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SEAFOOD, FISHERIES, AQUACULTURE

SEAFOOD TRADER Landshandilin, one 
of the most experienced Faroese companies 
in the fresh fish business, continues to make 
headway in key markets for Atlantic salmon 
in Eurasia, the Far East and North America, 
with exports of saithe to Continental Europe 
in a strong trajectory.

The most significant growth occurred in 
Russia during 2014 in an international trade 
environment complicated by sanctions be-
tween major powers. Steering clear of politi-
cal disputes as a non-member of the EU—in 
the process taking position as sole supplier 
of fresh Atlantic salmon—the Faroe Islands 
received a huge boost in demand. 

As a recognized player in the salmon 
business, Landshandilin took orders on an 
unprecedented level, said managing partner 
Finn Rasmussen. 

“This demand from the Russian market 
was beyond anything we had seen before 
and we’ve been in this business for almost 
30 years,” Mr. Rasmussen said. “It peaked 
late last year [2014] but is still very strong 
so we’ve been struggling to keep up with it.”

‘EVERY CORNER’

Landshandilin sources most of its seafood 
from the Faroe Islands, Norway, and Scot-
land including Shetland.

Mr. Rasmussen added that farmed At-

lantic salmon also remains in high demand in 
Shanghai and elsewhere in China as well as 
in the U.S., with the West Coast represent-
ing the highest rate of growth, with a stable 
flow of orders meanwhile coming from the 
more mature markets in the greater Boston 
area, the New York metropolitan area and 
elsewhere on the East Coast.

“China has become an increasingly im-
portant market for salmon and we receive 
more and more orders from Shanghai and 
other large population centers. In America, 
we’ve seen a surprising level of demand in 
the last couple of years, especially along the 
West Coast—we’re dispatching container 
loads across the Atlantic and to the Far East 
almost on a daily basis via London Heathrow 
Airport.”

As for wild caught saithe, the main mar-
ket is Germany, followed by France and other 
European countries.

Said Niclas Rasmussen, financial man-
ager and likewise partner in Landshandilin 
alongside his brother Finn: “Since we were 
accredited the MSC ecolabel, we’ve seen 
sales of saithe consolidated with an upward 
trend, especially in Germany but to a degree 
in France and elsewhere, too. Apart from 
that, we have buyers on every continent and 
ship fresh seafood to virtually every corner 
of the globe.” 

DECADES OF EXPERIENCE 
IN FRESH COME IN HANDY
Through a well-oiled supply chain, seafood veteran Landshandilin continues to 
ship premium products of salmon and saithe to hungry markets—making good 
business in Eurasia, the Far East, and North America.

Landshandilin 
PO Box 17, FO-110 Tórshavn

www.landshandilin.fo 
lanhan@post.olivant.fo 
Tel.: +298 311 385 
Fax: +298 313 556

Managing Partners —   
Sales Director:  
Finn Rasmussen   
Finance Director:  
Niclas Rasmussen  

Sales Manager: Karen Lee

Independent trading company 
with almost 30 years of 
experience in seafood. Fresh 
fillets, portions and other 
variables of cod, saithe, redfish, 
Atlantic salmon, and most other 
commercial species found 
in the Northeast Atlantic. 

Delivery worldwide.

For example — fresh:  
Atlantic salmon, Arctic char,  
saithe (coley/Boston bluefish),  
redfish (ocean perch),  
turbot, halibut.  
Frozen: Atlantic salmon

Managing Partner  
Finn Rasmussen; 

Pair trawlers taking in a  
catch of saithe (main);

Farmed Atlantic Salmon, 
headed and gutted (above).
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