 
and more important, we got two new 
development assets.”

Reported highlights of 2012 in-
cluded total revenues of 596.7 m dkk 
(80 m eur) compared to 434.8 m (58.3 
m eur) in 2011; a gross profit of 321.9 
m dkk (43.2 m eur) compared with 
173.6 m (23.3 m eur) in 2011; an op-
erating profit of 246.8 m dkk (33.1 m 
eur) against 126.3 m (16.3 m eur) in 
2011; total assets at 1.1 billion dkk (150 

m eur) against 777 m (104.2 m eur) in 
2011; and net cash flow from operating 
activities at 367.6 m dkk (49.3 m eur) 
against 269.9 m (36.2 m eur) in 2011. 

The company’s average realized oil 
price increased to 112.3 usd per barrel 
of oil equivalents (boe) against 108.7 

usd in 2011. Other factors contributing 
to revenue growth included higher net 
production, which amounted to 928,000 
boe compared to 737,000 boe in 2011. 

“We set out in 2010 to grow all cat-
egories and I think we’ve delivered,” Mr. 
Arabo said.

atlantic petroleum continues to deliver
With revenues approaching 600 million dkk (80 m eur), Atlantic Petroleum had its best year ever in 2012, increasing 
profits, production rate, development assets, and exploration acreage—and delivering on its stated growth strategy.

Atlantic Petroleum CEO Ben Arabo;
The Aoka Mizu FPSO (floating 
production, storage and offloading 
unit) at the Ettrick field (top).

Atlantic Petroleum 
PO Box 1228,  fO-110 tórshavn

www.petroleum.fo 
petroleum@petroleum.fo 
tel.: +298 350100 
fax: +298 350101

ceo: Ben arabo  
Business dev. director: nigel thorpe  
cfo: Mourits Joensen 
technical director: wayne J. Kirk 
atlantic Petroleum norge  
Managing director: Jonny hesthammer

atlantic Petroleum is a full-cycle 
exploration and production (e&P)
company. the company’s asset portfolio 
spans the full-cycle e&P value chain 
of exploration, appraisal, development 
through to production and is located 
in some of the world’s most prolific 
hydrocarbon basins. atlantic Petroleum’s 
main focus is on offshore north west 
europe where the company can generate 
growth from its existing asset base and 
be prepared to acquire new assets. 

at year end 2012 atlantic Petroleum held 
a total of 40 oil and gas licenses in the 
UK, faroe islands, ireland, Norway and 
the Netherlands, producing oil & gas from 
three fields in the UK part of the North 
sea. three fields are under development 
or near development. atlantic Petroleum 
participates in joint ventures with around 
30 high quality partners.

2012 net total production: 928,000 barrels 
of oil equivalents (boe). total revenues 
amounted to 596.7 million dkk (80m eur).

2012 operational highlights:  
• Acquired Emergy Exploration A/S 
adding company presence in norway 
and two norwegian licenses. 
• Acquired 25% interest in licenses P1606 
and P1607 containing the orlando and 
Kells discoveries. with the acquisition 
reserves (2P), contingent and prospective 
resources more than doubled. 
• Awarded interest in four licenses in 
dutch sector of southern Gas Basin. 
• Awarded four licenses in UKCS 27th 
licence round. 
• four exploration/appraisal wells drilled: 
Orchid, Brugdan ii, Spaniards & Polecat.

atlantic Petroleum is listed on  
NASdAQ OMx iceland and on  
NASdAQ OMx Copenhagen. 
NASdAQ OMx ticker:  
fo-atla & fo-atla cse 
Bloomberg ticker: atla Ir 
reuters ticker: foatla.Ic
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FAROESE SHIPPING company 
Thor is seeing its international 

business grow at accelerating pace as 
it speeds up the renewal of its fleet of 
offshore vessels for a long-term charter 
contract signed with Petroleum Geo-
Services (PGS) in Thor’s largest busi-
ness deal to date. 

Meanwhile the company has ex-
panded its management and fulfillment 
service and is now operating and man-
ning a fleet of vessels for foreign ship-
owners, out of its head offices at Hósvík, 
Faroe Islands.

As part of its contract with PGS, 
signed in November 2012, Thor placed 
an order of four new and highly special-
ized seismic support vessels with Tur-
key’s Besiktas Shipyard for first deliv-
ery in mid August 2014 and last in May 
2015. If things go according to plan, four 
additional new vessels of the same type 
are set to be ordered in 2014.

Owned and operated by Thor and 
ten-year time chartered to PGS with 
option for extension, the new offshore 
vessels will provide operational support 

around the world for the PGS fleet of 
seismic ships, PGS said in a statement. 
The new vessels will cover offshore bun-
kering, crew change assistance, supply of 
provision and spare parts, and support 
during in-sea maintenance of seismic 
equipment.

Designed by Norway’s Skipsteknisk, 
the vessels are being built specifically 
for seismic support services to improve 
efficiency at sea for seismic ships, save 
on fuel and emissions, offer bunkering 
capacity, and have ice capability as well.

An international oil services com-
pany focused on seismic and data anal-
ysis, headquartered in the Norwegian 

capital Oslo, PGS—with whom Thor 
has been working for almost 15 years—
said the support vessels will have “a wide 
range of capabilities, including ice class 
1A, passenger capacity for transporting 
a full seismic crew, extra work boat, tow-
ing capability and ability to carry and 
transfer fuel oil at sea.

“Equipped with modern, efficient 
propulsion systems the vessels will be 
performing their tasks with minimal 
fuel consumption, enabling fuel cost 
savings up to 60 percent from the ves-
sels we use today, and further enhancing 
PGS’ cost efficiency in marine seismic 
operations.”
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neW vessels for thor in largest deal to date
In its most major deal to date, 
Thor signs a long-term charter 
contract with Norway’s PGS—
in the process ordering four new 
seismic support vessels with the 
option of adding another four 
new builds to the contract. 

nordic traditionS:  “The new line 
of support vessels will ensure a safer and 
more efficient level of support to our 
seismic fleet,” said PGS CEO Jon Erik 
Reinhardsen. “Our long standing coop-
eration with Thor makes us comfortable 
that the vessels will be operated in the 
most efficient manner, ensuring high 
standards in HSE [health, safety, envi-
ronmental] and marine management. 
Their track record with our operations is 
first class, and their commitment to the 
seismic support business makes them a 
valuable partner for our seismic opera-
tions.”

“We are very pleased with this con-

tract, which is the largest in the history 
of our company,” said Thor CEO Hans 
Andrias Joensen. “Thor has been provid-
ing services to PGS for the last 14 years 
and the cooperation has been very good. 
We view this contract and opportunity 
as a great compliment and endorsement 
from PGS, inspiring us to continuously 
provide the high quality and flexible ser-
vices that is expected of us.”

In a separate development, Thor 
signed a contract with Svitzer Scandi-
navia, of Sweden, to manage regulatory 
compliance and take care of statutory 
obligations under Faroese law, along-
side crew management and payroll, for 
a number of Svitzer workboats recently 
registered under the Faroese flag. 

“Here we act as agents and man-
agement partners for foreign shipown-
ers who wish to conduct business under 
Faroese jurisdiction,” said Thor Man-
aging Director/Operations, Gunnbjørn 
Joensen. “We’re both pleased and proud 
to serve Svitzer.”

Mr. Joensen added: “While we’ve 
worked with many clients over the years, 
Svitzer are the first to hire our manage-
ment and fulfillment service. We decid-
ed to offer this service after we concluded 
that there is a demand while at the same 
time we have the capacity and expertise 
required—after all, we know a thing or 
two about international shipping, we 
have good experience with workboats, 
and we’re well acquainted with how the 

FAS [Faroe Islands International Ship 
Register] works. 

“The Scandinavian market, not least 
the Swedish, is of interest in this con-
nection and we believe the Faroese open 
ship registry can be an excellent choice 
for many merchant vessels. The Faroe Is-
lands is a reputable seafaring nation with 
Nordic traditions and a highly developed 
society. There are some good tax incen-
tives as well, and a public administration 
that is extremely accessible and efficient.”

Thor 
Bryggjan 5, fO-420 hósvík

www.thor.fo 
thor@thor.fo 
tel.: +298 422503 
fax: +298 422383

ceo: hans andrias Joensen 
Md Operations: Gunnbjørn Joensen

offshore shipping company  
specializing in marine seismic services.  
Management and fulfillment service. 
owner-operator of fishing vessels.

denmark subsidiary:  
thor dK

chase/support and guard vessels: 
•thor Supporter •tórsvík •North Star 
•thor Pioneer •thor Server •thor Goliath  
•thor Provider •thor Guardian  
•thor Beamer •thor Alpha 
•thor Omega •thor Assister •thor Chaser

fishing vessels: 
•thor •vesturland •Ran •túgvusteinur 
•Phoenix •Sermilik ii •Norðheim 
•varðborg •Chr. høy

seismic support vessels ordered: 
four newbuilds — skipsteknisk st-204 
yard: Besiktas shipyard 
design: skipsteknisk 
delivery: Aug. 2014 (first), May 2015 (last)

CEO Hans Andrias Joensen, right,  
with managing director operations  
Gunnbjørn Joensen; 
Skipsteknisk image rendering of Thor’s 
new seismic support vessels (below);
The Thor Alpha (opposite).
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AS THE DRILLING of the eighth 
exploration well in the Faroese 

continental shelf is expected to resume 
this summer (2013), Atlantic Supply 
Base (ASB) looks poised to retain its 
position as preferred provider of related 
port services. The company, nested in 
the well sheltered Port of Runavík, has 
sharpened its quality, health, safety, and 
environmental (QHSE) management 
through the implementation of an in-
tegrated system that includes corrective 
action and key performance indicators 
reporting.

According to managing director 
Eli Lassen, the new QHSE manage-
ment system—based on specifications 
from the International Association of 
Oil and Gas Producers (OGP)—has 
taken ASB more than a year to develop, 
with its implementation representing a 
milestone in the business development 
of the company. 

“We have long been contemplating 
and planning for a system of this kind 
and it’s a major step forward to finally 
have it up and running,” Mr. Lassen told 
the Faroe Business Report. 

“We have spent considerable re-
sources on the system but we believe 
nonetheless that we will see a good re-
turn on the investment.”

Now taken to the next level with 
strict adherence to reporting proce-
dures for operational occurrences of all 
kinds—especially as related to QHSE is-
sues—the safety and compliance culture 
embraced by ASB may go against some 
aspects of traditional business manage-
ment practices prevalent in small com-
munities such as the Faroe Islands.

“This system adds a layer of admin-
istration that you won’t normally see in 
this country,” Mr. Lassen said. “Yet it’s 
essential in the oil and gas industry so 
much so that you need to have it if you 
want to be part of this industry. So we 
have to be able to log, document, trace 
and analyze every incident, every near-
incident, every deviation from standard, 
every disruption, and—depending on 
where responsibility lies—either take 
corrective action ourselves or request it 
from those we work with.”

congeStion free:  Whereas ASB 
has been ISO 9001 certified for several 
years, following the OGP process re-
quirements and guidance on QHSE 
management is considered more impor-
tant in the oil and gas industry, Mr. 
Lassen said.

“It’s all well and good with ISO 
9001 but in the world of offshore oil and 

gas, having an OGP compliant QHSE 
management system in place is the de 
facto industry standard. It’s a minimum 
requirement for operating in the indus-
try.”

As the supply base of choice for all 
drilling campaigns undertaken to date 
offshore the Faroes, ASB has earned 
good references from its clients.

“ASB performance … was exem-
plary in terms of HSE and operational 
performance,” one of them stated in a 
customer satisfaction survey. 

“Zero incidents or rig down time 
experienced. The entire Faroes team 
embraced the … safety culture with en-
thusiasm and energy always looking to 
go, and going the extra mile to satisfy 
the offshore customer.”

Not long ago ASB signed maritime 
agency contracts for all vessels involved 
in supporting offshore oil and gas explo-
ration in the Faroese area.

“With our expertise and experience, 
our clients can have all of their port re-
lated business taken care of through a 
single point of contact,” Mr. Lassen said.

The range of services offered by ASB 
includes docking, loading and discharge 
of goods and equipment, crew change 
arrangements, storage, supplies, waste 
management, mud mixing, and more.

asB: raising the stakes
To enhance its services to the offshore oil and gas industry, Atlantic Supply Base,  in a ‘major step’ for itself as a 
company, implements an OGP compliant system for quality, health, safety and environmental (QHSE) management.

With two buildings located a few 
meters from the dedicated supply base 
quayside at Runavík, the company pre-
sides over 1,900 square meters of ware-
housing capacity, seven offices and a 
large outdoor storage area.

Earlier in his career, Mr. Lassen 
was a bridge officer in the merchant fleet. 
He has also made a living as a land based 
oil and gas worker. His skills and work-

ing experience underpin his hands-on 
management style, which has helped 
him successfully recruit good personnel 
for ASB.

“Together we have some competen-
cies that are of great advantage to our cli-
ents,” he added. “Let me take an exam-
ple: approaching a foreign harbor can be 
a challenge for any vessel as there can be 
many unknown factors. Together with 

the local port authority we have made 
serious efforts to address such issues as 
are known to be likely in this respect, 
and this has made life much easier for 
our clients. Many of them have offered 
very positive remarks on our services—
stressing the fact that operations have 
been smooth, not least because there 
is no harbor congestion in the Port of 
Runavík.”

ASB managing director Eli Lassen; 
Discharging a PSV (opposite, right);
The Island Contender receiving services  
at Runavík (opposite, top); 
ASB warehouse (opposite, left).

Atlantic Supply Base 
PO Box 129, fO-620 Runavík

www.asb.fo 
asb@asb.fo 
tel.: +298 203 000 
fax: +298 203 001

Managing director: eli lassen

atlantic supply Base is the only 
operational offshore supply base 
in the faroe Island. asB is located 
centrally in the only all-weather harbor 
in the faroes — Runavík, situated in 
the Skálafjørður (the longest fjord in 
faroes) on the island of eysturoy.

atlantic supply Base successfully 
supported the drilling of the first 7 faroese 
exploration wells from 2001-2010. 

the company has likewise been chosen 
as supply base for next exploration 
well on the faroese Continental Shelf, 
the Brugdan ii prospect, operated 
by Statoil, in the summer of 2012.

Shipping and port agency, freight 
and stevedoring, forwarding services, 
customs clearance, material management 
and inventory control systems.

able to handle all normal offshore cargo.

oGP compliant Qhse management.

Iso 9001:2008 certified by dnv.
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Norge and BG Group in December 
2012, consisting of two five-year con-
tracts in the North Sea with additional 
five-year options plus one contract for 
the duration of three exploration wells 
offshore Tanzania and Mozambique 
with an extension option of three more 
wells. 

The East Africa contract for the El-
dborg is Skansi’s first assignment out-
side the North Sea—something that Mr. 
Rasmussen expressed satisfaction with in 
the face of toughening market conditions 
in the North Sea. 

“We are pleased to see some geo-
graphic diversification in our activities,” 
he said. 

“The long-term contracts we signed 
in December help minimize our expo-
sure to price volatility. We expect to con-
tinue to work mostly in North Sea waters 

for the immediate future but as we now 
have contracts with major companies 
such as BP Norge and BG Group, we 
should perhaps also expect to be working 
in other locations in the future. Statoil 
of course is the largest operator on the 
Norwegian Continental Shelf but their 
activities off East Africa have now taken 
us to new territory.”

Skansi’s noteworthy success in a 
highly competitive market may have 
something to do with the right mix of 
equipment, timing and above all, people.

“From the outset we have had a clear 
idea of what we want,” Mr. Rasmussen 
said. 

“We’ve got the right vessels and 
they are top notch although they’re not 
unique. What is unique is the people we 
have, both on board the vessels and on 
shore—their skills, their enthusiasm and 
the fact that they all identify with our 
goal, which is to build a new kind of 
international shipping company in the 
Faroe Islands, focusing on the offshore 
industry, based on a Faroese identity, and 
making a difference as well in the Faro-
ese community.”

For Skansi, there seems to be a clear 
connection between the idea of social 
responsibility and motivation in the 
workplace.

“I’d say we have a strong team 
spirit and sense of purpose that inspires 
the work we do for our clients,” Mr. 
Rasmussen said.

Skansi Offshore  
Skansavegur 7, fO-100 tórshavn

tel.: +298 614900 
fax: +298 314906 
www.skansi.fo 

executive Management:  
Jens Meinhard rasmussen 
tummas Justinussen

non-executive directors: 
osmundur Justinussen 
Per Sævik 
tage Bundgaard  
Magnus Petersen

shipping company providing 
field services for the international 
offshore energy industry. 

own fleet of platform supply vessels:

Eldborg  
type: PSv, length: 78.60m 
yard: fjellstrand AS, year: 2009 
Build no: 1680,  design: havyard 832Cd

Saeborg 
type: PSv, length: 86m 
yard:  havyard Leirvik, year: 2011 
Build no: hLE 102, design: havyard 832L 
 
Sjoborg  
type: PSv, length: 86m 
yard:  havyard Leirvik, year: 2012 
Build no: hLE 106, design: havyard 833

Torsborg  
type: PSv, length: 86m 
yard:  havyard Leirvik, year: 2012
Build no: hLE 109, design: havyard 832L

(NEW)
type: PSv, Length: 86.8m
yard: havyard leirvik
Build no: hLE 111, design: havyard 833
delivery: June 2013

SKANSI Offshore has been a re-
markable story since its inception a 

few years ago. With the company’s first 
platform support vessel (PSV) delivered 
in 2009, and the fifth early this sum-
mer (2013), the pace of development has 
been high, especially in the last couple of 
years—the Saeborg came in September 
2011, the Sjoborg in March 2012, and 
the Torsborg in June 2012.

These PSVs are state-of-the-art ves-
sels built to the highest specifications, 
with all of them except the latest one 
originally ordered by Skansi Offshore 
(earlier known as Supply Service).  

“For the first time since 2006, when 
we planned our initial order, we were 
going to operate the business without 
having a ship under construction,” said 
Skansi Offshore CEO Jens Meinhard 
Rasmussen.

Then along came the opportunity 
to take over a shipbuilding order that 
had been placed with Havyard and was 
approaching completion.

Constructed at the Leirvik ship-
yard in Sogn, Norway, the Havyard 833 

vessel is designed by Havyard Group’s 
design branch in Fosnavaag.

According to Mr. Rasmussen, 
Skansi Offshore has already secured a 
contract with BG Group for the 86.8 
meter long PSV, which will head straight 
to work after delivery.

 “We are very pleased with the agree-
ments we have reached with Havyard 
and BG Group,” Mr. Rasmussen stated. 

“This is completely in line with our strat-
egy of building a fleet of modern and 
environmentally friendly vessels with 
low exposure to the spot market.”

Referring to the fact that this is 
the fifth Havyard-designed newbuild 
ordered by Skansi since 2007, Havyard 
Group CEO Geir Johan Bakke said: 

“We are fortunate to be part of this de-
velopment stage of this ambitious ship-
ping company from the Faroe Islands. 

With their background in fishing, Skansi 
Offshore has quickly developed into a 
competitive contractor of supply servic-
es to the offshore industry. From being 
somewhat of a small intruder they have 
through delivering good quality services 
grown to become a recognized contrac-
tor competing on par with the bigger 
players in this market. 

“We have learnt a lot during this 
process and we also believe we have 
contributed towards Skansi’s success by 
supplying good quality vessels. 

“We think this is a company that 
will continue its positive development 
and we will do our best to be able to 
work with them again.”

‘a clear idea’:  According to Mr. 
Rasmussen, Skansi Offshore secured 
three new contracts with Statoil, BP 

Social responsibility and cultural 
values are central to Skansi 

Offshore’s strategy as the company 
takes delivery of its fifth new 
platform support vessel, with 

contracts for all vessels secured 
from major North Sea operators.

high spirits at skansi
Co-founder and director  
Tummas Justinussen at Skansi’s  
new headquarters in Tórshavn; 
CEO Jens Meinhard Rasmussen (below); 
The Sjoborg, one of Skansi’s five platform 
support vessels (opposite, bottom).
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GEOGRAPHY OFFSHORE Oil & GAS, EnERGY

Statoil is an international energy company with operations in 36 countries. Building 
on 40 years of experience from oil and gas production on the Norwegian continental 
shelf, we are committed to accommodating the world’s energy needs in a responsible 
manner, applying technology and creating innovative business solutions. Statoil is 
headquartered in Norway with 21,000 employees worldwide, and is listed on the 
New York and Oslo stock exchanges. More information on  www.statoil.com

Courage to pursue new frontiers

Ph
ot

o:
 E

rik
 C

hr
is

te
ns

en
.

analysis of the data,” Mr. Müller added. “Now one or 
more companies have requested the [currently relin-
quished] license covering that area and this is being 
evaluated by the Faroese Earth and Energy Director-
ate under its open door policy. I think that we [FOÍB] 
will be advised by the ministry in the near future that 
the license has been reissued and which company it is.”

All at the Door Step (Continued from page 71)

structed a display space in the gallery so the public could view them. One 

Faroese entry showed a student painting a boat and then throwing the 

paint-thinner in the Torshavn harbor. The remainder of the short video 

tells the story of how the paint-thinner makes its way through the food 

chain and onto the student’s table in the shape of a locally caught fish.

Perhaps the most striking Faroese contribution to the festival came 

in the form of Trondur Patursson’s “Migration.” The installation featured 

about 90 of Patursson’s stained birds hanging from the windows in the 

Kennedy Center’s Grand Foyer.

The birds were shaded in blue, green, orange, and red and almost 

appeared to change in appearance as the sun moved across the late-winter 

sky. They provided a visual focal point in the center’s massive foyer (tour 

guides are fond of telling guests that the Washington Monument, if 

laid on its side, could fit in the Grand Foyer) and were often remarked 

on by guests.

In total, Faroese artists participating in nordic Cool by far exceeded 

their home country’s small size. Of the countries represented in the 

festival, the Faroe Islands only represents 0.2 percent of the popula-

tion, but it was hard to miss the country’s impact on the festival. The 

performances, exhibits and discussions were the first exposure many 

festival-goers had to the Faroe Islands—and it left many at the festival 

hoping it wouldn’t be the last.

Nordic Cool: Impressive in DC (Continued from page 12)

The COSL Pioneer, used on the Brugdan II well in 2012. 
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ATLANTIC AIRWAYS’ NETWORK

connecting the Faroes with the following destinations:
Atlantic Airways is the Faroe Islands’ national airline,

COPENHAGEN 
Several departures daily.
Flight time approx. 2 hrs 15 mins.

BILLUND 
Several departures weekly.
Flight time approx. 2 hrs 5 mins.

REYKJAVÍK 
Several departures weekly.
Flight time approx. 1 hr 30 mins.

BERGEN 
Several departures weekly. Summer period.  
Flight time approx. 1 hr 15 mins.

AALBORG 
Several departures weekly. Summer period.  
Flight time approx. 2 hrs.

BARCELONA
One departure weekly. Summer period.  
Flight time approx. 3 hr 15 mins.

MILAN
One departure weekly. Summer period.  
Flight time approx. 3 hr 15 mins.

LONDON
Several departures weekly.
Summer period.  
Flight time approx. 2 hr 15 mins.


