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WELCOME TO THE  
2010 EDITION OF THE 
FAROE BUSINESS REPORT

Búi Tyril
Publisher and Editor in Chief

IT’S A GREAT PLEASURE to present to you the fifth volume 
in this series—the 2010 edition of the Faroe Business Report. For 
certain reasons there was no 2009 edition; we did promise, however, 
that the Report would be back this year and that we would bring 
further improvements to the unique service that it already represents. 
Frankly, I do believe this one is the best edition to date and I hope 

you’ll share my enthusiasm once you’ve had a moment to check it. 
In tough times, some tend to be reluctant to engage in any communication 

that goes beyond what is considered an absolute minimum required for normal 
functioning. Few will dispute, however, that managing stakeholder relations is 
becoming increasingly crucial to survival in today’s rapidly changing business 
world. Conveying appropriate messages to key constituencies on a need-to-
do basis practically means such communication should happen at reasonable 
frequencies. Otherwise, in today’s maelstrom of messages, it’s too easy to be 
rendered irrelevant.

This is where Faroe Business Report comes in as a tool for those businesses 
and organizations that want to reach out to their most important readers, and 
make those points that need to be made.

Meanwhile we’re proud to announce that two Faroese government 
departments—the Ministry of Foreign Affairs and the Ministry of Trade 
and Industry, respectively—are contributing to this year’s edition as Special 
Sponsors. The Ministry of Fisheries has also played an important part again 
this time, as have all the other participants and advertisers. 

Above all, the insights shared by those featured with our readers mean 
everything to the quality and popularity of the Report.

And to all of you who have been missing us, it’s good to be back! 
I hope you enjoy the 2010 Faroe Business Report and get lots of valuable 

information from it.
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7 A committed Part of the Global Communinty • Minister of Foreign 
Affairs, Jørgen Niclansen, on the Faroe Islands’ commitment to interna-
tional cooperation.
 
8 Something Mystical • Today’s Faroese would never consider living 
without modern technology but still have preserved much of their ancient 
culture—including some hunting and herding practices that may indeed 
seem surreal to outsiders.

15 Boosting Faroe-Euro Trade • While new trade agreements with 
Eastern European countries could come about in the near future, the 
Faroes is hoping to see its Free Trade Agreement with the EU upgraded 
to encompass services as well as goods.

 
16 Fending Off Recession, the Faroese Way • Prospects for new 
economic growth and untapped business opportunities are highlighted in 
a major stimulus package in the Faroe Islands, featuring projects ranging 
from aquaculture and pharmaceuticals to shipbuilding and tourism.

 
18 Revamping Vagar Airport • In the hope that commercial flights will 
become cheaper and the fledgling Faroese tourism sector be given a boost, 
an ambitious step is being taken to generate more air traffic in the Faroe 
Islands: the extension of Vagar Airport.

 
20 Magic for Meetings • Peculiar for its remoteness, yet only a 
two-hour flight from Copenhagen, the Faroe Islands offers an exotic 
blend of natural beauty and modernity—increasingly enticing for 
conference-goers in search of the perfect getaway.

22 Conferencing in Style • The addition of a dedicated conference 
facility is turning the magnificent Nordic House in the Faroe Islands into 
an even more attractive venue for events ranging from concerts and art 
exhibitions to international conferences and conventions.

24 Incubator in Demand • Focusing on small startups, business 
incubator ĺverksetarahúsið has helped more than 20 Faroese entrepreneurs 
make their business ideas a reality—with demand soaring as new 
companies struggle to find capital.

25 Sisters Doin’ It • Reared in a culture where sustainability represent 
more than a modern buzzword, Faroese clothing designers shine on the 
international fashion scene - taking the use of sheep’s wool to entirely new 
levels.

30 Low Tax, Low Bureaucracy: Luring Investors • At last, a 
coordinated effort to present the Faroe Islands internationally as an attrac-
tive place to invest in—highlighting low corporate tax, low bureaucracy, 
open access to decision makers, and viable opportunities in the maritime 
sector.

32 The British Connection • In its efforts to diversify the Faroe Islands’ 
import sources, the Ministry of Foreign Affairs sees the United Kingdom 
as a key partner—with good prospects of strengthening economic, 
cultural, and political ties.

35 Making the Market Work • With a handful of Faroese companies 
now listed on the Nasdaq OMX Nordic, the VMF is turning its focus 
toward the promotion of Faroese securities domestically and abroad.

FISHERIES, SEAFOOD INDUSTRY

36 Getting the Message Right • The Faroese fisheries management 
regime has been praised for its ability to create transparency and eliminate 
discards of marketable fish, but old communication problems may make it 
difficult to work with conservationists.

40 Magnificent New Pelagic Vessel Tróndur í Gøtu • Vinnan gets a 
new RSW vessel of the highest caliber, possibly the last one for the Faroe 
Islands for a long time, considering recent cuts in pelagic fish quotas.

 
44 A better Way to Share the Fish • As it chairs the Nordic Coopera-
tion in Fisheries and Aquaculture for the first time, the Faroes places 
issues of marine ecosystem management and rights based fisheries on the 
joint agenda, highlighting problems related to changes in migratory 
resources.

46 Eilif Gaard: Champion of the Holistic Approach to Science • 
Under its new management, the Faroe Marine Research Institute looks to 
further develop its knowledge of marine ecosystems, as well as finding 
new ways to bridge the gap between fisheries science and commercial 
fishing.

48 Faroese Fishing Giant to Expand Product Range • With its own 
fleet of modern fishing vessels to secure sourcing, Faroe Seafood looks to 
extend its range of value added products after tough years of its expansion 
and consolidation.

 
50 Adjusting to Uncertainties •  With the 2010 outlook improved, 
Framherji has gone through tough adjustments to offset the impact from 
cuts in the blue whiting quota amid growing uncertainties over future 
opportunities.

52 Strong Start for New Nordborg • Whether fishing for herring, 
mackerel, blue whiting, or capelin—backed by specialized knowledge on 
operations and markets, flexible processing at sea gives pelagic flagship an 
edge in the face of limited catch quotas. 

54 Making Salmon Thrive •  According to Marine Harvest Faroes, the 
ideal place for Atlantic salmon farming has to be close to the natural 
home of the wild species—and to include a diet consisting of marine feed 
sourced in the fish’s own natural environment.

MARITIME & RELATED INDUSTRIES
 
56 Scramble to Cope •  Progress in the maritime sector could be key to 
a swift recovery in the Faroes, spearheaded by infrastructure development 
and offshore oil and gas—yet unexpected levels of success in some areas 
highlight gaps in the legislation.

59 Maritime Regulations: Int’l Standards Wanted • Adjusting to 
business environment changes, Faroe Agency pushes for improved 
contingency planning in the Faroe Islands, awaiting new legislation on 
marine pollution and liability in cases of accidents.

60 Mest Pushes Out the Boundaries • Alongside its traditional role as 
a shipbuilder and repairer, MEST has grown into a multifaceted company 
with a growing interest in high-tech equipment for fish processing on land 
and at sea.

 
62 Vónin Advances in Pelagic Fishing Gear • Vónin’s international 
reach increases as the company focuses on fuel economy and environmen-
tally friendly fishing gear—with successful purse seine nets and pelagic 
trawls attracting vessel owners from across the world.

 
64 Complementing Industrial Fish • Faced with the prospect of 
dwindling fishmeal production, the Port of Fuglafjørður looks to diversify 
in future—with seafood processing returning to prominence and fuel 
bunkering poised to become a major economic activity.

 
66 Faroe Ship: “Our Reach Is Global” • After undergoing dramatic 
change in the wake of strategic acquisitions, the largest transport and 
logistics provider in the Faroe Islands re-emerges as a force to be reckoned 
with in the age of globalization and consolidation.

 
68 Upgrades Continue at Port of Tórshavn • Tórshavn enhances ro-ro 
operations and plans to improve maneuverability for passenger ferries 
calling at the port, after completion of major upgrades to increase 
container capacity at Kollafjørður.

70 Free Port at Fuglafjørður • Bergfrost, the safest and largest cold 
store in the Faroe Islands has obtained a permanent license to offer 
Foreign-Trade Zone services for goods destined to non-EU countries.

71 Faroese Flag for International Merchant Fleets • The Faroe 
Islands International Ship Register (FAS) is attracting shipowners in 
northern Europe through a favorable fiscal regime that combines with the 
high-quality image of a Nordic seafaring nation. 

72 FAS: International Standards Trump Protectionism •  With 
services ranging from statutory agency to technical management, 
Shipping.fo fulfills the needs of shipowners registering their vessels under 

the Faroese open ship registry, focusing on international standards.

 
74 Toftir’s Rise to Prominence •  With new development plans in place 
to increase capacity for handling freight traffic, Toftir Harbour continues 
to attract new business—aided by prospects of a giant submarine tunnel to 
connect the area with Tórshavn.

76 Fresh Link: Return of the Star •  Founding a new shipping 
company to save a vital link between the Faroe Islands and Scotland 
turned out to be a smart move—with hundreds of tonnes of fresh and 
frozen fish products exported every week, and imports growing.

 
78 Superior Cleaning Agents Mean Business in Money Squeeze • 
Kemilux retains sufficient capacity to supply international ship fleets with 
its world-leading detergents and cleaning agents—while sales soar to 
record high as business customers focus on value for money.

80 Optimism at Port of Runavík • As well as being home to the 
country’s only supply base for offshore oil and gas, Runavík has become 
the largest port in the Faroes as regards sourcing of both wild whitefish 
and farmed salmon—and is poised to become even larger.

 
82 SBW Introduces Intra-European Door-to-Door Service • Receiving 
increasing amounts of export cargo from the Faroe Islands and Iceland, 
Smyril Blue Water complements its signature reefer truck service with 
cheaper and more environmentally friendly alternatives for its clients. 

 
84 ‘Always on the Look-Out for New Opportunities’ • With the 
country’s strongest capital and liquidity position, TF Holding, the leading 
private investor in the Faroe Islands—and by far the leading insurance 
group—reported a record profit for 2009.

 

ENERGY, OIL & GAS, OFFSHORE SERVICES
 
86 Closing In from All Directions • The Anne-Marie exploration well 
generates excitement in the Faroese sector as the most promising prospect 
to date, with more relevant oil and gas discoveries and new development 
projects on the UK side.

 
92 A Logical Extension to West of Shetland • Together with 
StatoilHydro, Enercon and other key partners, Jarðfeingi is considering a 
project designed to create a truly sustainable and independent power and 
heating supply for the island of Nólsoy, based on renewable energy.
 
94 Atlantic Petroleum Moves to Boost Production • Announcing a 
bold growth plan that opens up the possibility of acquisitions and 
mergers, Atlantic Petroleum is set to turn a profit for the first time—with 
two fields in production and a new capital structure in place.

 
96 Atlantic Supply Base Reaches Beyond Faroe • Expanding its 
premises to serve forthcoming exploration drillings offshore the Faroe 
Islands, Atlantic Supply Base is likewise looking to extend its services to 
West of Shetland and Atlantic Margin operations.

98 Supply Service Bets on High-End Strategy • Offshore vessel 
owner and operator Supply Service places emphasis on building a track 
record of top performance in health, safety, environment, and quality 
(HSEQ ) management—and could soon see its fleet grow.

Tórshavn, the Faroese capital.
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FAROE ISLANDS
NORTH  
ATLANTIC  
OCEAN

LOOK TO THE NORTHWESTERN corner of Europe 
and still a little further out at sea, and you will find a mod-
ern and prosperous country—the Faroe Islands. A stun-

ningly beautiful island nation constantly engaging internationally 
to find new business opportunities and ways to interact with the 
global community in a wide range of areas such as culture and 
sports, creative arts, education and research. 

My main objective as Minister of Foreign Affairs is to continue 
and further develop our country’s ability to connect to the major 
strands of international cooperation and thus enable our business 
community to blossom and thrive. That is why free trade remains 
a core priority for our foreign policy. The existing free trade agree-
ment with the European Union is of paramount importance for 
Faroese exports, as is the common market framework with Iceland under the Hoyvík Treaty, the free 
trade agreements with Norway and Switzerland and the Most Favored Nation status with regards to 
the Russian Federation. Furthermore, the Faroes are looking at ways to develop a closer relationship to 
EFTA and exploring possibilities for free trade agreements with other countries. 

Faroese strongholds provide for excellent investment and business opportunities in a number of 
areas where we are already at the forefront. 

Leading edge know-how of the sea and its resources has not only made us providers of the freshest 
fish from the freshest marine environment, but it has also contributed to the development of a unique 
Faroese fisheries management system, which in turn is a result of fresh thinking based on efficient and 
sustainable regulation and management of fish stocks. 

Add hereto a cutting edge and global fish farming industry that recently paved its way into the 
stock market, thus cementing the fact that international competitiveness has been masterly established. 

Faroese research and technological development have resulted in internationally recognized solu-
tions when it comes to increasing fuel efficiency at sea and minimizing the impacts of fisheries on the 
marine environment. 

There is no denying that an international outlook and readiness to adapt to ever-changing global 
realities underpin the success of our traditional export industries but also the growing tourism industry 
and the occurrence of new and promising exporting niches in the creative industries and in particular 
in the area of design and music. Faroese clothing designers promenading the catwalks around the globe 
is no longer wishful thinking, but a mere reality. The same success is enjoyed by an ever-increasing 
number of Faroese musicians who flash their talents in all parts of the world. The promising outlook for 
these industries has made us commit to a strategy where penetration of foreign markets is at the core of 
our efforts to help these up and coming export industries becoming firmly grounded in foreign markets.

 A visit to the Faroe Islands is bound to be worth your while and leave a fresh and lasting imprint 
of a Scandinavian nation in the North Atlantic. 

On a finishing note, I hope you will find this overview of the Faroese business environment beneficial 
when you choose to expand your business relations with the Faroe Islands. At the Ministry of Foreign 
Affairs we are committed to providing the international business community with professional advice 
and customized services, and not least to connecting you to the right people. 

Jørgen Niclasen
Minister of Foreign Affairs

SUÐUROY

SANDOY

VÁGAR

STREYMOY

EYSTUROY

VIÐOY
KUNOY

SVÍNOY

FUGLOY

MYKINES

THE FAROE ISLANDS is located in 
the North Atlantic (62°Nort 7°West), 
approximately 300 km northwest of 
Scotland, 430 kilometers southeast of 
Iceland, and 600 km west of Norway. 
The Faroe Islands is comprised of 18 
islands, separated by narrow sounds or 
fjords. 

Land Area: 1400 square km; 545 
square miles. The distance from the 
northernmost point of the archipelago 
to the southernmost is 113 km, and the 
distance from east to west is 75 km. The 
largest island is Streymoy (375 km2) and 
the capital, Tórshavn, is situated there. 
The highest point, Slættaratindur, is 
882 m and the average elevation above 
sea level is just over 300 m; the total 
coastline is a little above 1,000 km. The 
climate is typically oceanic; the weather 
is moist, changeable and at times windy. 
Due to the influence of the Gulf Stream, 
there is little variation between winter 
and summer temperatures.

Population: 48,778 (2009). Of this 
number, 19,649 lived in the Tórs havn 
(capital) region and 4,927 in Klaks vík, 
which is the second largest town.

Language: The written and spo-
ken language is Faroese. The Faroese 
language is a North Germanic language 
closely related to Icelandic and to the 
dialects of western Norway. Nordic lan-
guages and English are understood and 
spoken by most Faroese. 

Religion: Approximately distrib-
uted as follows: Evangelical Lutheran 
Church: 85 percent; Christian Breth-
ren: 10 pct.; Other: 5 pct.

History: The Faroe Islands is 
believed to have been discovered and 
inhabited in the 8th century or earlier 
by Irish settlers. The Norwegian coloni-
zation began about hundred years later 
and developed throughout the Viking 
Age. The settlers 

STÓRA DÍMUN

LÍTLA DÍMUN

Faroe Islands 
(Føroyar)

BORÐOY

KALSOY

SKÚVOY

HESTUR

KOLTUR
NÓLSOY

A COMMITTED PART OF THE GLOBAL COMMUNITY

(Turn to page 14)
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Today’s Faroese would never consider living without 
modern technology but still have preserved much of their 
ancient culture—including some hunting and herding 
practices that may indeed seem surreal to outsiders.

SOMETHING
MYSTICAL

GEOGRAPHY 

M
A

R
IA

 O
LS

E
N

IN A SMALL CAFE in a town called Nólsoy, on an archipelago in the middle 
of the North Atlantic, surrounded by barflies and the blue fug of cigarette smoke, 
I am trying to be unobtrusive. This is not going so well. There are precisely two 
occupied tables in the establishment, the barflies’ and mine. At mine, English is 
spoken, pallid beer is sipped, and all eye contact is avoided. At theirs, they speak 

a derivative of Old Norse, drink a rigorous liquor and shoot glances my way, accompanied 
by throaty chuckles. I, in fact, look not only like an American and a tourist, but also 
like an idiot, having walked up onto the quayside at Nólsoy, through its most famous 
landmark—the bone archway formed by the massive jaws of a sperm whale—and into 
its one bar wearing a flotation suit. A giant, puffy, one-piece flotation suit. Ten minutes 
ago, thudding across freezing harbor waters in a Zodiac, a flotation suit had seemed 
like a good idea. Now it makes me look like a Power Ranger. The chuckles are starting 
to crescendo. As I exit the place, from behind me I hear, “Zay hallo to George Bush.”

Nólsoy is a higgledy-piggledy little village, and the locals in its one bar are fishermen 
on extended hiatus. On a Sunday, Nólsoy’s few aimless streets are deserted, as is the eerily 
well-kept football pitch that straddles the waterfront. The men, ominously, have filed 
out of the bar behind me. But when they approach, they approach tentatively, almost 
shyly, until one finally speaks. “You are American, yes?” “Yes.” “We have something 
we want to show you.” I follow them down the slope of the village, toward the harbor, 
where they lead me to a small, padlocked boat shed. In the middle of the shed sits an 
exquisitely handcrafted rowboat—a kind of modern Viking variation on the old New 
England dory, with a raised prow, a small mast stacked with running lights and the words 

“Diana Victoria” painted along its stern. So this is it, I think. This is Ove Joensen’s boat.
If you are to understand the Faroe Islands, maybe the most curious place left on 

earth, you would do well to start with Ove Joensen’s boat. Joensen was a sailor in Nolsoy 
who, in his spare time, built the Diana Victoria by hand, and for one purpose only: to 
row the 900 miles, via the Shetland Islands, all the way to mainland Europe. Joensen 
wasn’t a glory seeker; he wanted to raise money for Nolsoy so that it could afford a new 
town swimming pool. Nonetheless, in 1986, when he arrived in Copenhagen and leapt 
out of the Diana Victoria to kiss the statue of the Little Mermaid, he was greeted by a 
roaring throng—there are about 10,000 Faroese living in Denmark—as cameras threw 
the images back to the Faroes on live TV. Joensen had completed the brutal task in 
just 41 days.

The men around the Diana Victoria relay the story carefully, piece by piece, each 
detail of Ove Joensen’s life laid out delicately, like a tiny wreath. They conclude by tell-
ing me, mostly in gestures, that after the journey, Joensen’s hands never fully unfurled. 
Three months after his triumph, he slipped on the deck of a boat and slid into the icy 
waters below. Ove Joensen, whose feat is still celebrated in the Faroes with festivities 
every August, was dead by a freak accident at the age of 39. In the interior gloom, the 
men’s eyes glint with pride as their hands stroke the flanks of the rowboat. When I note 
how unusually small the blades of Joensen’s oars are, one of the men snorts and says, 

“That’s your problem. Why are your oars so big?”

‘GRIND!’� The Faroe Islands are an archipelago of 18 upthrusted hunks of igneous rock 
in the middle of precisely nowhere, the stretch of North Atlantic halfway between 

By Stephen Metcalf, The New York Times
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Norway and Iceland. It is oddly temper-
ate, thanks to the currents of the Gulf 
Stream, and oddly green, thanks in part 
to the two million pairs of seabirds—
guillemots, fulmars, storm petrels and, 
of course, the famously cute puffins—
that carpet the islands in guano each 
breeding season. The Faroes are easily 
the most moodily beautiful place I have 
ever been. Each island is a giant slice of 
elaborately tiered basalt, tilted to one 
side and covered in green, tussocky felt. 
Streamer clouds, almost mannered in 
their perfection, encircle the mountains. 
Rocky cliffs, topped in arêtes and tarns, 
plunge into the sea, while up from the 
water jut massive, looming sea stacks. It 
rains here a lot, and waterfalls flow pret-
ty much continuously. Driving to my 
hotel from the airport, the only thing I 
could make out through the mist was 
the dull nacre of the rills, dozens of them, 
snaking their way down the sides of the 
mountains.

Vikings settled the islands more 
than a thousand years ago, and almost 
50,000 of their descendants now live 
here, sharing space with 75,000 more 
or less freely roaming sheep. Although 
the Danes took formal possession of the 
Faroes in 1380 and have never fully re-

linquished it, “We are not Danish” is a 
common refrain here. (When a country 
woman said it to me, her eyes flashed 
hotly before settling back into Scan-
dinavian stolidity.) No, the Faroese 
are nothing if not Faroese. They speak 
their own language, recite their own sa-
gas, dance their own raucous chain-for-
mation dance (based on the old French 
branle simple) and still sing quarter-note, 
Gregorian-like chants. Their icon re-
mains the turf-roofed house. When the 
Vikings first arrived, they made rock 
foundations in the shapes of their boats, 
turned the boats over on top of the rocks 
and then, to stabilize and insulate these 
makeshift houses, put sod on the hulls 
of the boats. It is not uncommon to come 
upon a Faroese mowing his roof.

To this day, when a Faroese man, 
looking out to the harbor, cries “Grind,” 
every man in town, from the barkeep to 

the mayor, drops what he is doing, reach-
es for a metal implement and sprints to-
ward the water. The cry means whales 
have been spotted, are being herded into 
the harbor and now need to be slaugh-
tered, in a ritual called a grindadrap. 
Within minutes, the harbor waters are 
drenched in red and the corpses of pilot 
whales lie on the dockside in a row. The 
precious meat and blubber is distributed, 
first according to who spotted and who 
killed, then according to need, with a 
special emphasis on the elderly, sick and 
poor.

CREATING NEW WORDS: Early in my 
stay I visited with Eyðun Dal-
Christiansen, an artist and a stonecutter 
whose torso is so huge I thought he had 
to be wearing a chest protector beneath 
his shirt. (He wasn’t.) Dal-Christiansen 
lives on the main island of Streymoy, a 

short drive outside of Tórshavn, at 
18,000 inhabitants Europe’s smallest 
capital. Dal-Christiansen builds sinewy 
lamps out of stones he quarries while 
hiking alone in the mountains. Sitting 
in his kitchen, over instant coffee and 
diced-up candy bars, he told me that he 
considered his stones to be living things 
and added slowly, in halting English, 

“Here in the Faroes, we live close to na-
ture. Up in the mountains, in the fog, 
nothing can harm you.” I had been 
struggling to understand the Faroes, and 
then one thing occurred to me: for being 
so unapologetically sexist, Faroese cul-
ture permits an immense and spiritual 
tenderness on the part of Faroese men. 
And for being so isolated, the Faroes may 

be the last place in Europe where you 
can still succumb to a mystical Yeatsian 
reverie, and without so much as a hint 
of kitsch.

Jah, Jah, come in, come in. In the 
Faroe Islands, everyone invites you in. 
The wives serve coffee, then disappear. 
The men drink coffee and talk. And in 
recent times, the men talk about oil: “We 
have just one leg to stand on. The fish 
are not enough. If we find oil…” More 
than 95 percent of the islands’ exports 
come from fishing, but oil companies are 
prospecting in Faroe waters. A discovery 
would allow the Faroese to maintain their 
comfortable European lifestyle—thanks 
in part to a large Danish subsidy—but 
more in accord with their self-image, as a 
fiercely hardscrabble and thoroughly un-
Danish people. Over and over again, I 
was cautiously supplied the latest rumor: 

“You know, they had Champagne flown 
in to the rig last week.”

The Faroese speak English well—
maybe not as flawlessly as the citizens 
of mainland Denmark, but they’re often 
fluent or near-fluent. “Oh, yes, thanks 
to MTV we learn it early now,” John 
Eysturoy, my contact at the modest tour-
ist board, tells me. “The town council 
tried to take MTV away in the ’90s, 

but the young people held a protest. So 
they took away BBC World instead.” 
Dal-Christiansen and Eysturoy are 
old friends, and in the former’s kitchen, 
they alternate between ripping on each 
other mercilessly and reflecting care-
fully on the status of the Faroes. Early 
in the Cold War the United States and 
NATO deemed the Faroes strategically 
important, stuck an early warning sys-
tem on one of its mountaintops and told 
the Danes, in no uncertain terms, to in-
crease their subsidy to the islands—to 
use the teat, in other words, to stave off 
a growing independence movement. In 
a generation, with the help of a robust 
fishing industry, the Faroese went from 
village poverty to zesty, car-loving, sub-
urban-style affluence.

And yet the islands have stayed es-
sentially an ancient place. In part, this is 
a matter of scale. You could fit the entire 
Faroese population in Rose Bowl—al-
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puffins (bottom left);  

view of Koltur from Streymoy (above); 
Mykines gannet (top right).
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most twice over. “That’s the stupid thing 
about the Faroe Islands,” Eysturoy says, 
pointing at Dal-Christiansen. “One 
hour after he’s done something stupid, 
I know about it.” Unlike, say, the Shet-
landers to their south, the Faroese have 
carefully preserved their language. (I 
was introduced to a snow-haired man 
in a tweed jacket, a professor known 
as “the protector of the Faroese tongue.” 
He is tasked with creating new words in 
Faroese, for things like “helicopter” and 
the “at” sign in e-mail.) And compared 
with the Icelanders to their north, their 
rituals have yet to be taken over by the 

trappings of tourist simulacra. “In Ice-
land, you can see a Viking town, but it 
is not real,” Eysturoy tells me.

18 GENERATIONS:  Eysturoy is a soul-
ful hangdog of a 50-something man. He 
loves the Faroe Islands deeply, but hon-
estly, and applies his favorite epithet—

“stupid”—to them liberally. After about 
10 minutes in his acquaintance, I knew 
I had a friend for life, but I did manage 
to step out of bounds once. I had la-
mented having missed, by a scant 10 
days, a whale kill, and as we sat drinking 
at his men’s club in Tórshavn, trading 
insults, I asked Eysturoy if he would 
kindly swim out into the Atlantic and 
lead a pod of pilot whales in a chain 
dance. At this he grew silent. There is 
no funning the grindadráp, a source of 
both considerable pride and anxiety to a 
native islander. Greenpeace used to agi-
tate about the kills, in spite of the fact 
that the pilots are not endangered and 
that the Faroese use every ounce of every 
one of the 1,000 whales taken in an av-
erage year. “The kills are very humane,” 
Eysturoy said. “A veterinarian designed 
the method.” I tried to make up for my 
blunder by asking him, “So, if someone 
yelled ‘Grind’ now, you would head to 
the harbor?” Without pausing, Eysturoy 
replied, “Of course. Or I would not be 
Faroese.”

Later, a few miles out of Tórshavn 
in Kirkjubøur, the most ancient of an-
cient places in the Faroes, Eysturoy holds 
an old whaling knife up to my nose. The 
smell of blubber on the blade is rich 
and dank. The knife, like everything in 
Kirkjubøur, is very old. Settled life began 
here more than a millennium ago. With 
no trees (hard basalt lies too close to the 
surface of the soil), all the early houses 
were built out of driftwood. Kirkjubøur’s 
original sod-roof farmhouse, known 

as the Roykstovan, still stands, and is 
the oldest inhabited wooden structure 
in Europe. Here, more than anywhere, 
one feels the spirit of the Faroe Islands. 

“Roykstovan” means “smoke room,” 
and everything happened in this, the 
one room where the tribe could afford 
to make a fire, by burning peat. They 
slept, ate, combed wool, slaughtered and 
danced the chain dance for days to keep 
blood flowing through the bitter cold. It 
is in this farmhouse, beneath its hulking, 
fire-singed beams, that Eysturoy encour-
ages me to take in the smell of a grind 
knife, and says pointedly, “This is not a 
place for gold and silver. There is nothing 
that glitters in this house.”

As we’re preparing to leave, we run 
into Jóannes Patursson, whose family 
has lived in the house and on its sur-
rounding farmstead through 17 genera-
tions. This fact, so astounding to visitors, 
remains wholly unimpressive to him. “I 
don’t think of it much,” he says, leaning 
on the bumper of his pickup. His young 
sons run out of the truck and chase each 
other toward the house. “Jah, jah, that 
is Generation 18.” Will they grow and 
farm the land, as Jóannes has? “May-
be. They’re still boys. You never know.” 
How did the land stay intact for so long? 
And here I learn the most incredible fact 
about the scarcely credible Faroese: they 
have retained the custom of primogeni-
ture. Leaseholds are impartible—that is, 
if you are the eldest son, you get every-
thing, and if you are a younger son, you 
get nothing but screwed. “You can’t split 
it up, or else you destroy it,” Eysturoy 
says, gesturing to the farmstead.

A helicopter from one of the off-
shore rigs suddenly judders by. “Maybe 
in the future we will find a well, get 
some oil,” says Patursson, the most 
deeply phlegmatic man alive, with a 
shrug. “The Shetlanders themselves did 

not benefit from it.” He looks up to the 
sky and sniffs. It has done nothing but 
rain since I arrived, but he says, “Tomor-
row it will be clear.” A heavy downpour 
continued through the following morn-
ing. And then, just as Patursson said it 
would, the mist lightened and turned 
to fleecy strands, backed by merciful 
patches of blue.

LIVE SLAUGHTER:  The coastal village 
of Tjørnuvík is a small cluster of timber 
houses with a population of about 70. It 

lies snugly slotted in the hollow of a mas-
sive glacial bowl, facing an equally mas-
sive ocean channel formed out of an Ice 
Age fjord. The setting is almost laugh-
ably sublime. Hulking mountains shelter 
the channel, which funnels a roaring surf 
right up to the village’s front edge. In 
choral reply, waterfalls cascade down 
from the high escarpment behind the 
village. 

Out in the distance loom Risin 
and Kellingin, the two most iconic sea 
stacks in the Faroe Islands, known as 

“the witch” and “the giant.” (As legend 
has it, the two ne’er-do-wells were tow-
ing the Faroes from Norway to Iceland 
when the sun came up, and they turned 
to stone.)

Once a year, on a Saturday in early 
fall, well-heeled professionals make the 
hour’s drive from Tórshavn to Tjørnuvík 
for the Stakksdagur, the festal day that 
inaugurates the community’s slaughter-
ing season. In spring, a handful of rams 
are abandoned to the most remote corner 
of the village commons, to roam wild 
over the summer. Come autumn, the vil-
lage men don traditional Faroese caps, 
sing traditional Faroese hymns and then, 
carrying seven-foot spiked wooden fence 
poles, make the punishing mountain 
hike to fetch the rams. The men build 
a makeshift pen from the poles, into 
which they herd the panicked animals, 
who are hiked back down the mountain 
and, with much fanfare, into the village. 
There they are slaughtered and put up 
for auction.

The year before my visit had marked 
a milestone: the first woman was allowed 
to join the Stakksdagur. This year, I will 
be its first weak-ankled vegetarian. The 
leader of our party is a young man named 
Jógvan, whose family has farmed and 
shepherded in Tjørnuvík for generations. 
Jógvan is about 30, with jet-black hair 
and a pair of black swoosh eyebrows set 
atop a rectangular face. “You like Ameri-
can football,” Jógvan says cheerily. “We, 
we like collecting sheep.”

After a round of hymning, a group 
of about 30 of us ascend to the tottering 
uppermost heights of a headland, then 
descend, fully off-trail, into the mas-
sive inner rim of a neighboring cirque. 
The Faroese, it goes without saying, are 
experienced hikers, as measured by the 
near total absence, even after hours of 
precipitous climbing, of dirt anywhere 

2008 2009
United Kingdom 874,112 705,203

Denmark 521,704 448,123

France 345,091 439,837

Germany 268,042 351,757

Norway 673,704 333,407

USA 65,306 306,148

Spain 323,984 167,471

Nigeria 101,339 166,581

Russia 108,827 163,935

Italy 120,052 130,277

Peru 1,388 121,245

Poland 39,504 104,743

China 20,502 95,976

Iceland 103,064 57,599
Japan 107,323 54,476
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above the sole of their boots. My jeans, 
meanwhile, are quickly mud-spackled 
up to the thigh. The hike is exhausting, 
and I lag badly.

After crossing a long alpine mead-
ow, we finally arrive at a cliff edge sus-
pended over the sea. Karis, the pioneer-
ing suffragette from the previous year, 
kindly hikes alongside me. “So where are 
the rams?” I ask, and she laughs. Karis, 
who looks to be in her early 20s and 
has hennaed hair and blue-saucer eyes, 
points out to the water. Hundreds of feet 
offshore, rising hundreds of feet out of 
the surf, sits a grass-topped sea stack. 

“You’re joking.” Karis shakes her head 
solemnly and laughs again. The sea stack 
is reachable only by a crude trolley of a 
welded aluminum chair rigged up with 
pulleys on a ropeway suspended 400 feet 
above roiling whitecaps. We will have to 

tow ourselves across the chasm, two at 
a time, and make our high-wire return 
with rams on board. ‘’We all have to die 
sometime,” Karis says, and I understand 
perfectly. The spirit of Ove Joensen is 
everywhere in the Faroes.

Crossing to and from the sea stack 
goes off without a hitch. The return hike 
is less difficult, and I fall in with Jón-
heðin, a native of Tjørnuvík who now 
works as a jack-of-all-trades (a journalist, 
D.J., teacher and, of course, shepherd) in 
Tórshavn. “My grandparents would say 
to me, ‘You romanticize village life. We 
were poor. We owned a quarter of a cow,’” 
says Jónheðin, who loves Tjørnuvík but 
refuses to sentimentalize it. “They were 
tenant farmers. They lived off of land 
they didn’t own.”

Later, Jónheðin and I stand togeth-
er in a makeshift basement slaughter-
house. (Every house in Tjørnuvík and 
most village houses in the Faroes have 
such an abattoir. “We live with death, 
here in the Faroes,” he says, fully aware 
of his double entendre.) Here the first 
ram of the season will be slaughtered. A 
cartridge gun drives a bolt into the ram’s 
brain, shuddering its body, and then its 
throat is slit. I’ve never seen a slaughter, 
and I watch intently. Blood pours down 
from the opened throat. The ram kicks 
and kicks, and death spreads through 
its body. The blood falls into a bucket, 
and the bucket is stirred continuously, to 
prevent clotting, so it can be used later 
for sausage. “We use every part of the 
ram except for the feet and part of the 
stomach,” Jónheðin tells me as he holds 
out the stirrer. The blood clots instantly, 
and looks like freshly pulped raspberries.

This ram had grazed in the wild for 
six months. All the water it consumed 
came from sea breezes and wet grass, so 
there’s little fat between its dermis and 
its tissue. To 

AS GROUNDWORK complemented by 

Lisbon Treaty provisions paves the way for 

smoother negotiations compared to earlier, 

trade relations between the Faroe Islands 

and the European Union are poised to un-

dergo an upgrade. Meanwhile, according 

to the Ministry of Foreign Affairs, new 

trade agreements with other European 

countries could be within reach before long. 

With the free movement of most 

goods already covered in the existing Free 

Trade Agreement between the Faroes and 

the EU, the next major development aim is 

to have the cooperation extended to com-

prise the free movement of services, said 

Hákun J. Djurhuus, Director of the De-

partment of World Trade, of the Ministry 

of Foreign Affairs.

“Strong trade relations with foreign 

countries is important for an open econo-

my like that of the Faroes,” he said. 

“The Government therefore places 

great emphasis on following a proactive 

trade policy.”

The Department of World Trade plays 

an active part in the promotion of the 

Faroes as a trading and investment part-

ner, participating in international events 

such as the European Seafood Exposition, 

Offshore Europe, and the Boston Seafood 

Show.

Mr. Djurhuus, who worked for eight 

years in Brussels as head of the Mission of 

the Faroes to the European Union, said 

that with the recent ratification of the Lis-

bon Treaty, trade negotiations between 

the EU and third countries are no longer 

as complicated as earlier since the Lisbon 

Treaty explicitly brings the entire field of 

trade policy under the exclusive compe-

tence of the Union.

While the Government recognizes 

world trade as an issue of global dimen-

sions, Europe tops the priority list as it ac-

counts for the bulk of all Faroese imports 

and exports. In 2005 the Faroes became 

part of the Pan-Euro-Med Cumulation of 

Origin system, which allows products that 

have obtained originating status in any one 

of the countries within the system to be 

added to products originating in any one of 

the other countries without losing originat-

ing status within the zone. 

Mr. Djurhuus said: “Free trade agree-

ments improve the competitiveness of our 

businesses while at the same time facilitat-

ing access to new markets. One condition 

attached to using the Cumulation of Ori-

gin is that the countries within the system 

have a bilateral Free Trade Agreement. The 

Faroes currently has such agreements with 

the EU, Iceland, Norway and Switzerland, 

or 30 countries in total.” 

Since 2006, the Faroes has had a bi-

lateral MFN (Most Favored Nation) agree-

ment with Russia, which basically means 

that the two countries mutually share any 

privileges generally offered to third coun-

tries in goods. 

“We are constantly looking to identify 

new countries with which we can develop 

trade relations,” Mr. Djurhuus added. 

“Currently on the agenda are agreements 

with Eastern European countries, some 

of them hopefully concluded before long.”

BOOSTING FAROE-EURO TRADE Department of World Trade
Ministry of Foreign Affairs  
Uttanríkisráðið 
Tinganes, PO Box 118, FO-110 Tórshavn

www.mfa.fo 
E-Mail: mfa@mfa.fo 
Tel.: +298 306 100 
Fax: +298 306 105

Minister of Foreign Affairs:  
Jørgen Niclasen

Permanent Secretary of State: 
Herluf Sigvaldsson

Director, Department of World Trade 
Hákun Jógvanson Djurhuus 
E-Mail: hakund@mfa.fo 
Tel.: +298 306 121

While new trade agreements with Eastern European countries could come 
about in the near future, the Faroes is hoping to see its Free Trade Agree-
ment with the EU upgraded to encompass services as well as goods.

established their own parliament on 
Tinganes in Tórshavn. The Faroese 
Parliament is believed to be the old-
est in Europe. Norway and Denmark 
joined in a double monarchy in the late 
14th century. When Norway in 1814 was 
cessioned to the King of Sweden, the 
Faroe Islands and Greenland remained 
under the sovereignty of the Danish 
Monarch. Due to the large geographi-
cal distance to Norway and Denmark, 
the Faroese always maintained a special 
jurisdiction along with their distinct 
language and culture. 

Political System: The Faroe Is-
lands are a self governing country with-
in the Kingdom of Denmark which also 
comprises Greenland. Since 1948, the 
Faroe Islands has had Home Rule—
a political system by which so-called 

“Joint Matters” are under Danish State 
authority, while “Special Matters” are 
deemed matters of Faroese State com-
petence and are under Faroese control. 
For example, the Faroe Islands are an 
independent area with regard to cus-
toms and excise duties and taxation. 
According to the Home Rule Act, the 
judiciary, defence and foreign affairs 
are among those Joint Matters that 
currently cannot unilaterally be taken 
over by the Faroese Government. The 
Faroese Parliament (Løgting) is the 
legislative assembly for Faroese affairs, 
and also appoints the Prime Minister 
(Løgmaður), who—along with his cabi-
net ministers—constitutes the Faroese 
Government (Landsstýri). The Løgting 
has at most 32 MPs elected from one 
constituency. Current Prime Minister: 
Kaj Leo Johannesen (Unionist Party), 
since 26 September 2008.

—Excerpted from Information 
Memorandum 2009, published 

by the Governmental Bank.

(From page 6)

(Turn to page 34)

Hákun Jógvanson Djurhuus,  
Director, Department of World Trade .

Partial view of Stóra Dímun, the 
smallest inhabited island of the Faroes.
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TOGETHER WITH other Faroese 
government departments and agen-

cies, the Ministry of Trade and Industry 
has launched a so-called Growth Pack-
age designed to counter the impact from 
the global financial crisis and generate 
economic progress for the island com-
munity. 

Consisting of 23 different projects, 
the initiative is based on an earlier risk 
assessment of the Faroese economy and 
developed in close cooperation between 
government and civil society, according 
to Johan Dahl, Minister of Trade and 
Industry.

“The key is growth and activity,” Mr. 
Dahl said. 

“In result of the global economic 
downturn, the Faroe Islands is faced 
with similar challenges as other coun-
tries such as increasing unemployment, 
falling demand for goods and services, 
and decreasing spending power among 
consumers and businesses. The idea with 
the Growth Package is to improve the 
situation for existing and new business 
sectors, and thereby to generate growth 
and secure jobs through both short- and 
long-term investments.”

According to Mr. Dahl, the objec-
tives of the Growth Package are chiefly 
to improve the business environment for 
new and existing sectors, help develop 
new business sectors, place renewed 
focus on competence development and 
education, and attract more foreign in-
vestments.

“Considering what has been put in 
place in the past decade to improve the 
Faroese business environment, the way 

has been paved for unprecedented prog-
ress,” Mr. Dahl said. “The legal frame-
work has been upgraded in a number of 
key areas to match neighboring coun-
tries, our fiscal regime has been made 
highly competitive, and we’ve made 
very significant investments in the road 

infrastructure as well as in telecommu-
nications and information technology. 
Because of all that groundwork, I believe 
the Growth Package is likely to create 
the desired outcome.”

Stimulating tourism is seen as key 
to ensure continued progress in the 

hospitality business. In this respect, 
two Growth Package projects are un-
derway: the reduction or termination of 
VAT (MVG) on food served in restau-
rants or by catering, and the promotion 
of incoming tourism through market-
ing activities abroad. An estimated 15 
million dkk (2.02m eur) may have to 
be forfeited in order to implement the 
former, while the same amount has been 
allocated to the latter.

ENTREPRENEURSHIP: Another 
Growth Package item, Faroese aquacul-
ture has seen remarkable progress lately 
with the total export value of farmed fish 
rising to rival wild fisheries. However, 
there is only so much space in the fjords 
and sounds of the islands and with the 
country’s rigorous regulation to prevent 
pollution, future growth of the aquacul-
ture industry may require farming in 
open ocean. 

“We have the world’s number one 
aquaculture sector,” Mr. Dahl said. 

“With the currently available space, 
however, we can manage a maximum 
export of 50,000 to 60,000 metric tons 
of farmed fish per year, which is not far 
from where we are now. So we need to 
look ahead to see how this sector can 
continue to grow in the future.”

There is a feasibility study suggest-
ing that certain offshore areas within the 
Faroese exclusive economic zone could 
be suitable for fish farming, Mr. Dahl 

said. “In this connection, a new research 
project has been undertaken to look fur-
ther into the possibility of using the areas 
in question.”

Headed by the Faroese Aquaculture 
Research Station (Fiskaaling), the 19m 
dkk (2.55m eur) aquaculture research 
project involves participation by the Uni-
versity of the Faroe Islands (Fróðskapar-
setrið), Faroe Marine Research Institute 
(Havstovan), Landsverk, a fish farming 
business, fish net manufacturer Vónin, 
the University of New Hampshire, and 
the US Naval Academy.

Other projects featured in the 
Growth Package include the reorgani-
zation of the National Pharmacy Service 
(Apoteksverkið) to prepare the way for 
commercial manufacturing of products 
for the international pharmaceutical in-
dustry; a new marine research vessel to 
be built in a partnership deal with Faro-
ese industry if possible within competi-
tive price; and legislative adjustments to 
make the production of pelagic food fish 
more convenient in the Faroe Islands; 
coordinated stimulation of entrepreneur-
ship; and a new institution to provide 
seed capital for startup businesses.

Not comprised by the Growth 
Package, however of no less significance, 
is the extension of the Vágar Airport, 
a measure that will enable larger air-
planes to use the country’s only airport. 
Likewise of huge importance is the 
privately funded building of a 1 billion 
dkk (134.37m eur) submarine tunnel 
between Skálafjørður and Tórshavn, the 
largest construction project ever to be 
undertaken in the Faroe Islands.

FENDING OFF RECESSION, THE FAROESE WAY
Prospects for new economic growth and untapped business opportunities are highlighted in a major stimulus package 
in the Faroe Islands, featuring projects ranging from aquaculture and pharmaceuticals to shipbuilding and tourism.

Ministry of Trade and Industry 
Vinnumálaráðið 
Tinganes, PO Box 377,  FO-110 Tórshavn

www.vmr.fo 
E-Mail: vmr@vmr.fo 
Tel.: +298 356 060 
Fax: +298 356 065

Minister of Trade and Industry: 
Johan Dahl

The Ministry shall strive to:  
seek an interdisciplinary focus in 
its functioning; function consistent 
with general guidelines and clear 
procedural structures; offer a high 
level of knowledgeable and client-
focused service; maintain a diversity of 
external and internal connections; be 
impartial and to strive to foster future 
business prospects that have the 
potential for substantial appreciation.

Permanent Secretary:  
Arne Poulsen 

Secretariat 
General Secretary:  
Annika Petersen

Trade Division 
Director:  
Maria Róin

Division of Infrastructure and 
Communications 
Director:  
Niels Winther

Governmental agencies and 
institutions reporting to the 
Ministry of Trade and Industry:

• National Telecom Regulatory Authority 
• Competition Council 
• Administration of Occupational 
Safety and Health 
• Food and Environmental Agency 
• Alcohol Monopoly of the Faroe Islands 
• Faroese Maritime Authority 
• Public Transport Operator (SL) 
• Faroe Islands National &  
International Ship Register and  
Company Registration Authority 
• Faroese Earth and Energy Directorate

Corporations and trusts under the  
Ministry of Trade and Industry:

• Atlantic Airways (Atlantsflog) 

• Aquaculture Reseach Station 
of the Faroes (Fiskaaling)

• Faroese Telecom (Føroya Tele)

• The Mail Service (Posta)

• Vagar Airport (Vága Floghavn) Minister of Trade and Industry, 
Johan Dahl.
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THE FAROESE Government has 
decided to move forward with its 

plan to extend the country’s only airport 
by almost 50 percent to a total length of 
1800 meters, commencing construction 
in the spring of 2010. Apart from pro-
viding much-needed additional runway 
length, the 412 million dkk (55m eur)  
development project—largely funded 
by the ‘Investment Fund for the Faroe 
Islands’—includes an expansion of the 
airport terminal with the aim of enhanc-
ing existing services as well as adding 
new facilities.

The overall purpose, according to 
Vagar Airport chief executive Dávid 
Reinert Hansen, is multilayered: to 
increase runway capacity, make way 
for more traffic, and open the door to 
international competition, with the ex-
pectation that commercial flights to and 
from the Faroe Islands should generally 

become cheaper while inbound tourism 
will be likely to rise.

The decision to add 550 meters of 
length to the 1,250 m airport runway 
follows long years of debate over various 
options and economic viability. 

“I think most people will appreci-
ate the solution arrived at,” Mr. Reinert 
Hansen said. “The extension is a signifi-
cant leap forward and will make it pos-
sible for the airport to handle larger air-
craft. This in turn will enable operators 
to bring larger numbers of passengers per 
flight, which again will generate more 
revenues per flight. That, we believe, will 
ultimately make it possible for airlines to 
offer tickets at lower prices.”

The implications of all that can 
be quite significant. For one thing, the 
number of Faroese expatriates has been 

growing over a number of years while at 
the same time a consensus has developed 
at the political level to suggest that ef-
forts must be made to induce some of 
the bright and well educated to return to 
their home land. The price tag is seen as a 
key barrier for those who might consider 
moving back to the Faroes—in other 
words, they would consider it on condi-
tion they could travel more cheaply, and 
thereby more frequently.

In the hope that commercial 
flights will become cheaper 
and the fledgling Faroese 
tourism sector be given a 
boost, an ambitious step 
is being taken to generate 
more air traffic in the Faroe 
Islands: the extension of 
Vagar Airport.

REVAMPING 
VAGAR AIRPORT

Discontent over the cost of tickets 
to and from the Faroe Islands have long 
been simmering. 

The fact that there is only one op-
erator may further have fueled the idea 
that as long as such a monopoly situation 
prevails, prices are not under pressure to 
be reduced.

MORE REVENUES: Mr. Reinert 
Hansen said: “What we want to do, in 
simple terms, is making it easier for air-
lines to operate in the Faroe Islands. In 
this way the foundation for cheaper air 
tickets is laid, which will create condi-
tions required for the number of pas-
sengers to rise—which again will gener-
ate conditions necessary for further de-
veloping this country as a tourist destina-
tion. 

“The problem with the current situ-
ation is that the size of the airport puts 
strong limits on which types of airplanes 
can land and take off at Vagar. The short 
runway means we’re virtually stuck with 
specialty airplanes; but the extended 
length will make it possible for much 
larger planes to use the airport.”

“As to incoming tourism,” Mr. 
Reinert Hansen added, “this is a sector 
in development. There is undeniably a 
connection between the progress of that 
sector and which travel options are avail-
able to and from the Faroe Islands.”

One important market is the Faro-
ese themselves, residents or expatriates.

“Faroese people are likely to travel 
more through this airport once it be-
comes more affordable; according to a 
survey, half of the entire population here 
say they would travel more frequently if 
it weren’t for the cost. 

“We believe that, after the extension 
of the airport, the airline will be able 
to save money by using larger aircraft 
that can take perhaps 50 percent more 
passengers compared to the ones cur-
rently used.”

More passengers would mean more 
revenues for Vagar Airport. When the 
airport terminal was last extended, in 
1988, the number of travelers passing 
through the airport was about 100,000 
per year. That number has doubled but 
may rise significantly after the current 

extension, which is scheduled to be com-
pleted by the end of 2011.

“The airport terminal has become 
too small,” Mr. Reinert Hansen said.

 “We’re basically looking to upgrade 
existing services and allow for new of-
ferings by adding space. For example, 
even though security at Vagar matches 
standards adhered to by international 
airports such as Heathrow and Kastrup, 
more space will make it more convenient 
for passengers.”

Vagar Airport
Vága Floghavn, FO-380 Sørvágur

www.floghavn.fo 
E-Mail: floghavn@floghavn.fo 
Tel.: +298 354 400 
Fax: +298 354 401

CEO: Dávid Reinert Hansen 
Airport Manager: Finnbogi Niclasen 
Assistant Airport Manager:  
Jákup Persson 

Vagar Airport Ltd is responsible for 
conducting all operational activities at 
Vagar Airport, the Faroe Islands’ only 
airport.

Vagar Airport was originally a military 
installation, built during World War II. In 
the early 1960s the need and popular 
demand in the Faroes for civil aviation 
grew to the point of making a 
modernisation of the runway a necessity 
to facilitate passenger traffic. 

Vagar Airport became operational for 
civil aviation in 1963. During the early 
years only propeller aircraft were 
implemented. Since 1977 jet aircraft too 
have serviced the routes to the airport. 
The Danish Civil Aviation Administration 
administered Vagar Airport from 1963 to 
the April 2007.

Taking off from Vagar Airport; 
CEO Dávid Reinert Hansen (bottom left); 
aircraft parked at Vagar (bottom center); 
passengers boarding (bottom right).
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THE MATURING TOURISM 
sector in the Faroe Islands, includ-

ing the growing conference business, 
could be taken as a clear testimony to 
the country’s pre-eminence in providing 
the best of three worlds: proud cultural 
heritage, unspoiled natural surroundings, 
and advanced conference facilities and 
services.

The weather-beaten islands in the 
middle of the North Atlantic Ocean 
provide an inexhaustible source of in-
spiration for locals and visitors alike—
those towering rocks and mountainous 
hills, carpeted by bright green grass in 
the summer or covered by white snow 
in the winter. 

Whether viewed from a helicop-
ter, a sightseeing boat, or a hiking trip, 
the archipelago is truly awe-inspiring. 
With shorelines featuring astonishing 
bird cliffs and sea grottoes, the compact 

mountain and valley formations were 
molded out of underwater volcanic blasts 
millions of years ago and subsequently 
shaped by massive glaciers forcing their 
way through the landscape to form val-
leys and peaks. But that was a very long 
time ago and today there are neither ac-
tive volcanoes nor glaciers in the Faroe 
Islands, which may be just as well.

Now add the magic mist that creeps 
in out of the blue to shroud the land, or 
just part of it, and you might be about to 
understand the Faroese mentality. 

The people appear as serene as the 
solid rock on which they are raised. 
They’re proud of their unique cultural 
heritage, yes; but they’re nonetheless 

eager to participate in the age of digital 
technology and globalization.

Perhaps out of necessity, perhaps 
out of adventurism, the Faroese have 
set out to develop their country as an 
attractive tourism destination, offering 
some very clear advantages.

“This is the ideal place to de-stress 
and at the same time experience some-
thing very unique, wonderful, and ener-
gizing,” says Director Súsanna Sørensen, 
of VisitFaroeIslands. 

‘NO MASS TOURISM’�: Recent years 
have seen some remarkable progress in 
the tourism business, most particularly 
in the capital of Tórshavn: the develop-
ment of a 5-star conference facility and 
the addition of another state-of-the-art 
conference venue, an overall increase in 
accommodation capacity, an upgrade of 
existing hotels, and the opening of a 
number of new cafes and restaurants.

But for all the services and facili-
ties found in Tórshavn, many tourists are 
attracted to the outer villages to expe-
rience traditional Faroese lifestyle. The 
small size of the country and its well-
developed road, ferry, and helicopter 
infrastructure makes it quick and easy 
to travel from one part to the other and 
the length of the journey is often less 
than half an hour, only rarely more than 
a couple of hours.

The development of the tourism 
sector has helped pave the way for team 
building activities and adventure tour-
ism, frequently combined with confer-
ences or seminars. Here, the proximity 
of wild, unspoiled nature, whether land 
or sea, comes in handy.

“We believe the variety of experi-
ences is very important,” Ms. Sørensen 
says. “The idea is, you go to the Faroe 
Islands to learn new facts or new skills, 
to meet new friends and at the same time 
experience nature up close, relax, and 
recharge your batteries.”

The miniature world of the Faroe 
Islands usually implies that everything 
you need is easily accessible and within 
close range—for example, most services 
you may require are often within walk-
ing distance.

“You have everything at your fin-
gertips here,” says Ms. Sørensen. “Many 
business travelers choose to stay in 
Tórshavn—and then in their off-hours 
go to places like Saksun, Gjógv, Viðar-
eiði, Mykines, Sandur, or Sumba. It’s be-
come very convenient to combine dwell-
ing in the capital with daily or semi-daily 
excursions.”

The most popular excursions in-
clude schooner or boat trips around the 
islands, bus trips to old villages, helicop-
ter trips to some of the more outlying is-
lands and villages, and mountain hiking.

Says Ms. Sørensen: “You stay in 
one place and the next moment you find 
yourself in an entirely different environ-
ment—the diversity is just amazing. So 
we have great conference facilities and 
services, and everything is easily acces-
sible; and it’s all set in stunning natural 
surroundings. 

“But what probably is the most im-
portant part for most visitors is that we 
have managed to integrate ancient tra-
ditions as a natural part of our modern 
lives. 

“And of course, we’re definitely not 
betting on mass tourism.”

MAGIC FOR MEETINGS

Peculiar for its remoteness, yet only a two-hour flight from Copenhagen, the Faroe Islands offers an exotic blend 
of natural beauty and modernity—increasingly enticing for conference-goers in search of the perfect getaway.

VisitFaroeIslands 
Bryggjubakk, PO Box 118,  
FO-110 Tórshavn

www.VisitFaroeIslands.com 
info@VisitFaroeIslands.com 
Tel.: +298 306 100

VisitFaroeIslands is the tourist board of 
the Faroe Islands and is organized as a 
department of the Ministry of Foreign 
Affairs.

The objective is to market and develop 
the Faroe Islands as a tourism 
destination in close contact with the 
tourism business of the Faroe Islands.

Director: Súsanna Sørensen

M
A

R
IA

 O
LS

E
N

View from the Sornfelli mountain (far left); 
Nordic fisheries conference (left);  
sailing along the coastline (bottom left); 
Director Súsanna Sørensen (below).
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THE NORDIC HOUSE in the 
Faroe Islands has been extended 

by a distinct conference facility to en-
hance its capacity for cultural and busi-
ness events. 

The new facility, completed in 2008 
and designed in line with the striking 

architecture of the Nordic House, has 
been constructed as an independent unit 
located immediately behind the main 
building, a separate structure architec-
turally integrated with the whole, con-
nected to the original complex through 
a passage. 

With this upgrade an already cel-
ebrated Tórshavn venue is seen to further 
raise its international profile, not least as 
regards conferences, conventions, semi-
nars, and special events.

The Nordic House of the Faroe Is-
lands’ stated “aim is to support and pro-
mote Nordic and Faroese culture, locally 
and in the Nordic region.” However the 
building is likewise intended for use as 
a conference center, a function that is 
now set to play a more prominent part, 
according to managing director Niels 
Halm.

“We note a growing demand for our 
business related services,” Mr. Halm said. 

“The new extension has enabled us to in-
crease the overall level of activity and to 
avoid problems of overlaps between e.g. 
cultural and business events. It means 
that we don’t have to worry about oc-
cupying essential capacity for cultural 
events when we’re holding a conference. 
Whereas that would have been the case 
earlier, now such events can easily be 
kept apart. This makes a whole lot of 
difference for our ability to put this facil-
ity to good use.”

‘VERY SPECIAL VENUE’�:  Growing de-
mand is coming from Faroese as well as 
foreign clients, said project manager Urd 
Johannesen. This, she said, may have 
something to do with changes in the 
domestic marketplace as well as market-
ing activities aimed at overseas confer-
ence goers.

“In the Faroe Islands there is a 
growing awareness of the potential 

benefits and value of having information 
on products and services presented in a 
proper manner or using special events 
for promotional purposes.

“The bulk of the clientele we serve 
are people from the Faroes and other 
Nordic countries—government off i-
cials, policymakers, researchers, business 
representatives, and people representing 
arts.”

The operation and maintenance of 
the Nordic House is funded jointly by 
the governments of the Nordic countries 
through the Nordic Council. There is, 
however, a certain need for additional 
revenues to fund all activities, Ms. 
Johannesen said.

“Many people care very much about 
this house and we see it as an obliga-
tion to find alternative ways to secure its 
future financially, regardless of changes 
that may occur in the political environ-
ment. 

“That reality is part of what moves 
us to go the extra mile for developing 
programs and plans for the optimum use 
of the house.”

Opened in 1983 and generally 
recognized as an architectural master-

piece—an absolute must see for anyone 
traveling to the Faroe Islands—the 
Nordic House is a beautifully shaped 
structure predominantly consisting of 
massive pieces of glass framed in wood, 
with a turf roof, and supported by solid 
rock. The multi-angled design and the 
choice of building material make the 
unique building appealing to the eye 
yet strangely stunning in its seamless 
blend with the surrounding natural en-
vironment.

That is not mentioning the interior, 
where some fascinating curves and slopes 
are applied to the same glass-wood-stone 
combination, with a Nordic theme run-
ning discreetly throughout the halls and 
rooms.

“You never grow tired of this place,” 
Ms. Johannesen said. “It breathes quality, 
it’s very functional and yet it feels just a 
little bit like a fairy tale. There is always 
something slightly surprising, in a quiet 
and pleasant way.”

Top quality is likewise seen to 
characterize the new conference section. 
Each room is equipped with the latest in 
audio-visual communication technology 
for various distinct purposes including 
speaking, presenting, meeting, and tele-
conferencing.

When it comes to attracting foreign 
customers, Nordic House staff seem to 
have no illusions about the fact that the 
Faroe Islands is, after all, a long way to 
go for many.

Said Ms. Johannesen: “The idea is 
to offer overseas visitors a very special 
venue for their conference, convention, 
workshop, or seminar—something that 
goes beyond the actual business event. 

“Doing the business in a place like 
this, with the trip to the Faroes and any 
adventures that may be part of it, gives 
participants a once-in-a-lifetime experi-
ence.”

CONFERENCING IN STYLE
The addition of a dedicated conference facility is turning the magnificent Nordic House in the 
Faroe Islands into an even more attractive venue for events ranging from concerts and art 
exhibitions to international conferences and conventions.

The Nordic House  
in the Faroe Islands 
Norðurlandahúsið í Føroyum 
Norðari Ringvegur, FO-110 Tórshavn

www.nlh.fo 
E-Mail: nlh@nlh.fo 
Tel.: +298 351 351 
Fax: +298 351 350

Managing Director: Niels Halm

Project Manager: Urd Johannesen

The Nordic House in the Faroe Islands 
is a forum for Faroese and Nordic 
art, with a program encompassing 
primarily concerts, theater and dance 
performances and art exhibitions.

The house is designed as a 
versatile building and is used both 
a leading cultural house and an 
international conference center — 
the best in the Faroe Islands.

The flexible architecture lends itself 
to a large variety of events, making 
it possible to rent facilities for 
congresses, meetings and receptions.
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Managing director Niels Halm; 
conference hall Skálin (left); 

exterior of the house (bottom center); 
meeting room Vesturstova (bottom right).
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TRADITIONAL rowing is known 
as the Faroe Islands’ national sport 

and arguably no activity could be more 
appropriate for physically fit men. As 
for the female half of the 48,000-strong 
population of islanders, however, the top 
rated spare-time activity requires much 
less brute force and all the more sophisti-
cation and finesse. A deeply rooted tradi-
tion handed down through generations, 
originally as an essential contribution 
to livelihood, hand knitting has qui-
etly survived as an exceedingly popular 
hobby in the modern era. 

ĺVERKSETARAHÚSIÐ, the Faroe Is-

lands’ first dedicated business incubator 

is receiving applications from a growing 

number of young entrepreneurs looking 

for assistance to make their ideas become 

reality. Out of a total 140 applications 

submitted between 2007 and 2009, the 

Klaksvík-based incubator service has seen 

approximately 20 new businesses survive 

their first two years after making use of its 

advice and support, according to managing 

director Rani Nolsøe.

Responding to growing demand, 

ĺverksetarahúsið has, in cooperation with 

external partners, developed a series of 

courses and seminars which have been 

presented in towns and villages around the 

Faroes. Featuring international guest teach-

ers such as David Madié of Startup Compa-

ny, the Masterclass course for entrepreneurs 

has raised the prestige of ĺverksetarahúsið. 

In addition, Mr. Nolsøe said, events such 

as the Annual Entrepreneur’s Day have 

helped propel its success.

Funded by the Ministry of Trade and 

Industry, the Municipality of Klaksvík, 

and Eik Banki, ĺverksetarahúsið has a 

working relationship with key partners 

across the Faroe Islands, including local 

authorities, businesses, schools, financial 

institutions, advisors, and investors.

FINDING CAPITAL:  “We’re seen to rep-

resent a new chapter in the Faroese ap-

proach to entrepreneurship,” Mr. Nolsøe 

said. “It’s very inspiring to see how young 

entrepreneurs develop their ideas into busi-

ness models, but it’s not something that 

happens overnight. It 

takes a lot of patience 

and persistence and it 

costs money. With the 

support, low cost of-

fices, professional ad-

vice, and mentoring 

that we offer in liaison 

with our business part-

ners, startups have an 

improved chance of 

surviving their first 

two years in business.”

While obviously 

not every concept pre-

sented to ĺverk setara-

húsið takes off, care 

is taken to encourage 

people to come forward with their ideas, 

Mr. Nolsøe said. 

“Not every idea is a viable business 

idea and some people just don’t have the 

skills required to become a successful en-

trepreneur. While we have to reject quite 

many applications, we’re generally careful 

not to discourage people—we believe a 

little coaching can often make a big dif-

ference.” 

One of the main challenges is to con-

nect the best ideas with available venture 

capital, not least in tough financial times.

“Finding capital for startups has 

become more difficult since the current 

downturn began,” Mr. Nolsøe said. “It’s 

therefore all the more important that we 

focus on those concepts that really have 

good commercial potential. As part of this 

commitment we have raised our efforts to 

further develop contacts with investors and 

potential business partners through various 

activities including networking events, ex-

pert presentations, courses, and seminars.”

INCUBATOR IN DEMAND
Focusing on small startups, business incubator ĺverksetarahúsið has helped 
more than 20 Faroese entrepreneurs make their business ideas a reality—
with demand soaring as new companies struggle to find capital.

SISTERS 
DOIN’ IT

Reared in a culture where 
sustainability represents 
more than a modern 
buzzword, Faroese clothing 
designers shine on the 
international fashion scene—
taking the use of sheep’s wool 
to entirely new levels.

By Búi Tyril

Epitomized by the success of Faro-
ese clothing design duo Guðrun & Guð-
run, hand knitting today is taking on 
a whole new significance in the Faroe 
Islands, one that blends artistry with 
business, national tradition with inter-
national trends. 

According to Katrina í Geil, a textile designer turned 
stylist and visual communication consultant, a linkage can 
be drawn between that success and the renewed curiosity and 
interest of recent years surrounding the old hand knitting 
hobby. “Guðrun & Guðrun added a new dimension to the 

meaning of knitwear,” Ms. í Geil says. “I’d say as many as 
5,000 or even more Faroese women knit in their spare time—
that’s 10 to 15 percent of the entire population of the Faroe 
Islands. For many, there wasn’t much inspiration to find in 
the world of knitwear besides the patterns they would glean 
from occasional books and magazines and share with friends, 

Design: Soul Made, Hair & Styling: Salong McGavin,  
Photographer: Maria Olsen, Model: Malan Falkenberg Jensen.

Managing director Rani Nolsøe, left,  
with Annika Steintórs dóttir Biskopstø.

Íverksetarahúsið 
Jústabrekka 1, FO-700 Klaksvík

www.is.fo 
E-Mail: is@is.fo 
Tel.: +298 459 700 
Fax: +298 459 701

Managing Director: Rani Nolsöe

“The first innovation center 
in the Faroes.”

Business incubator service.

Encouraging business growth 
through courses and advice.

Coaching and inexpensive rent 
for entrepreneurs during their 
first months in business.

Funded by:  
Municipality of Klaksvík 
Eik Bank 
Ministry of Trade and Industry
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as well as some of the nicer looking sweaters that would come out of the 
knitting activity. When Guðrun & Guðrun came along with fabulous new 
designs it all changed—and we’re still talking about the traditional hand 
knitting technique.” 

Things, however, do not occur in a vacuum and knitting probably 
didn’t become hip out of the blue, but rather as a result of a shift in major 
international trends. As Ms. í Geil recalls, something happened in knitting 
a decade ago or so when all of a sudden hand knitting become associated 
with glamorous fashion design. 

“I remember it turned fancy in the UK when Rowan started to roll out 
some new yarn in cooperation with a famous designer. I think that marked 
the beginning of a new trend and this trend has been growing ever since. 
G&G became part of it and they’ve started a whole new wave.”

SUSTAINABILITY: In Guðrun Ludvig’s and Guðrun Rógvadóttir’s designs, 
hand knitting not merely meets fashion—it meets eco awareness as well. 
Here, the magic words are “handmade” and “organic,” with “sustainable” 
adding meaning to something that is both “responsible” and “exotic” at the 
same time. Together with wool from free ranging sheep in the Faroe Islands, 
part of the mix is a women’s empowerment program in the Middle East.

Presenting their latest collection the designers state: “The major part 
of the collection is handmade by Faroese and Jordanian women.” They then 
go on to say: “Our most sold ever line of classic sweaters is made from 100% 
untreated and undyed Faroese wool. The Faroese sheep are living in the 
mountains all year round—living on unfertilized grass.”

Featuring rarities such as fish leather, the philosophy of sustainability 
implies maximum utilization and minimum waste.

“The Faroese yarn and lambskins used in the G&G production are 
waste products. The sheep are kept for the mutton, so no animals are used 
for our production only. In our new accessories line we use fish leather. 
This is also a waste product. The fish is caught for eating—and we make 
use of the skins.” 

Making the point that Faroe indeed is an exotic place, Guðrun & 
Guðrun add: “On world maps the Faroe Islands are very often forgotten. 
If you are lucky you will find them as tiny spots in the North Atlantic.” 

Another dimension to the theme of sustainability emphasized by Guð-
run & Guðrun is local production to avoid excessive transportation.

FANCY TO NORMAL: For London-based Elisa Heinesen, a Faroese cos-
tume designer working with fashion as well, local sourcing is about the 
only item featured on her sustainability check list. On the other hand, she 
says, it has taken years of tireless effort to gain a certain level of recognition.

Designing costumes used in fashion shows, much of Ms. Heinesen’s 

Design: Malan á Lofti, Hair: www.monroe.fo,  
Stylist: Katrina í Geil, Photographer: Maria Olsen,  

Model: Sissal Carlsdóttir á Lag.

Design: Guðrun & Guðrun.

Design: Barbara í Gongini, Hair: www.monroe.fo, Stylist: Katrina í Geil,  
Photographer: Maria Olsen, Model: Juanita Schrøter Holm.
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success is based on her work in cosmetics and hair styling 
for the likes of L’Oreal and Schwarzkopf. After gradua-
tion in 2000, her career was kick started through a Royal 
Albert Hall charity event.

“When Sanrizz were doing a show in the Royal 
Albert Hall to support the fight agains leukemia, they 
needed a designer right then and there,” Ms. Heinesen 
recalls. “I got the assignment and I think it was good to 
have the bar set at that level right from the start.”

Using her experience from costume designs, Ms. 
Heinesen has recently branched out into commercial 
clothing as well. 

“My professional environment is usually both dra-
matic and inspiring—theater, fashion shows, pop videos, 
for example. Doing entirely normal clothing provides a 
nice break from all that, although I always like to add 
some extra touch.” 

Knitwear is not included in Ms. Heinesen’s designs, 
however Faroese sheep’s wool figures.

“I’ve been in London for 15 years but I don’t forget 
my Faroese roots,” she says. “I’ve never really worked 
with knitwear but I like to use wool and I’ve started to 
apply it quite a lot.”

INDEPENDENCE:  One of the most noted Faroese de-
signers is Barbara í Gongini. Nominated for three cat-
egories in this year’s Dansk Fashion Awards, Ms. í 
Gongini is known for her experimental style and origi-
nality.

The organizers of the major Danish fashion event 
describe Ms. í Gongini as “a Nordic brand based on a 
conceptual approach to the process, where experiments 
with forms provide the setting for the visual motive in 
the design. Barbara í Gongini creates clothing which is 
at the leading edge of the trade. Barbara í Gongini fur-
thermore participates very actively in the artistic debate 
in the Nordic countries. During (Turn to page 34)

Design: Elsa Bech,  
Hair & Styling: Salong McGavin,
Photographer: Maria Olsen,  
Model: Malan Falkenberg Jensen.

Design: Steinum Design, Hair: www.monroe.fo,
Stylist: Katrina í Geil, Photographer: Maria Olsen,

Model: Sissal Carlsdóttir á Lag.

Design: Sirri,  
Hair: www.monroe.fo,  

Stylist: Katrina í Geil,  
Photographer: Maria Olsen,  

Model: Sissal Carlsdóttir á Lag.
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WHEN IT COMES to maritime 
industries such as shipping, fish 

farming, and seafood processing, the 
Faroe Islands may have golden opportu-
nities in store for international investors, 
and may indeed offer a business environ-
ment that is surprisingly competitive. 

Such is the core message conveyed 
by the Company Advisory and Invest-
ment Centre, a newly established agency 
under the Ministry of Trade and Indus-
try, charged with the task of attracting 
more foreign direct investments to the 
Faroe Islands.

Headed by Kitty May Ellefsen, 
the Company Advisory and Investment 
Centre has been commissioned to “assist 
businesses establish a business founda-
tion in the Faroe Islands and to present 
promising investment projects to poten-
tial investors.” 

Among the areas of investment 
featured: fish farming, marine biotech, 
supplies and services to the maritime 
industries, and marine research and de-
velopment.

One of the striking characteristics 
of the Faroe Islands is the country’s lim-
ited bureaucracy and the open access to 
decision makers. Political leaders and 
civil servants are generally as easy to 
meet on a street corner as anyone else.

“There are usually no barriers be-
tween those in positions of power and 
anyone else,” Ms. Ellefsen says. “If you 
want to meet, say, some key decision 
maker, you can just call and ask for a 
meeting... which you’ll normally get 
within a very few days, if indeed the 
person is in the country.”

PELAGIC FOOD FISH:  A number of 
reasons to consider doing business in the 
Faroes are presented. “For example, the 
fiscal regime is highly competitive with 

an 18% corporate tax,” Ms. Ellefsen 
points out. “It’s effortless and takes no 
more than a few days to set up a com-
pany. We have a well-educated work-
force with excellent language competen-
cies, which means you will not experi-
ence communication barriers. 

“And we have expert knowledge of 
the maritime environment as well as 
world-class marine research and mari-
time education. 

“In a way, this is a reflection of our 
rich natural environment for maritime 
and offshore activities.” 

Other advantages include the fact 
that the Faroese business legislation 
generally adheres to EU standards. And 
last but not least, the domestic road and 
communication infrastructure is out-
standing with good international links 
by sea and air to the European Conti-
nent and neighboring countries.

LOW TAX, LOW 
BUREAUCRACY: 
LURING 
INVESTORS
At last, a coordinated effort to present the Faroe Islands 
internationally as an attractive place to invest in—highlighting 
low corporate tax, low bureaucracy, open access to decision makers, 
and viable opportunities in the maritime sector.

Says Ms. Ellefsen: “Our job is to 
facilitate dialogue between investors, 
government agencies, and industry play-
ers. We also provide a range of advisory 
and registration services, which includes 
impartial advice on investing in Faroese 
companies and setting up a business in 
the Faroe Islands.”  

A few specific investment opportu-
nities are being showcased through the 
Invest.fo website. 

HSJ, which has developed an en-
ergy-saving waste heat recovery system 
known as EVE, patented in 2009. The 
system reuses heat released into the 
sewer from water used by e.g households. 

“The waste heat from the shower, 
dishwasher, hot taps etc. is lead through 
the EVE system, where it is used to heat 
up the water that runs into to heating 
system. The result is that the water which 
runs into the oil-fired boiler is heated up 

to approximately 37˚ Celsius (98˚ Fahr-
enheit), compared to its usual tempera-
ture of 6-10˚ C.” 

Another innovative startup, Green 
IQ , has developed an oil separator to 
address pollution from waste oil, a well-
known issue for ship traffic. “The need 
for a simple and effective solution is 
therefore great,” a presentation reads. 

A third case, Heinesen presents a 
rudder for ships to improve steering ac-
curacy. “With some innovative adjust-
ments to the existing steering control 
systems found in ships, Heinesen has 
developed a rudder that is capable of 
utilizing all the water that is generated 
from the propeller to enhance the steer-
ing accuracy.”

Yet another opportunity which still 
hadn’t been formally presented when 
this publication went to press is the de-
velopment of a new seafood processing 

facility in the port of Fuglafjørður, the 
center of the pelagic fishing industry of 
the Faroe Islands. 

“The option of setting up a plant for 
pelagic food fish has long been consid-
ered in Fuglafjørður and the municipal-
ity there have now given the go-ahead for 
a plan to offer a designated area between 
the Havsbrún fishmeal factory and the 
Bergfrost cold store for the purpose. 

“The idea is to invite Faroese and 
foreign investors to take part in a new 
venture.”

Invest in the Faroes
Ministry of Trade and Industry

Company Advisory and  
Investment Centre  
Sigmundargøta 13, PO Box 264 
FO-110 Tórshavn

E-Mail: invest@invest.fo 
Tel.: +298 339 100  
Fax: +298 339 110

Director: 
Kitty May Ellefsen

The Company Advisory and  
Investment Centre’s mission is to 
assist businesses establish a business 
foundation in the Faroe Islands and to 
present promising investment projects 
to potential investors. Also, we assist 
in setting up a business in the Faroe 
Islands. 

Aerial view of Klaksvík; 
Kitty May Ellefsen (bottom left);
herring, a major pelagic species (below).
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POLITICAL STRATEGISTS 
agree that for most nations it is of 

vital importance to retain diversified 
trade relations so as to avoid too heavy 
reliance on any single country. With the 
demographic and geographic realities 
surrounding small island communities, 
however, this is easier said than done. 

“For decades, we’ve been discuss-
ing the need to complement fishing as 
our only source of export revenue,” said 
Jørgen Niclasen, Minister of Foreign Af-
fairs. “And you may say that we’ve seen 
some progress, particularly if aquacul-
ture is counted as a non-fishing sector; 
but even without that you may say that 
we’re seeing a trend toward diversifica-
tion.”

“But what’s been lacking in the de-
bate,” Mr. Niclasen added, “is the other 
side of the trade balance—which is im-
ports. Diversification of import sources 
is of vital interest for the Faroes because 
we’ve been too narrowly focused on one 
country and I think it’s time we take 
steps to find other import markets. There 

is a wealth of supply out there and we 
might be able to save money by trading 
with more countries. It is also a question 
of spreading the risks associated with 
imports and trade in general.”

The Faroes has relied on Denmark 
for most of its imports. This is also where 
most Faroese expatriates live, where 
most Faroese get their higher education, 
and where virtually all Faroese have to 
travel through whenever they go abroad. 

“Things are changing, though,” said 
Áki Johansen, Representative of the 
Faroes to the United Kingdom. “We 
now have three sea links between the 
Faroes and the UK and Faroese busi-
nesses are becoming more aware of the 
opportunities available to them outside 
of Denmark. Meanwhile, we have had 
a growing number of Faroese students 
studying in the UK, while contacts at 
the political level have become more 
frequent as well.”

Since the freight service between 
Scotland and the Faroes was taken over 
by a reefer ship in 2008 to cater to the 
needs of fish exporters, the amount of 
goods imported from the UK has been 
increasing.

“When it comes to fresh fruits 
and vegetables, for example, the Scot-
land route is perfect; this is the closest 
mainland to the Faroes and the distance 
is very short. For other types of goods, 
traders can choose between the Scotland 
route and the other connections between 
the Faroes and England and Continental 
Europe.”

AIR LINKS: Mr. Johansen said that 
Faroese businesses are becoming much 
more independent and proactive in their 
approach to international trade.

“Whereas only a few years ago there 
was a serious language barrier, that’s 
generally not an issue any more. Com-

In its efforts to diversify the 
Faroe Islands’ import sources, 
the Ministry of Foreign Affairs 
sees the United Kingdom as 
a key partner—with good 
prospects of strengthening 
economic, cultural, and 
political ties.

munication has become so much easier 
as most people speak English now. Then 
there’s all the technology which not 
only makes communication cheaper 
and more convenient, but also enables 
so many things that were not possible a 
few years ago.” 

The UK has long been a major ex-
port market for the Faroes and remains 
the largest today. 

As for imports, the UK is Faroes’ 
third largest trading partner. 

“Denmark offers quite a broad range 
of products for importers,” Mr. Johansen 
said. “But the range of products avail-
able from the UK is even broader and 
much deeper, while the prices are often 
lower.  Also, you avoid the problem of 
exclusive dealers, which is common in 
smaller markets—you’ll have more to 
choose from at better prices while at 
the same time not having to buy large 
quantities.”

Of course, there are other import 
markets than the UK, where choice is 
even greater and prices even lower. The 
US is one such example, not to mention 
China. As for those looking for good 
choice combined with top quality, Ger-
many is no doubt a good candidate. And 
the list goes on.

“Today, the whole planet is the mar-
ket, especially when it comes to goods 
that don’t require fast transport,” Mr. 
Johansen said.

Connections between the Nordic 
countries and the British Isles have deep 
historical roots and are still celebrated in 
some parts of the UK. 

In September 2009, the biannual 
North Atlantic Islands Summit saw 
representatives from Faroe, Shetland, 
Orkney, and the Outer Hebrides dis-
cuss issues of common interest, includ-
ing air and ferry services and fixed links, 
renewable energy, the current economic 
climate, experience with the EU, and 
broadband internet.

Said Mr. Johansen: “I hope we’ll 
soon see better air connections between 
the Faroes and the UK.” 

Ministry of Foreign Affairs 
Uttanríkisráðið 
Tinganes, PO Box 118, FO-110 Tórshavn

www.mfa.fo 
E-Mail: mfa@mfa.fo 
Tel.: +298 306 100 
Fax: +298 306 105

Minister of Foreign Affairs:  
Jørgen Niclasen

The Ministry of Foreign Affairs, on 
behalf of the Faroese Government, 
is responsible for the establishment 
of a cohesive foreign policy for 
the Faroe Islands, and to oversee, 
administer and coordinate matters 
relating to foreign affairs.

Permanent Secretary of State: 
Herluf Sigvaldsson

Department of Administration and 
Consular Affairs 
Director: Gunnar Toftegaard

Department of International Affairs 
Director: Kaj P. Mortensen

Department of Oceans and Environment 
Director: Kate Sanderson

Department of Public Diplomacy  
Director: Sigmundur Ísfeld

VisitFaroeIslands 
Director: Súsanna Sørensen

Department of World Trade 
Director: Hákun Jógvanson Djurhuus

The Mission of the Faroes  
to the European Union 
73 Aarlenstraat — Rue d’Arlon 73 
B-1040 Brussels, Belgium 
Tel.: +32 (2) 233 08 55 
Head of Mission:  
Gunnar Holm Jacobsen

The Representation of the Faroes  
in London, 55 Sloan Street, London 
SW1X 9SR, United Kingdom 
Tel.: +44 (0) 2073 330 227 
Head of Representation:  
Áki Johansen

The Representation of the Faroes 
in Copenhagen, Strandgade 91, 4. loft 
DK-1401 København K, Denmark 
Tel.: +45 3283 3770 
Head of Representation: 
Herálvur Joensen

The Representation of the Faroes 
in Reykjavík, Austurstræti 12,  
IS-101 Reykjavík 
Tel.: +354 511 3200 
Minister Councilor, Head of Mission:  
Gunvør Balle 

THE BRITISH CONNECTION
Loading a freighter in Tórshavn;
Faroese participants at  
a UK trade show (bottom left);
Atlantic Airways airplane (below).
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skin the animal without breaking its hide, a very 
large man in a blue rubber apron and rubber boots, a 
cigarette dangling from his mouth, repeatedly drives 
his hand up into the carcass, both with great force 
and great care. The village elders look on, goading 
him with clucks. A father holds up his toddler son to 
afford him a better view. Between strokes, the man 
plunges his hands into a bucket of cold water and 
swigs from a schnapps bottle, then sets upon the ram 
again, his entire body torquing like a Greco-Roman 
wrestler’s. Finally, the hide separates and—success!—
the carcass is laid on a dressing table, severed hooves 
in the air, its hypodermis an unbroken white balloon. 
The chest cavity is opened, the organs carefully re-
moved, the stomach pumped with water and lanced. 
The waft of cut grass instantly fills the room.

NOT THIS TIME:  Over coffee in the kitchen of 
Jógvan’s in-laws, a small group gathers to discuss 
the day’s events. The rams have come in light this 
year. Jónheðin blames global warming. “There were 
fewer sand eels this year,” he explains. “The puffins 
eat fewer sand eels, they fertilize the grass less, the 
sheep weigh 10 pounds less.” The conversation drifts 
away from the Stakksdagur. “There is a rumor,” says 
Jógvan. “Someone at the airport says the drilling 
crew ordered a case of Champagne to be choppered 
out to the rig.” A round of slow nods. The men of 
Tjørnuvik are convinced that the Faroe Islands, 
should they discover oil, will do with its riches what 
Tjornuvik would: create a giant community develop-
ment fund. Jah, jah, a development fund. More care-
ful nods. Then Jógvan says, “Of course, I’d like to 
buy a Humvee, and all that.” Laughter, as Jónheðin 
adds, “A solid-gold Humvee. Now, can you imagine 
Jógvan driving up the mountain in that?”

That night I call John Eysturoy to tell him about 
my remarkable final day in the Faroe Islands. Jah, 
jah: he had already heard.

A week later, at home in Brooklyn, idling in 
front of my computer, I Google “Faroes,” “discovery” 
and “oil.” The story I click through to reads: “Drilling 
by Statoil off the Faroe Islands has been completed. 
No commercially viable oil or gas volumes were found. 
  Reprinted with permission from The New York Times

BACK IN 2005, in cooperation with the 

Nasdaq OMX Nordic exchange in Iceland, 

the Faroese Securities Market, VMF, as-

sisted the first Faroese company to make 

an initial public offering. Since the 2005 

IPO of Atlantic Petroleum, three addition-

al Faroese companies have taken a similar 

route to become listed: Eik Banki, Føroya 

Banki, and Atlantic Airways. All of these 

four companies are today quoted on the 

Nasdaq OMX Nordic markets in both 

Iceland and Denmark.

Prior to that, however independent 

of the VMF, Faroe Petroleum had already 

become publicly traded, in 2003, on the 

Alternative Investment Market (AIM) of 

the London Stock Exchange. More lately, 

in the spring of 2010, salmon farming com-

pany Bakkafrost was floated on the Oslo 

stock exchange.

In its effort to develop an envi-

ronment in the Faroes that encourages 

popular investment in company shares 

and other publicly traded securities, the 

VMF may indeed have turned a first 

chapter.

Said economist Malan Johansen, an 

advisor with the VMF: “The primary role 

of the VMF is to act as a focal point for 

the promotion of Faroese securities and 

likewise to help stimulate a good invest-

ment environment in the Faroe Islands. 

Our mission is to create added value for 

all stakeholders in this market—investors, 

issuers, brokers, and Faroese society as a 

whole.”

NORDIC MARKET: A number of require-

ments are implied, including the holding 

of investor presentations and other events, 

not to mention the dissemination of infor-

mation through various media, including 

the VMF’s own website, vmf.fo.

Ms. Johansen added: “For the inves-

tor, securities offer a viable alternative to 

bank savings, and for the growth company, 

a proven way to raise capital for shares. This 

message still needs to be spread because se-

curities trading is still new to most people 

in the Faroe Islands, which means access 

to capital is only limited. In addition, there 

is a need for shareholders to organize and 

become better acquainted with their op-

tions and rights.”

As for the promotion of listed com-

pany shares, the VMF has held events in 

Tórshavn, Reykjavík and Copenhagen. 

“Part of the puzzle is to give foreign 

investors an idea of what the Faroe Islands 

is. The context is important because the 

country is very unique. It’s a tiny popula-

tion and a tiny economy but we believe the 

growth potential is extraordinary.” 

Favorable conditions include politi-

cal and monetary stability, a modern infra-

structure, a good educational system and a 

firmly established democracy.

While the bourses of Stockholm, Hel-

sinki, Oslo, Copenhagen, and Reykjavík 

are able to cooperate through the Norex 

platform, all except Oslo are part of the 

Nasdaq OMX. Will there ever be an inte-

grated Nordic market?

“The trend toward a single Nordic 

market may seem slow at the moment but 

it’s there nonetheless,” Ms. Johansen said. 

“I believe it will come.” 

MAKING THE MARKET WORK
With a handful of Faroese companies now listed on the Nasdaq 
OMX Nordic, the VMF is turning its focus toward the promotion 
of Faroese securities domestically and abroad.

VMF — Faroese Securities Market 
Virðisbrævamarknaður Føroya 
c/o Governmental Bank,  
PO Box 229,  FO-110 Tórshavn

www.vmf.fo 
E-Mail: info@vmf.fo 
Tel.: +298 350300 
Fax: +298 350301

President and CEO: Sigurd Poulsen 
Adviser: Malan Johansen

VMF — Faroese Securities Market lists 
Faroese securities. Through close 
collaboration with the OMX Nordic 
Exchange in Iceland, VMF is a partner in 
the OMX Nordic Exchange system. 

VMF securities are listed in DKK with 
depository on the VP Securities 
Services, Denmark.

OMX Nordic Exchange, a part of 
NASDAQ OMX Group, serves as a 
central gateway to the Nordic and Baltic 
financial markets, promoting greater 
interest, opportunity and investment in 
the region. The NASDAQ OMX Group, 
Inc. is the world’s largest exchange 
company. It delivers trading, exchange 
technology and public company 
services across six continents, and with 
over 3,900 companies, it is number one 
in worldwide listings among major 
markets.

(From page 14—Something Mystical)

the work, interdisciplinary cooperation with other artists within 
music, photography, film, etc, is emphasized and this cooperation 
nourishes inspiration during the design process itself.”

In addition to Guðrun & Guðrun, Barbara í Gongini, and 
Elisa Heinesen, other successful Faroese clothing designers—most 
of whom participated at a London fashion show in November 
2009—are Elsa Bech, Malan á Lofti, Jóhanna av Steinum, Sirri, 
and Soul Made. 

The latter, whose real name is Beinta Poulsen, says she gets 
her inspiration from a combination of traditional Faroese knitting 
patterns, the natural beauty of the islands, and city life.

Ms. Poulsen created Soul Made’s first collection in 2004. 
She says: “Soul Made styles accentuate the woman’s indi-

viduality and femininity and make her stand out as the beautiful, 
independent women that she is. The styles are comfortable to wear 
and can be used for any occasion.”

Faroese Securities Market  
adviser Malan Johansen.

(From page 29—Sisters Doin’ It)

Design: Elisa Heinesen, Photographer: Domenico Sansone,  
Model: Julia@Leni’s.

http://www.vmf.fo
mailto:info@vmf.fo
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GETTING 
THE 
MESSAGE 
RIGHT

SINCE ITS INCEPTION in 
1996, the Faroese effort man-
agement system has won ac-
claim for its ability to produce 
reliable statistics and eliminate 
the problem of discards—there 

is no incentive to misreport or discard since fish-
ing is limited by days at sea rather than actual 
amounts caught.  Known as the Fishing Days 
System, the effort management regime which 
governs most groundfish fisheries within the 
boundaries of the Faroe Islands’ 200-mile Ex-
clusive Economic Zone, is by all standards a 
rigorous and thoroughly regulated system. It 
features a comprehensive mix of limited days 
at sea allowed for a number of vessel and gear 
categories, extensive areas closed permanently 
or temporarily to all or certain types of fishing, 
close monitoring of commercial fishing activities 
including satellite control of the whereabouts of 
vessels, and various technical measures designed 
to protect spawning areas, deep water corals, and 
juvenile fish.

In the context of a forthcoming reform of 
the European Union’s Common Fisheries Policy 
(CFP), effort management could become part 
of a more regionalized system, in particular as 
regards mixed fisheries such as groundfish fish-
eries featuring cod, haddock, and similar species. 
Setting specific quotas for each species in such 
fisheries—as is still common practice in the EU 
and elsewhere—has proven highly problematic 
and practically impossible, as fishermen cannot 
control exactly what their nets catch.

It’s an entirely different story with other 
fisheries, such as pelagic fisheries, where the 
hunted species are found in large and distinct 
schools. Here, setting quotas for each species—
for example, mackerel or herring—has histori-
cally worked well.

Discontent with the CFP has long been 
widespread, to the extent that the European 
Commission itself has openly acknowledged its 
failure. In the debate concerning CFP reform, 
the Faroese effort management system has ap-

The Faroese fisheries management 
regime has been praised for its 
ability to create transparency and 
eliminate discards of marketable fish, 
but old communication problems 
may make it difficult to work with 
conservationists.

By Búi Tyril
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parently figured more or less prominently 
as a model framework.

“For mixed groundfish fisheries, ef-
fort management is obviously to prefer,” 
Kjartan Hoydal, secretary to the North-
east Atlantic Fisheries Commission 
(NEAFC), told the Faroese newspaper 
Dimmalætting. Mr. Hoydal has been 
part of the Inquiry into Future Fisher-
ies Management (IFFM), an indepen-
dent panel established by the Scottish 
Government, with the remit “to develop 
models of how Scotland could best man-
age its fisheries outwith the CFP.” 

The IFFM’s conclusive report was 
to be submitted to the Scottish Govern-
ment by mid May, however an Interim 
Report was submitted in October 2009. 
With reference to the failed CFP, the In-
terim Report stated: “The Inquiry views 
regionalisation as the most promising 
means of managing European fisheries 
within a European framework.” 

It went on to list “Direct benefits 
of regional approach” as the following: 

“Policies tailored to suit characteristics of 
specific fishery and address regional and 
local needs; Closer involvement of stake-
holders, better buy-in and compliance; 
Co-ordination of regional compliance 
and science resources; More responsive 
management; Greater integration with 
regional/Member State; Marine plans 
and environmental strategies.”

Several of the points listed are of-
ten associated with the Faroese effort 
management regime, and Mr. Hoydal 
is known as one of the architects behind 
the Fishing Days System. 

The arguments for regionalized 
management, based on specific fisheries 
rather than being centrally enforced ac-
cording to the one-size-fits-all approach, 
have long been advocated by people like 

the independent Israeli fisheries adviser 
Dr. Menakhem Ben-Yami. 

Dr. Ben-Yami, who has advised the 
Faroese Fishermen’s Union on fishery 
policy issues and taken part in debates 
on fisheries in many places around the 
world, has for decades argued for im-
proved communication between fisher-
ies management, science, and fishing 
interests.

EXPORT FOB VALUE IN MILLION DKK 2004 2005 2006 2007 2008 2009

Chilled seafood 1,185 1,026 1,019 1,046 1,144 1,413
Frozen seafood 1,173 1,334 1,519 1,608 1,594 1,665
Salted seafood 543 512 479 452 451 335
Smoked seafood 28 40 39 39 27 12
Dried seafood 364 350 475 473 228 170
Canned seafood 83 54 34 15 7 9
Otherw. conserved seafood 80 49 74 139 88 26
Other seafood products 1 1 2 3 2 0
Seafood products total 3,457 3,366 3641 3,775 3,541 3,630

Other products 211 220 227 230 782 443
Total 3,668 3,586 3,868 4,005 4,323 4,073

Seafood Exports by Quantity and Value / Total Exports by Value and Product Category (exclusive of services and intellectual property)

Export of Fish by Quantity and Value
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Source: Statistics Faroes

MISSING DIALOGUE?� But why would 
the Faroese begin to question the 
strength and legitimacy of their own, 
after all highly successful, management 
regime?

Again, communication could be 
seen as a key factor. 

For one thing the fishing industry 
is very fragmented and has utterly failed 
to speak with a unified voice, leaving it 
vulnerable to public relations defeats 
time and again, to the effect that its 
perceived credibility has suffered, as 
decades of negative news coverage have 
made prejudice and antipathy against it 
almost common. 

For another thing, since the 1990s, 
a well-organized anti-fishing lobby, led 

by environmental groups 
funded by the likes of the 
Pew Charitable Trusts, 
has developed into a for-
midable economic and 
political force.

One example would 
be how a group like the 
Marine Conservation 
Society (MCS) recently 
advised its members of 

“Fish to avoid,” telling 
consumers the following 
about haddock from the 
Faroes and West of Scot-
land fisheries: “Haddock is overfished in 
this area and ICES [International Coun-
cil for the Explorations of the Sea] rec-
ommends that the fishery be closed in 
2009. Avoid eating. Furthermore, had-
dock is caught in mixed fisheries with 
cod that are severely depleted in these 
areas.”

In response to the news that UK 
supermarket chains have indeed acted on 
MCS recommendations and boycotted 
haddock from the Faroes, the Minister 
of Fisheries, Jacob Vestergaard called the 

quote taken from an ICES report mis-
leading—it disregards the fact that the 
same report, even if it recommends no 
fishing for haddock in 2009, states that 
the Faroese haddock stock is now being 
fished sustainably.

Pointing out that haddock in Faro-
ese fisheries is not targeted specifically 
but rather taken as bycatch in mixed 
fisheries targeting mainly saithe and 
cod, Mr. Vestergaard said, according 
to the newspaper Sosialurin: “The fact 
that ICES in its conclusion still recom-
mends no fishing at all for haddock and 

Seafood Exports FOB Value in DKK 1,000: Top 15 Species

MAIN SPECIES 2005 2006 2007 2008 2009
Cod 653,387 595,213 637,979 604,829 402,185
Saithe 448,831 573,256 488,149 494,242 573,713
Salmon 439,852 374,320 487,659 816,902 1,202,648
Haddock 332,169 318,838 322,231 171,327 99,054
Monkfish 135,203 155,650 126,453 59,602 56,850
Blue Whiting 125,975 170,758 184,367 52,410 30,582
Herring 112,438 122,846 112,270 146,437 177,094
Mackerel 106,096 6,998 204,359 174,749 174,010
Redfish (Ocean Perch) 101,074 131,097 56,560 52,280 44,485
Shrimp 98,055 89,477 88,814 116,609 102,712
Ling 64,324 82,369 75,327 86,322 76,265

Rainbow Trout 58,674 98,858 100,767 137,733 175,082

Silver Smelt 46,515 49,378 50,949 80,144 74,760
Greenland Halibut 39,975 35,782 48,627 67,798 51,597
Tusk 31,436 42,021 45,509 39,276 38,372

Source: Statistics Faroes

Minister of Fisheries, Jacob Vestergaard;  
longliner and jigger Gamli Edvard (above).
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Vinnan gets a new RSW vessel of the highest caliber, 
possibly the last one for the Faroe Islands for a long 
time, considering recent cuts in pelagic fish quotas.

THE FAROESE fleet’s latest newcomer is pelagic vessel 
Tróndur í Gøtu, taking the name of the 11th century hero who 
lived in the coastal village where operating company Vinn an 
is based.

The 230 million dkk (31m eur) ship is the most expensive 
ever to be built by Karstensens Skibsværft at Skagen in Den-
mark, and is one of the finest of its kind in the world. 

At 6000 kW, Tróndur í Gøtu’s Wärtsilä main engine is 
smaller than that of Finnur Fríði, the company’s other modern 
pelagic vessel, but Tróndur í Gøtu is both longer and has a 
higher carrying capacity, while also being fitted with the latest 
in efficient running technology to maximise fuel efficiency and 
minimise emissions of greenhouse gases.

The RSW (refrigerated seawater) tanks on board have a 
2700m3 capacity for carrying fresh-caught fish.

Tróndur í Gøtu features pump system form Karmøy and 

MAGNIFICENT NEW PELAGIC VESSEL TRÓNDUR Í GØTU
Iras, as well as a sophisticated chiller system from Johnson 
Controls Marine for keeping catches in peak condition.

Deck equipment is a combination of Triplex winches 
for purse seining and Rolls-Royce winches for deploying 
trawl gear, giving the new vessel the option switching from 
trawling to less fuel-hungry purse seining when the oppor-
tunities are there to catch capelin, herring and mackerel. 
The fourth target species is blue whiting, which is caught 
only in trawl gear.

Tróndur í Gøtu is fishing with a full set of Vónin fish-
ing gear that includes a pair of brand-new purse seines and 
a new hex mesh Vónin herring trawl. The Vónin package 
also includes herring codends and a FlexiGrid sorting grid. 
Tróndur í Gøtu’s Injector Stealth F15 trawl doors are hung 
on Hampiðjan Dynex Warps.

Magnificent as it is, the Tróndur í Gøtu is likely to 
be the last one of its kind for the Faroes for a long time to 
come—there’s hardly enough quota around as a basis for 
this kind of investment from now on, industry analysts say.

For Faroese aquaculture, 
international research and 
development is a priority.

Fiskaaling Pf, við Áir, FO-430 Hvalvík, Faroe islands
Tel. +298 474 747   Fax +298 474 748  
E-Mail: fiskaaling@fiskaaling.fo | www.fiskaaling.fo

At the Aquaculture Research 
Station of the Faroes, we 
aim to provide an active 
research environment in order 
to improve the knowledge 
base and ensure the quality 
and productivity of Faroese 
aquaculture.

In good quality farming, 
fish health and farming 
environment are important 
topics. Therefore research 
within these areas are a 
priority for us.

Our focus is on international research in cooperation 
with other institutions and the fish farming industry. 

Areas of research include: 

• Farming of existing and new species; 
• Gene and biotechnology; 
• Feed, water and production practices;
• Enhancing the quality of farmed fish; 
• Fish health and farming environment; and
• Egg and fry production.

Contact us for more information.

Fiskaaling
Aquaculture Research Station of the Faroes
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COD, HADDOCK, SAITHE 2005 2006 2007 2008 2009

Cod 653,387 595,213 637,979 604,829 402,185
Chilled whole 89,452 80,838 41,627 33,422 34,894
Frozen whole 7,446 5,422 8,734 687 426
Chilled fillets 5,409 12,702 20,255 16,270 19,923
Frozen fillets 189,654 231,030 260,514 227,675 138,596
Salted fillets 123,499 101,915 120,877 175,780 95,583
Salted split 223,717 156,022 175,250 133,785 96,404
Other 14,210 7,284 10,722 17,192 16,358

Haddock 332,169 318,838 322,231 171,327 99,054
Chilled whole 155,711 156,375 126,851 69,270 51,078
Frozen whole 1,471 362 104 90 73
Frozen fillets 128,732 114,347 147,440 77,136 38,572
Other 46,255 47 753 47 836 24,831 9,332

Saithe 448,831 573,256 488,149 494,242 573,713
Chilled whole 52,267 26,305 24,215 10,348 26,988
Chilled fillets 28,995 34,052 50,852 40,338 32,339
Frozen fillets 245,183 326,592 311,111 384,593 441,324
Salted fillets 74,426 97,030 43,443 26,111 38,374
Other 47,961 89,277 58,527 32,822 34,688

SHRIMP, OTHER 2005 2006 2007 2008 2009

Shrimp 98,055 89,477 88,814 116,609 102,712
Frozen shell on 41,453 61,684 82,087 115,810 102,710
Canned 47,446 27,628 6,727 331 2
Other 9,155 165 0,2 468 0

Other 991,317 1,228,657 1,148,540 825,222 693,170
Chilled whole fish 290,049 313,309 271,668 174,394 172,775
Other chilled seafood 25,211 34,258 20,598 17,257 9,630
Frozen whole fish 83,703 109,630 57,944 93,213 56,321
Whole industrial fish 12,602 22,287 33,948 12,808 1,707
Dried fish meal, feed 308,543 427,931 422,262 165,029 79,936
Frozen fish, n/spec. 123,136 138,699 126,130 90,407 74,230
Other salted seafood 83,201 116,259 106,228 112,710 100,191
Other fish products 64,872 66,477 109,761 132,825 174,730

FARMED SALMON, TROUT 2005 2006 2007 2008 2009

Salmon 439,852 374,320 487,659 816,902 1,202,648
Chilled whole 206,522 134,650 251,640 543,851 795,854
Frozen whole 53,660 32,572 54,922 40,826 68,587
Frozen fillets 169,967 195,024 170,253 212,298 303,505
Smoked fillets 0 0 0 0 0
Other 9,703 12,074 10,843 19,927 34,702

Rainbow Trout 58,674 98,858 100,767 137,733 175,082
Chilled whole 484 34,657 14,037 13,814 48,320
Frozen whole 58,190 64,034 86,730 123,847 123,149
Other 0 168 0 73 3,613

Faroese Seafood Exports FOB Value in DKK 1,000

PELAGIC SPECIES 2005 2006 2007 2008 2009

Blue whiting 125,975 170,758 184,368 52,410 30,582
Whole, otherw. cons. 14,431 43,206 78,279 50,048 17,530
Frozen split 111,091 121,995 95,545 0 0
Other 453 5,557 10,543 2,362 12,415

Herring 112,438 122,846 112,270 146,437 177, 094
Chilled whole 23,534 35,661 76,052 100,770 129,357
Frozen whole 32,212 46,212 16,970 4,377 931
Frozen fillets 55,065 40,629 9,728 13,551 31,598
Other 1,626 345 9,521 27,740 15,207

Mackerel 106,096 69.174 204,360 174,749 174,010
Chilled whole 104,773 67,387 98,468 113,905 66,025
Other 1,323 1,787 105,892 60,844 107,985

Source: Statistics Faroes

http://www.fiskaaling.fo
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at the same time advises a recovery plan, 
demonstrates that they do not have the 
necessary insight into our fisheries.”

Comparing the wording of the 
ICES report with the vocabulary used 
by MCS in its reference to ICES, Mr. 
Vestergaard added: “This shows how 
carelessly this environmental organiza-
tion spreads its message, because the 
MCS states directly that haddock in 
Faroese waters is being overfished and 
attributes this to ICES which in its 
report says that haddock is now being 
fished sustainably.”

The Faroese may rightfully shake 
their heads at such activism, yet the 
‘reality’ in the minds of consumers far 
removed from the intricacies of fishing 
is based on very different premises. What 
is arguably needed for fishing interests 
is dialogue—an attempt to present 
their case in earnest to such groups as 
the MCS and, while listening to their 

arguments and appreciating their con-
cerns,  demonstrate convincingly the fact 
that, in this case, cod and haddock are 
abundant not overfished.

ENGAGING WITH SCIENCE: Obviously, 
there is a need to improve communica-
tion between fishery-dependent com-
munities such as the Faroes, and estab-
lished fisheries science organizations 
such as ICES including its network of 
affiliated national marine research insti-
tutes.

The new director of the Faroe Ma-
rine Research Institute, Dr. Eilif Gaard 
is internationally recognized for research 
in biological oceanography and plank-
ton ecology, not least in demonstrating 
the connection between growth and re-
cruitment of commercial fish species and 
plankton production. 

This may not sound revolutionary to 
some but the fact of the matter is that 
fisheries science until quite recently 
tended to disregard ecosystem consid-
erations, simply reducing causality in fish 
stock fluctuation to fishing effort. 

But, scientific data have to be based 
on certain methods and procedures—
which can pose a problem in the real 
world, inasmuch as numerous subjects 
get disregarded in science-based advice, 
irrespective of any potential significance 
in a political or socioeconomic context. 

Over time though, science catches up, 
gap by gap, as it were.

“It’s gradually become clear that 
fishing effort is far from the only factor 
that influences a fishery ecosystem,” Dr. 
Gaard told the Faroe Business Report. 

“But that doesn’t mean we should 
underestimate it—just as we should not 
underestimate any other important fac-
tors.”

He added: “As the times change 
sciences are becoming more holistic and 
interdisciplinary. 

“Today we live in an age of commu-
nication. We need to present our find-
ings clearly and effectively whether it’s 
for our own staff, government officials, 
people representing the fishing industry, 
or the general populace. 

“But communication also means 
taking time to listen to observations, 
concerns, and viewpoints of other people, 
including those at the receiving end of 
whatever measures we might be recom-
mending in our advisory role, which is 
only fair.”

The Faroe Islands Fisheries Inspection monitors all fishing 
activities within the 200 mile Faroese exclusive economic zone 
(EEZ). This includes fish farming and landing of fish, shellfish 
and crustaceans within the area as well as the activities of 
Faroese fishing vessels in foreign waters. It’s our job to:

• Ensure that all Faroe Islands fishing laws and regulations are observed;

• Help Faroese and foreign vessels in need of towage or pumping assistance;

• Conduct pollution inspection and control inside the Faroese EEZ including clearing up oil pollution;

• Inspect safety equipment on vessels;

• Train cadets in navigation;

• Operate a diving school and provide for treatment of the 
bends; 

• Provide information to fishermen.

FiskiveiðieFtirlitið
Faroe Islands Fisheries Inspection

Anytime.

Expect us.

Yviri við Strond 3, PO Box 1238, FO-110 Tórshavn  |  www.fve.fo  |  Email: fve@fve.fo  |  Tel +298 311 065  |  Fax +298 313 981
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Fisheries management and development 
consultant Menakhem Ben-Yami.
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Species/Gear Otter Trawl Pair Trawl Longline Jigging Line Gillnets etc Total

Cod 1,299 964 7,441 1,055 71 10,830

Saithe 8,933 41,644 258 2,663 9 53,506

Haddock 727 842 3,639 9,9 0 5,217

Redfish (Ocean Perch) 1,348 212 140 4,8 68,4 1,773

Ling 245 896 3,036 9 22 4,209

Monkfish 676 245 83 0 792 1,796

Silver Smelt (Argentine) 14 19,726 0 0 0 19,740

Tusk 113 148 3,274 3,3 1 3,539

Greenland Halibut 1,555 1 63 0 782 2,400

Blue Ling 500 30 409 0 54 993

2009 Domestic Fresh Whitefish Landings in Metric Tons by Species and Gear
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THE FAROE Islands has been giv-
en a golden opportunity to influ-

ence the Nordic fisheries agenda as the 
country is taking the chair of the Nordic 
Cooperation in Fisheries and Aquacul-
ture for 2010. Denmark is responsible 
for the duties of executive committee 
of the Nordic Council of Ministers this 
year, however the Faroes has in this con-
nection accepted responsibility for the 
fisheries policy cooperation, according 
to the Ministry of Fisheries.

“It is an historic occasion for the 
Faroe Islands that for the first time we 
have taken upon us the chairman’s cap 
for one of the sectors under the umbrella 
of the Nordic Council of  Ministers,” 
said  Minister of Fisheries, Jacob Vester-
gaard. “This is a long overdue opportu-
nity for us to actively  influence, shape 
and implement the agenda of the Nordic 
fisheries cooperation, in which we have 
been participating for many years.”

Making sure the sea is included 
among principal areas of focus and co-
operation in the overriding program of 
the Danish Chairmanship in 2010, the 
Faroese Government  will be hosting an 
international conference at political level 
in the autumn. The conference, entitled 

‘Seas the Future’ will be organized by 
the Ministry of Foreign Affairs and held 
from 5 to 7 October at the Nordic House 
in the Faroe Islands. The Conference will 
provide a general platform to explore the 
main challenges in ensuring sustainable 
management of marine resources in the 
context of global food safety, adaptation 
by coastal nations to climate change, de-
veloping marine-based renewable energy 
production; and  ensuring future safety 
and sustainability of shipping activities 
in the Nordic and North Atlantic region.

In accordance with the main 
themes emphasized by the Faroese 
fisheries chairmanship, two additional 
conferences will be held in Tórshavn’s 
Nordic House throughout the summer, 
‘The Pelagic Complex’ on 8-9 September, 
and ‘Rights-Based Management to the 
Benefit of Society’ on 10-(11) June, while 
another one will be held on 26-27 May 
in Ilulissat, Greenland under the head-
ing ‘Marine Ecosystem Management—
How to Make it Sustainable.’ 

“For small island populations like 
the Faroes, the importance of the sea 
around us may seem obvious,” said 
Rógvi Reinert, Permanent Secretary of 
the Ministry of Fisheries. “However, for 
those living in larger cities the outlook 
is very different. Policy-making on some 
levels doesn’t seem to pay much attention 
to the interests of small fishing nations 
and communities. We  are aiming  to 
raise awareness of the sea at the Nordic 
level, in the hope that this may make it 
easier to shed light on issues of crucial 

importance for all those communities 
that are highly dependent on sustain-
able marine resources.”

‘BILLIONS’�: The ‘Pelagic Complex’ will 
focus on approaches to managing  shared 
fisheries in the face of changes increas-
ingly occurring in the migratory patterns 
of pelagic species. It will highlight the 
question of science-based alternatives to 
political negotiations over quotas of her-
ring, mackerel, blue whiting, and capelin.

The commercial pelagic fisheries 
of the northeast Atlantic are managed 

jointly by the coastal nations—Faroe Is-
lands,  EU, Greenland, Iceland, Norway, 
Russia—through the NEAFC (North-
east Atlantic Fisheries Commission). 

Research indicates that the migra-
tion patterns of   major pelagic species 
have changed significantly in the last 
few years. 

“Several of the species have in-
creased substantially in biomass  and 
have started to migrate over consider-
ably greater areas than was the case just 
a few years ago,” said Ulla Svarrer Wang, 

coordinator and 2010 chair of the Nordic  
Fisheries Cooperation. “This poses huge 
challenges for the organizations and ar-
rangements whose task it is to manage 
and distribute rights to the stocks.”

With high values at stake, disputes 
over the allocation of fishing rights can-
not be ruled out. For example, Iceland 
has stayed outside of the shared mackerel 
management regime. 

In the Faroes, a debate has emerged 
over the country’s small share of the 
mackerel quota, with some voices ad-

vocating that the Faroes set their own 
quota . Others have warned that such a 
step could prove potentially damaging 
for the country’s vital interests.

“We’re talking about billions worth 
of pelagic fish,” Mr. Reinert said. “Any 
change in the management regime could 
have vast economic implications and af-
fect thousands of people. Perhaps the 
time has come to explore the possibility 
of developing non-political, ecosystem-
based approaches to the shared manage-
ment of such resources.”

A BETTER WAY TO SHARE THE FISH?
As it chairs the Nordic Cooperation in Fisheries and Aquaculture 

for the first time, the Faroes places issues of marine ecosystem 
management and rights based fisheries on the joint agenda, 

highlighting problems related to changes in migratory resources.

Ministry of Fisheries 
PO Box 347, FO-110 Tórshavn

www.fisk.fo 
E-Mail: fisk@fisk.fo 
Tel.: +298 353 030 
Fax: +298 353 035

Minister of Fisheries: 
Jacob Vestergaard

The Minister of Fisheries is 
responsible for fisheries and 
maritime affairs, including marine 
resource management, marine 
research, fisheries inspection, 
marine safety and rescue. 

The Minister is also responsible for 
agriculture and emergency services. 

Policies and regulations are 
coordinated and implemented 
by the Ministry of Fisheries and 
its associated agencies. 

Permanent Secretary: 
Rógvi Reinert

General Secretary: 
Katrina Michelsen

Department of Fisheries 
Director: Andras Kristiansen

Agencies: 
•	Faroe Marine Research In-
stitute (Havstovan) 
•	Faroe Islands Fisheries Inspection  
(Fiskiveiðieftirlitið)
•	Maritime Rescue and 
Coordination Center (MRCC)
•	Marine Safety Inspection 
(Trygdarmiðstøðin)
•	Faroese Fire Inspection 
(Brunaumsjón Landsins)
•	Equal Pay Office (Lønjavningarstovan)
•	Agriculture Agency (Búnaðarstovan)Ulla Svarrer Vang, 2010 chairperson of the Nordic Fisheries Cooperation, right, with  

science coordinator Jákup Mørkøre; longliner Thomas Nygaard landing at Toftir (bottom left).
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PHD PROJECTS:  On the other hand, he 
added, improving communication will 
form a core part of his management 
strategy. One way to achieve this will be 
through holding regular briefings and 
meetings, he said, placing emphasis on 
good listening skills.

“As the times change sciences are 
becoming more holistic and interdisci-
plinary. Today we live in an age of com-
munication. We need to present our 
findings clearly and effectively whether 
it’s for our own staff, government of-
ficials, people representing the fishing 
industry, or the general populace. 

“But communication also means 
taking time to listen to observations, 
concerns, and viewpoints of other people, 
including those at the receiving end of 
whatever measures we might be recom-
mending in our advisory role, which is 
only fair. So we will be holding more 
receptions, briefings, and meetings to 
make this process easier and generally 
build trust and improve understanding 
and appreciation. The more you’re able 
to learn from various sources of knowl-
edge, the better you’ll be equipped to 
understand, and give advice on, complex 
issues.”

What the Faroe Marine Research 
Institute works with indeed often in-
volves complex issues, including ques-
tions of ecosystem interactions and 
oceanographic processes. And while 
since the 1990s, in this context, much 
knowledge has been gained at the lead-
ing scientific organization of the Faroe 

Islands, there is still an immense amount 
to explore.

“We must be constantly learning 
and our approach to it should be humble 
and progressive. But this is a scientific 
institute and there has to be a scientific 
basis for all of the information and ad-
vice that we offer. So we have to adhere 
to recognized methodologies. This is 
part of my predecessor’s legacy—he es-
tablished international ties and devel-
oped good cooperation with a number 
of organizations including ICES [Inter-
national Council for the Exploration of 
the Sea], and made every effort to ensure 
that our work would be on an interna-
tional scientific level. So we’ll continue 
this legacy as we apply some important, 
complementary concepts.”

Traditional stock assessments will 
not be abandoned, Dr. Gaard under-
scored. However, he added, the holistic 
approach and its emphasis on multiple 
influences on ecosystems will increas-
ingly become part of fisheries science.

“It’s gradually become clear that 
fishing effort is far from the only factor 
that influences a fishery ecosystem. But 
that doesn’t mean we should underesti-
mate it—just as we should not underes-
timate any other important factors.”

The growing prominence of the ho-
listic approach is further reflected in the 
fact that the bulk of the six PhD projects 
currently conducted at the Faroe Ma-
rine Research Institute relate to oceano-
graphic and ecosystem conditions on the 
Faroese Continental Shelf.

DR. EILIF GAARD, the newly 
appointed director of the Faroe 

Marine Research Institute (Havstovan), 
is not known as a man of many words. 
When he speaks, however, people tend 

to listen; and make no mistake, he is 
articulate and concise like a scientific 
dictionary. Internationally recognized 
for his research in biological oceanog-
raphy and plankton ecology, Dr. Gaard 

has demonstrated with unique clarity the 
link between, on the one hand, growth 
and recruitment of commercial fishes on 
the Faroese Continental Shelf and, on 
the other, plankton production within 
the same area.

“Food chain relations is generally a 
well-known theme and has long been a 
subject of scientific research around the 
world,” Dr. Gaard said. 

“Our contribution has been to point 
out in detail the particular nature of key 
relationships in the marine ecosystem of 
the Faroese Continental Shelf, ultimate-
ly to show how fish depend on plankton. 

“The Faroese Continental Shelf is 
very well suited for ecosystem research 
inasmuch as it is limited in size and has 
relatively homogenous conditions, which 
makes it manageable for analysis—while 
at the same time sufficiently large and 
biologically rich to be of interest and 
relevance for researchers who study the 
dynamics of marine ecosystems.”

Hinting a shift in the direction of 
how the Faroe Marine Research Insti-
tute may want to develop its ties with 
stakeholders such as the Faroese Gov-
ernment and the commercial fishing sec-
tor, Dr. Gaard made reference to a “more 
holistic” approach to fisheries science.

“I do not wish to speculate or opine 
about fisheries policy matters to the ex-
tent that it may constitute political med-
dling,” he said. 

“This institute’s job is to offer scien-
tific advice; politicians should be allowed 
to do their part.”

Faroe Marine Research Institute
Havstovan 
Nóatún 1, PO Box 3051, 
FO-110 Tórshavn

www.hav.fo 
E-Mail: hav@hav.fo 
Tel.: +298 353 900 
Fax: +298 353 901

Director: Eilif Gaard

The Faroe Marine Research Institute 
(FAMRI) is a governmental institute 
which conducts various marine research 
and provides the Government of the 
Faroe Islands with scientific advice 
based on its research on marine 
resources and the environment. 

FAMRI’s main tasks are to carry out 
research of the marine resources 
harvested by Faroese fishermen 
and the environment governing 
their distribution and production. 
This includes fish biology, physical 
and biological oceanography, fish 
behaviour, gear technology, and 
seabird biology. Furthermore to advise 
the authorities and the industry, and 
to report on the research results.

The aim of the research is to provide 
a basis for a responsible exploitation 
of the marine resources around the 
Faroe Islands. Assessments are made 
of the most important fish stocks. 
These assessments are based on 
investigations, independent of the 
industry, which are carried out by the 
research vessel, Magnus Heinason, 
e.g. 0-group surveys, bottom trawls 
surveys and acoustic surveys, in 
addition to catch and effort statistics 
from the commercial fleet.

The biology of the various species of fish 
is studied, including fluctuations in the 
stocks, growth, spawning and feeding.

Experimental fisheries are conducted 
on fish and benthic invertebrates, 
which have not traditionally been 
fished. Consideration is then given 
to whether these could be fished 
commercially, and experiments are 
carried out to find the best fishing gear.

The oceanography and the living 
organisms in the waters around the 
Faroes are studied; e.g. temperatures, 
currents, and the conditions for living 
organisms to grow and reproduce 
are examined. In particular climatic 
changes likely to affect the reproductive 
success of various species of fish in 
Faroese waters are investigated.

EILIF GAARD: CHAMPION OF  
THE HOLISTIC APPROACH TO SCIENCE
Under its new management, the Faroe Marine Research Institute looks to further develop its knowledge of 
marine ecosystems, as well as finding new ways to bridge the gap between fisheries science and commercial fishing.
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link with IUU [illegal, unregulated, un-
reported] fishing and to ensure that all of 
our raw material comes from sustainable 
sources. Alongside that, we have a strong 
track record, first-class internal proce-
dures to monitor and maintain quality 
control, plus excellent traceability that 
goes all the way back to the codend ar-
riving on a trawler’s deck.”

While the company earlier sourced 
its fish at auction and from independent 
operators, direct access to raw material 
eventually became an essential require-
ment, leading to the decision to invest 
in sourcing capacity by buying existing 
fishing operators.

“It wasn’t a healthy situation for a 
company that buys 40 to 50 percent of 
the fish landed in the Faroes to be en-

tirely reliant on landings from vessels we 
had no control over,” Mr. Jacobsen said. 
Now with nine vessels of its own, Faroe 
Seafood receives a more predictable and 
reliable stream of around 65 percent of 
the raw material it needs, with the re-
mainder bought at auction as required.

“We have obligations toward our 
customers, and with our own guaran-
teed supplies, the reliability of delivery of 
the end product is greatly increased,” Mr. 
Jacobsen said. He added that no more ac-
quisitions are planned as the company is 
now concentrating firmly on a process of 
internal consolidation and development 
that will provide a more stable working 
environment for all concerned.

“On the fishing side, we have made 
several innovations by introducing tech-
nology such as electronic log books for 
our vessels and putting a serious empha-
sis on traceability throughout the whole 
chain from catch to the display shelves.”

The modern vessels in Faroe Sea-
food’s fleet—the majority of which are 
pair teams built since 2000—also pres-
ent new opportunities for efficient and 
environmentally friendly operations, 
with a systematic approach to fuel con-
sumption. 

Faroe Seafood is the local giant of 
the Faroese fishing industry, employing 
more than 800 staff across its factories 
and vessels. The company exports more 
than 35,000 metric tons of produce each 
year, of which the bulk is the saithe 
products that form the basis of its op-
erations, complemented by cod, haddock, 
and salmon products.

Faroe Seafood 
Head office: PO Box 68, 
FO-110 Tórshavn

www.faroe.com 
E-Mail: info@faroe.com 
Tel.: +298 355 555 
Fax: +298 355 550

President and CEO: Meinhard Jacobsen

United Kingdom:  
Faroe Seafood UK Ltd 
Estate Road No 2 
Grimsby DN31 2TG 
North East Lincolnshire

Tel.: +44 1472 265 000 
Fax: +44 1472 265 029

France:  
Faroe France S.A. 
Sis 27/28/29 rue Huret Lagache 
BP 335 
F-62200 Boulogne-sur-Mer

Tel.: +33 32 130 8800 
Fax: +33 32 130 8819

Integrated seafood processor 
and fishing company.

Own brands: Faroe, United Seafood. 

8 processing plants;  
6 fully owned trawlers, 3 partly owned.

Fresh fillets and portions from saithe. 

Frozen fillets and portions, IQF 
portions and block products 
mainly from saithe, haddock.

Wet salted split fish and fillets 
from cod, ling and tusk.

Frozen salmon, IQF and vacuum 
packed portions for retail/catering.

Pair trawlers (464 GT):  
Bakur FD 1201 and Stelkur FD 1202

Pair trawlers (610 GT):  
Rókur FD 1205 and Lerkur FD 1206

Pair trawlers (665 GT):  
Falkur FD 1204 and Heykur FD 1203

Pair trawlers (299 GT):  
Jaspis FD 1060 and Ametyst FD 1070

FOLLOWING RAPID expansion 
and consolidation over the last few 

years with rationalization of its activities, 
Faroe Seafood, the Faroe Islands’ largest 
producer and exporter of seafood prod-
ucts, is looking to broaden its product 
range to accommodate growing demand 
from the convenience foods market.

“We are working to sharpen our fo-
cus on value-added products with regard 
to the general retail market and conve-
nience foods,” said CEO and President 
Meinhard Jacobsen. “This means bring-
ing in a whole array of additional new 
technology, including X-ray systems in 
processing, to increase product refine-
ment and reduce running costs while 
also increasing the spread of expertise 
throughout the entire company.”

Mr. Jacobsen said that while Faroe 
Seafood already offers a diverse range 
of products, both under its own ban-
ner and under a variety of trade names 
that include many well-known retail-
ers throughout Europe, the company’s 
product range will be augmented with 
additions to provide buyers with a greater 
diversity of specialist and standard prod-

ucts including greater choice of saithe 
portions.

“We are already the number one 
overall supplier in Europe of saithe por-
tions,” Mr. Jacobsen said. “One of our 
objectives is to become the number one 
supplier of fresh saithe portions as well.”

Faroe Seafood has ceased opera-
tions at its Miðvágur plant owing to 
losses, leaving production concentrated 
around its Tórshavn, Runavík, Toftir, 
Vestmanna, and Vágur facilities to pro-
cess the saithe products that have been 
the cornerstone of the company’s busi-
ness for many years.

Saithe has remained a strong prod-
uct through the last few difficult years 
which have seen fluctuating prices for 
higher-value species. Saithe is a high-

quality, relatively low-price fish that 
tends to hold a steady value that can 
be affected more by the availability of 
Alaska pollock and the price of fuel than 
other factors. 

MORE THAN 35,000 MT:  Faroe Seafood 
has expanded its portfolio of products 
from straightforward blocks to a variety 
of products that now include fresh fillets 
to the German market and fresh por-
tions for French consumers.

“We have worked hard to build up 
a position as a trusted supplier,” Mr. 
Jacobsen said. “This effort was reinforced 
by the acquisition of fishing vessels to 
give us a vertically-integrated operation.”

“As a preferred supplier, we have 
taken extensive measures to avoid any 

With its own fleet of modern 
fishing vessels to secure sourcing, 
Faroe Seafood looks to extend 
its range of value added 
products after tough years of its 
expansion and consolidation.

FAROE FISHING GIANT TO 
EXPAND PRODUCT RANGE

Processing saithe in Tóshavn;
CEO Meinhard Jacobsen (bottom left);  
the Stelkur hauls in a good catch (bottom right).

http://www.faroe.com
mailto:info@faroe.com
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FRAMHERJI, one of the heavy-
weights of the Faroese fishing in-

dustry has seen a tough year but predicts 
a better 2010, as adjustments made in 
late 2008 and early 2009 will now be 
reflected on the bottom line.

“We made a loss in 2008, mainly 
due to financial costs, just about broke 
even last year, and expect to be in the 
black this year,’’ said managing director 
Anfinn Olsen. 

Framherji’s key vessels, Fagraberg 
and Vesturvón, last year landed catches 
valued at 147 million dkk (19.8m eur). 
But like everyone in the pelagic business 
across the North Atlantic, the company 
has been forced to adapt to changes in 
the blue whiting fishery.

“The Faroese blue whiting quota in 
total is now only 41,000 tonnes. In our 
best year, Framherji alone had 76,000 
tonnes; in comparison our current share 
is only 16,000 tonnes.”

The Faroese pelagic fleet has gone 
from eight to five vessels in little more 
than a decade with every operator having 

had to adjust. While the newly awarded 
MSC certification of Faroese herring 
fisheries is seen as a positive develop-
ment, the mackerel situation is tense 
with demands for a larger share of the 
total allowable catch.

“It’s obvious that the Faroes has 
too small a share of the fishery at only 5 
percent,” Mr. Olsen said. “This does not 
reflect that the mackerel are now increas-
ingly abundant in Faroese waters and 
spend a longer time each year around 
the islands where they also eat a lot.”

“But this is a complex international 
issue that may take some time to settle,” 
he added. 

“Although we feel that our share of 
the mackerel fishery should be higher, I 
don’t think we should leave the present 
joint agreement. This has to be settled 
between the coastal states.”

Reduced opportunities on pelagic 
species meant that Høgaberg was sold to 
Iceland, while the crew were laid off and 
licenses transferred to Fagraberg.

“It simply wasn’t viable to keep 
Høgaberg in operation,” Mr. Olsen 
said. “But even with a combined fishing 
license, Fagraberg still spent more than 
four months idle last year.”

An ongoing debate within Faroese 
fishing and politics revolves around the 
longstanding exchange with Russia, in 

which Faroese factory vessels have access 
to Barents Sea cod in Russian jurisdic-
tion, while Russian vessels get blue whit-
ing in Faroese waters.

‘A BETTER 2010’�: Said Mr. Olsen: “Blue 
whiting used to be so abundant that we 
didn’t have the capacity to fish much of 
it—and we didn’t have a lot of interest 
in it either. Back in the 1970s it seemed 
an excellent bargain to let the Russians 
have our blue whiting in exchange for 
their cod.” 

ADJUSTING TO 
UNCERTAINTIES
With the 2010 outlook improved, Framherji has gone through tough 
adjustments to offset the impact from cuts in the blue whiting quota 
amid growing uncertainties over future opportunities.

But since then there have been 
changes with blue whiting becoming a 
more important species as raw material 
for fishmeal. This was followed by cuts in 
the years after international agreements 
were made to manage the blue whiting 
fishery. 

“Blue whiting became a far more 
commercially important species to ev-
eryone, not just the Faroese,” Mr. Olsen 
said. 

In addition to the pelagic sector, 
Framherji has interests in the Barents 
Sea cod fishery; the company’s factory 
trawler Vesturvón is one of three distant 
water filleters left in operation after two 
Faroese vessels were taken out of the fleet 
last year.

A toughening of relations between 
Russia and the Faroes could affect Fram-

herji’s activities, either at home or in the 
Barents Sea.

“We have seen the price of cod fil-
lets fall, which affects Vesturvón’s op-
erations,” Mr. Olsen said. “At the same 
time, relations with Russia have become 
more difficult.” 

A controversial arrest and detention 
of Skálaberg in Murmansk was the case 
in point.

“It was essentially unprovoked. 
There was no overfishing taking place. 
But such factors could make renewal 
of the agreements with Russia more 
fraught. There’s a lot of new uncertainty 
in the business and there are further 
changes afoot.” 

Meanwhile industry consolidation 
is likely to continue, Mr. Olsen said. 

“We have already seen consolidation, 

and we will undoubtedly see more, par-
ticularly in the longline fleet.”

Framherji’s longliner, the Stapin, 
has not been operating normally for a 
couple of years, which means the time 
has come to either put it back to work 
or sell it.

“Everyone in the business has had to 
make adjustments. Even our office staff 
has been reduced from four to three. But 
the changes we have made will make 
2010 a better year than 2009.”

Framherji
Toftagjógv 6, FO-650 Toftir

E-Mail: framherji@framherji.fo 
Tel.: +298 447 617

Managing Director:  
Anfinn Olsen

Fishing vessel ownership and 
operations, suppliers of fish and 
seafood products, business holdings.

Fillet freezer trawler:  
‘Vesturvón’ (2,114 GT)

Pelagic trawlers/purse seiners:  
‘Fagraberg’ (2,832 GT)

Longliner:  
‘Stapin’ (466 GT)

Frozen-at-sea products: Fillets of cod, 
haddock and other groundfish species; 
‘jap-cut’ redfish. Fresh iced products: 
Whole round gutted or filleted cod, 
haddock, other groundfish. Pelagic: 
Herring, blue whiting, capelin, mackerel.  

Partly owned subsidiary: 
Bergfrost cold storage facility

UK seafood trading company:  
Seagold, Hull

Framherji managing director Anfinn Olsen; 
pelagic vessel Fagraberg (above);  
longliner Stapin (right);  
factory filleter Vesturvón (far right).
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landed periodically, limiting range and 
requiring more frequent landings.

Norðborg’s factory deck can route 
herring through a variety of processes 
to produce butterfly fillets or single fil-
lets with or without skin. There are also 
options for other herring products at sea, 
including herring chunks for products in 
brine and deli herring.

Herring, mackerel, and blue whit-
ing can also be produced as headless, 
eviscerated or whole frozen fish, as re-
quired. Capelin is whole frozen on board 
as selling capelin fresh for roe production 
is not economically viable.

The prime winter mackerel season 
is still open to Norðborg as the RSW 
capacity on board can be used to deliver 

chilled catches to shore-based process-
ing plants, allowing the ship to operate 
as a tank vessel with catches sold via the 
usual at-sea auction system. This is the 
preferred option, but the opportunities 
are still there to catch left-over quota 
during the summer when the fish tend 
to be softer and have a higher oil yield.

“Much of the business challenges 
today are in managing the choices avail-
able,” said managing director Eyðun 
Rasmussen.

Norðborg finished last year with 
catches of 23,200 tonnes of fish that 
became 14,200 tonnes of finished prod-
uct—of which the bulk was herring fil-
lets, followed by J-cut herring and mack-
erel and some whole frozen blue whiting.

2010 started well with a trip on her-
ring followed by a first trip on capelin, 
generating catch values of 16 million dkk  
(2.15m eur) with a subsequent trip on 
blue whiting that was completed in as 
little as 12 days.

Alongside the Norðborg venture, 
Christian í Grótinum also purchased 
four of the pair trawlers that were left 
from the collapse of Maru Seafood in 
Klaksvík, which also included the Kósin 
processing plant. The trawlers were re-
fitted and brought up to standard with 
Nónhamar and Fjallshamar sold on to 
Vár in Vestmanna to replace an older pair 
team there, while Safir and Smaragd are 
now fishing on saithe. 

Meanwhile the Kósin facility was 
reopened when fishing company JFK 
purchased it.

“It’s too early to say yet, but saithe 
fishing could be an option to diversify 
our business,” Mr. Rasmussen said. “At 
least we’ve been able to help secure the 
raw material supply for Kósin.” 

Christian í Grótinum 
Klaksvíksvegur 77, FO 700 Klaksvík

www.cig.fo 
E-Mail: cig@cig.fo 
Tel.: +298 475611 
Fax: +298 475610

Managing Directors:  
Kristian Martin Rasmussen 
Eyðun Rasmussen 
Directors:  
Jón Rasmussen 
Bogi Rasmussen

Sales & Marketing: Pól Huus Sólstein

Pelagic fishing vessel owner and 
operator, exporter of seafood and 
fish meal. Species: herring, mackerel, 
horse mackerel, capelin, blue whiting.

Combined purse seiners/pelagic 
trawlers: Christian í Grótinum KG 690 
(1,920 GT) 
Norðborg KG 689 (2,351 GT)

2009 WAS A TUMULTUOUS year 
for Christian í Grótinum when the 

Klaksvík-based family business took de-
livery of the Norðborg, the most sophis-
ticated pelagic fishing vessel of its kind 
anywhere in the world. 

One year on, veteran skipper 
Kristian Martin Rasmussen said he was 
pleased with progress to date; since the 
new ship had sailed after Whitsun last 
year she had landed catches worth 100 
million dkk already at year-end.

“The new Norðborg has provided 
us with highly flexible production and 
while it has been very successful, it has 
been a sharp learning process,” Mr. 
Rasmussen said. 

The previous Norðborg played an 
important role in this development. That 
vessel had been a pioneer pelagic proces-
sor and over the years had been stretched 
and extended more than once—and the 

cost of yet another refit prompted Mr. 
Rasmussen and his sons to explore pos-
sibilities for a newbuilding.

“The experience with the old 
Norðborg was central to what we are 
doing now,” he said. “With the complex 
vessel we have now, all this would have 
been too much to learn from scratch.”

With licenses to fish on herring, 
mackerel, capelin and blue whiting 
across a variety of areas and seasons, the 
flexibility of the Norðborg compared to 
a conventional vessel becomes apparent 
with the list of options available.

One decision made during the de-
sign of the new Norðborg was to include 
a fishmeal plant. Although this was the-
oretically hardly a good financial move, it 

has proved to have been a wise step. Of-
fal processed from the factory deck into 
fish meal is exported to Chinese buyers 
or landed to Havsbrún in Fuglafjørður, 
which also buys all of Norðborg’s fish 
oil, said sales manager Pól Huus Sólstein. 

“The key to this production is to 
achieve a complete separation of oil to 
ensure that the meal is 100% dry,” Mr. 
Sólstein said.

SAVING LOCAL JOBS:  During its sev-
en months of operation in 2009, 
Norðborg’s reduction plant produced 
2,250 tonnes of meal and 1,175 tonnes 
of oil and without this capacity, offal 
would have to be stored in one of the 
RSW (refrigerated seawater) tanks and 

Whether fishing for herring, 
mackerel, blue whiting, 
or capelin—backed by 
specialized knowledge on 
operations and markets, 
flexible processing at sea gives 
pelagic flagship an edge in the 
face of limited catch quotas. 

STRONG START FOR NEW NORÐBORG
The new Norðborg in fishing action;  
Kristian Martin Rasmussen (bottom right); 
processing herring at sea (bottom left). 

http://www.cig.fo
mailto:cig@cig.fo
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BACKED BY THE EXPERTISE 
and muscle of the world’s larg-

est seafood company, Marine Harvest 
Faroes presents a convincing case for its 
product—farmed Atlantic salmon bred 
and grown in a place that offers the op-
timal nutrition and natural environment 
together with the most effective practice 
and legislation to prevent disease and 
pollution.

“It’s essentially about the marine en-
vironment in the Faroe Islands, which is 
also host to wild Atlantic salmon,” says 
sales manager Hans Jákup Mikkelsen. 

“It’s about the fact that our farmed salm-
on here is fed with marine feed made 
from fresh fish caught in the same en-
vironment; and it’s about superb prod-
uct quality achieved through the high 
levels of health and welfare enjoyed by 
this salmon.”

Founded in 2004, Marine Harvest 
Faroes is a subsidiary of Norway’s Ma-

rine Harvest Group, an international gi-
ant focusing on Atlantic salmon as well 
as white fish products. 

The Atlantic salmon is known for 
having two distinct habitats, freshwater 
rivers and ocean—it begins life in fresh 
water and later undergoes a physiologi-
cal transformation to enable it to live in 
salt water. Thus the wild salmon leaves 
its river of origin at juvenility and moves 
out to oceanic sea, only to return to its 
place of origin to spawn after a period 
of one to three years.

For wild Atlantic salmon spawned 
in Norwegian and Icelandic rivers, the 
waters surrounding the Faroe Islands of-
fer a natural oceanic home.

Mr. Mikkelsen says: “When salm-
on leave the rivers of Norway and Ice-
land, they swim to the Faroe Islands to 
grow. Hence the saying that the Faroes 
is their natural play ground. As for aqua-
culture, it’s a proven fact that the clean, 

cool waters and strong currents around 
these islands provide excellent condi-
tions for salmon farming.”

To produce high quality fish with 
the right content of Omega 3 fatty acids, 
marine feed is needed. This may not be 
self evident everywhere, however, as feed 
producers often add vegetables to their 
fishmeal products or replace marine oils 
with vegetable oils. 

It’s a different story in the Faroes.
“The feed we use is original fish 

feed,” Mr. Mikkelsen says. “The salmon 
we produce here are given a natural diet 
which includes high content of fish meal 
and where only fish oil is used. There-
fore the Omega 3 profile is high in our 
products.” 

FISH WELFARE: The source of the fish 
meal and fish oil used to feed most farmed 
salmon in the Faroe Islands is fresh fish 
caught in Faroese fishing grounds. 

According to Marine Harvest Faroes, the ideal place for Atlantic salmon farming has to be close to the natural home 
of the wild species—and to include a diet consisting of marine feed sourced in the fish’s own natural environment.

MAKING SALMON THRIVE
“It takes less than 3 weeks from the 

point where the raw material is caught at 
sea until the feed is processed and con-
sumed,” Mr. Mikkelsen says. 

The regulation governing fisher-
ies in Faroese waters is known to be 
one of the world’s most rigorous and 
respected, with key emphasis placed 
on sustainability—by necessity, as fish-
ing has long been the mainstay of the 
Faroese economy. Fisheries science and 
international cooperation play a major 
part, Mr. Mikkelsen points out.

 “The marine feed sourced here is 
made from raw materials taken from 
sustainable resources fished in Faroese 
waters with catches based on scientific 
recommendations and international 
agreements.”

After having struggled earlier with 
disease and pollution issues, the Faroese 
have implemented what is believed to 
be the world’s toughest legislation on 
aquaculture. The aquaculture industry 
has been through a period of consoli-
dation and fish farmers agree that the 
measures taken have cleared the way for 
today’s success in the business.

One of the implications is the man-
datory process of generation based pro-
duction with extensive fallow periods to 
prevent the spread of disease and stop 
organic pollution from accumulating on 
the seabed under or nearby fish farms. 

After a maximum 16 months in the 
sea cage, the fish has to be harvested, 
with all equipment removed and cleaned 
before fish is restocked following the fal-
low period. 

Another aspect of the legislation 
involves health surveillance based on 
monthly site visits by the inspection au-
thorities. Pollution is closely monitored 
by frequent sampling of the seafloor, a 
key determinant for the maximum bio-
mass stocked. 

“Our salmon has good appetite 
at all times and has no diseases,” Mr. 
Mikkelsen adds. 

“We use no antibiotics and the aver-
age population density in the on-grow-
ing cages is below 10 kilograms per cubic 
meter. To ensure its wellbeing the fish is 
never graded at sea.”

Marine Harvest Faroes 
Ternubrekkan 1, FO-695 Hellur

www.marineharvest.com 
E-Mail: sales.faroes@marineharvest.com 
E-Mail: office.faroes@marineharvest.com 
Tel.: +298 444 733 
Fax: +298 444 759

Managing Director: Ragnar Joensen 
Sales Manager: Hans Jákup Mikkelsen 
Sales and Logistics: Arne Winthereig

Farming of Atlantic salmon, from 
smolt to processing of finished 
products. Main products: Atlantic 
salmon, head-on gutted.

Fully owned subsidiary of 
Marine Harvest Group.

Marine Harvest is the world’s 
leading seafood company, offering 
farmed salmon and processed 
seafood to customers in more 
than 70 markets worldwide.

Manager director Ragnar Joensen, centered,  
with sales manager Hans Jacob Mikkelsen, right,  

and Arne Winthereig, sales and logistics;  
underwater picture of farmed salmon (top left).
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Progress in the 
maritime sector 
could be key to a 

swift recovery in the 
Faroes, spearheaded 

by infrastructure 
development and 

offshore oil and gas—
yet unexpected levels 

of success in some 
areas highlight gaps 

in the legislation.

SCRAMBLE 
TO COPE

WHEREAS AWARENESS of the financial crisis of 2008 spread in-
stantaneously throughout the world, triggered by news of the Lehman 
collapse, the actual effects in financial terms are taking time to filter 

through at varying pace, depending on business sector, geography, and socio-
economic reality. 

The Faroese are generally speaking well aware of international affairs, yet at 
the same time popular consensus would have it that socio-cultural changes oc-
curring in the Western world usually happen 20 years later in the Faroe Islands. 
That perception may have changed considerably in recent years, however, with 
any 20-year gap dramatically reduced in tandem with the spread of new tech-
nologies, online social networks, and any number of factors collectively known 
as globalization.

As for the Faroese economy, the slide into recession several months into 2009 
was inevitable, although the severity experienced, at least so far, has been little com-
pared to what neighboring countries have been through, most particularly Iceland.

As banks tightened their credit policies and the urge to hold back gripped 
leaders at all levels, something reminiscent of a state of limbo seemed to engulf 
much of the business community, weathering the storm.

Come 2010, the situation seemed much improved. In fact, since 2008, signifi-
cant developments have been taking place, not least in road and port infrastructure 
and in the maritime sector, so much so that bringing maritime regulations up to 
international standards has become high priority.

UNDERWATER, OVERHEAD: The most significant infrastructure development 
project—indeed, the largest single project ever to be undertaken in the Faroes—is 
the 1 billion dkk (134.37 million eur) submarine tunnel system known as the 
Skálafjarðar Tunnilin (the Skálafjord Tunnel). With final permission to proceed 
expected in the first half of 2010, the system will interconnect the eastern and 
western sides of the Skálafjord with the capital Tórshavn, saving commuters time 
and money while reducing emissions and maintenance costs. A very large propor-
tion of the population of the Faroes is poised to reap the benefits as most of Eysturoy 
and Klaksvík, in addition to the Tórshavn region, will be affected. Interestingly, 
the initiative came from the communities around the Skálafjord—Runavík, Toftir, 
Strendur, Skála—with construction project and financing to be undertaken by a 
consortium of private and municipal interests. 

Another project which has been underway for a long time is the extension of 
the Faroe Islands’ only airport. Construction work was set to begin in the spring 
of 2010, around the time this publication went to press, to be completed by the end 
of 2011. The 412 million dkk (55m eur) project, mostly funded by the ‘Investment 
Fund for the Faroe Islands’—i.e. old Marshall Plan money—will add 550 meters 
to the existing 1250-meter runway and expand the airport terminal.

Vagar Airport chief executive Dávid R. Hansen told the Faroe Business Re-
port: “The extension is a significant leap forward and will make it possible for the 
airport to handle larger aircraft. This in turn will enable operators to bring larger 
numbers of passengers per flight, which again will generate more revenues per 

By Búi Tyril

MARITIME & RELATED INDUSTRIES
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flight. That, we believe, will ultimately 
make it possible for airlines to offer tick-
ets at lower prices.”

The envisioned perspective: the 
extension of the airport will help boost 
tourism, making flights to and from 
the Faroe Islands less costly, attracting 
new operators to allow for competition 
among airlines. 

While an 1,800-meter runway will 
certainly enable more types of aircraft 
to land and take off at Vágar, which in 
turn means potentially more passengers 
per flight, skeptics point to a darker side: 
that this may, in the absence of competi-
tion, lead to less frequent flights and no 
reduction of ticket prices as investments 
in new and larger aircraft will have to 
be paid for.

Still, as protagonists argue, higher 
capacity will by itself at least constitute 
progress and make it practically possible 
for operators to generate more revenue.

Only a few hundred kilometers 
southeast of Faroe, Scotland’s Loganair, 
a Flybe franchise carrier, has built an air 
traffic infrastructure that interconnects 
Shetland, Orkney, the Western Isles, 
and the Isle of Man with mainland Scot-
land and England as well as Northern 
Ireland and the Channel Islands. While 
some of the routes included can hardly 
be operated on a purely commercial basis, 
the system has received government aid 
to secure its financial basis.

RAISING THE BAR: Meanwhile off-
shore oil and gas exploration activities 
continue with significant action taking 
place in Faroese territory within the next 
three years: this summer’s drilling of the 
Anne-Marie prospect operated by Eni, 
followed by two more exploration wells 
operated by Statoil. 

For the Port of Runavík—and in-
deed for the Faroese community as a 
whole—such commitments by them-
selves are seen to promise important 
economic input. 

Yet Runavík’s larger vision involves 
an international supply base that will ca-
ter to the oil and gas industry in areas 
beyond the Faroes, most notably West 
of Shetland on the UK side of the border.

 “Activities in the Faroese Con-
tinental Shelf are still very limited,” 
said Eli Lassen, managing director of 
Runavík’s Atlantic Supply Base. “What 
we should consider, however, is that 
the Faroes are located strategically in 
relation to oil and gas fields in the UK 
Continental Shelf as far as concerns op-
erations West of Shetland and elsewhere 
in the northern North Atlantic including 
northeast Iceland.”

Recent developments in the Faro-
ese ports and shipping sector include the 
new container terminal at Kolla fjørður 
and harbor developments at Fugla fjørður 
featuring a new bunker facility. While 
these increase the capability of the Faroe 
Islands to become a player in the mari-
time industry, both Kolla fjørður and 
Fuglafjørður have been hit by drastic 
cuts in the quota for the internationally 
managed blue whiting fishery. 

This damage could be offset by 
Kolla fjørður’s newly reopened process-
ing plant for pelagic food fish and the 
surprising success of Fugla fjørður’s new 
bunker facility. 

The latter, however, has alerted au-
thorities to review aspects of maritime 
regulations, in particular with regard to 
contingency planning and emergency 
management, including questions of 
liability in connection with marine pol-
lution.

Further highlighting the Faroe 
Islands’ maturing maritime sector, the 
country’s open ship registry, the FAS, 
has been given a dedicated office and 
staff to support its efforts to attract in-
ternational merchant fleets. 

Said FAS managing director Tom-
my Petersen: “We’ve built an uncom-
plicated, competitive, and transparent 
registry that is managed by a lean orga-
nization, offering shipowners a service 
that is smooth and effective.”

WHEN IT COMES to shipping and re-

lated safety measures, environmental pro-

tection, contingency planning, and emer-

gency management, Faroe Agency partner 

Karl-Erik Reynheim is exceedingly clear 

about his views: the Faroe Islands urgently 

needs to upgrade. 

Together with officials from the Faro-

ese Government, Mr. Reynheim is push-

ing for a series of maritime regulations, the 

first of which are forthcoming as pollution 

incidents occurring in connection with 

bunkering become subject to more clearly 

defined rules.

Mr. Reynheim said that as a profes-

sional working for the country’s leading 

shipping agency, he sees it as his obligation 

to try to help improve the situation.

In a bid to reform the current legis-

lation on marine pollution, the Ministry 

of the Interior submitted a new directive 

proposal to hearing in early March.

Said Mr. Reynheim: “I worked for 

many years in international shipping for 

a major oil company and it was a serious 

learning experience when the Amoco Ca-

diz oil spill happened. They then intro-

duced a safety management policy which 

since resulted in the best accident statistics 

among the top international oil companies 

in the world. They would never be associ-

ated with disasters without being able to 

prove afterwards that they had done ev-

erything in their power to prevent it from 

happening. 

“This mentality has long been setting 

the agenda in the world of shipping and it’s 

very important for the Faroe Islands to up-

grade its maritime regulations accordingly. 

We want a competitive maritime sector and 

no disasters, so it’s our responsibility to 

take all possible preventive measures and 

at the same time be prepared in case, God 

forbid, the worst should happen.”

Referring to arrangements in e.g. 

Shetland and Norway, Mr. Reynheim said 

that specific routes for large marine vessels 

must be mapped out with access to remain-

ing areas restricted. 

“The combination of bad weather 

and large ships close to shore is dangerous, 

whether it’s laden tankers or cruise liners 

carrying passengers. We need to set limits 

regarding how close to the coastline such 

vessels are allowed and along which routes 

they may sail. Also, we need legal provi-

sions and an adequate rescue infrastructure 

to be able to seize control of a vessel should 

that be necessary in the face of potential 

danger.” 

As for regulation of emissions, Mr. 

Reynheim said the Faroes should consider 

ratifying EU Directive 2005/33/EC to 

limit the amount of sulfur content in ma-

rine fuel. Standard requirements regarding 

pilotage and towage likewise need to be 

formulated, he added.

“We’ve already had a few minor inci-

dents and these should be seen as lessons. 

It’s time we take action now.”

MARITIME REGULATIONS:  
INT’L STANDARDS WANTED
Adjusting to business environment changes, Faroe Agency pushes for 
improved contingency planning in the Faroe Islands, awaiting new 
legislation on marine pollution and liability in cases of accidents.

Faroe Agency
PO Box 270, FO-110 Tórshavn

www.faroeagency.fo 
E-Mail: faroeagency@faroeagency.fo 
Tel.: +298 351990 
Fax: +298 351991

Managing director: Árni Dam, 
Honorary Consul of Russia

Shipping agency, ship management 
company; specializing in serving 
vessels calling at Faroese ports.

Manning, technical management, 
forwarding, chartering, operations 
management, representation. 

All types of ship calls—freighters, 
tankers, support vessels, fishing vessels. 

Arrangements for supplies, 
bunkering, repairs, health care, 
safety related issues.

Faroe Agency managing director Árni Dam.  
Top: from left to right, Sergey Lutov,  
Karl-Erik Reynheim, Maria í Akrabyrgi, 
Alexander Kuzkin.

Balance of External Trade in Million DKK
Import Export Balance

2009 4,189 4,073 -116
2008 5,013 4,323 -690
2007 5,282 4,005 -1,278
2006 4,649 3,745 -905
2005 4,261 3,586 -675
2004 3,734 3,668 -66
2003 4,641 3,908 -733
2002 3,896 4,235 339
2001 4,158 4,281 122
2000 4,308 3,832 -476
1999 3,300 3,270 -30
1998 2,602 2,934 332
1997 2,370 2,575 205
1996 2,150 2,424 274
1995 1,792 2,026 234
1994 1,566 2,076 511
1993 1,426 2,132 707
1992 2,001 2,639 638
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“We can provide complete systems 
for fishing boats including factory vessels, 
as well as fitting out shore-based pro-
cessing facilities; the grading system is 
adaptable for applications such as saltfish 
production, fresh fish and salmon pro-
duction, and for specialized roles such 
as on board research vessels.”

Alongside the company’s ventures 
into the world of advanced processing 
systems, MEST’s traditional role as a 
shipbuilder and repairer is still a main 
pillar of its business and set to stay that 
way, building on the Faroe Islands’ re-
mote yet central position in the middle 
of the North Atlantic.

Two years ago the company was re-
named MEST to signify its expertise in 
mechanical, electrical, steel and timber 
fields, and to gather all units under one 
umbrella.

According to Mr. Olsen, the new 
identity brings a cohesiveness to the 
business that had been lacking follow-
ing company acquisitions over the years, 
and while giving overseas customers a 
more memorable and easily pronounce-
able name, it has also retired the former 
Tórshavn-centric name of Tórshavnar 
Skipasmiðja (FaroeYard).

“The new name has helped bring all 
of the divisions of the company—MEST 
Yard, MEST Processing, and MEST 
Service—under a single identity,” Mr. 
Olsen said.

In the last few years MEST has 
delivered a number of smaller fishing 
vessels and some fish farm tenders for 
local owners, as well as supplying a pair 
of offshore industry support vessels. 

Currently there are hopes that an order 
might be forthcoming from the Faro-
ese government for a new research ves-
sel to replace the Ministry of Fisheries’ 
elderly Magnus Heinesen. According to 
Mr. Olsen, there is also hope of another 
specific newbuilding order in the near 
future.

Most of the steady work, how-
ever, comes from repairs. With yards 
in Tórshavn, Skála, and Vestmanna, 
MEST also has docking capacity to ac-
cept even the largest fishing vessels.

“We are attracting work from over-
seas and we can offer top quality service 
to our Norwegian, Danish and Russian 
customers, as well as Faroese operators,” 
Mr. Olsen said. He added that this is an 
area of activities that has seen significant 
investment, such as in the dry dock at 
Skála and the 1700-tonne slipway there.

Another example is new equipment 
that measures even the slightest varia-
tions in vibrations to pinpoint upcoming 
faults on board ships before they become 
a problem. “This is working on the prin-
ciple that prevention is better than cure,” 
Mr. Olsen said. 

While the difficult situation in 
Iceland has currently made yards there 

more competitive, MEST is still able to 
compete favorably with Norwegian and 
Danish shipyards. “Our objective is that 
Faroese vessels should be able to source 
all of their repairs and maintenance in 
the Faroes with the best quality work 
carried out at competitive prices.”

MEST
J.C. Svabos Gøta 31, FO-100 Tórshavn

www.mest.fo 
E-Mail: info@mest.fo 
Tel.: +298 301100 
Fax: +298 301101

Chief Executive Officer: Frithleif Olsen

Shipbuilding, conversions, repairs, 
maintenance, related services; design 
and production of processing equipment 
for the seafood industry.

Divisions:  
MEST Yard, MEST Processing, 
MEST Service, PAM Offshore Service

Tórshavn: 
Berth length 200 m,  
Two slipways 2500 mt + 1000 mt,  
Two construction halls,  
Mobile cranes.

Runavík: 
Design and manufacturing of processing 
lines and filleting tables made of 
stainless steel, inc. gutting machines, 
automated systems e.g. grading.

Skála: 
Berth length 400 m,  
Dry dock 115 m,  
Slipway 2000 mt,  
Construction hall,  
Mobile cranes.

Vestmanna: 
Slipway 800 mt,  
Mecanical workshop, storage.THE FAROESE shipyard company 

MEST is diversifying its business 
by placing added emphasis on advanced 
fish processing equipment. With consid-
erable resources put into the  Processing 
business unit, a significant part of the 
company’s projected growth is being 
linked to the development of high-tech 
equipment for fish processing systems 
both ashore and at sea.

A prototype auto feeder for an 
Eysturoy-based saltfish producer has 
been patented and is undergoing rigor-
ous testing under real conditions on the 
factory floor. According to MEST chief 
executive Frithleif Olsen, the customer 
is happy with the solutions that MEST 
Processing’s technicians and designers 
have come up with to build automated 
strategies for reducing manual labor.

“The system places fillets to be salted 
into the tubs automatically, so this is a 
labour-saving device that also increases 
productivity while improving quality,” 
Mr. Olsen said.

This is just one example of the so-
phisticated equipment that MEST Pro-

cessing is working with as it reaches into 
computer technology while extending its 
marketing towards a more international 
clientele.

“We also have a new electronic 
grading system that uses 3D imaging 
and color scanning to detect color di-
vergences or spots in fillets to provide 
more reliable grading and greater choice 
of size categories,” Mr. Olsen said.

“There is no need for weighing with 
this system, and it has also been shown 
to increase workflow through process-
ing lines by as much as 50 percent. The 
software that runs these new systems 
can also be maintained remotely via an 
internet link.”

“There really are no limits,” Mr. 
Olsen added. “It’s only a question of 
knowledge...”

Alongside its traditional role as a shipbuilder and repairer, MEST has grown into a multifaceted 
company with a growing interest in high-tech equipment for fish processing on land and at sea.

MEST PUSHES OUT 
THE BOUNDARIES

View of the slipway at Tórshavn; 
CEO Frithleif Olsen (right); 
processing equipment (bottom left);
the dry dock at Skála (bottom right).
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FAROESE FISHING gear ma-
jor Vónin has maintained a pool 

of knowledge and skill around pelagic 
fishing that the company is now seeing 
an increasing demand for. According to 
Jógvan S. Jacobsen, head of pelagic sales, 
the nature of the pelagic business is one 
of steady change—not surprisingly in a 
sector that bases its activities on migra-
tory species.

“For a number of years there was a 
lot of focus on blue whiting and pelagic 
trawl gear to catch it,” Mr. Jacobsen said. 

“Now that blue whiting quotas have been 
cut to their lowest ever levels, there is 
less demand for such gear; instead we 
see a growing demand for gear for horse 
mackerel, while gear for herring and 
mackerel fishing has been in constant 
demand for years.” 

As herring, mackerel, blue whiting, 
and capelin are caught in northern Eu-
ropean waters, Vónin’s market for the 
purse seine and trawl gear used in such 
fisheries is largely domestic and regional. 
With horse mackerel, however, one of 
the challenges is the fact that the fishing 
operations take place in a very different 
part of the world.

“Herring, mackerel, blue whiting, 
capelin—all this fishing is right on our 

doorstep, and much of the catch is land-
ed here and in neighboring countries,” 
said sales manager Søren Havmand. 

“Horse mackerel is an entirely dif-
ferent story, with many factory vessels 
fishing in the Southern Pacific; at that 
kind of distance, that calls for a whole 
new approach to service and supplying 
spare parts.” 

Owing to high fuel prices, there has 
been a renewed interest in purse sein-
ing for catching herring, mackerel, and 
capelin close to the surface.

“Compared to pelagic trawling, 
purse seining is a highly fuel-efficient 
method, and an added advantage is that 
quality is also better,” Mr. Havmand 
said. “Norwegian processors are pre-

pared to pay a premium for purse-caught 
mackerel in particular.” 

According to reports (early 2010), 
the Norwegian fleet was catching 50,000 
to 100,000 tonnes of herring a week—
much of which comes from vessels that 
rely on purse seining for most of their 
year’s fishing.

INNOVATION:  As most of the Faroese 
fleet’s newest and finest vessels fish with 
Vónin pelagic trawls and purse seine gear, 
the company is now working on taking 
its expertise in this field to other markets 
as well.

“This is gear that works well and 
we have a strong track record,” said Mr. 
Havmand. 

VÓNIN ADVANCES IN PELAGIC 
FISHING GEAR

Vónin’s international reach 
increases as the company focuses on 
fuel economy and environmentally 
friendly fishing gear—with 
successful purse seine nets and 
pelagic trawls attracting vessel 
owners from across the world.

“The skippers of Norðborg, Fagra-
berg, Jupiter, and Finnur Fríði have all 
expressed their satisfaction with the gear 
we have supplied for them and now the 
new Tróndur í Gøtu has also been fitted 
out with a full package of purse seine and 
pelagic trawl gear from us.”

Mr. Jacobsen added: “We have 
been supplying the Faroese fleet with 
both purse seine and trawl gear for many 
years.” 

This is nonetheless a highly com-
petitive market and purse seine gear is 
labor-intensive to produce with a great 
deal of precision handwork involved. 

“For a number of years we have had 
a successful working relationship with 
manufacturers that produce the netting,” 

Mr. Jacobsen said, explaining that the 
materials used are top-quality nylon for 
the body of the net, with production 
carried out under strict supervision of 
Vónin’s own technicians.

“The gear is inspected when it ar-
rives in the Faroes at our Fuglafjørður 
net loft and final assembly is completed 
here. With the cooperation we have with 
our partners, we’re able to maintain the 
traditional Vónin quality, while at the 
same time we can offer highly competi-
tive prices.”

Mr. Jacobsen said that there are 
opportunities for vessel owners in the 
UK, Iceland, Denmark, and elsewhere to 
take advantage of the experience Vónin 
has at its disposal, with the gear custom-
designed and built to suit each skipper’s 
requirements and the vessel’s dimensions.

Vónin has grown into a fully in-
ternational operation that reaches far 
beyond the Faroe Islands, with subsid-
iaries and partner companies across the 
Atlantic.

Innovation has always been an in-
tegral part of the business and over the 

years a growing number of research and 
development projects have been under-
taken in cooperation with marine re-
search institutes. 

“It is expected that the use of envi-
ronmentally friendly bottom trawls will 
become increasingly mandatory,” said 
Vónin’s managing director Hjalmar 
Petersen. “As trawlmakers we have a 
responsibility to continually come up 
with new designs and solutions.”

Vónin
Head Office: 
Bakkavegur 22, FO-530 Fuglafjørður

www.vonin.com 
E-Mail: info@vonin.com 
Tel.: +298 474200 
Fax: +298 474201

Managing Director: Hjalmar Petersen

Developer and manufacturer of fishing 
gear for the international markets.  
Reseller of related products. 

Advice, international service, repairs. 
Own net lofts with sea terminals at 
Fuglafjørður, Tórshavn, Nuuk, Sisimiut. 

Offices: Faroe Islands, Greenland, 
Canada.

Bottom trawls  
Shrimp trawls 
Midwater trawls 
Semi-pelagic trawls 
Purse seine nets 
Nets for fish farming 
Sorting grids, nets 
Trawl doors 
Ropes, wires, twines 
Chains, shackles 
Spare parts 
Accessories

Delivering purse seine  
gear at Fuglafjørður;
Søren Havmand, left, with  
Jógvan S. Jacobsen (below);
pumping in blue whiting  
from pelagic trawl (bottom left).
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NOT LONG AGO, when the 
Port of Fuglafjørður invested to 

build a new bunker terminal, a number 
of skeptical voices questioned the eco-
nomic wisdom of such a commitment. 
Traditionally, bunker services in the 
Faroes Islands have not been associated 
with large-scale business aimed at the 
international maritime market. With a 
water depth of 14 meters alongside the 
terminal, the project seemed almost ex-
cessive as, practically speaking, no ship 
has a draft that requires anything near 
that depth—or so the argument went.

Fast forward to spring 2010. Less 
than two years after Fuglafjørður’s new 
bunker service opened the valves, dis-
senting voices have turned silent. As an 
increasingly steady stream of large ships 
call at the port, economic reality has tak-
en on a much-needed new dimension in 
the face of rougher financial times. 

A tangible example of a worrying 
trend is seen in the falling frequency and 
tonnage of landings to the Havsbrún 
fishmeal factory, Fuglafjørður’s most 
important source of revenue since 1967. 
The port is still one of the world’s lead-

ing as far as concerns pelagic fisheries, 
with a wide range of essential services 
offered to vessels from a large number of 
countries—from production of fish meal 
and oil through cold storage of food fish 
to repairs and supplies of fishing gear, to 
name some. 

A well sheltered natural harbor 
and the deepest port in the Faroes, 
Fuglafjørður’s throughput totaled some 
100,000 metric tons in 2009, a very 
significant drop from two years earlier. 
However, according to the port author-
ity, the Municipality of Fuglafjørður, the 
volume is expected to increase in 2010 
as a result of an improved first quarter 
for fish meal and, likewise, because of a 
steady rise in fuel bunkering.

“Most of our port activities relate 
to the pelagic fishing industry and we 
expect this to remain so in the foresee-

able future,” said the mayor, Sigurð S. 
Simonsen. 

“However, indications are that the 
volumes of fish landed for reduction are 
generally decreasing in this part of the 
world. In regard to this trend, respon-
sible thinking requires that proactive 
measures be taken to offset it. For this 
reason we are preparing to further de-
velop harbor facilities and to support ef-
forts that may help broaden the scope of 
existing business areas.” 

FOOD FISH:  A key determinant of how 
developments are likely to be prioritized 
is the unexpected level of success expe-
rienced by the new bunker facility. 
While the old marine diesel and marine 
gas oil (MDO/MGO) bunker service 
had a capacity of 4,000 metric tons, the 
new facility has a total capacity of 20,000 
mt., offering customers the full spectrum 
of heavy fuel oil, from IFO 30 to 380, 
and any blends. 

“Bunker traffic took off almost im-
mediately after the new facility opened,” 
Mr. Simonsen said. “The level of traffic 
has risen to a surprising degree, and we 
have noted that large ships are calling 
more and more frequently. We’re also 
receiving queries from very large vessels 
with a draft exceeding 14 meters, which 
is being taken into account in our cur-
rent development plan where the bunker 

terminal will be extended further to have 
water depths of 28 m. alongside. With 
that in place, even the world’s largest 
supertankers will be able to call at the 
Port of Fuglafjørður.”

While the Fuel Quay thus will be 
extended by 80 to 90 m., the neighboring 
Cold Quay will likewise be extended by 
75 m. to cover part of the area between 
the cold store Bergfrost and Havsbrún. 
Within this area, the municipality has 
decided to invite foreign and domestic 
investors to set up a new processing fa-
cility for pelagic food fish. A prospectus 
was about to be produced as this publica-
tion went to press, targeting investors in 
the Netherlands and elsewhere, with the 
idea of attracting both foreign and local 
participation.

“I believe it could mean a great deal 
for the future of this community to be 
able to generate higher value from catch-

es. A processing plant for pelagic food 
fish would be a natural step for the indus-
trial environment here, and would make 
Fuglafjørður a more comprehensive cen-
ter for the pelagic fishing industry.”

In a separate development, sea-
food processing was set to resume in 
the spring of 2010 after the formation 
of a joint venture between Faroe Seafood, 
Faroe Farming, and Havsbrún, focusing 
on portions of farmed salmon.

Port of Fuglafjørður
Fuglafjarðar Havn 
Harbor Office, FO-530 Fuglafjørður

www.fuglafjordur.fo 
E-Mail: pof@online.fo 
Tel.: +298 444054 or 212054 
Fax: +298 445154

Harbormaster: Dánjal Klakk

Leading pelagic fishing industry port 
with approximately 1000 meters of total 
quay length; quayside depths up to 14m.  

Excellent natural harbor, accessible 
in all weather conditions.

Facilities include fish meal, oil and feed 
production plant, cold storage, trawl 
and purse seine net manufacturing 
and repairs, mechanical workshops 
inc. authorized Baader processing 
machinery maintenance, electrical 
repairs, hydraulics, provisioning. 

Bunkering: MGO, HFO, blends.

Faced with the prospect of 
dwindling fishmeal production, 
the Port of Fuglafjørður looks 
to diversify in future—with 
seafood processing returning to 
prominence and fuel bunkering 
poised to become a major 
economic activity.

COMPLEMENTING 
INDUSTRIAL 
FISH

The mayor of Fuglafjørður,  
Sigurð S. Simonsen;
pelagic vessel taking fuel (bottom left);  
the 228 meter King Darwin  
berthed (bottom center);
typical scene at the port (bottom right).
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TRANSPORT AND LOGISTICS 
company Faroe Ship, one of the 

most long-established organizations in 
the Faroe Islands, has undergone far-
reaching change in the last few years 
to consolidate its business. Since its 
formation in 1919, the company has 
epitomized Faroese initiative and inde-
pendence, founding the Faroe Islands’ 
first regular overseas connection—a 
passenger and freight line that had vast 
implications for the development of the 
Faroese economy throughout the 20th 
century. 

Faroe Ship eventually abandoned 
passenger traff ic to concentrate on 
cargo services. Today, following a se-
ries of acquisitions and mergers made 
between 2004 and 2006—including its 
own purchase by Iceland’s Eimskip—the 
company offers a more comprehensive 
and globally oriented service than ever 
before, according to managing director 
Jóhanna á Bergi.

“It’s been an eventful four years 
since I took office,” she says. “One ma-
jor challenge has been to integrate ser-
vices offered by merged units and create 

a coherent business concept from all the 
different parts. We’ve come a long way 
toward achieving that goal although 
organizational change is not something 
that happens just by the stroke of a pen; 
it’s a natural process of ongoing adjust-
ments.” 

Ms. á Bergi’s came to represent a 
generational shift when her predecessor 
of three decades, Mr. Árni Joensen, now 
chairman of the board, left the position 
to give room for the young lady in 2006.

Changes have been manifold. First, 
the 2004 merger with Eimskip had cre-
ated an entirely new situation in which 
Faroe Ship had become an integral part 
of a large North Atlantic transportation 
network. Second, acquisitions in the 
domestic trucking market were giving 

the company key advantages through 
utilizing the highly developed road in-
frastructure in the Faroe Islands, where 
submarine tunnels are fast replacing 
inter-island ferry connections. 

PRESERVING IDENTITY: In this way 
the company’s two aging freight ships 
could be sold and replacements arranged 
in line with Eimskip’s existing systems 
to make optimum economic use of re-
sources. Owing to major developments 
meanwhile in the Faroese road network, 
domestic sea routes could be shut down 
together with a few outlying offices and 
warehouses.

Faroe Ship is in a leading position 
in the Faroese market, with five weekly 
shipments from Tórshavn direct to 

After undergoing dramatic 
change in the wake of strategic 
acquisitions, the largest 
transport and logistics provider 
in the Faroe Islands re-emerges 
as a force to be reckoned with 
in the age of globalization and 
consolidation.

ports in Iceland, Scandinavia, the UK 
and Continental Europe and via those 
ports, with links to Asia, Africa, Ameri-
ca, Middle East, Russia, and the Baltics. 
The company operates the country’s larg-
est fleet of trucks, a modern truck termi-
nal, a state-of-the-art warehouse facility, 
and a cold store offering landing services 
for fishing vessels. Convenient access to 
a large fleet of containers, whether stan-
dard or e.g. refrigerated, gives custom-
ers further reason to choose Faroe Ship, 
whether for import or export. 

Faroe Ship also runs a forwarding 
and airfreight division, known as Faroe 
Express. Services include collection of 
goods at factory or warehouse, marking 
and preparation of shipments for trans-
port, seeking out most favorable rates, 

freight insurance, customs clearance, 
and more.

In addition, the company offers 
maritime agency services on behalf of 
other shipowners and liner operators, 
including port agency and liner agency 
services. Services offered include port 
clearance for all types of sea vessels, 
supplies, waste, repairs, crew changes, 
bunkers and provisioning, to name some. 

“Faroe Ship is an exciting business 
that requires constant adaptation to cus-
tomer demands and continuous product 
and market development,” Ms. á Bergi 
says. 

“We’ve gone through a sequence of 
rearrangements in order to streamline 
the organization and make operations 
effective, efficient, and profitable. This 
means we can now focus more on our 
core business, which is providing a total 
transport and logistics solution to Faro-
ese exporters and importers. Because 
we’re part of a large network our reach 
is global—wherever in the world the 

destination or the source, we’ll get it to 
or from there.”

Irrespective of recent changes 
made to the organization including the 
increasing internationalization of the 
business, keeping the Faroese identity 
intact remains a priority at Faroe Ship, 
Ms. á Bergi says.

“This is an organization with a 
proud history and we should strive to 
reflect and carry forward the values that 
built the company—customer service, 
dynamism, reliability, and expertise in 
our field of work. Always developing yet 
at the same time preserving the Faroe 
Ship identity is important for our staff, 
our clients, our stakeholders, all of us.”
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Grundatangi

Vestmannaeyjar

Rey arfjör ur

órshöfn

Aahus

Grimsby

Immingham

Hamburg

Bergen

Alesund

Trondheim

Sortland Tromsö

Hammerfest

Kirkenes

Stavanger

Fredrikstad

Helsingborg
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Rotterdam

Murmansk

USA and Canada

Faroe Ship
PO Box 47, FO-110 Tórshavn

www.faroeship.fo 
E-Mail: info@faroeship.fo 
Tel.: +298 349 000 
Fax: +298 349 001

Managing Director: Jóhanna á Bergi

Shipping, domestic and international 
transportation and logistics services. 
Five weekly shipments from 
Tórshavn direct to ports in Iceland, 
Scandinavia, the UK and Continental 
Europe and via those ports, with 
links to Asia, Africa, America, Middle 
East, Russia, and the Baltics.

Business units: •Imports •Exports 
•Faroe Express •Domestic Trucking 
•Shipping Agency •Cold Storage 
•Warehousing •Supply Base

Loading container vessel Blikur; 
Faroe Ship’s management team—from  
left Halgir D. Olesen, Bogi P. Nielsen,  
Jákup Christiansen, Jóhanna á Bergi,  
Rene D. Olesen, and  
Kaj M. Petersen (below);  
Eimskip service route map (bottom left).

 ‘OUR REACH IS  GLOBAL’
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OVERALL FREIGHT and pas-
senger traffic to and from the 

Faroese capital of Tórshavn has virtu-
ally stayed unscathed by the current 
economic downturn, according to the 
port authority. With a new connection 
to England recently added following the 
shutdown of a traditional route to Scot-
land, container lines to Iceland, the UK, 
Scandinavia, and Continental Europe 
remain fully operational, while cruise 
liner tourism appears to have stabilized 
at 40 to 50 calls per year.

“Tórshavn remains attractive as 
a hub,” said harbormaster Jónsvein 
Lamhauge. 

“Generally speaking, volumes of 
both imported and exported goods have 
fallen somewhat over the past two years 
but we have retained most of the busi-
ness. The three major freight carriers 
make several calls per week and while 
one of the UK services was shut down 
a couple of years ago, it was replaced by 
a new one.”

Those three operators are Faroe 
Ship (Eimskip), Samskip, and Smyril 
Blue Water. 

The two first offer regular container 
services between the Port of Tórshavn 
and ports in Iceland, the United King-
dom, Scandinavia, and the European 
Continent, while Smyril Blue Water of-
fers a year-round ro-ro (roll-on/roll-off) 
service between Tórshavn and ports in 
Denmark and Iceland.

Many seafood exporters have their 
shipments moved by truck to the Port 
of Tórshavn from where the goods are 
taken on board outbound container lin-
ers or ro-ro ferries.

Whereas an estimated 40 percent 
of the 48,000 strong population of the 
Faroe Islands resides in the Municipal-

ity of Tórshavn, about two-thirds of 
all imported cargo is consigned to the 
Tórshavn municipal area. 

The area has extended well beyond 
the town of Tórshavn after municipal 
consolidation has seen several merg-
ers and annexations over the past two 
decades, including the incorporation of 
Kollafjørður into the Municipality of 
Tórshavn.

Thus the Port of Tórshavn—with 
the port authority governed by the Mu-
nicipality of Tórshavn—encompasses 
the East Harbour and the West Har-
bour in Tórshavn as well as the harbors 
of Sund and Kollafjørður. 

BETTER FERRY MANEUVERING: At 
Kollafjørður—home to Samskip opera-

tions and a small but thriving business 
community with comprehensive trans-
port and logistics services available in-
cluding a large cold storage facility—
major harbor developments have taken 
place in recent years. 

Importantly, there is also the newly 
reopened Faroe Pelagic processing plant 
for food fish where a growing number of 
vessels land their catch. A Dutch compa-
ny, Parlevliet & Van der Plas, has joined 
hands with Klaksvík’s JFK to operate 
the facility with an option to purchase 
it from Eik Banki.

“We’re fairly optimistic about Faroe 
Pelagic and hope that P&P’s assessment 
of the opportunity will lead to a perma-
nent operation there,” Mr. Lamhauge 
said.

With Kollafjørður’s new contain-
er and ro-ro terminal, consisting of a 
150-meter quay with alongside depth of 
12 m and a 20,000 m2 container yard, 
the Port of Tórshavn has had its total 
container storage capacity increased to 
45,000 m2; this includes Tórshavn’s East 
Harbour which likewise has a 20,000 m2 
container area for Faroe Ship operations.

Another area of land suitable for de-
velopment, spanning some 25,000 m2, 
is situated along the two main berths at 
Sund, well away from residential areas 
yet close to the main road that connects 
Tóshavn with Kollafjørður, Vagar Air-
port, Eysturoy, and Klaksvík. 

In Tórshavn itself, current harbor 
development consists of extending a 
ro-ro ramp at the East Harbour to ac-
commodate large passenger and car fer-
ries that regularly call at the port. 

In addition, to improve maneuver-
ability for such ferries in the inner basin 
between the East Harbour and the West 
Harbour, submarine demolition work is 
to be undertaken off Tinganes—a some-
what delicate project with technical sur-
veys and political precautions involved to 
prevent any damage from happening to 
the old houses where the Faroese Gov-
ernment has most of its offices.

“We’ve finally been given the per-
mission required to deepen the inner 
basin in order to make it easier for fer-

ries to maneuver,” Mr. Lamhauge said.  
“Some solid rock will need to be blasted 
but it will be done with great care so that 
no damage will be caused on buildings.

“This is good news for the Port of 
Tórshavn. Without clearing of the bot-
tom, ferry maneuvering in the inner 
basin will continue to be unnecessarily 
slow and risky; with this solution, on 
the other hand, operations will become 
quicker and safer to the benefit of ev-
eryone.”

UPGRADES CONTINUE AT  PORT OF TÓRSHAVN
Tórshavn enhances ro-ro 
operations and plans to 
improve maneuverability for 
passenger ferries calling at the 
port, after completion of major 
upgrades to increase container 
capacity at Kollafjørður.

Port of Tórshavn 
Tórshavnar Havn  
PO Box 103, FO-110 Tórshavn

www.portoftorshavn.fo 
E-Mail: port@torshavn.fo 
Tel.: +298 311762  
Fax: +298 319059

Harbormaster: Jónsvein Lamhauge

Tórshavn: Top quality maritime services.  
ISPS compliant, manned 24 hours a day. 
1,575 meter of quay; 45,000 square 
meters of open storage space.   
Entrance channel 160 meters,  
water depth up to 10 meters. 

Kollafjørður: Fast growing harbor 
area with comprehensive logistics 
services. ISPS compliant. 710 
meters of quay length, 23,500 
square meters of container area.

Sund: 215 meters of quay length,  
one berth of 150 meters, one of 65 
meters; water depths up to 7.8 meters.  
Area for development:  
25,000 square meters.

The Kollafjørður harbor with the new 
container terminal in the foreground;  
Tórshavn’s East Harbour  
(bottom left); harbormaster 
 Jónsvein Lamhauge (below) .
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ADVANTAGES of using Fuglafjørður’s 

Bergfrost for cold storage in the Faroe Is-

lands are highlighted in recent upgrades to 

the facility, including a permanent license 

acquired from the government authorities 

to offer Foreign-Trade Zone services. The 

license, received in early 2010 from the 

Food and Veterinary Agency to accom-

modate so-called ‘non-conform’ products 

destined to countries outside of the Euro-

pean Union, enables Bergfrost to give its 

clients the opportunity to use a designated 

area in the company’s facility for duty free 

warehousing up to a year per consignment.

 According to managing director 

Símin Pauli Sivertsen, the Foreign-Trade 

Zone license broadens the reach of Berg-

frost’s services, with special relevance for 

Eastern European freezer trawlers and 

reefer ships.

“Exporters are always looking for the 

least expensive or most cost effective means 

of handling their shipments,” Mr. Sivertsen 

said. “Quite a number of vessels from East-

ern Europe carry frozen goods destined for 

markets beyond the EU. We have the infra-

structure needed to take care of the goods 

on behalf of them, and we have the neces-

sary skills, professionalism, and dedication. 

Using our facility for transshipment can be 

an attractive option in many cases.”

Located in a mountain tunnel at 

the Fuglafjørður harbor—insulated by 

enormous layers of rock and exception-

ally well protected—the 29,000 cubic 

meter Bergfrost facility offers unmatched 

operational stability. As the largest and 

doubtlessly the safest cold store in the 

Faroe Islands, Bergfrost is serving clients 

from mostly Nordic and Eastern European 

countries, as well as EU countries such as 

Germany and the Netherlands.

In a recent upgrade to the facility, in-

ner entrances to the cold store have been re-

furbished to enhance temperature control 

while walls have been coated to improve 

appearance.

As well as short and long term storage 

of frozen goods, Bergfrost services include 

stevedoring, forwarding, customs clear-

ance, and more. In the immediate vicinity 

of the mountain tunnel, the Cold Quay 

accommodates unloading and loading of 

ships with a draft up to as much as 12m. 

Bergfrost’s sorting hall and office building 

at the quay facilitates sorting, warehous-

ing of drygoods, and management services. 

The hall houses a Border Inspection Point 

(BIP) for transfer of third-country goods 

into the EU.

“We offer a wide range of services 

related to cargo handling,” Mr. Sivertsen 

said. “This is supported by the fact that 

Fuglafjørður is an international maritime 

center with key offerings for pelagic fishing 

vessels, freezer trawlers, and tankers and 

freighters. The fact that the Faroes are lo-

cated along major sea lanes further puts it 

into perspective.”

ALMOST TWO decades after the 1992 

enactment of the legal framework for the 

Faroe Islands International Ship Register 

(FAS), merchant shipping is becoming an 

important and growing industry in the 

Faroes. Whereas initially the FAS served 

only a few domestic shipowners, the reg-

istry—in particular since it was given a 

dedicated office and staff in 2008—looks 

poised to become a viable alternative to 

other well respected players in a competi-

tive global market.

Thus experience and expertise in man-

aging merchant fleets on an international 

scale has become a priority. According to 

FAS managing director Tommy Petersen, 

the ambition is to grow at slow pace to 

ensure the registry earns a reputation for 

fiscal competitiveness as well as high qual-

ity by only hosting vessels whose owners are 

fully committed to international standards. 

The idea is to increase the number of reg-

istered merchant ships from under 50 to 

more than 300 vessels. 

There seems to be good backing from 

industry and across the political spectrum, 

with popular opinion suggesting that a 

growing fleet under the FAS will generally 

imply progress for the Faroes, the ultimate 

dream being to develop a maritime center 

in the middle of the North Atlantic.

“We’ve built an uncomplicated, com-

petitive, and transparent registry that is 

managed by a lean organization, offering 

shipowners a service that is smooth and 

effective,” Mr. Petersen said.

‘QUALITY IMAGE’�: While seafood and 

marine products still account for the bulk 

of all goods exported by the Faroese, great 

efforts are being made to lessen the relative 

dependency on fishing and aquaculture. 

Other maritime sectors are seen to play a 

key part in the transition to a more diversi-

fied economy, including merchant ship-

ping, offshore maritime services, consult-

ing, and related services. 

A few Faroese fishing vessel opera-

tors have successfully entered the offshore 

oil and gas industry, one of them now 

equipped with 16 support vessels, special-

izing in serving the seismic sector.

Some of the foreign vessels flying the 

Faroese flag are manned solely by Faroese 

officers and crew, with administrative and 

recruitment services handled by Faroese 

shipping and management agencies. 

The Faroese are surrounded by ocean, 

literally living off the sea and by the sea. 

Some 1,000 of the currently active Faroese 

sea officers are employed abroad, primarily 

in the Danish and Norwegian merchant 

fleets. 

“Bearing in mind the shortage of 

qualified officers this is but one of many 

advantages of an accomplished seafaring 

nation,” Mr. Petersen said. “We have a 

good reputation for excellence at sea and 

rigorous standards of regulation, and we 

want to build further on that quality image 

for the open registry.”

FAROESE FLAG  
FOR INTERNATIONAL 
MERCHANT FLEETS
The Faroe Islands International Ship Register (FAS) is attracting 
shipowners in northern Europe through a favorable fiscal regime that 
combines with the high-quality image of a Nordic seafaring nation. 

FAS  
Faroe Islands International Ship Register

Sigmundargøta 13, PO Box 264,  
FO-110 Tórshavn

www.fas.fo 
fas@skraseting.fo 
Tel.: +298 351 500 
Fax: +298 351 505

Director General: Tommy Petersen

FAS was launched in 1992 and has 
proven to be an excellent alternative 
to other ships registers. FAS offers 
a number of financial advantages 
including a flexible, efficient, and 
uncomplicated administration.

The Faroese flag, known as Merkið, is 
internationally recognised. The Faroe 
Islands is an Associate Member of the 
International Maritime Organisation 
(IMO). The relevant IMO/ILO conventions 
are in force in the Faroe Islands.FREE PORT AT FUGLAFJØRÐUR

Bergfrost, the safest and largest cold store in the Faroe Islands 
has obtained a permanent license to offer Foreign-Trade Zone 
services for goods destined to non-EU countries.

Bergfrost
PO Box 85, FO-530 Fuglafjørður

www.bergfrost.com 
E-Mail: bergfrost@bergfrost.com 
Tel.: +298 474646 
Fax: +298 474647

Managing Director: Símin Pauli Sivertsen 
Storage Manager: Niels Gregersen

Cold storage and warehousing 
Cold storage capacity: 29,000m3

Logistics and management services

Working in the mountain tunnel; 
Berg frost managing director 
Símin Pauli Sivertsen (below).

The FAS team, from left to right, 
Randarsól Mohr, Sunneva Davidsen,  

Sóleyð Poulsen, Tommy Petersen.

http://www.fas.fo
mailto:fas@skraseting.fo
http://www.bergfrost.com
mailto:bergfrost@bergfrost.com
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says that every fifth officer in the Danish 
merchant fleet is Faroese. We may have 
more ship officers per capita than any 
other country in the world.”

Comprising hundreds of commer-
cial fishing vessels, the closed Faroese 
ship registry is regulated by standards 
that often go one step further than in-
ternational minimum standards in areas 
such as safety at sea. In the open registry, 
however, the emphasis is clearly on inter-
national standards and guidelines, with 
strict alignment to the United Nations’ 
International Maritime Organisation 
(IMO) and related international proto-
cols and conventions.

TWO TAX REGIMES: “I see no reason 
why international shipowners should be 
subjected to overly restrictive national 
regulations,” Mr. Olsen said. “That way 
you wouldn’t be able to attract many of 
them. On the other hand, by using the 
existing system of international law and 
regulation as a platform, the FAS is able 
to set high standards while still offering 
a competitive alternative to other open 
registries.”

Crew management is one example 
of the international approach taken.

“One very important feature of the 
FAS is that it recognizes the global na-
ture of crew management in today’s ship-
ping industry,” said Jónas Sigmarsson, 
managing director of Crew.fo, another 
Shipping.fo member. 

“It means shipowners don’t have 
to worry about national restrictions or 
protectionism as regards country of resi-
dence or citizenship of crew members 
and officers. They only have to worry 
about getting the most skilled work-
force and complying with international 
conventions and protocols. Because com-
petencies and skills have nothing to do 
with nationality as such. I think this is a 
wise policy that will allow our clients to 
attract the best available people to their 
vessels, which in turn will strengthen 
the Faroese merchant marine sector.”

A similar principle is applied to all 
technical and legal requirements, Mr. 
Olsen pointed out.

“The key is compliance with IMO 
standards and internationally recognized 
classification systems. Our job is to con-
vey this information and help manage 
implementations.”

Ships registered in the FAS can 
choose between two different tax sys-
tems: tax on company profits or tax on 
vessel tonnage. 

The company profits tax system in-
volves an 18-percent corporate tax lev-
ied on profits, however the 35-percent 
income tax on crew wages is refunded 
to the employer. 

The tonnage tax regime, on the oth-
er hand, has fixed tax rates related to the 
registered vessel’s net tonnage capacity, 
on a regressive scale, going from 1,000 
nt. or below to 100,000 nt. or above. The 
principle is, the higher the net tonnage, 
the lower the tonnage tax rate relative to 
the size of the ship. Thus, for example, a 
vessel with a net tonnage of 1,000 will 
pay 3,942 dkk (530 eur) per year, while 
a 55,000 nt. ship will pay 76,869 dkk 
(10,331 eur). 

MARITIME SERVICES avail-
able in the Faroe Islands are in-

creasingly aimed at catering to the grow-
ing number of international merchant 
ships registered under the Faroese flag, 
so much so that a new consortium has 
been formed under the name of Shipping.
fo to offer essential services including 
technical management, legal advice, ad-
ministrative services, and more. 

Since the Faroe Islands’ open ship 
registry was given its own administra-
tion in 2008, the demand for consul-
tancies specializing in FAS compliance 
and international maritime law has risen 
markedly, according to Óli Hans Ham-
mer Olsen, managing director of TYR 
Shipping Management, a member of the 
Shipping.fo group.

“There is much to the FAS that mer-
chant vessel operators should know,” Mr. 
Olsen said. “The first advantage has to do 
with the fact that the FAS is a ship regis-
try based entirely on international stan-
dards and Nordic maritime traditions. 
The fiscal regime is highly competitive 
and at the same time the Faroe Islands 
has a very strong reputation as a mari-
time nation. That means what you get 
with the FAS is the best of two worlds.” 

The Faroe Islands and its people 
are generally speaking intimately tied 

to the ocean. Experience from the in-
ternational merchant sector as well as 
from the country’s closed ship registry 
has helped develop a strong maritime 
cluster with shipyards, mechanical work-
shops specializing in marine machinery, 
and services for the maritime industries.

Said Mr. Olsen: “We are able to 
draw on the competence and skills of 
Faroese officers at sea, mariners, and 
land-based engineers as well as admin-
istrators and legal experts with a work-
ing connection to maritime industries. 
For example, I’ve seen information that 

FAS: INTERNATIONAL STANDARDS  
TRUMP PROTECTIONISM
With services ranging from statutory agency to technical management, Shipping.fo fulfills the needs of 
shipowners registering their vessels under the Faroese open ship registry, focusing on international standards.

Shipping.fo
c/o Crew.fo 
PO Box 3253, FO-110 Tórshavn

E-Mail: jonas@crew.fo 
Tel.: +298 200 999 
Fax: +298 323 311

Shipping.fo is a consortium of 
specialists in shipping and related 
services, in particular with regard to 
the Faroese business environment.

Shipping.fo companies offer FAS 
registration and related services, 
management, crewing, legal services, 
insurance, provisioning, and more.

Crew.fo 
Jónas Sigmarsson 
Tel.: 298 200 980

TYR Shipping Management 
Óli Hans Hammer Olsen 
Tel.: +298 562 007

Óli Hans Hammer Olsen, managing director 
of TYR Shipping Management, left, with 

Jónas Sigmarsson, Crew.fo general director; 
FAS registered Norröna (right);  

FAS registered Nordkinn (far right);
FAS registered Axel (top right).
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THE INDUSTRIOUS community 
of Toftir is stepping up its bid to 

become an important hub for sea cargo 
in the Faroe Islands. 

Since the 2008 establishment of 
Fresh Link, which followed the open-
ing of a new freight terminal, business 
has been buzzing at Toftir Harbour de-
spite an overall downward trend in the 
economy.

According to Símun Johannesen, 
mayor of the Municipality of Nes, the 
number of companies based in the Toftir 
area is increasing. This could be linked to 
a few key factors including the growing 
competitiveness of the location. 

For one thing, Toftir is situated on 
the island of Eysturoy and is already well 
connected to the Faroese mainland area. 
What’s more, a new fixed link between 
Toftir-Runavík-Strendur and the capital 
of Tórshavn is in the works—the largest 

construction project ever to be under-
taken in the Faroe Islands. The project, 
which was to be given the final go-ahead 
at the top political level in the spring of 
2010, is expected to take five years to 
complete with costs totaling approxi-
mately 1 billion dkk (134.37m eur). It 
will connect the two arms at the mouth 
of the fjord known as Skálafjørður by 
submarine tunnel to the capital, which 
means Toftir will only be a few minutes 
drive away from Tórshavn.

“For example, a major Tórshavn salt 
vendor is relocating to Toftir shortly,” 
Mr. Johannesen said. “This may not 
have anything as such to do with the 
forthcoming underwater tunnel system, 
although that may well have been part 
of the considerations. In fact most of 
his clients are saltfish processors based 
in various places in Eysturoy including 
Toftir. Well, perhaps it’s also the fact 

that the service this harbor has to offer 
is generally very competitive.”

Toftir is traditionally known as a 
fishing village and has long had a lively 
business scene. The establishment of the 
Faroe Islands’ only fish market there 
back in the 1990s catapulted the place 
to a new level as it became a key white-
fish harbor, sending freight trucks full of 
fresh catch on a daily basis to Tórshavn 
and other places for processing or export. 

Much of the catch landed at Toftir 
is still dispatched by road but with Fresh 
Link, the new shipping line between 
Toftir and the north of Scotland, a large 
proportion of that fish is now transport-
ed by sea directly from the Cargo Ter-
minal, which likewise receives weekly 
truck loads of seafood from elsewhere 
for export. Although the shipping line is 

With new development plans in place to increase capacity for 
handling freight traffic, Toftir Harbour continues to attract new 
business—aided by prospects of a giant submarine tunnel to 
connect the area with Tórshavn.

owned by seafood exporters and primar-
ily serves as a vital link to Scotland for 
such interests, imports have been rising 
slowly but surely.

“The new service to and from Scot-
land has been well received in the mar-
ketplace,” Mr. Johannesen noted.

“It certainly seems to indicate that 
the need was there and that they did the 
right thing when they started the route.”

KIMO SCHEME:  Meanwhile Toftir’s 
port authority, the Municipality of Nes, 
has decided to extend the Cargo 
Terminal to gain additional quayside as 
well as increasing the depth alongside.

“We’re working on a plan to extend 
the terminal,” Mr. Johannesen said. 

“Ultimately it can be extended by 200 
meters but the work is going to be car-

ried out in stages on a need-to-do basis. 
Already the first stage will have a water 
depth of 10 meters, compared to the 8 m. 
we have alongside the existing quayside.”

With a total of just over 500 m. of 
quay, Toftir Harbour consists of the 320 
m. Fishing Terminal and the 85 m. Ice 
Berth, in addition to the Cargo Termi-
nal and a marina with a capacity for 70 
boats and inshore vessels. Fresh water, 
electricity, and other basic services are 
available in all parts of the harbor, as 
well as engine and mechanical repairs, 
provisioning and more.

About 1,150 calls per year are re-
ceived from vessels with a capacity of 
50 tonnes and above with some 5,500 
calls coming from smaller fishing boats.

Toftir Harbour is known for a suc-
cessful flat-rate service that makes it 

easy and convenient for vessels to get 
rid of their litter hassle-free and with-
out paperwork. To take this effort one 
step further, Toftir Harbour, as the first 
one in the Faroes, has decided to partici-
pate in the ‘Fishing for Litter’ scheme 
in cooperation with KIMO, the Local 
Authorities International Environmental 
Organisation.

TOFTIR’S RISE TO 
PROMINENCE

Toftir Harbour
Tofta Havn, Toftavegur 3, FO-650 Toftir

E-Mail: toftahavn@nes.fo 
Tel.: +298 448 144 
Fax: +298 447 126

Harbormaster: Hans Óli Viberg

Cargo Terminal: 96m with minimum 
depths of 7.5m alongside, ISPS certified.

Fishing Terminal: 320m with 
depths of 6 to 8.5m alongside.

Ice Berth: 85m with depths of 4 to 7.5m 
alongside.

Industry, services:  
Fish auction, fish landing, fish 
processing, fish containers, 
mechanical repairs, ice, freshwater, 
electricity, fuel, provisions.

The mayor Símun Johannesen;  
longliners landing their catch  
at the Fishing Terminal (below); 
view of the Cargo Terminal with  
the reefer vessel Silver Fjord  
in the foreground (bottom left).
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IN THE SPRING of 2008, Faroese 
exporters of fresh fish products were 

in for a shocker as they learned that the 
shipping route they relied on for virtually 
all of their trade was to be permanently 
closed already by July. To avoid letting 
their clients in Scotland down, two 
major exporters, Rainbow Seafood and 
Valhalla, moved quickly to establish their 
own reefer shipping company, Fresh 
Link. Based at Toftir, the new shipping 
line managed to become operational just 
in time to ensure that no deliveries were 
disrupted.

Eighteen months on, there seems 
to be little doubt that setting up Fresh 
Link was the right decision for the sea-
food trade. The business already runs at 
a profit, serving its founders as well as 
several other exporters, including fish 
farmers who ship their salmon products 
across the Atlantic by air via Glasgow. 
At the same time, Faroese importers 
have smelled the coffee and are now re-

ceiving an increasing amount of goods 
from the United Kingdom.

With only four employees, Fresh 
Link has, in a matter of less than two 
years, built a well-established service 
that could have a significant impact on 
the Faroese economy. 

“We’re sending several hundred 
tonnes a week to Scotland,” said man-
aging director Ingun Olsen. Trained 
as a professional logistics manager and 
with long experience in the business, 
Ms. Olsen runs a lean operation that is 
custom made to serve the needs of its 
main clients. Together with chairman 
Andreas F. Hansen, she’s been respon-

sible for getting Fresh Link up and run-
ning. Mr. Hansen is a former employee 
of Star Line, which was dissolved after 
its acquisition by Faroe Ship in the early 
1990s. Ms. Olsen likewise worked for 
Star, albeit indirectly, as a trainee at a 

FRESH LINK: RETURN OF THE STAR

stevedoring company in Denmark, one 
of whose clients was Star’s agent there. 

“The two companies that founded 
Fresh Link are among the largest fish 
exporters in the Faroes and much of 
their sales goes to Scotland and Eng-
land,” Mr. Hansen said. “Therefore the 
old transport route to Scotland was very 
important for these companies. It would 
have been a sad thing to end the business 
connections that have been have built 
over the years.”

FRESH FRUITS AND VEGS: Chartering 
the 77.6 meter reefer vessel Silver Fjord 
from Norway, Fresh Link ’s sailing 

schedule is simple: Departing Toftir for 
Scrabster every Friday to arrive back on 
the following Sunday, then departing 
Toftir for Aberdeen Monday to return 
two days later. At speeds up to 13 to 14 
knots, the former trip usually takes 18 
hours each way, the latter 27 hours.

While imports may add to the use-
fulness of its service, Fresh Link’s focus 
is clearly on the export side—making 
sure fish products from its export clients 
in the Faroe Islands are shipped twice a 
week regularly to the north of Scotland.

“Three things are essential for Fresh 
Link’s success,” Ms. Olsen said. “One, 
our clients must be happy for the service; 
two, we can be trusted to be on time 
always; and three, we deliver all the way. 
Now all these parts are interdependent 
which means it really boils down to the 
same thing—meeting our clients’ needs 
and requirements to their full satisfac-
tion. It also implies that we’re committed 
to respond to a clearly defined demand, 
which is transportation of fresh fish to 
Scotland. So we know what we’re doing 
and why we’re doing it.”

With its service Fresh Link has 
proved that a freight connection to Scot-
land can indeed be economically viable—
and may even come with a bonus to the 
extent that Faroese importers make use 
of the return route. Fresh fruits and 
vegetables, for example, are purchased 

at better price from the UK than from 
Denmark—which has otherwise tradi-
tionally been the main source country 
for Faroese imports—and the goods ar-
rive fresher because of the shorter sailing 
distance.

“We’re seeing a growing amount of 
cargo on the return trips,” Ms. Olsen 
said. “It’s mostly fresh fruits and veg-
etables but even other goods, such as 
musical instruments and auto parts...”

Originally the Star Saga, built for 
Star Line in 1984 at the Skála shipyard, 
the Silver Fjord is fairly fast going, which 
is important for the transport of fresh 
goods. A sizable break-bulk vessel that 
can handle rough weather, she has suf-
ficient cargo capacity without being too 
large to be operated economically.

Fresh Link
Toftagjógv 2, 650 Toftir

E-Mail: freshlink@freshlink.fo 
Tel.: +298 478 700 
Fax: +298 478 701

Managing Director: Ingun Olsen

Shipping, domestic and international 
transportation and logistics services. 
Temperature controlled cargo; air 
cargo; forwarding; stevedoring.

Operating the only liner service between 
the Faroe Islands and Scotland. 

Weekly sailing schedule:  
Toftir-Aberdeen (Monday) 
Aberdeen-Toftir (Wednesday) 
Toftir-Scrabster (Friday)  
Scrabster-Toftir (Sunday)

Managing director Ingun Olsen, right,  
with Kim Olsen, Súnfríð Jacobsen;
reefer vessel Silver Fjord berthed  
at Toftir (bottom left);
loading cargo (bottom center);
pallets of fresh chilled fish  
ready for loading on board  
the Silver Fjord (bottom right).
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company to save a vital link 
between the Faroe Islands and 
Scotland turned out to be a 
smart move—with hundreds of 
tonnes of fresh and frozen fish 
products exported every week, 
and imports growing.
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Kemilux Industri
Mykinesgøta 1, FO-100 Tórshavn

www.kemilux.com 
E-Mail: kemilux@kemilux.com 
Tel. +298 350 830 
Fax +298 350 831

Managing Director: Debes Petersen 
Sales Director: Arni Gunnarsson 
Packaging Materials: Páll Kjærbo 

Manufacturer of quality detergents, 
cleaning agents and solvents for 
industrial and maritime use and for 
households. 

World’s most versatile heavy duty 
detergents and rust solvents, including: 
S1-Extra, the multi-purpose cleaning 
agent; Rust Wash; S-2 Extra — a heavy 
duty cleaning agent, specially 
developed for the food processing 
industry; H79, degreasing agent for 
industry and households; H80, a water 
based degreaser, the “green” alternative 
to the popular but stronger agent H79; 
HG-2 Extra — universal cleaning agent 
for the food processing industry.

Sirius — quality packaging materials for 
the maritime, fishing and seafood 
industries.

Kemilux products are 
manufactured according to the 
ISO:9001 (2000) standard. 
Kemilux is registered at Achilles as a 
qualified supplier to the oil industry — 
Achilles ID: 25640

Overseas Sales Offices:

DENMARK — Tel.: +45 9894 2766
Rent Miljø Kemilux, Cort Adlersvej 6,  
PO Box 45, DK-9850 Hirtshals

NORWAY — Tel.: +47 7010 4747
Bunker Oil, Hessa Tankanlegg, 
Kapt. Lingesv. 65, NO-6006 Ålesund

NORWAY — Tel.: +47 5511 9530
Trond Helgesen,  
Stamsneset 100, NO-5251  Søreidgrend

SCOTLAND — Tel.: +44 1779 470495
Kemilux Supplies, 20 Ravenscraig Road, 
Peterhead, Aberdeenshire AB42 1QT

ENGLAND — Tel.: +44 147 487 3246
Alan Bungay, 69 Redhill Wood, 
New Ash Green, Longfield DA38QP

CANADA — Tel.: +1 709 786 4673
Vónin Canada Ltd, PO Box 100, 
Port De Grave, Newfoundland 
Canada AOA 3JO

ICELAND — Tel.: +354 440 1000
N1 hf, Dalvegur 10-14, IS-201 Kópavogur

CLEANING AGENT manufac-
turer Kemilux is seeing sales rise 

to historic levels in what could be the 
result of a toughening economic climate, 
according to managing director Debes 
Petersen. Meanwhile sustained outreach 
efforts toward merchant fleets are gradu-
ally beginning to yield results, although 
the company’s production capacity re-
mains well beyond what is likely to be 
utilized in the near future.

While demand for detergents and 
other cleaning agents was expected to 
decrease following the onset of the glob-
al financial crisis, growing awareness of 
the economic dimensions of cleaning 
and maintenance may have created an 
opposite effect, Mr. Petersen said.

Fishing and merchant ships consti-
tute a major client group for Kemilux 
and can save on both fuel consumption 
and maintenance by cleaning their sur-
faces properly, he added. 

Through cleaning the hull, water re-
sistance and deadweight can be reduced, 
and by washing off rust instead of paint-
ing over it, added deadweight and paint 
expenses are avoided.

“Using our cleaning agents and rust 
solvents saves shipowners huge amounts 
of money as well as making their vessels 
shine like new,” Mr. Petersen said.

“We have worked for a number of 
years to introduce our products to large 
ships and are beginning to see results. 
This is an ongoing effort and we continue 
to work on adding more ships to our list 
of clients.”

Kemilux has since 1967 manufac-
tured cleaning agents and various deter-
gents, soaps, and liquids for the Faroese 
consumer and industrial markets and for 
overseas industrial markets. 

Kemilux products have a reputation 
of exceptional quality and the company 

places emphasis on adhering to EU stan-
dards regarding health, safety, environ-
ment, and quality. 

READING THE LABELS: Over the years 
the company has built a network of cus-
tomers that spans across the world, some 

SUPERIOR CLEANING AGENTS MEAN 
BUSINESS IN MONEY SQUEEZE
Kemilux retains sufficient capacity to supply international ship fleets with its world-leading detergents 
and cleaning agents—while sales soar to record high as business customers focus on value for money.

of whom are Scandinavian seafarers and 
expatriates.

“Our customers tend to be very 
loyal,” Mr. Petersen said. “For example, 
once you’ve tried the all-round, heavy-
duty S-1 Extra, detergent, you stick with 
it because you won’t find anything else 
as versatile like it. We have ambassadors 
everywhere who are eager to tell people 
about these products.”

However, one of the challenges 
is to convince shipowners that Kemi-
lux indeed has the capacity to produce 
sufficient amounts to supply all of their 
vessels.

“Our capacity is much larger than 
some of our customers may realize. In 
terms of employees, we’re only a small 
organization but we have an infrastruc-
ture that allows for large-scale growth in 
terms of production including warehous-
ing and logistics. The crux is to convey 
that message effectively to big organiza-
tions that operate fleets of big ships.”

In addition to fishing vessels, freight 
ships, and offshore workboats, Kemilux’s 
business-to-business clientele encom-
passes food processing plants and other 
industrial and commercial facilities. 

With regard to the current econom-
ic slump, the company has experienced 
unexpected growth in overseas markets.

“It seems people are becoming more 
determined to get good value for money,” 

Mr. Petersen said. “Our products are usu-
ally highly concentrated and designed to 
be diluted with water to a greater ex-
tent than most competing products. The 
typical Kemilux cleaning agent is to be 
diluted on a 1:20 basis, which means 
it lasts much longer comparatively and 
gets more work done. I think what’s hap-
pening is that businesses have tightened 
their budgets and are now reading the 
labels more carefully than they used to.”

While such a trend might be taking 
place virtually everywhere, it remains to 
be seen how much it will ultimately im-
pact on sales volumes. It appears none-
theless to be working in favor of Kemilux, 
at least in some countries. 

“In some of our important export 
markets, most particularly Norway, 2009 
was the best year ever in terms of sales,” 
Mr. Petersen said. “Our strength in the 
maritime sector makes our products 
highly relevant along the Norwegian 
coastline. Good cooperation with our 
partners there has likewise been crucial 
to the success we’re seeing. We’re talking 
about a large and diverse market with 
great potential for further growth.”

In Iceland, 2009 sales likewise 
broke earlier records, while new ground 
has been gained in Asia.

“We are very happy to see such un-
precedented results in Iceland, which I 
think also confirms our thinking that 
economic awareness can help drive busi-
ness growth for Kemilux. We have also 
had new business in Asia with prospects 
of long-term growth there.”

Managing director Debes Petersen, left,  
with sales director Arni Gunnarsson;  
fishing vessels moored at Vestmanna (top right).
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IRRESPECTIVE of the tight eco-
nomic climate seen most everywhere 

nowadays, there is optimism at the Port 
of Runavík, where business growth expe-
rienced over the past few years looks set 
to continue. When it comes to landings 
of saithe and mixed groundfish, Runavík 
took in more than 40,000 tonnes in 2009 
with dispatches of farmed products 
amounting to 31,000 tonnes, making it 
by far the busiest whitefish and salmon 
port in the Faroe Islands. 

The total figures for the through-
put of fish increased by some 15 percent 
compared to the previous year and are 
projected to rise further in the foresee-
able future, according to the port au-
thority, the Municipality of Runavík. 
In addition to fishing and aquaculture, 
business related to oil and gas explora-
tion is expected to play a significant part 
during 2010 and in the future, said Klæ-
mint Østerø, chairman of the Board of 
Commerce and Industry.

“Recent years have seen quite sub-
stantial growth in both fishing and 
aquaculture,” Mr. Østerø said. “We ex-

pect this growth to persist in the next 
few years and also to be complemented 
by growth in the offshore business. In 
result of this development, the Port of 
Runavík has taken a leading position in 
three distinct business areas: wild caught 
groundfish, farmed salmon, and offshore 
oil and gas.”

“Now that we’ve become the coun-
try’s leading center for landing and pro-
cessing of wild caught saithe and cod as 
well as for processing of farmed salmon, 
we are keen to see this trend supported 
in any possible way. We already have a 
comprehensive environment with trawl-
ers, fish landing docks, processing facili-
ties, freezing plants, export sales offices, 

and a broad range of associated services—
but we want to make sure that the port 
remains attractive for businesses.”

MAJOR PROJECTS: The recent reorga-
nization of the port authority should be 
seen as part of an ongoing effort to im-
prove the business environment at 
Runavík, Mr. Østerø said.

As to offshore oil and gas, the port 
has been home to the Faroe Islands’ only 
supply base since the start of exploration 
drilling activities in 2001. Under current 
contracts, oil and gas companies will use 
Runavík for supply base in 2010 and may 
continue to do so in the future—at least 
the port authority hopes so.

A long-term development plan for a 
major supply base for oil and gas industry 
in Faroese as well as in neighboring terri-
tory has been in the works for a few years, 
with an uninhabited area allocated not 
far from the shipyard at Skála. 

It will, however, take a few years 
before earthwork can begin, Mr. Østerø 
said. Landfill material to cover some 
700,000 square meters will be made 
available in the form of excavated rocks 
that can be taken from an entirely differ-
ent but no less significant project—the 
forthcoming submarine tunnel that will 
interlink Runavík and adjacent villages 
on the island of Eysturoy with Tórshavn 
on the island of Streymoy. 

The construction of the submarine 
tunnel, known as the Skálafjarðartun-
nilin, is believed to be not only the most 
ambitious road infrastructure project but 
the biggest single development project 
ever to be undertaken in the Faroes. 

The tunnel could doubtlessly be a 
game changer, although traffic will be 
going to and from three entry points: 
Toftir-Runavík on the eastern side of 
the Skálafjørður, Strendur-Skála on the 
western side of the fjord, and Tórshavn. 

With final decision to be taken at 
the political level during the spring of 
2010, the tunnel is projected to open for 
traffic in 2016, according to news reports.

“The tunnel will increase connectiv-
ity and mobility and will generate dra-
matic savings in terms of time and fuel 
consumption,” Mr. Østerø said. 

“It may increase concentration of 
certain types of services in the capital 
but it will be as likely to contribute to 
growth in our area, as we have already 

developed a center for fish related busi-
ness, and offshore oil and gas is well 
underway too.”

Cruise tourism is another piece of 
the puzzle. Progress has proved slow, yet 
there is a clear ambition to stimulate 
growth in this sector, Mr. Østerø said. 

“The plan is to dedicate a part of the 
harbor system on the eastern side to ac-
commodate cruise ships. 

“So we hope to see a leap forward 
there too.”

Port of Runavík
Runavíkar Havn 
Harbor Office, FO-600 Saltangará

www.runavik.fo 
E-Mail: havnarskrivstovan@runavik.fo 
Tel.: +298 449449 
Fax: +298 448920

Harbormasters: Alfreð M. Olsen 
and Brandur Højgaard

Situated on Skálafjørður, the longest 
fjord in the Faroe Islands. Biggest and 
most developed harbor on the fjord; 
fully capable of providing services 
for all types of vessels. Total length 
of quays approximately 1,700 meters, 
maximum depth 12 meters; well suited 
to receive vessels of any kind. 

Services, industry, e.g.: Fish handling, 
processing and related business; 
shipyard with 116m long dry dock and 
1200-mt capacity slipway; mechanical 
workshops, electrical engineering, 
marine electronics; warehousing, cold 
storage, stevedoring; provisions.

OPTIMISM AT PORT OF RUNAVÍK

As well as being home to the 
country’s only supply base for 
offshore oil and gas, Runavík 
has become the largest port in 
the Faroes as regards sourcing of 
both wild whitefish and farmed 
salmon—and is poised to become 
even larger.

Kæmint Østerø, chairman of  Board of 
Commerce and Industry, left, with the 
mayor of Runavík, Magnus Rasmussen, 
during the reception for the new  
Tróndur í Gøtu, in March 2010;  
the Mærsk Feeder berthed at the 
Kongshavn terminal (bottom left);  
Faroe Seafood trawlers (below).
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ADDING ICELAND to its year-
round sailings during 2009 proved 

to be a wise move for rolling cargo spe-
cialist Smyril Blue Water. According to 
Managing Director Bent Rasmussen, 
the company has seen demand soar for 
its export service to the Continent, with 
prospects of further growth related to a 
new intra-European door-to-door con-
tainer solution. 

Meanwhile rising export of farmed 
salmon from the Faroe Islands has failed 
to fulfill expectations as much of the ton-
nage has been shipped to the United 
States via Britain.

“We are not engaged in this particu-
lar market as we deem it not in line with 
our overall business strategy to establish 
regular liner traffic between the UK and 
the Faroe Islands,” Mr. Rasmussen said. 

“Other carriers are already operating such 
routes, and based on current volumes of 
trade between the Faroes and the UK, it 
would not make much economic sense 
to open a third route.”

Smyril Blue Water has had to watch 
much of the business generated from 
the recovery of the Faroese aquaculture 
industry pass by, largely because of an 
unexpected hike in demand from the US 
resulting from problems which have hit 
Chilean fish farmers.

“We waited patiently for a boost 
that did not materialize to the extent 
that we had hoped and planned for,” Mr. 
Rasmussen said. “The sudden opening of 
the US because of the collapse in Chile’s 
salmon export has created a new market 
for air cargo to the States via Glasgow 
and London. At the moment there is not 
much we can do about it except observe 
as it unfolds.”

However, as Mr. Rasmussen point-
ed out, farmed Atlantic salmon is still 
exported fresh from the Faroes to Conti-
nental Europe, and in this market Smyril 
Blue Water has a competitive edge be-
cause of the delivery speed offered by its 
combination of reefer trailers and fast 
ro-ro (roll-on/roll-off) ferries.

“This rolling cargo concept is the 
best when freshness, quality, and time 
is of the essence.”

Smyril Blue Water operates approx-
imately 150 trailers between the Faroe 
Islands and Iceland, and has ready access 
to a fleet of more than 600 trucks and 
trailers on the Continent through its sis-
ter companies in the Blue Water Group. 
Using pallet-wide trailers on wheels of-
fers the advantage of a speedy service in 

an unbroken cooling chain all the way 
from consignor through to consignee. 

“As for temperature-controlled goods like 
chilled or frozen seafood, using reefer 
trucks is often the fastest way the prod-
ucts will reach clients in Europe.”

‘ONE-STOP SHOPPING’�: But what 
about exporters who are less dependent 
on swiftness in delivery and therefore 
rather looking for cheaper ways to ship 
their goods? 

Here, Mr. Rasmussen said, a less 
expensive and greener alternative is 
forthcoming: door-to-door container 
transport based on the concept known as 
non-vessel operating carrier (NVOCC). 

Receiving increasing amounts of export cargo from the Faroe 
Islands and Iceland, Smyril Blue Water complements its signature 
reefer truck service with cheaper and more environmentally 
friendly alternatives for its clients. 

SBW INTRODUCES INTRA-EUROPEAN DOOR-
TO-DOOR CONTAINER SERVICE

“As people become increasingly 
weary of traffic and pollution, logistics 
providers are pressed to come up with 
more environmentally friendly transport 
solutions. In this context, Smyril Blue 
Water wants to play an active part in the 
development of new ideas. So we have 
developed an intra-European logistics 
service based on door-to-door container 
transports. This is a product that is basi-
cally identical to the successful global 
NVOCC concept, however limited to 
intra-European container transport by 
sea, rail or river, together with short pre 
and after-carriage by road. Our coverage 
areas include the Mediterranean, Mo-
rocco, Nigeria, the Canaries, Southern 

and Western Spain, Portugal, Ireland, 
the UK, Benelux, Scandinavia, the Bal-
tic countries, Russia and CIS.

“By combining a number of recog-
nized container service providers, Smyril 
Blue Water can offer more frequent 
departures as well as a geographically 
broader coverage compared to what indi-
vidual operators can offer by themselves.” 

Mr. Rasmussen said that Smyril 
Blue Water expects a number of Faroese 
and Icelandic fish processors and traders 
to show interest in the new option be-
cause of its economic and environmental 
advantage, as it reduces road transport 
in favor of short-sea lines. “With this 
we provide our customers with the op-

portunity of getting everything from one 
source—our well-known service with 
fast moving cargo on wheels as well as 
the slower, but cheaper and more envi-
ronmentally friendly, container solutions. 
Call it one-stop shopping.”

Smyril Blue Water 
PO Box 3296, FO-110 Tórshavn

www.smyrilbluewater.com 
E-Mail: cargo@smyrilbluewater.com 
Tel.: +298 309600 
Fax: +298 309601

Managing Director: Bent Rasmussen 
General Manager: John Frandsen

Freight forwarding. Worldwide 
shipments, transport and logistics 
services — North Atlantic’s only ro/
ro service. Export; import; customs 
clearance; temperature controlled 
logistics, groupage; full loads — 33 
pallets; project goods; overseas. 

North Atlantic experts;  airfreight; 
container transport. ‘The Fastest 
North Atlantic Freight Service.’

Offices: Faroe Islands, Denmark, Iceland

Privileged access:

Smyril Line: M/F Norrøna —  
Capacity of 1,500 passengers, 130 
trailers.

Blue Water Shipping:  
750 trucks on European roads 
Global network — 49 offices in 26 
countries

Lloyd’s Agent for the Faroe Islands

Managing director Bent Rasmussen, left,  
with general manager John Frandsen;
Smyril Line superferry Norröna (below);
loading cargo at Tórshavn (bottom left).M
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IT WAS HARDLY a surprise when 
representatives for the fledgling off-

shore oil and gas sector in the Faroe 
Islands signed a joint contract with the 
Faroe Insurance Company—commonly 
known as Tryggingarfelagið Føroyar, or 
TF—to reduce risks and liabilities re-
lated to exploration operations in Faroese 
territory.

With an overall market share of 
around 80 percent, TF offers insurance 
solutions for large and small businesses 
as well as consumers. 

The group is likewise the largest 
private investor in the Faroe Islands with 
shares in a wide range of sectors, from 
tourism and information technology to 
aquaculture and industrial manufactur-
ing.

The company took a hit from the 
global financial crisis in 2008, incur-
ring large unrealized losses from secu-
rities. A year later, however, stock gains 
have turned the tables decisively, aided 
by increased revenues on the domestic 
arena, allowing TF Holding to emerge 
strengthened from the crisis, reporting 
a record after tax profit of 207 million 
dkk (28m eur). 

Throughout the period, still, TF 
has remained financially sound with 
solvency and liquidity strong. At year-
end 2009, the equity capital base was 1.5 
billion dkk (207m eur)—exceptional for 
any Faroese enterprise.

“We generally follow a conservative 
policy when it comes to investments and 

risks,” said TF Holding chief executive 
Gunnar í Liða. “Most of our invest-
ments are long-term commitments and 
not financed by credit. This strategy has 
served us well in the past and also helped 
us weather the financial storm of 2008.”

TF has invested in various securi-
ties—e.g. stocks, bonds, mutual funds—
and a few individual companies abroad, 
including a commercial bank, a retail 
chain, and an information and com-
munication technology provider. Yet 
the bulk of the group’s investments are 
placed in specific Faroese businesses, in 
line with TF’s stated mission: “To gen-

erate economic security and progress in 
the Faroe Islands.”

With its current organizational 
structure dating back to 2003, TF was 
established in 1998 as a mutual insur-
ance company, fully owned by its poli-
cyholders via TF Holding. The business 
is built on decades of experience from 
the Faroese insurance sector prior to 
the liberalization of the market in 1997. 
TF Holding today encompasses five 
business divisions—Tryggingarfelagið 
Føroyar, general insurance company; 
Betri Pensión, pensions and life insur-
ance; TF Ognir, internal real estate; TF 

ĺløgur, investments; and Faroe Insurance 
Company Guernsey, captive insurance. 

“TF has a unique expertise in con-
sumer, business, and maritime insur-
ance,” Mr. í Liða said. “Our market share 
is about 80 percent and we’re a natural 
first choice when it comes to insurance 
in the Faroe Islands.”

DIVERSE PORTFOLIO: A growing part 
of TF’s clientele consists of foreign busi-
nesses engaging in trade or industry in 
the Faroes and needing insurance cover-
age. Said Mr. í Liða: “One example is 
the international companies that are tak-

ing part in offshore exploration activities 
here. Working with such clients as insur-
ance partners is very important for TF 
because it deepens our knowledge of 
various aspects of the oil and gas indus-
try and provides us with the opportu-
nity to develop our expertise further. 
Overall, the Faroese business scene has 
clearly become more internationalized 
in recent years and, as a result, we’ve seen 
an increase in international insurance 
business. For foreigners who do business 
in the Faroes we’re happy to give advice 
on insurance matters and to offer first-
class insurance coverage.”

As to investment opportunities, TF 
likes to keep an open mind with regard 
to company size and sector according to 
Mr. í Liða. 

“Our portfolio is diverse and in-
cludes e.g. tourism, IT, fish farming, and 
manufacturing. Foreigners looking for 
investment partners in the Faroes should 
know that we’re open for business. We’re 
in fact always on the look-out for new 
opportunities—that is, good long-term 
opportunities. We usually assess op-
portunities by the potential for finan-
cial return on investment as well as the 
wealth generating potential in relation 
to the socio-economic dimension. Re-
member, our mission is to help generate 
economic security and progress in the 
Faroe Islands. 

“The sticking point is not so much 
whether we’re dealing with a startup 
looking for venture capital or an estab-

lished organization looking for joint 
venture investors to take part in new 
business development. In fact, if we find 
the ideas we’re presented with to be in-
novative and interesting, we’ll be likely 
to take a closer look.”

‘ALWAYS ON THE LOOK-OUT 
FOR NEW OPPORTUNITIES’

With the country’s strongest 
capital and liquidity 
position, TF Holding, the 
leading private investor in 
the Faroe Islands—and by 
far the leading insurance 
group—reported a record 
profit for 2009.

TF Holding’s corporate 
headquarters in Tórshavn;  
chief executive officer 
Gunnar í Liða (below).

TF Holding 
Kongabrúgvin, PO Box 329,  
FO-110 Tórshavn

www.trygging.fo 
E-Mail: tf@trygging.fo 
Tel.: +298 345600 
Fax: +298 345601

CEO: Gunnar í Liða

TF Holding is the largest private 
investment company in the 
Faroe Islands and the country’s 
leading insurance group.

TF Holding is the sole proprietor 
of the following subsidiaries:

Insurance company 
Tryggingarfelagið Føroyar, equity 
capital 332.9m dkk (44.7m eur)

Pension and life insurance 
company Betri Pensjón, equity 
capital 31.8m dkk (4.3m eur)

Reinsurance company  
Faroe Insurance Company Guernsey, 
equity capital 209,1m dkk (28.1m eur)

Investment company Íløgur, equity 
capital 84,6m dkk (11.4m eur)

Property company TF Ognir, equity 
capital 211,2m dkk (28.4m eur)
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ASTONISHINGLY, more than 15 years 
have flown since the author of this review 
first researched and wrote about the poten-
tial for hydrocarbons in Faroese territorial 
waters. It has been a slog, a lot of money 

has been spent on the quest for oil & gas, there have been 
fewer wells drilled than hoped for, and all have disappointed 
though at least one tantalized and may yet lead to a com-
mercial result.

It has been necessary for the two petroleum compa-
nies rooted in the islands—Atlantic Petroleum (Atlants 
Kolvetni) and Faroe Petroleum (Føroya Kolvetni)—to dilute 
their Atlantic Frontier emphasis and secure opportunities 
elsewhere on the North West Europe Continental Shelf to 
ensure that they had a future.

However, a lot has been learned along the way, not 
least being how to drill thick basalts successfully and, to 
some extent, image below those basalts using novel seismic 
techniques like long-offset survey. 

Government has learned too from the three licensing 
rounds to date including the need to be flexible, hence the 
recent decision to make ‘out of round’ license awards.

While some big names have walked away from the 
table, others remain committed and there are currently 
three exploration wells slated for drilling.

The results of the third round are especially interesting 
as they are held entirely by Nordic companies with zero 
participation by international oil players.

Partnered by DONG (30 percent), Faroe Petroleum 
and Atlantic Petroleum (10 percent each), Statoil (50 per-
cent) secured license 016, which encompasses 33 blocks 
(5,312 square kilometers).

Geysir Petroleum gained license 015 comprising block 
6103/9, measuring 61 sq.km, while Føroya Kolvetni was 
awarded license 017 covering nine whole and part blocks 
(1,132 sq.km). Both licenses are held solus.

Some would interpret the lack of interest among IOCs 
or indeed independents like Anadarko which walked away, 
as a blow; but the presence of Statoil probably more than 
makes up for that as the Norwegian group has a track re-
cord of honoring its commitments … and being successful.

Of course, throughout the years there has been both 
frustration and encouragement from just over the horizon 
on the UK sector of the Atlantic Frontier, with a number of 
clearly commercial discoveries made, plus the laying down 

The Anne-Marie 
exploration well generates 
excitement in the 
Faroese sector as the most 
promising prospect to date, 
with more relevant oil and 
gas discoveries and new 
development projects on 
the UK side.

By Jeremy Cresswell

CLOSING IN FROM 
ALL DIRECTIONS
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of early infrastructure that will hopefully 
eventually prove of immense strategic 
value to Faroe. 

The reasoning is simple: Future 
potential pipeline access can make the 
difference between discoveries being 
viable rather than a commercial flop. 
The recently initiated Laggan-Tormore 
project could be especially important in 
this regard as provision is being made at 
the outset for third-party business op-
portunities.

ALL EYES ON ANNE-MARIE: Without 
a doubt, the high point of 2010 will be 
the drilling of Anne-Marie—a prospect 
that some believe offers the best chance 
of a result. License operator Eni has 
hired the Seadrill unit West Phoenix to 
drill the prospect, which is located in the 
south-east corner of license 005. On-
location water depth is 1,250 meters. 

Anne-Marie, one of several struc-
tural prospects on that acreage, is de-
scribed as a four-way dip closure on a 
large pre-Tertiary high. According to an-

alysts IHS-Cera, this has the potential 
for stacked reservoirs, with two primary 
targets in the Eocene T50 and Paleocene 
T36 and four secondary targets.

Mean oil in-place estimates for the 
two primary targets are in excess of 600 
million barrels, and for the secondary 
targets between 500 million and 2 bil-
lion.

Prediction is that the first well will 
be drilled to a total depth of around 
3,900 m, with operations expected 
to start in May (2010) as the original 
schedule has slipped.

License 005 is on a prominent 
structural trend offsetting the highly 
prospective Corona Ridge, which con-
tains both the Rosebank/Lochnagar and 
Cambo/Lindisfarne discoveries. The 
first of these is thought to be of a con-
siderable size and its proximity/geology 
augur well for Anne-Marie.

Faroe Petroleum is a partner in the 
project. CEO Graham Stewart is very 
optimistic and reckons it is possibly the 
most closely studied of all the targets ex-

amined to date in Faroese waters. Faroe 
has been a patient stakeholder for 10 
years so far.

“Anne-Marie is a very large pros-
pect [485 sq.km] and we believe it is an 
analogue to discoveries like Rosebank/
Lochnagar, which is an intra-basalt play 

… basalt, then sediments, then more vol-
canic activity,” says Mr. Stewart, adding 
that Anne-Marie is only about 30 km 
away from the Chevron success story..

“Anne Marie has very little basalt. It 
is argued that this is the best prospect 
in the Faroes. If there are hydrocarbons 
present, it will be very big. Risking (sta-
tistically) is moderate, now that we’re 
beginning to understand the geology of 
this area quite well.”

Mr. Stewart adds that Anne Marie 
is very different to William. That was 
drilled by BP at the back end of 2007 
start of 2008 and the drillers had to 
contend with a massive amount of ba-
salt before they reached the sediments 
beneath … and disappointment.

Current Anne-Marie partners 
comprise: Eni (75 percent, operator), 
Faroe Petroleum (12.5 percent) and 
Cieco Exploration & Production (12.5 
percent). Dana Petroleum of Aberdeen 
has a farm-in option to earn a 25-percent 
interest by paying certain of Eni’s costs 
in the Anne-Marie well.

By the time this review appears in 
print, the well should be drilling. But as 
to how long it might be before a result 
is declared is anyone’s guess, though in-

stinctively very secretive Eni will doubt-
less be under pressure to declare sooner 
than later, given the Faroese national 
interest.

RESULTS THAT COUNT: Faroe 
Petroleum is on a roll; 2009 was a good 
year for the company, pretty much ev-
erywhere and especially on its UK 
Atlantic Frontier acreage. Not only that, 
through selling its stake in the Breagh 
Southern North Sea gas project, the 
company was able to pocket a tidy sum 
for use elsewhere, notably further 
Atlantic Frontier work on both sides of 
the Faroe-UK aquatory boundary.

2009 was generally a good year 
on the UK Atlantic Frontier with eight 
exploration and appraisal wells drilled. 
2010 promises to be even better, so add-
ing encouragement to the still limited 
effort in Faroese waters.

Last year, it was Chevron that 
largely underpinned the exploration/ap-
praisal effort by continuing its extensive 
appraisal of the large Rosebank-Loch-
nagar asset and surrounding acreage. 
However, others like DONG, Hurricane, 

OMV and Chrysaor collectively added 
measurably to the UK’s Atlantic Frontier 
reserves base, while Shell drew a blank 
with its South Uist probe.

Faroe Petroleum came through in 
excellent shape as a result of its involve-
ment in the DONG-operated Glenlivet 
and OMV-led Tornado discoveries.

Mr. Stewart sees them as signifi-
cantly de-risking Anne-Marie and the 
UK-side Cardhu and Lagavulin pros-
pects. Not only that, but Glenlivet is 
seen as being hugely valuable to the 
2.5 billion gbp Total-operated Laggan-
Tormore development for which third 
party business is part and parcel of what 
is the first UK West of Shetland gas de-
velopment.

Despite all the science and engi-
neering, instinct still plays a part in the 
hunt. 

Mr. Stewart: “Glenlivet was drilled 
on a seismic anomaly that we had a very 
good feeling about and which turned out 
to be justified. We have what we consider 
to be a commercial find … very high 
quality gas. 

“DONG has 80 percent of Glenlivet 
and 20 percent of Laggan-Tormore. So 
they’re strongly incentivized to bring 
their gas on sooner rather than later 
and Glenlivet is proportionately more 
important than Laggan-Tormore.”

Glenlivet hydrocarbon quality is 
very high … almost all methane and no 
liquids. 

This compares with Tormore, which 
has a very high condensate (volatile hy-
drocarbon liquids) content and Laggan 
where the condensate content is signifi-
cantly less.

“We’ve appraised it [Glenlivet], it’s 
ready to go. We have a water sample and 
a lot of chemistry. That’s why we drilled 
the down-dip well [in 2009]. Therefore 
we know exactly what we’ve got. The 
fresh data is easily mapped, modeled and 
slotted into a development plan. Glen-
livet’s a very homogeneous, high quality 
reservoir.” 

Mr. Stewart’s view is that having 
Glenlivet as a tie-in can help Laggan-
Tormore become a more successful 
project. 

Seadrill ’s rig the West Phoenix will 
drill the Anne-Marie well (left); scene 
from Eni’s Barbara production field in 
the Adriatic Sea (right); support vessel 
berthed at Runavík (top left); Solstad 

Offshore’s Normand Mjolne engaged in 
2007 exploration activities (above).
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Laggan-Tormore is an excellent ex-
ample of where patience spanning de-
cades is finally paying off. It was in 1986 
that Shell with Britoil drilled a well 200 
km northwest of the Shetland Islands in 
600 m of water. They expected oil but got 
gas and 206/1-2 was parked. Indeed it 
became one of a number of gas/liquids 
finds made on the UK side about which 
little has since been done.

The license on which 206/1-2 was 
drilled was ultimately relinquished back 
to the British government, which then 

re-offered it in the 16th UK Oil & Gas 
Round  of 1995 in which Total was 
awarded the acreage. Total went on to 
drill three further Laggan wells: 206/1-3 
in 1996 to get a better initial feel; then 
206/1a-4a and the 206/1a-4aZ side-
track of 2004, which was suspended as 
a possible future producer, albeit against 
ongoing worries about commercial vi-
ability. The 206/4AZ well tested at 37.8 
million cubic feet per day of gas. Work 
continued on a potentially stand-alone 
development if the economics could be 
made to work.

If there were lingering doubts, they 
were removed by the 205/5a-1 success 
when Tormore … Laggan’s neighbour 

… was found in 2007. Total had a proj-
ect. And Glenlivet is exactly the kind 
of third party business that Total and 
partner DONG are hoping will sustain 
the new system for several decades fol-
lowing production start-up in 2014. 

In time, this could include gas har-
vested in the Faroese sector, assuming 
commercial discoveries are in fact made, 
not least by DONG itself, given its li-
cense commitments.

CRUCIAL CASH FLOW: Back to Faroe 
Petroleum. The other big news from 
2009 was the success of the Tornado well, 

even if the result wasn’t what was ex-
pected.

Says Mr. Stewart: “We expected it 
[Tornado] to be a no-brainer oilfield. It 
turned out to be oil and gas. We don’t 
know how much oil we have—that will 
require a lot more analysis.

“We’ve drilled a well that not only en-
countered both gas and oil but also es-
tablished oil-water contact. We found a 
better, thicker reservoir than anticipated, 
which should mean more hydrocarbons. 
But finding the relative split will be the 
challenge. 

“We’re pretty confident either way 
that Tornado could be commercial. But 
is it a gasfield with an oil rim or an oil-
field with a gas cap?”

Faroe has a 7.5-percent working in-
terest in the discovery which, according 
to Stewart, bears some resemblance to 
the Suilven find of the 1990s and which 
has so far failed to make the commer-
ciality grade.

Tornado, well 204/13-1, is located 
about 10 km northwest of the languish-
ing Suilven discovery of 1996; also some 
30 km northwest of the Schiehallion, 
Foinaven and Loyal producing fields. 

Such close proximity means that 
the reserves threshold at which this lat-
est find is potentially commercial should 

be fairly modest, especially if it is paired 
up with Suilven, the reserves of which 
are thought to be about 180 billion cu.ft 
of gas and 25 million barrels of oil.

According to Mr. Stewart, it should 
not be necessary to check out Tornado 
any further through the drill-bit.

“It is fair to say that we have now 
appraised Tornado … it won’t require 
further appraisal drilling; it’s now a mat-
ter of analysis. We have container loads 
of data and cores. 

“We even ran a mini drill-stem test. 
This all needs mapping in so we can fig-
ure out the way forward.”

By contrast, 2009 was a rather tor-
rid year for Atlantic as it set about tack-
ling its considerable short-term debt bur-
den through a measure of restructuring/
refinancing, but against a background of 

a plummeting share price. At the compa-
ny’s annual general meeting staged on 20 
March 2010, chairman Birgir Durhuus 
said in his presentation to shareholders: 

“The improvements in the balance sheet 
combined with the positive outlook for 
oil prices has significantly brightened the 
near term-future for Atlantic Petroleum.”

Fortunately, like Faroe, Atlantic 
has cash flow, in this case derived from 
its interests in the Chestnut (2008) and 
Ettrick (2009) fields in the UK North 
Sea. Further UK production from the 
Blackbird and Perth fields is anticipated 
in 2011 and 2012 respectively.

Proven reserves stand at 3.4 mil-
lion barrels oil equivalent, the contingent 
figure is 5.3 million and prospective is 

400,000 barrels. And for both compa-
nies there is the comfort of healthy oil 
prices in the foreseeable future.

This is clearly of some comfort for 
Mr. Durhuus, who remains optimistic 
about prospects for finding hydrocarbons 
in the Faroese sector and that Atlantic 
will play its role in getting there.

Transocean’s Sovereign Explorar drilled 
the first well in the Faroes, the Marjun 

prospect in 2001 (above);   
ASB team loading casing on board an 

offshore supply vessel at Runavík during 
2006 exploration operations (left).

Vessels moored at the  
Port of Runavík



ENERGY, OIL & GAS, OFFSHORE SERVICES 

92 • 2010 Faroe Business Report Faroe Business Report 2010 • 93

cesses of late, the most obvious and yet 
also most tantalizing being Rosebank-
Lochnagar—an apparently large oil and 
gas accumulation that operator Chevron 
continues to appraise and which is just a 
few kilometers from the Faroe portion of 
the Atlantic Margin. He perceives that, 
gradually, the UK drilling effort is mov-
ing westward and closer to the Faroe-UK 
boundary line.

LEGISLATIVE CHANGE: “This means 
that Faroe is increasingly a logical exten-
sion of what lies on the UK side,” Mr. 
Sørensen says.

“Look at Anne Marie: which is op-
erated by Eni and in which Faroe Petro-
leum has a 12.5-percent interest. This 
is very close to the Cambo well drilled 
by Hess as operator  in 2001 and which 
encountered oil.”

“I think too that the fact that Statoil 
has committed to two wells within the 
next three years is also very encourag-
ing,” he adds, referring to the Norwe-
gian company’s decision to extend its 
commitment to licenses 006, 009 and 
011.

“Remember, every well drilled on 
either side of the border increases knowl-
edge. Statoil’s commitment especially 
means a lot.

“An important point is that it is 
technologically no longer a problem to 
drill through thick basalt layers … the 
William and Brugdan well particularly 
showed that. However, it is still a prob-
lem to ‘see’ through thick basalt layers 
with seismic.”

FOĺB remains the voice of the oil 
and gas industry in Faroe and has stood 
the test of time and uncertainty quite 
robustly. Of course the membership has 
changed along the way with Anadarko, 
BP and Chevron no longer involved.

However, the current membership 
is strong, appropriate and, to an extent, 
reflects the level of confidence that now 
exists regarding the potential on both 
sides of the Faroe-UK boundary.

“We are now looking to promote 
Faroe as a place for further exploration,” 
Mr. Sørensen says. This, he argues, is 
helped by the legislative changes now 
underway to make exploration easier.

“The introduction of what we call 
the ‘open door policy’ means licenses 
can be obtained outside of licensing 
round procedures. This is similar to the 

UK where out-of-round licenses have 
been awarded on a discretionary basis 
for several years, and to other countries 
were the same approach has been used 
to promote the oil and gas sector.

“The changes mean that licenses 
are to be obtained from Jarðfeingi, the 
Faroese Earth and Energy Directorate—
rather than having to go the political 
level for acceptance through legislation.”

FOÍB — The Faroes Oil Industry Group
Administration Center 
c/o Atlanticon,  
PO Box 263, FO-110 Tórshavn

www.foib.fo 
E-Mail: atlanticon@atlanticon.fo 
Tel.: +298 319 685 
Fax: +298 319 185

Chairman: Niels Sørensen, 
Executive Director, Faroe Petroleum

FOÍB acts as the joint association of the 
oil companies holding licences to explore 
for hydrocarbons in the Faroese area 
either as license holders or partners.

Current members: Atlantic Petroleum 
(Atlants Kolvetni), DONG Energy, Eni, 
Faroe Petroleum (Føroya Kolvetni), 
OMV, Shell, Sagex, Statoil.

THE LAST TIME a well was drilled 
offshore the Faroe Islands in 2008, 

there was a palpable sense of disappoint-
ment when the William probe operated 
by BP turned out not to be the find that 
many had expected and hoped for.

However, with clear and growing 
evidence of greater success just a few tens 
of kilometers away on the UK sector of 
the Atlantic Margin and with the Faroes 
sector Anne Marie well scheduled for 
2010, there is absolutely an air of opti-
mism among the membership of FOĺB, 
the Faroes Oil Industry Group.

FOĺB chairman Nils Sørensen, 
Managing Director of Faroe Petroleum 

Faroes, believes there is much to be posi-
tive about, especially in the light of the 
successful Glenlivet and Tornado wells 
drilled in UK territory during the 2009 
West of Shetland season, both of which 
have Faroe Petroleum as a strategic 
stakeholder, and the decision by Total 
to push ahead with the 2.4 billion gbp 
(2.6 bn eur) Laggan-Tormore gas/con-
densate development.

“Generally, I’d say there has been 
ongoing, moderate progress in the 
Faroes to the extent that it is no longer 
completely frontier territory,” says Mr. 
Sørensen. “With the recent run of suc-
cesses on the UK side of the Atlantic 

Margin the risk factor for drilling in 
Faroese waters has been substantially 
reduced compared to prior years.

“The Total development of Laggan-
Tormore means there could be, for the 
first time, gas pipeline infrastructure de-
signed with additional capacity to accept 
production from smaller UK stranded 
discoveries and smaller prospect that will 
probably now become sufficiently inter-
esting for companies to consider drilling. 
And of course last year’s Glenlivet gas 
discovery success is an obvious potential 
tie-in.”

Mr. Sørensen points out that this 
is not the limit of the UK sector suc-

As the risks associated with exploration in Faroese territory decrease, the Faroes Oil Industry Group (FOĺB) 
could take on a more active role in helping promote the Faroe Islands as a place for oil and gas investment. 

A LOGICAL EXTENSION TO WEST OF SHETLAND
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FOĺB chairman Nils Sørensen;  
map of Faroe exploration licenses (below).
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FOLLOWING A YEAR of uncer-
tainties over financial turbulence, 

Faroese oil and gas independent Atlantic 
Petroleum has unveiled a new business 
strategy as part of the successful rear-
rangement of its finances. 

Under the new plan, which high-
lights the possibility of acquisitions 
and mergers within the next couple of 
years, the company will use key revenue 
streams from the Chestnut and Ettrick 
fields to grow its license portfolio in an 
effort to become a larger player and to 
offset future decline related to the deple-

tion of the company’s available hydrocar-
bon resources.

The difficult financial situation in 
2009 led the company’s main providers 
of financing to demand infusion of new 
share capital and changes to the board of 
non-executive directors. As a result three 
new board members were elected in July 
2009, one of which is Birgir Durhuus, 
now chairman of Atlantic Petroleum’s 
board.

A fully subscribed 188 million dkk 
(25.3m eur) rights issue was completed 
during second half of 2009, and has 
largely been used to reduce debt, ac-
cording to the company’s Annual Report. 

In november 2009, the former chief 
executive officer Wilhelm Petersen left 
the company and Technical Manager 
Sigurð í Jákupsstovu was constituted as 
CEO. Mr. í Jákupsstovu has previously 
held the position of Director at Jarðfeingi 
(Faroese Earth and Energy Directorate). 
As this publication went to press, Mr. 
Durhuus said that a permanent CEO 
was to be named in April.

One critical point in the new busi-
ness strategy laid out for Atlantic Pe-
troleum deals with the issue of size or 
financial muscle—oil and gas is a capital 
intensive industry and many small com-

panies are seen struggling in the current 
economic climate.

“Exploration companies with con-
siderable liabilities yet without current 
income are among those hardest hit as 
banks tighten their credit policies,” Mr. 
Durhuus told the Faroe Business Report. 

“Many such companies are open 
for mergers and acquisitions but we are 
rather looking for companies that also 
have ongoing or near-term production 
that can complement ours. We need to 
look beyond the next few years to ensure 
that current levels of production can be 
increased and sustained, which will in-
volve acquiring additional acreage either 
through farm-ins or by other means. 

“It’s crucial for Atlantic Petroleum 
to take necessary steps to strengthen the 
production profile and become a larger 
company in terms of acreage and rev-
enues at this point, while our production 
assets are still valuable; but at the same 
time we have to be prudent about debt, 
liabilities, and obligations.” 

10-YEAR ANNIVERSARY: As to the 
growth plan agreed by Atlantic 
Petroleum’s board and management, one 
of its major strategic challenges is con-
cerned with how to virtually double 
daily production, in no less time than 
two to four years, from the current aver-
age of approximately 2,500 barrels to 

4,000 to 5,000 barrels per day. “To ac-
complish this,” Mr. Durhuus stated in 
the company’s Annual Report for the 
financial year ending December 2009, 

“Atlantic Petroleum will seek to add new 
reserves close to existing production and 
also to pursue opportunities to farm-in 
to licenses where production is estimat-
ed to begin in 2012—2014.” 

He added: “In order to achieve the 
growth targets, Atlantic Petroleum does 
not rule out the possibilities of acquisi-
tions and even a merger if this is of value 
for the Company.”

With Atlantic Petroleum holding 
a 15-percent stake in the P.354 license, 
the Chestnut field in the United King-

dom sector of the North Sea came on 
stream in 2008. The Ettrick field in UK 
licenses P.272 & P.317, in which Atlan-
tic Petroleum has an 8.27 percent share, 
commenced production in August 2009. 

Revenues coming from Chestnut 
and Ettrick production mean that At-
lantic Petroleum is expected to hit profit 
in 2010, on the 10-year anniversary of 
its first license. 

“This year it is exactly 10 years since 
Atlantic Petroleum was awarded its first 
exploration license in the Faroe Islands,” 
Mr. Durhuus noted. 

“During this period the company 
has experienced highs and lows culmi-
nating with first oil in 2008 and financial 
difficulties in 2009. 

“It is my firm belief that the experi-
ences in the past two years eventually 
will prove valuable for the future de-
velopment of Atlantic Petroleum, as we 
seek to add momentum in positioning 
the company for future growth.” 

Atlantic Petroleum
PO Box 1228,  FO-110 Tórshavn

www.petroleum.fo 
E-Mail: petroleum@petroleum.fo 
Tel.: +298 350 100 
Fax: +298 350 101

Chief Executive Officer: 
Sigurð í Jákupsstovu

Founded in 1998; the Faroes’ 
first independent upstream 
oil and gas company. 

Participates in oil and gas 
exploration and production in the 
North Sea (UK) and the Celtic 
Sea (Ireland) asnd exploration on 
the Faroese Continental Shelf.

Nine UK production and exploration 
licenses inc. Chestnut, Ettrick  & 
Blackbird, Perth, Marten, West 
Lennox & Crosby, Dee. 

Two Ireland field development licenses.

Four Faroes exploration licenses. 

ATLANTIC 
PETROLEUM 
MOVES TO BOOST 
PRODUCTION
Announcing a bold growth plan that opens up the possibility 
of acquisitions and mergers, Atlantic Petroleum is set to turn 
a profit for the first time—with two fields in production and 
a new capital structure in place.

Chairman Birgir Durhuus; Atlantic Petroleum’s headquarters in Tórshavn (bottom left).
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ATLANTIC SUPPLY BASE in 
Runavík, the only supply base in 

the Faroe Islands, has been awarded 
the contract to serve as supply base for 
forthcoming drilling operations on the 
Faroese Continental Shelf, the first of 
which is the seventh drilling to date—
the Anne-Marie well—due to start in 
the summer of 2010. 

The company’s performance in 
connection with past drillings has been 
praised by operators, one of whom stated 
in a survey: “ASB performance on the 
William Well was exemplary in terms 
of HSE [health, safety, environment] 
and Operational performance. Zero 
incidents or rig down time experienced. 
The entire Faroes Team embraced the... 
Safety culture with enthusiasm and en-
ergy always looking to go, and going 
the extra mile to satisfy the offshore 
customer.”

Following transport and logis-
tics provider Faroe Ship’s closure of its 
Runavík warehouse and offices, Atlantic 
Supply Base has purchased a large hall 
at the cargo terminal there to accom-
modate indoors warehousing as well as 
office and conference facilities for oil 
companies, logistics, and rig operators. 

A new terminal was built there in 
2001, when oil and gas exploration com-
menced in the Faroes, to accommodate 
offshore activities with an outdoor stor-
age area and a bulk and mud plant.

Having increased its capacity con-
siderably—as a maritime agent for major 
rig owners, and with solid experience 
in supporting offshore oil and gas op-
erations in the Faroe Islands—Atlantic 
Supply Base is today in a position to offer 
its services to areas beyond the territo-
rial borders of the Faroes, says managing 
director Eli Lassen.

“We were certified according to the 
ISO 9001:2000 quality standard two 
years ago and we have built a reputa-
tion for providing an excellent service to 
the offshore industry. At the same time, 
we’re now better equipped than ever in 
terms of warehousing and office and con-
ference facilities.” 

Yet overcapacity has been an issue. 
In response to this challenge, Atlantic 
Supply Base is looking to extend its 

services beyond Faroese territory to the 
surrounding Atlantic Margin areas.

“Activities in the Faroese Conti-
nental Shelf are still very limited,” Mr. 
Lassen says. “What we should consider, 
however, is that the Faroes are located 
strategically in relation to oil and gas 
fields in the UK Continental Shelf as far 
as concerns operations West of Shetland 
and elsewhere in the northern North At-
lantic including northeast Iceland.” 

‘SEVERAL ADVANTAGES’�: Would 
Atlantic Supply Base be able to handle 
a serious increase in activities?

“We believe we would,” says Mr. 
Lassen. “We are now looking to expand 
our activities into the UK area and with 
the short sailing distance between our 
base and West of Shetland, operators can 

achieve considerable savings in terms of 
fuel consumption and CO2 emissions. 
This is further brought into relief with 
the competitive levels of cost in the 
Faroe Islands.”

Even as it continues to serve forth-
coming activities, Atlantic Supply Base 
has served all exploration wells drilled 
until now on the Faroese Continental 
Shelf. The company was formed in 1999 
with the main objective to provide inte-
grated supply base services to oil com-
panies engaged in offshore exploration 
and production in the North Atlantic.

The scope of the Atlantic Supply 
Base’s ISO 9001:2000 certificate is: 

“Supply base service in exploration phase. 
Receive, store, mix, and ship material 
(bulk and mud). Receive waste from the 
exploration area. Handling of gear and 

tools from the exploration area. Mari-
time agency.”

Main activities comprise quayside 
handling, storage, agency services, hu-
man resources, and handling of chemi-
cals through subcontractors. The bulk 
capacity is 510 cubic meters for barite, 
320m3 for cement, and 130m3 for ben-
tonite and mud; the brine capacity is 
5,000 barrels, and there is a 200-barrel 
mixing tank. 

“We cooperate with other interna-
tionally recognized supply bases and 
service providers and comply with the 
international standards used in the oil 
and gas industry. The Port of Runavík is 
committed to provide the best possible 
framework for our operations, and part 
of their commitment is to continuously 
expand the harbor area as activities on 
the base increase.”

The Port of Runavík completed the 
first phase of an expansion program in 
2002, when 4,000 square meters of har-

bor area and 100m of quayside with a 
minimum depth of 12m alongside were 
added to existing facilities.

“Runavík has several advantages,” 
Mr. Lassen says. “We’re located cen-
trally in Faroe, it’s an unmatched natu-
ral harbor, and we’re well sheltered in 
all weather.”

Atlantic Supply Base
PO Box 129, FO-620 Runavík

www.asb.fo 
E-Mail: asb@asb.fo 
Tel.: +298 448 130 
Fax: +298 448 131

Managing Director: Eli Lassen

Atlantic Supply Base is the only 
operational offshore supply base 
in the Faroe Island. ASB is located 
centrally in the only all-weather harbour 
in the Faroes — Runavík, situated in 
the Skálafjørður (the longest fjord in 
Faroes) on the island of Eysturoy.

Atlantic Supply Base successfully 
supported the drilling of the 
first 6 Faroese exploration 
wells from 2001-2008. 

The company has likewise been chosen 
as supply base for next exploration 
well on the Faroese Continental 
Shelf, the Anne-Marie prospect, 
drilled by Eni in the spring of 2010.

Freight and stevedoring, forwarding 
services, customs clearance, material 
management and inventory control 
systems are also provided.

We are able to handle all 
normal offshore cargo.

ASB was ISO 9001:2000 
certified in 2008 by DNV

ATLANTIC SUPPLY BASE 
REACHES BEYOND FAROE

Expanding its premises to 
serve forthcoming exploration 
drillings offshore the Faroe 
Islands, Atlantic Supply Base 
is likewise looking to extend 
its services to West of Shetland 
and Atlantic Margin 
operations.

Atlantic Supply Base  
managing director Eli Lassen;  
taking care of business  
at Runaví (below).
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CONTRACTED TO WORK for the likes 

of Wintershall and Det Norske Oljesels-

kap, Leirvík-based offshore service com-

pany Supply Service is determined to build 

a strong track record in the upper end of 

the North Sea oil and gas market with an 

eye on fleet additions.

Based on top quality performance 

and a green profile, the company is on track 

to place orders for new high-end support 

vessels in the near future, said managing 

director Jens Meinhard Rasmussen.

Supply Service received its first vessel 

in 2009—the Eldborg, a top-of-the-line 

newbuilding that became operational in 

the summer, as the company had already 

secured a charter contract for more than 

three years of service to the Songa Delta rig 

in the Norwegian sector of the North Sea.

Originally, three new vessels had 

been ordered from Norway, however as the 

global economic crisis took its toll on the 

offshore industry including the shipyards, 

complications set in.

“In the end we cancelled two of the ves-

sels that we had ordered,” Mr. Rasmussen 

said.

Yet while market conditions have 

deteriorated, Supply Service has been able 

to operate the Eldborg with success. The 

company is part of the Sjóborg group and 

its maritime knowledge has deep roots, 

with decades of experience in operating 

fishing vessels under the management 

of Osmundur Justinussen and his son 

Tummas, and industry heavyweights Per 

Sævik and Tage Bundgaard on the non-

executive board. 

‘WE’�RE A STAYER’�:  Mr. Rasmussen him-

self is trained as a sea captain in addition 

to holding a Masters degree in law. 

Placing heavy emphasis on health, 

safety, environment, and quality (HSEQ), 

Supply Service follows a strict compliance 

policy, he said—with reference to the Inter-

national Safety Management (ISM) Code, 

International Ship and Port Facility Secu-

rity (ISPS) Code, Occupational Health 

and Safety Standard (OHSAS), as well as 

the ISO 9001 and ISO 14001 quality and 

environmental standards.

“We are concentrating on building a 

track record in the offshore business. The 

aim is to be the preferred partner for North 

Sea oil and gas companies based on top 

performance. We therefore operate accord-

ing to best practices and manage all of our 

work in accordance with the recognized 

HSEQ system for ships—the ISM Code, 

the ISPS Code, the OHSAS 18001 and the 

ISO 9001 and 14001 standards.”

Mr. Rasmussen underscored that 

Supply Service is in the business as an off-

shore vessel operator, rather than an asset 

manager. 

“We’re in it on a long-term basis, and 

part of our strategy is to demonstrate that 

we’re a stayer, not an asset player,” he said. 

“In the light of this, we are looking at ways 

to expand our fleet in the best and most 

responsible way.”

SUPPLY SERVICE BETS ON 
HIGH-END STRATEGY
Offshore vessel owner and operator Supply Service places emphasis on 
building a track record of top performance in health, safety, environment, 
and quality (HSEQ) management—and could soon see its fleet grow.

Supply Service 
Kulibakki 8, FO-520 Leirvík

www.supplyservice.fo 
E-Mail: info@supplyservice.fo 
Tel.: +298 614 900 
Fax: +298 443 349

Executive Directors:  
Jens Meinhard Rasmussen 
Tummas Justinussen

Non-Executive Directors: 
Tage Bundgaard 
Osmundur Justinussen 
Magnus Petersen 
Per Sævik

Offshore supply and support services 
for the North Sea oil and gas industry. 

Management for several companies 
within the Sjóborg group. 

In addition to the offshore vessels 
there are 4 ships belonging to the 
group today, working as fishing 
vessels and also a 20-tonne trawler 
which is mostly used for tourism.

Platform Supply Vessel Eldborg:

Design: Havyard 832CD 
Yard: Fjellstrand, Norway

Length over all: 78,60 mtr 
Length betw. perp: 69,00 mtr 
Beam: 17,60 mtr 
Depth to main deck: 7,70 mtr 
Speed at WL 5,00 mtr 14,5 kn

Class: DNV +1A1, SF, E0, HL(2,8), 
DK+, Dynpos-AUTR, CLEAN 
DESIGN, FIFI-1, LFL*, COMF-V(3), 
NAUT OSV, ORO, NOFO 2005

Supply Service managing director 
Jens Meinhard Rasmussen.
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OpenEye.biz is the unique one-stop place for world class 
corporate communication. Our business is lean with a 
small number of employees yet with links to a large base 
of leading communication specialists, making effective use 
of new technology while working with reliable partners 
around the world to offer the best value for money.  

With OpenEye.biz you can elevate your corporate 
communication and public affairs to meet and exceed your 
business goals. 

A perfect blend of business acumen and creativity 
enables OpenEye.biz to solve complex communication 
issues thoroughly and effectively. 

Guided by an integrative and holistic approach to 
communication, and with core competencies in multiple 
communication disciplines, we are highly experienced and 
well trained to produce top quality communication that 
delivers excellent results. Depending on the nature of the 
project, we work both in the context of public information 
and closed-door talks.

Suni á Dalbø, MicroDrop Aqua: “I would definitely 
recommend OpenEye.biz to any of my friends and business 
associates because I know they’d be in good, professional hands.  
As far as I’m concerned OpenEye are the best in the business.” 

Is your business communication 
credible and convincing? 

www.OpenEye.biz  |  Email : nais@OpenEye.biz  |  United Kingdom: Tel. +44 (0)845 053 1842  |  Faroe Islands: Tel. +298 449 627

OpenEye.biz. Leverage your influence through cohesive communication.

http://www.supplyservice.fo
mailto:info@supplyservice.fo
http://www.OpenEye.biz
http://www.OpenEye.biz
mailto:nais@OpenEye.biz
http://www.OpenEye.biz


The MinisTry of foreign AffAirs 
and the house of industry have teamed up 

to promote faroese exports and bring you valuable 
information on the faroese business environment.

Most people only ever see the faroe islands on the 
in-flight map 30,000 feet above the north Atlantic 
between europe and north America. But zooming 
in for a real bird’s eye view will enable you to see 
the bigger picture—the international business 
picture. 

you’ll see, for example, that there is plenty of 
business opportunities in the maritime sector, in 
seafood, aquaculture, tourism, and technology, to 
name some.

find a list of potentially relevant suppliers or 
business partners at www.industry.fo or 
www.mfa.fo

Find your right suppliers 
and partners in the 
Faroe Islands.
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